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B Australian Government

Department of Industry, Science,
Energy and Resources

Anti-Dumping Commission

Exporter Questionnaire

Case number: 591

Product: Aluminium Extrusions

From: Malaysia

Inquiry period: 1 July 2020 to 30 June 2021 (the period)
Response due by: 22 October 2021

Email enquiries to: investigations1@adcommission.gov.au

Anti-Dumping Commission website: www.adcommission.gov.au

Responses to the exporter questionhaire must be submitted via
SIGBOX. Please contact the Commission on the above email
address to request access to SIGBOX.
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SECTION A
COMPANY INFORMATION

Thisy Word Questionnaive and company Excel Exporvter Questiorwaire lodged for
both/each of the following 2 companies:

o PMB Aluminivuw Sdn Bhd (PMBA). Throughout sowme documenty wight refer to-
PMB (Klang) SdnwBhd (or PMB Klang or PMK or just Klang) the previous
name of PMBA — A -2 4 Compony recordypdf. Yet to- make computer recovdy
noune choange. Meansy PMBA

o Presy Metul Bevhad (PMB)

PMBA does not expovitthe GUC to-dustralio. and iz not the exporter. Rather, PMBA
milly the GUC extrusionsy and sell thew inv mivroved back-to-back sales to- PMB
which inv twrw sell thewy to- the Australion importing company related, to- bothy
Presy Metal Alwminium Australio Pty Ltd

Throughout the ansgwers apply to- each particular compony oy self-explanatory
inthe regpovuey e.g. CTMS cost to- make and sell, obviously imited to-PMBA as the
mill owner

A-1 Company representative and location

1. Please nominate a ¢
Name:

ontact person within your company:
Position in the cﬁ

Telephone:

E-mail address: NN

2. If you have appointed a representative, provide the their contact details:
Geoffrey Cantelo
14 Howthorne St, Ramsgoate Beach NSW 2217
geoff@cantelo-comu.oun
+61 419 255 779

In nominating a representative, you are granting authority to the Commission fo discuss matters relating to
the case with the nominated representative, including your company’s confidential information.

3. Please provide the location of the where your company’s financial records are heid.

Lot 6464, Balw 5 S/QJWKQPW, Sewmendoy, 42100,
Klang, Selangor Darul Ehson, Malaysiow

4. Please provide the location of the where your company’s production records are held.

Ay above
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5. Please provide the location of your company’s production plant manufacturing the goods under
consideration.

Ay obsove

A-2 Company information

1. What is the legal name of your business?

PMB Aluminivm Sdnw Bhd (PMBA)

Presy Metod Bevhoud (PMB)
2. Does your company trade under a different name and/or brand? If yes, provide details.
No-
3. Was your company ever known by a different fegal and/or trading name? If yes, provide
details

Yes;, A-2 4 Company recovds.pdf

4. Provide a list of your current board of directors and any changes in the last two years.

A-2 4 Compony recordspdf

5. Is your company part of a group (e.g. parent company with subsidiaries, common ownership,
joint-ventures)? If yes, provide:
Yey

If yes, provide:

(a) A diagram showing the complete ownership structure; and
(b) Alist of all related companies and its functions

A-2 8 Structure 577.pdf
6. Is your company or parent company publically listed?

Yey
Press Metol Aluwminiwnw Holdings Berhad the ultimate holding

compony listed, onw the Maloysio Bursov stock exchonge

A-2 6 Pressy Metal Aluminivan Holdings 2020 Listed Annual Repovt.
pdf

if yes, please provide:

(a) The stock exchange where it is listed; and

A-2 8 Structure 577.pdf
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(b) Any principal shareholders?
A-2 9 (O .pdf

If no, please provide:

(a) Alist of all principal shareholders and the shareholding percentages.

7. What is the overall nature of your company’s business? Include details of the products that
your company manufactures and sells and the market your company seils into.
A-2 10.pdf
8. If your business does not perform all of the following functions in relation to the goods under

consideration, then please provide names and addresses of the companies which perform
each function:

(a) produce or manufacture; PMBA produices and mowwifactures mile

(b) sell in the domestic market; PMBA selly inv the domestic market. Ity
related intermediary PMB also selly in the Maloysiow domestic
mawkel to-particulor Malaysion domestic cusgtomers—extrusionsy
milled by PMBA which PMBA themuselves to-PMB

(c) export to Australia; and

PMBA does not export the GUC to-Auwstraliow. Roather, PMBA milly the
GUC extrugionsy and, sell thewy invv mirvoved, back-to-bock soley to-
PMB which inturw sell thewy to-the Australiow importing company
reloted to-both, Presy Metol Aluwminiwm Avstralio Pty Ltd,

Addresy of PMB & PMBA:
Lot 6464, Balw 5 3/4 Jadowv Kapar, Sexvend, 42100.

Klang, Selangor Darul Ehsan, Malaysiov
(d) export to countries other than Australia.
PMBA exporty to- coundries other thawwAwstralio

9. Provide your company’s internal organisation chart.

A-2 12 & 13 PMBA Organisotion Chart.pdf

10. Describe the functions performed by each group within the organisation.

A-2 12 & 13 PMBA Organiseiiov Chart.pdf

1 Principal shareholders are those who are able to cast, or control the casting of, 5% or more of the
maximum amount of votes that could be cast at a general meeting of your company.
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Does your company produce brochures, pamphlets or other promotional material? If yes,
please provide them.

A-2 10.pdf

General accounting information

What is your financial accounting period?
Calendor yeors

Are your financial accounts audited? If yes, who is the auditor?
Yey
KPMG

What currency are your accounts kept in?
Madaysiaw ringgit

What is the name of your financial accounting system?
SAP

What is the name of your sales system?
SAP

What is the name of your production system?

SAP

If your financial accounting, sales and production systems are different, how do the systems
interact? Is it electronically or manual? Please provide a detailed explanation and include
diagrams.

Do your accounting practices differ in any way from the generally accepted accounting
principles in your country? If yes, please provide details.

Nor

Have there been any changes to your accounting practices and/or policies over the last two
years?

No-

If yes, please provide details.
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A-4 Financial Documents

1. Please provide the two most recently completed annual reports and/or financial statements for
your company and any other related companies involved in the production and sale of the goods.

A-4 1 PMBA Finoncial statementy 2020.pdf

PMB A-4 1 Finoncial falewenty 2020.pdf

Please list below the name of each company for which you have provided financial documents.

Company 1 Name: PMB Aluminiumy Sdn Bhd (PMBAJ
Company 2 Name: Presy Metal Bevhad (PMB)
Company 3 Name:

2. If the financial statements in A-4.1 are uhaudited, provide for each company:

(a) the tax returns relating to the same period; and

(b) reconciliation of the revenue, cost of goods sold, and net profit before tax between the
financial statements and tax returns.

3. Does your company maintain different profit centres?

No-

4. [fyes, provide profit & loss statements for the profit centre that the goods falls into for:

(a) the most recent financial year; and
(b) the period.

5. If the period is different to your financial period, piease provide for each company identified at
A-4.1:

(a) Income statements directly from your accounting information system covering
the most recent financial period and

A-4-5 PMBA Financial stotementy 2020.pdf
PMB-A -4 5 Financial stolewmenty 2020 .pdf
A-4-5 PMBA (Klong) & PMB 2020 PEL and, badance sheety. xlyxs

A-4-5 PMBA & PMB 2021 badance sheety. sy

the period; or

A-4-5 (a) PMBA profit & losy satement I Jul 20 to-30 Jun 21 .xlsx
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A~4-5 (a) PMB profit & losy stotement L Jul 20 to- 30 Jun 21.xlyw

(b) Quarterly or half yearly income statements directly from your accounting system covering
the most recent financial period and the period.

6. Please provide for each company identified at A-4.1 a copy of your company’s trial balance
(in Excel) covering the period and the most recent financial year.

A4 6 Trial balances PMBA & PMB.xlsw

7. Please provide your company’s chart of accounts for each company identified in your
response to A-4.1 (in Excel).

A-4 7 Chowt of accounty PMBA & PMB.xlsx

If any of the documents are not in English, please provide a complete translation of the documents.
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SECTION B
EXPORT SALES TO AUSTRALIA

if your production of the goods was exported to Australia and/or any other country through a third
party (intermediary) you are still required to complete this section (and G-5) as it relates to export
sales to Australia and a country other than Australia.

B-1 Australian export sales process
1. Provide details (and diagrams if appropriate) of the export sales process of your company and
any other relevant entities (e.g. agents):

Throughout this questionnaire

PMB = Presy Metal Bhd which buys fromPMBA the Australiow destined and

PMBA = PMB Aluminiuwms Sdw Bhd, the mill operator which prodiices the
aluminivwn extrusionsy. Incovporafeds i 2019 and inw August 2020
changed ity nawme from PMB (Klang) Sdn Bhd

In some source documenty yow will see thiy referved to-as, also, PMK

PMAA = Pressy Metol Alwminivwnm Australion Pty Ltd the Australiow importer

(a) Marketing and advertising activities
(b) Price determination and/or negotiation process

(c)

Each month PMB sends to- PMAA a price list—vowiey each monthv by only
LME

Attached B-1 1 (b).pdf

(d) Order placement process

Ordersy placed, on PMB by emoil ow PMAA Purchose Order. Erxamplesy
included in ADC nominated 2 shipmenty verification.

Thenw PMBA places mivrvored ovder onw PMB

(e) Order fulfilment process and lead time
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(h)
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Shipmenty not necessownily equating to- purchouse ovders. Once sufficient
sectionsy ovaidable to- ship, PMBA confuinerise ot ity mil (mainly 40°
containers) for Century CJ Century Logisticsto-collect by truck- which takes
container to- ity Kuada Lumpur depot for fumigaiion and thew to- Port
Klang to-load onthe ship

Delivery terms and process

PMB selly FOB to PMAA

Truck from PMB mill to-Port Klang, Kuala Lumpur
Shipping company frowv Port Klang to- respective Australion porvty—either
of Sydney, Melbourne, Brisbhone or Fremantle,

Theser above pouty of the jowrney undertuken mainly by PMB’y preferved
carrier Century PMAA reimburses PMB for the overseas freight component
for thisy jouwrney whicihv PMB organises divect withv Century to- initially
chowrge PMB or PMBA

Australion Cugtows broker —Hevrwning Howrders

Auwstraliowns corrvier froww port to- importer prewises. A wmall nauwmber of
PMAA cowrvied direct fromvport to-Australian customer

Invoicing process

PMBA brwoicey PMB who v turn wmiivror inwoice PMAA

Payment terms and process

agency agreements or contractual arrangements governing the conduct of the parties
to the sale

2. Did your production and sale of the goods exported to Australia involve an intermediary or
intermediaries?

Yes PMBA ivwoicey PMB who in turn mivror invoice PMAA

IMPORTANT
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You must complete this section regardless of your opinion on which entity is considered the

exporter of the goods to Austraiia.

If yes, please answer or respond to the following;

(@

(b)

(c)

(d)

(e)

(f)

(9)

List the name of each intermediary involved in the exportation.

PMB

CJ Cendury Logisticy or other conlracieds overseay freight company
Augtralioww Cusglonis broker Henwning Howdery

Identify any of the intermediaries a related entity, such as through, your parent
company with subsidiaries, common ownership (directors/family members) or joint-
ventures.

PMB — related cowpary to- PMBA and PMAA

Does the export of your goods to Australia involve seliing those goods to the
intermediary prior to or close to those goods leaving the port of export?

Yes

What functions does the intermediary undertake in relation to the sales and/or export
of the goods to Australia?

. Negot’mtwprice/y

o Receivey orders fromvpmac

o Placesthose ovders with the pmba mill

» Negotiates the passage of those orders through the pmba mill
e Exportythe goods to- australios

List the exportation costs incurred by the intermediary?

Are the goods shipped to Australia via the port of export directly from your facility, or
via a warehousing or staging location under the control of, or specified by, the
intermediary?

Divectly fromy PMBA’s facility rather thaw awy woarehouse ov staging
location

If the sales of your goods exported to Australia involved an intermediary please report
the relevant sales information in the Australian listing at B-2.

IF your sales to the intermediary are on-sold by the intermediary in quantities that

were not identical at the time you sold the goods to the intermediary please report
relevant information at worksheet “B-2 Australian sales” to permit the sales of your
goods to be traced through the financial records of the intermediary.
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3. Inwhat currency do you invoice your customers or the intermediary for goods exported to
Australia? If it is not in your local currency:

MYR

(a) Do your customers pay you into a foreign currency denominated account? If yes,
provide details;

(b) Do you use forward contracts to lock in the foreign exchange rate relating to the
export sales? If yes, provide details;

No-

(c) How is the exchange rate determined in your accounting system and how often is it
updated?

Negoara Bank (Malaysioww equivalent of Austrolion Reserve (Central)
Bank) spot rate at iwwoice dote

4. Are there any customers of the goods exported to Australia related to your company? Iif yes,
please provide a list of each related customer and provide details on how the selling price is set.

PMB and PMAA reloted to-PMBA

No-other relationshipy

5. If sales are in accordance with price lists or price extras list, provide copies of these lists.

B-1 5 (b).pdf givey exawmples of monthly price advice updates

Four B-1 5 slansy Juww 20 price extvas Listy

6. Do your export selling prices vary according to the distribution channel identified? If yes, provide
details. Real differences in trade leveis are characterised by consistent and distinct differences in
functions and prices.

No-

7. Did you provide on-invoice discounts and/or off-invoice rebates to any customer or an associate
of the customer in relation to the sale of the goods exported to Australia during the period? If yes,
provide a description and explain the terms and conditions that must be met by the customer to
obtain the discount.

No-
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8. Did you issue any credit or debit notes (directly or indirectly) to the customer or associate of the
customer in relation to the sale of the goods exported to Australia during the period? If yes,
provide details of the credit/debit notes including the reasons the credit/debit notes were issued.

Yesy

9. The invoice date will normally be taken to be the date of sale. If you are making a claim that a
different date should be taken as the date of sale:

(a) What date are you claiming as the date of sale?

Invoice date—which mostly comey v at the soume dale ay the date the

goods placed onthe ship or aircrafi carrying them to-Australio

(b) Why does this date best reflect the material terms of sale?

Al moteriod contract terwy exist by then

B-2 Australian sales listing

1. Complete the worksheet named “B-2 Australian sales” 2

e This worksheet lists all sales (i.e. transaction by transaction) exported to Australia of the
goods invoiced within the period. This includes exports to Australia soid through a domestic
customer.

o This worksheet must also include exports of the goods that have been exempted from anti-
dumping duties under 8(7) and section 10(8) of the Customs Tariff (Anti-Dumping) Act 19755,
You must provide this list in electronic format using the template provided.

If you have used formulas to complete this worksheet, these formulas must be retained.

If there are any direct selling expenses incurred in respect of the exports to Australia not listed
in the spreadsheet, add a column. For example, if the delivery terms make you responsible
for arrival of the goods at an agreed point within Australia (e.g. delivered duty paid), insert
additional columns in the spreadsheet for all other costs incurred.

2. Complete worksheet “B-2.2 Australian sales source” showing the relevant source of the data used
for each column of worksheet “B-2 Australian sales”.

B-3 Sample export documents

1. Select the two largest invoices by invoice value and provide the following documentation:
2.

e Contracts
e Purchase order and order confirmation
e Commercial invoice and packing list

2 Referring to question B-1.2(g), if necessary use the B-2 Australian sales worksheet to separately
report export sales by any relevant intermediary.
3 ADN No. 2019/136 & Ministerial Exemption Instrument No. 6 of 2019.
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Proof of payment and accounts receivable ledger
Documents showing bank charges

Invoices for inland transport

Invoices for port handling and other export charges

Bill of lading

Invoices for ocean freight & marine insurance (if applicable)
Country of origin certificates (if applicable)

B-2 2 lawge sale to-Aust 900104202 .pdf

B-2 2 lowvge sale to-Aust 900104504 .pdf
If the documents are not in English, please provide a translation of the documents.

IMPORTANT
If you sold the goods to Australia via an intermediary please obtain and provide the above corresponding
documents relating to the intermediary.

3. For each document, please annotate the documents or provide a table reconciling the details in
the “B-2 Australian sales” listing to the source documents in B-3.1.

Filtering B-2 wwoice numbers/billing docy matches to-the sowrce docuwments

B-4 Reconciliation of sales to financial accounts

1. Please complete the worksheet named “B-4 Upwards sales” to demonstrate that the sales listings
in B-2, D-2 and F-2 are complete.

if you exported the goods to Australia via an intermediary or third party and if the information is
available to you, please detail the sales information relevant to the intermediary or third party as
provided for in “B-4 Upwards sales”.

You must provide this list in electronic format using the template provided.

Please use the currency that your accounts are kept in.

if you have used formulas to complete this worksheet, these formulas must be retained.
State the source of the data as required by columns D and E of the worksheet.

2. Please provide all documents, other than those in A-4, B-2 and D-2, required to complete the “B-4
Upwards sales” worksheet. If the documents include spreadsheets, all formulas used must be
retained.

3. For any amount in the “B-4 Upwards sales” worksheet that is hard coded (i.e. not a formula),
please cross-reference by providing:
e the name of the source document, including the relevant page number, in column D of the
worksheet; and

highlight or annotate the amount shown in the source document; and
provide the account code and sub-account code (if applicable) at column E of the worksheet.

B-5 Reconciliation of direct selling expenses to financial accounts

1. Please complete the worksheet named “B-5 Upwards selling expense” to demonstrate that the
direct selling expenses (e.g. Inland transport) in B-2 and D-2 are complete.

if you exported the goods to Australia via an intermediary or third party and if the information is
availabie to you, please detail the selling expenses incurred by the intermediary or third party as
provided for in “B-5 Upwartds selling expense”.
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You must provide this list in electronic format using the tempiate provided.

Please use the currency that your accounts are kept in.

If you have used formulas to complete this worksheet, these formulas must be retained.
State the source of the data as required by columns D and E of the worksheet.

Please provide all documents, other than those in A-4, B-2 and D-2, required to complete the “B-5
Upwards selling expense” worksheet. If the documents include spreadsheets, all formulas used
must be retained.

For any amount in the “B-5 Upwards selling expense” worksheet that is hard coded (i.e. not a
formula), please cross-reference by providing:

o the name of the source document, including the relevant page number, in column C of the
worksheet; and

s highlight or annotate the amount shown in the source document; and
e provide the account code and sub-account code (if applicable) at column D of the worksheet.
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SECTION C
EXPORTED GOODS & LIKE GOODS

The Commission considers the MCC structure in and of itself is not likely to be commercially sensitive
information. Any claim that disclosing the MCC information is confidential or would adversely affect
your business or commercial interests must be raised by lodging a submission as soon as practicable,
but no later than the time this questionnaire is due.

C-1 Models exported to Australia

1. Fully describe all of the goods your company exported to Australia during the period. Include
specification details and any technical and illustrative material that may be helpful in identifying, or
classifying, the goods exported to Australia.

Specifications of individuad extrusions set out inB-2

2. Provide a list of MCCs of the goods exported to Australia. This must cover all MCCs listed in the
Australian sales listing in B-2.

A-6A-T1-1-C
A-B6A-T1
A-6A-T50
A-6D-T1
A-O-T1
M-6A-T1
M-6A-T50
M-6C-T1
M-6D-T1
M-6D-T50
PC-6A-T1
PC-6A-T50
PC-6C-T1
PC-6D-T1
PC-O-T1

e This list must be disclosed in the public record version of the response.

C-2 Models sold in the domestic market

1. Fully describe all like goods your company sold on the domestic market during the period. Include
specification details and any technical and illustrative material that may be helpful in identifying, or
classifying, the like goods sold on the domestic market.

Specificationy of individuals extrusions set oul inD-2
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2. Provide a list of MCCs of like goods sold on the domestic market. This must cover all MCCs listed
in the domestic sales listing in D-2.

A-6A-T1-1-C
A-BA-T1
A-6A-T50
A-6D-T1
A-O-T1
M-6A-T1
M-6A-T50
M-6C-T1
M-6D-T1
M-6D-T50
PC-6A-T1
PC-6A-T50
PC-6C-T1
PC-6D-T1
PC-O-T1

e This list must be disclosed in the public record version of the response.

C-3 Internal product codes
1. Does your company use product codes or stock keeping unit (SKU) codes?

Product codes B-2 coliwmm J & D-2 columm K against corresponding MCC
If yes:
(a) Provide details of the product or SKU coding system for the goods, such as a legend or
key of the meaning for each code within the product or SKU code.
(b) Provide details on how you mapped the product or SKU codes to the MCC for the
purpose of completing this questionnaire.
(c) Provide a table of showing the product or SKU codes for each MCC.

If no:

(a) Provide details on the method used to identify the MCC in the sales and cost
spreadsheets.
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SECTIOND
DOMESTIC SALES

D-1 Domestic sales process

1. Provide details (and diagrams if appropriate) of the domestic sales process of your company and
any other relevant entities including:

(a) Marketing and advertising activities

(b) Price determination and/or negotiation process

(c) Order placement process

(d) Order fulfilment process and lead time

(e) Delivery terms and process

(f) Invoicing process

PMBA accounting stuff prepave inwvoices and email to-the customer

(g) Payment terms and process
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(h) agency agreements or contractual arrangement governing the conduct of the parties to
the sale

Are any domestic customers related to your company? If yes, please provide a list of each related
customer and provide details on how the selling price is set.

Yes, D-2 colummn B indicatesy if relokeds

Related domestic customers buy armis-lengtiv price setting followy above
oy for novwelated

Did your production and sale of the like goods sold in your domestic market involve an
intermediary or intermediaries?

No-

However, in additiorw to- PMBA selling to- PMB for Australion destined,
PMBA sell to-PMB for exporty to-countriey other than Australio

IMPORTANT

You must complete this section regardless of your opinion on which entity is considered the
exporter of the goods to Australia.

If yes, please answer or respond to the following;

(a) List the name of each intermediary involved in the domestic sales.

(b) Identify any of the intermediaries a related entity, such as through, your parent company
with subsidiaries, common ownership (directors/family members) or joint-ventures.

(c) What functions does the intermediary undertake in relation to the sales of like goods?

(d) List any direct selling expenses that may be incurred by the intermediary in effecting the
sale?

(e) Are the like goods shipped to the final customer directly from your facility, or via a
warehousing or staging location under the control of, or specified by, the intermediary?

(f) If the sales of your like goods involved an intermediary please report the relevant sales
information in the domestic listing at worksheet “D-2 Domestic sales”

IE your sales to the intermediary are on-sold by the intermediary in quantities that
were not identical at the time you sold the like goods to the intermediary please report
relevant information at worksheet “D-2 Domestic sales” to permit the sales of your
goods to be traced through the financial records of the intermediary.
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4. If sales are in accordance with price lists or price exiras list, provide copies of these lists.

5. Do your domestic selling prices vary according to the distribution channel identified? If yes,
provide details. Real differences in trade levels are characterised by consistent and distinct
differences in functions and prices.

6. Did you provide on-invoice discounts and/or off-invoice rebates to the customer or an associate of
the customer in relation to the sale of the like goods during the period? If yes, provide a
description; and explain the terms and conditions that must be met by the importer to obtain the
discount.

Only normal business credity/debity for retwrng, faunlty and to covrect
pricing evvory

7. Did you issue any credit or debit notes (directly or indirectly) to the customer or associate of the
customer in relation to the sale of the like goods during the period? If yes, provide details of the
credit/debit notes including the reasons the credit/debit notes were issued.

Only novrmal businesy credity/debity for retwrng, foulty and to- covrect
pricivig exvory

8. The invoice date will normally be taken to be the date of sale. If you are making a claim that a
different date should be taken as the date of sale:

No- claimyfor any different dofe

(a) What date are you claiming as the date of sale?
(b) Why does this date best reflects the material terms of sale?
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D-2 Domestic sales listing

1. Complete the worksheet named “D-2 Domestic sales”

e This worksheet lists all domestic sales (i.e. transaction by transaction) of like goods invoiced
within the period, even if they are models not exported to Australia

¢ If you have claimed in B-1.9 and/or D-1.8 that the date of sale is one other than the invoice
date, then add the sales within your claimed date of sale.
You must provide this list in electronic format using the template provided.

» If you have used formulas to complete this worksheet, these formulas must be retained.

o [f there are any other costs, charges or expenses incurred in respect of the sales listed which
have not been identified in the table in question D-2 above, add a column for each item. For
example, certain other selling expenses incurred.

IMPORTANT
if you sold the like goods on your domestic market via an intermediary please report the
information required in worksheet “D-2 domestic sales”.

2. Complete worksheet “D-2.2 domestic sales source” listing the source of the data used for each
column in worksheet “D-2 domestic sales”.

D-3 Sample domestic sales documents

1. Select the fwo largest invoices by invoice value and provide the following documentation:

Contracts

Purchase order and order confirmation
Commercial invoice and packing list

Proof of payment and accounts receivable ledger
Documents showing bank charges

Delivery invoices

If the documents are not in English, please provide a translation of the documents.

D-3 1 Ribe wley evidencepdf
D-3 1 Perfect soley evidencepdf

IMPORTANT
I you sold the like goods on your domestic market via an intermediary please obtain and provide the above
corresponding documents relating to the intermediary

2. For each document, please annotate the documents or provide a table reconciling the details in
the “D-2 Domestic sales” listing to the source documents in D-3.1.

]
Filtering D-2 inwoice rauwnbers/billing docy matches to-the source documenty

D-4 Reconciliation of sales to financial accounts

This section is not required if you have completed B-4.

1. Please complete the worksheet named “B-4 Upwards sales” to demonstrate that the sales listings
in D-2 and F-2 are complete.

If you sold like goods on the domestic market via an intermediary or third party and if the
information is available to you, please detail the sales information relevant to the intermediary or
third party as provided for in “B-4 Upwards sales”.
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You must provide this list in electronic format using the template provided.

Please use the currency that your accounts are kept in.

if you have used formulas to complete this worksheet, these formulas must be retained.
State the source of the data as required by columns D and E of the worksheet

2. Please provide all documents, other than those in A-4, D-2 and F-2, required to complete the “B-4
Upwards sales” worksheet. If the documents include spreadsheets, all formulas used must be
retained.

3. For any amount in the “B-4 Upwards sales” worksheet that is hard coded (i.e. not a formula),
please cross-reference by providing:

o the name of the source document, including the relevant page number, in column D of the
worksheet; and

¢ highlight or annotate the amount shown in the source document; and
provide the account code and sub-account code (if applicable) at column E of the worksheet.

D-5 Reconciliation of direct selling expenses to financial accounts

1. Please complete the worksheet named “B-5 Upwards selling expense” to demonstrate that the
direct selling expenses (e.g. Inland transport) reported in B-2 and D-2 are complete.

if you sold like goods on the domestic market via an intermediary or third party and if the
information is available to you, please detail the sales information relevant to the intermediary or
third party as provided for in “B-5 Upwards selling expenses”.

You must provide this list in electronic format using the template provided.

Please use the currency that your accounts are kept in.

If you have used formulas to complete this worksheet, these formulas must be retained.
State the source of the data as required by columns D and E of the worksheet.

2. Please provide all documents, other than those in A-4, B-2 and D-2, required to complete the “B-5
Upwards selling expense” worksheet. If the documents include spreadsheets, all formulas used
must be retained.

3. For any amount in the “B-5 Upwards selling expense” worksheet that is hard coded (i.e. not a
formula), piease cross-reference by providing:

¢ the name of the source document, including the relevant page number, in column C of the
worksheet; and
highlight or annotate the amount shown in the source document; and

e provide the account code and sub-account code (if applicable) at column D of the worksheet.
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SECTION E
DUE ALLOWANCE

E-1 Credit expense
1. Do you provide credit to any domestic customers in relation to sales of like goods (i.e. payment
terms that are not on a cash or pre-payment basis)? If yes:

Yes

(a) Do you provide a rolling credit facility to your domestic customers (i.e. no specific
payment terms agreed at the time of sale)? If yes:

Yes

i. Calculate the accounts receivable turnover for each domestic customer (credit
sales divided by the average accounts receivable).
ii. Calculate the average credit term for each domestic customer by dividing 365 by
the accounts receivable turnover
iii. Provide the source data, in the form of reports or screen images or otherwise,
from your accounting system to validate the source of the opening and closing
accounts receivable balances.

(b) Do you have short term borrowings or an overdraft facility? If yes, what is the interest
rate, or average of interest rates? Provide supporting documents to validate your
response.

(c) Do you have term deposits or other cash product (e.g. bonds)? If yes, what is the interest
rate, or average of interest rates? Provide supporting documents to validate your
response.

No

2. Do you provide credit to any Australian customers in relation to saies of the goods (i.e. payment
terms that are not on a cash or pre-payment basis)?

Yes

If yes:

(a) Do you provide a rolling credit facility to your Australian customers (i.e. no specific
payment terms agreed at the time of sale)? If yes:

i. Calculate the accounts receivable turnover for each domestic customer (credit
sales divided by the average accounts receivable);
ii. Calculate the average credit term for each domestic customer by dividing 365 by
the accounts receivable turnover;
jii. Provide the source data, in the form of reports or screen images or otherwise,
from your accounting system to validate the source of the opening and closing
accounts receivable balances.

(b) If your Australian customers pay you into a foreign currency denominated account
(question B-1.3(a) refers):
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i. Do you have short term borrowings or an overdraft facility denominated in the
same foreign currency? If yes, what is the interest rate, or average of interest
rates?

ii. What is the interest rate, or average of interest rates, applying to term deposits or
other cash product (e.g. bonds) denominated in the same foreign currency? If
yes, what is the interest rate, or average of interest rates?

E-2 Packaging

1. What is the packaging used for your domestic sales of like goods?
Packed and wrapped individuwal extrusionlengthy into-bundles ready for
retail preseniotionw

2. What is the packaging used for your export sales of the goods to Australia?

Single use ondy secuwved timber boses

3. If there are distinct differences in packaging between your domestic and export sales:
Insignificant difference betweesv export and domestic packing

(a) Provide detail the differences between the packaging used for your domestic and
Australian sales.

(b) Calculate the weighted average packaging cost for each model sold on the domestic
market in worksheet “E-2.3 Packing Costs” ensuring to cross reference the source of the
data from your accounting records (worksheet “D-2.2 Domestic sales source” refers).

(c) Calculate the weighted average packaging cost for each model exported to Australia in
worksheet “E-2.3 Packing Costs” ensuring to cross reference the source of the data from
your accounting records (worksheet “B-2.2 Australian sales source” refers)

E-3 Delivery
1. Are any domestic sales of like goods delivered to the customer?
(a) If yes, how did you calculate the transportation costs reported in the
domestic sales listing in D-2?
(b) Provide workings as confidential exhibit E-3.1 and cross reference

relevant data sources consistent with your response to worksheet “D-
2.2 domestic sales source” and “B-5 Upwards selling expense”.

Calcuwlations ond cross-refevencesy seit out i Exced EQ
2. What are the delivery terms of the export sales of the goods to Australia?
FOB

If you export the goods through an intermediary or third party what were the delivery terms
relating to the intermediary or third party?
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FOB

Please state all forms of delivery terms. Delivery terms reported in the Australian sales listing in
B-2 will be validated against the source documentation relevant to your Australian sales.

3. Do the delivery terms of your Australian sales include charges relating to transport to the port
export?

Yes

(a) If yes, identify the entity that incurred the expense.
PMBA

(b) How did you calculate the inland transport charges to the port of export
reported in the Australian sales listing in B-2?

Adbual cost of the individual shipment—charged by CJ Century Logisticy
freight compony
(c) Provide workings as confidential exhibit E-3.3 and cross reference

relevant data sources consistent with your response to worksheet “B-
2.2 Australian sales source” and “B-5 Upwards selling expense”.

4. Do the delivery terms of your Australian sales include charges relating to the port of export?

Yes

(2) If yes, identify the entity that incurred the expense.

PMBA

(b) How did you calculate the port charges reported in the Australian sales
listing in B-27?

Actuad cost of the individual shipment—charged by CJ Centwry Logistics
freight comporny

(c) Provide workings as confidential exhibit E-3.4 and cross reference
relevant data sources consistent with your response to worksheet “B-
2.2 Australian sales source” and “B-5 Upwards selling expense”.

5. Do the delivery terms of your Australian sales include charges for ocean freight?
No

(a) If yes, identify the entity that incurred the expense.

(b) How did you calculate the ocean freight expenses reported in the
Australian sales listing in B-27?

(c) Provide workings as confidential exhibit E-3.5 and cross reference
relevant data sources consistent with your response to worksheet “B-
2.2 Australian sales source” and “B-5 Upwards selling expense”.
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6. Do the delivery terms of your Australian sales includes charges for marine insurance?

No-

(a) If yes, identify the entity that incurred the expense.

(b) How did you calculate the marine insurance expenses reported in the
Australian sales listing in B-2?

(c) Provide workings as confidential exhibit E-3.6 and cross reference
relevant data sources consistent with your response to worksheet “B-
2.2 Australian sales source” and “B-5 Upwards selling expense”.

7. Do the delivery terms of your Australian sales include Australian importation expenses and costs

associated with the delivery to the Australian customer?

No-

(a) If yes, identify the entity that incurred the expense.

(b) How did you calculate the Australian importation expenses and costs
associated with the delivery to the Australian customer reported in the
Australian sales listing in B-2?

(c) If NO, is the Australian customer compensated, reimbursed or
otherwise to offset or cover the cost of Australian importation expenses
and costs associated with the delivery to the Australian customer;

(d) Provide workings as confidential exhibit E-3.7 and cross reference
relevant data sources consistent with your response to worksheet “B-
2.2 Australian sales source” and “B-5 Upwards selling expense”.

E-4 Other direct selling expenses

1.

Do you provide sales commissions for domestic sales of like goods and/or export sales of the
goods? If yes, provide details.

Are there any differences in tax liability between domestic and export sales? (e.g. Goods and
Services Tax (GST), Value Added Tax (VAT) or any other form of taxation that exists between
domestic and export sales?) If yes, provide details, for example:

What is the rate of VAT on sales of the goods and like goods?

How is VAT accounted for in your records in relation to sales of the goods and fike goods?
Do you receive a VAT refund in relation to sales of the goods and/or like goods?

Do you receive a remission or drawback of import duties on inputs consumed in the
productions of the goods or like goods?

Are there any other direct selling expenses incurred by your company in relation to domestic
sales of like goods?

if yes, please specify each expense item below.
NOTE: Direct selling expenses identified in response to this question must be reported in the

Australian sales listing at worksheet “B 2 Australian sales” and included in the reconciliation of
direct selling expenses in B-5.
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4. Are there any other direct selling expenses incurred by your company in relation to export saies of

the goods to Australia?
If yes, please specify each expense item below.

NOTE: Direct selling expenses identified in response this question must be reported in the

Domestic sales listing at worksheet “D 2 Domestic sales” and included in the reconciliation of
direct selling expenses in B-5.

E-5 Other adjustment claims

1.

Are there any other adjustments required to ensure a fair comparison between the export price
and the normal value (based on domestic sales, costs and/or third country sales)? If yes, provide
details.

o An adjustment wili only be made where there is evidence that the difference affects price
comparability.

o Refer to Chapter 15 of the Dumping and Subsidy Manual (November 2018) for more
information.
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SECTION F
THIRD COUNTRY SALES

F-1 Third country sales process
1. Are your sales processes to any third country (i.e. exports to countries other than Australia)
different to the sales process described in B-1.1? If yes, provide details of the differences.

No-
2. Are there any third country customers related to your company? If yes, please provide a list of
each related customer and provide details on how the selling price is set.

No-

3. Do your third country sales involve the use of a third party or intermediary?

Yes simidaw to-Australiony destined sales, PMBA sell to- PMB who- export to-
the country customer

If yes, please answer or respond to the following;
(a) List the name of each intermediary involved in the exportation.
PMB

(b) Identify any of the intermediaries a related entity, such as through, your parent company
with subsidiaries, common ownership (directors/family members) or joint-ventures.

PMB

(c) Does the export of your goods to third countries involve selling those goods to the
intermediary prior to or close to those goods leaving the port of export?

Yes

(d) What functions does the intermediary undertake in relation to the sales and/or export of
the goods to third countries?

(e) List the exportation costs incurred by the intermediary?

"
I
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(f) Are the goods shipped to third countries via the port of export directly from your facility, or
via a warehousing or staging location under the control of, or specified by, the
intermediary?

Dirvect from PMBA facility

(g) If the sales of your goods exported to third countries involved an intermediary please
report the relevant sales information in worksheet “F-2 Third country sales”.

IF your sales to the intermediary are on-soid by the intermediary in quantities that
were not identical at the time you sold the goods to the intermediary please report
relevant information at worksheet “F-2 Third country sales” to permit the sales of your
goods to be traced through the financial records of the intermediary.

4. The invoice date will normally be taken to be the date of sale. If you are making a claim that a
different date shouid be taken as the date of sale:

Clavimw ivwoice date as date of sale

(a) What date are you claiming as the date of sale?
(b) Why does this date best reflects the material terms of sale?

F-2 Third country sales listing

1. Complete the worksheet named “F-2 Third country sales”

e This worksheet lists all export sales, summarised by country, customer and MCC, to third
countries of like goods invoiced within the period.

¢ While sales may be made in different currencies and on different shipping terms the sales
listing also seeks to record an Ex-works value of these sales in your local currency.

¢ If you have claimed in F-1.3 that the date of sale is one other than the invoice date, then add
sales with your claimed date of sale.

You must provide this list in electronic format using the template provided.
e [f you have used formulas to complete this worksheet, these formulas must be retained.

2. Complete worksheet “F~2.2 third country sales source” listing the source of the data for each
column in the worksheet “F-2 third country sales”.

F-3 Differences in sales to third countries

1. Are there any differences in sales to third countries which may affect their comparison to export
sales to Australia? If yes, provide details.

No-other thaw the itewy set ot iwE-5 1
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SECTION G
COST TO MAKE AND SELL

G-1. Production process

1. Describe the production process for the goods and provide a flowchart of the process. Include
details of all products manufactured using the same production facilities as those used for the
goods. Also specify all scrap or by-products that result from producing the goods.

Row maderiad inpul— billet
o  Made up billet—bought by PMBA fromw either PMS Press Metul
Sarawak SdwBhd, PMBTU Press Metal Bintulw Sdn Bhd or

arnvs-lengthv suppliery

e PMBA own smelter— PMBA creates owwn billet made up of
following componenty

o ingotfromPMBTU

o PMBA oww scrap

o scrap PMBA buys from uwnwelated powties such ay other
milly, smelters, and second hand used alwminiwm
such ay frowy doory and windows

o other buit componenty such ay chemicaly ond
particulor metods

Pressesy
Billet heated and, forced under hydroudic pressure thwoughv
o dieto- create the profile. Cut to-specified length. Resulting
sectiow claused os “wmil finish” and may go- straight to-
packing if no-finishing ov fabricaliow

qus}wxg/ if progressing past mill finish
Anodising — passing through electrically chavged bathv
contuining desived colour or finighvto-permanently colour
the section
e Powder couling— painting using powder bose poaint

Fabrication— drvidling or fuwther working owprofile. PMB

Packing
o  Dowmestic sales— secliony individually wrapped ond labelled,

o Export salesTo-PMAA — sectiony individually wvappedzm
placed intimber bovres
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2. Are any of your suppliers related to your company (regardless of whether it is relevant to the
manufacture of the goods)? If yes, please provide details including the product or services
supplied by the related company.

Yey

PMS Press Metol Sowawak Sdw Bhd,
PMBTU Pressy Metul Bintuwlw Sdin Bhd,

G-2. Cost accounting practices

1. Is your company’s cost accounting system based on actual or standard costs (budgeted)?

2. If your company uses standard costs:

(a) Were standard costs used as the basis of actual costs in your responses G-3.1 & G-5.1?

(b) Have all variances (i.e. differences between standard and actual production costs) been
allocated to the goods?

(c) How were those variances allocated?

(d) Provide details of any significant or unusual cost variances that occurred during the
period.

3. Do you have different cost centres in your company’s cost accounting system? If yes, list the cost
centres, provide a description of each cost centre and the allocation methodology used in your
accounting system.

4. To what level of product specificity (models, grades etc.) does your company’s cost accounting
system normally record production costs?

Invadditionto-alloy, finish and temper, PMBA cosly down to-

v i/ /! i zi z e mﬁ/? Z/ i/ 41 zpowd@r
coat colours, Thew, PMB allocates the costy by weight forv the
powticuwlor extrusion ’
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Are there any costs for management accounting purposes valued differently to financial
accounting purposes? If yes, provide details of the differences.

No-

Has your company engaged in any start-up operations in relation to the goods? If yes:

No-

(a) Describe in detail the start-up operation giving dates (actual or projected) of each stage of
the start-up operation.

(b) State the total cost of the start-up operation and the way that your company has treated
the costs of the start-up operation it its accounting records.

What is the method of valuation for raw material, work-in-process, and finished goods inventories
(e.g. last in first out —LIFO, first in first out- FIFO, weighted average)?

What are the valuation methods for damaged or sub-standard goods generated at the various
stages of production?

Mostly only aluwminivmy
Cuwrrent LME metol price by weight

What are the valuation methods for scrap, by products, or joint products?

Mostly only aluminiwmw
Current LME metod price by weight

10. Are any management fees/corporate allocations charged to your company by your parent or

related company?

No-

If yes, provide details

G-3 Cost to make on domestic market

1.

Complete the worksheet named "G-3 Domestic CTM".

e This worksheet lists the quarterly cost to make the domestic models of like goods by MCC
manufactured within the period, even if they are models not exported to Australia.

¢ The costs must be based on actual cost of production (i.e. not standard costs or cost of goods
sold) for each MCC.

¢ If any imputation tax (e.g. value-added tax) is payable on the purchase of goods or services to
manufacture like goods, report the costs excluding the imputation tax. All other taxes payable
(e.g. import duty) must be included as ‘other costs’ if not already included, for example, under
material costs.
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You must provide this list in electronic format using the template provided.

If you have used formulas to complete this worksheet, these formuias must be retained.

If you have claimed in B-1.8 and/or D-1.7 that the date of sale is one other than the invoice
date, then provide the cost for the quarters that all domestic sales are made within your
claimed date of sale, even if doing so means that such cost data predates the
commencement of the period.

Ensure any supporting worksheets or calculations relating to allocations of costs or other
matters are clearly marked as confidential exhibit to G-3.

2. Complete worksheet titled “G-3.2 domestic CTM source” listing the source of the data (inclusive of
any supporting worksheets and relevant financial records/accounts) for each column of the
worksheet “G-3 domestic CTM".

G-4 Selling, General & Administration expenses
1. Complete the worksheet named "G-4.1 SG&A listing".

This worksheet lists all selling, general and administration expenses, including finance
expenses, by account code for the most recent accounting period and the period.

The SG&A listing should reconcile to the trial balance and/or income statement.

You must provide this list in electronic format using the template provided.

If you have used formulas to complete this worksheet, these formulas must be retained.

If the figures in worksheet "G-4.1 SG&A listing" are the result of an allocation, provide the
background allocation calculations for each reported expense as confidential exhibit G-4.1.

iIMPORTANT
if you exported the goods to Australia or sold like goods on the domestic market via an

intermediary or third party and if the information is available to you, report the intermediary or third
party SG&A expenses as outlined above in a separate worksheet and cross reference this data in

the worksheet “B-5 Upwards selling expenses”.

2. Complete the worksheet named "G-4.2 Domestic SG&A calculation".

This worksheet calculates the unit domestic SG&A for each MCC.
You must provide this list in electronic format using the template provided.
Please use the formulas provided.

IMPORTANT
if you exported the goods to Australia or sold like goods on the domestic market via an

intermediary or third party and if the information is available to you, report the intermediary or third

G-5

party SG&A calculation as outlined above in a separate worksheet.

Cost to make the goods exported to Australia

1. Complete the worksheet named "G-5 Australian CTM".

This worksheet lists the quarterly cost to make the Australian models of the goods under
consideration by MCC manufactured within the period.

The costs must be based on actual cost of production (i.e. not standard costs or cost of goods
sold) for each MCC.

if any imputation tax (e.g. value-added tax) is payable on the purchase of goods or services to
manufacture the goods, report the costs excluding the imputation tax. All other taxes payable

(e.g. import duty) must be included as ‘other costs’ if not already included, for example, under
material costs.

You must provide this list in electronic format using the template provided.
if you have used formulas to complete this worksheet, these formulas must be retained.
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» If you have claimed in B-1.8 that the date of sale is one other than the invoice date, then
provide the cost for the quarters that all Australian sales are made within your claimed date of
sale, even if doing so means that such cost data predates the commencement of the period.

» Ensure any supporting worksheets or calculations relating to allocations of costs or other
matters are clearly marked as confidential exhibit to G-5.

2. Complete worksheet titled “G-5.2 Australian CTM source” listing the source of the data (inclusive

of any supporting worksheets and relevant financial records/accounts) for each column of
worksheet “G-5 Australian CTM”.

G-6 Cost allocation method

1. What is the allocation methodology used to complete in G-3 domestic CTM and G-5 Australian
CTM for:

(a) Raw materials

(b) Labour

Actual costy incurred

(c) Manufacturing overheads

Actuad costy incurveds

2. Select the domestic model (export model if you have no domestic production of like goods) with
the largest production volume over the period and provide worksheets demonstrating the
allocation methodology described in G-6.1 from your normal cost accounting system to the cost
for that model reported in G-3.1.
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G-7 Major raw material costs

1. What are the major raw materials used in the manufacture of the goods?

Setoult inG-7 4

Aluminiwm billet
Alwminiwmw scrop
Paint (powder)
Paint for anodising

2. Are any raw materials sourced as part of an integrated production process or from a subsidiary
company which your company exercise control? If yes, complete the worksheet named “G-7.2
Raw material CTM” for these raw materials.

Yes

e This worksheet lists the quarterly cost to make the raw material manufactured within the
period.

s The costs must be based on actual cost of production (i.e. not standard costs or cost of goods
sold).

e If any imputation tax (e.g. value-added tax) is payable on the purchase of goods or services to
manufacture the raw material, report the costs excluding the imputation tax. All other taxes
payable (e.g. import duty) must be included as ‘other costs’ if not already included, for
example, under material costs.

You must provide this list in electronic format using the template provided.
If you have used formulas to complete this worksheet, these formuias must be retained.

o Ensure any supporting worksheets or calculations relating to allocations of costs or other
matters are clearly marked as confidential exhibit to G-7.2.

3. Complete worksheet titled “G-7.3 Raw Material CTM source” listing the source of the data
(inclusive of any supporting worksheets and relevant financial records/accounts) reported in each
column of worksheet “G-7.2 Raw Material CTM".

4. Using the domestic cost data in “G-3 Domestic CTM” (use “G-5 Australian CTM” if you have no
domestic production of like goods), calculate the weighted average percentage of each raw
material cost (listed in G-7.1) as a proportion of total cost to make.

Coluwmwng I & J invG-3

5. For each raw material identified in G-7.3, e.g. aluminium billet, and powder (in the case of powder
coated extrusions), and purchases of scrap aluminium, aluminium ingot and other raw materials
which individually account for 10% or more of the total cost to make, complete the worksheet
named “G-7.4 Raw material purchases”
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e This worksheet lists all raw material purchases (i.e. transaction by transaction) purchased by
your company within the period.

You must provide this list in electronic format using the template provided.
if you have used formulas to complete this worksheet, these formulas must be retained.

6. Provide a table listing the source of the data for each column of the “G-7.4 Raw material
purchases” listing. Complete worksheet titled “G-7.5 Source Data for G-7.4” listing the source of
the data reported in each column of the worksheet “G-7.4 Raw material purchases

7. For each raw material identified in worksheet “G-7.4 Raw material purchases” provide source

documentation as instructed below:

(a) Select the two largest invoices by value and provide the commercial invoice and proof of
payment.

G-7 7 () billet Purchase from PM Bintulw Sdn Bhd.pdf
G-7 7 (a) Srap Purchase Everpress.pdf

(b) Reconcile the total value listed in “G-7.4 Raw material purchases” listing to relevant
purchase ledgers or trial balances in your accounting system. Provide copies of all
documents used to demonstrate the reconciliation.

8. Are any of the suppliers in “G-7.4 Raw material purchases” listing related to your company? If
yes, please provide details on how the price is set.

PM Bintudw Sdww Bhd relaied.

Historical example attached of how LME army lengtivprice set:
G-7 8 PMB BINTULU saley contract.pdf

This contract refery to-PMB g the buyer rather thonw PMBA
but price colculatiow setting in PMBA’y purchases run

tdentically. Thiy evidencey avrm/s-lengtivpricing bosed on
international LME standard
Everpress unvelated

G-8 Reconciliation of cost to make to audited financial statements

1. Please complete the worksheet named “G-8 Upwards costs” to demonstrate that the cost listings
in G-3 and G-5 are complete.

e You must provide this list in electronic format using the template provided.
¢ Please use the currency that your accounts are kept in.
¢ If you have used formulas to complete this worksheet, these formulas must be retained.
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Please provide any documents, other than those in A-4, G-3 and G-5, required to complete the
“G-8 Upwards costs” worksheet.

For any amount that is hard coded (i.e. not a formula), please cross-reference by providing:

e the name of the source document, including the relevant page number, in column D of the
worksheet; and
¢ highlight or annotate the amount shown in the source document; and

provide the account number and sub-account number (if applicable) at column E of the
worksheet.

G-9 Production volume and inventory levels

1.

N

w

E

6.

Please complete the worksheet named “G-9 Volume and Inventory”.

¢ This worksheet requests the quarterly inventory movement data relating to aluminium
extrusions and billet.

¢ The value and volume of the inventory should be based on the actual cost or value as
represented in the financial accounts (i.e. not standard costs or cost of goods soid) for each
MCC.

¢ You must provide this list in electronic format using the template provided.
If you have used formulas to complete this worksheet, these formulas must be retained.
Ensure any supporting worksheets, calculations or documents relating to data are clearly
marked as confidential exhibit to G-9.

Describe your company’s practices for capturing the production quantities reported at worksheets
“G-3 domestic CTM” and “G-5 Australian CTM". Consider using a flowchart in answering this
question.

Outline the types of source documents kept by the company in relation to production quantities
and how the production quantities are entered into the accounting system. Consider using a
flowchart in answering this question.

Briefly explain the reasons for any differences between:

(c) the production quantities reported at worksheet “G-3 domestic CTM” and the sales
volumes reported at worksheet “D-2 domestic sales”; and

(d) the production quantities reported at worksheet “G-5 Australian CTM” and the sales
volumes reported at worksheet “B-2 Australian sales”.

Describe how your company determines its volume of production for the goods, product mix of
production and the factors that contribute to these decisions. How frequently are production
volumes determined for the goods? How frequently is the product mix determined for the goods?

What lead times are typically needed to adjust volumes of production for the goods?

G-10 Capacity Utilisation

1.

2.

3.

Please complete the worksheet named “G-10 Capacity Utilisation”.

¢ You must provide this list in elecironic format using the template provided.
¢ If you have used formulas to complete this worksheet, these formulas must be retained.

Explain how the production capacity and capacity utilisation has been calculated.

Do you have warehousing facilities for the goods?

OFFICIAL: PUBLIC RECORD
36



OFFICIAL: PUBLIC RECORD

Neither PMBA nor PMBA howe warehowsing focilities. They
practice just-in-time and finished extrusiony stoved temporarily
only awaiting loading into dispatching containers ov trucky ivva
secliow of the mil wsed also-for packing

4. If no, what do you do with excess inventory?

Becouse the mil practices just-in-time; rung 24 howury o doy and
becowse of governwment ovdered virus closures, and because this
will services Madovysiow domestic sales, Australion salesy in Novthv
Awmericonv soles, PMBA/PMB hoave no-excesy inventory

if yes:

(a) What is the capacity of these facilities?

(b) What was the monthly amount of inventory maintained during the investigation period?

(c) What is the average period of time that inventory is retained (describe how this is
calculated)?

5. Have there been any changes to the type of capital or technology utilised by your company in the
manufacturing of the goods in the last five years? If yes, provide details.

No

6. For each plant capable of producing inputs that could be utilised to make the goods, provide the
date that production facility came into operation and the production capacity of the plant over the
past five years. The production capacity should be based on an actual production capacity, not a
budgeted production capacity.

7. List any significant investments in the past five years to either upgrade, refurbish or build any of
the plants used in the production of the goods.

No-significont investmenty
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SECTIONH
COUNTERVAILING

In Anti-Dumping Commission Report No.362 (REP 362) which was pubished in relation to the original
investigation, the Commission investigated the following six subsidy programs. REP 362 found that
Program 4 and 6 were countervailable in relation to the category of non-cooperative entities.

As part of this inquiry the Commission is seeking information relevant to those programs that were
either investigated in REP 362 and/or found to be countervailable subsidies and any other subsidy
programs that have been received in repsect of the goods exported to Australia during the inquiry
period 1 July 2020 to 30 July 2021.

e

1 Income Tax Reductions (‘Pioneer

Status’) Income Tax No
2 Investment Allowance Income Tax No
3 Double Deduction for Export Credit Income Tax No
Insurance
Double Deduction for Freight Charges
4 from Sabah or Sarawak Income Tax Yes
Double Deduction for Insurance 4
5 Premiums for Exporters and Importers Income Tax No
6 Reinvestment Allowance Income Tax Yes

H-1 General

1. Complete the worksheet named “H-1 Company turnover”
e This worksheet is a table of the total company revenue over the period and split into:

o Total revenue for Australian sales, domestic sales and third country sales
o Revenue of the goods for Australian sales, domestic sales and third country sales

» You must provide this table in electronic format using the template provided.
¢ If you have used formulas to complete this worksheet, these formulas must be retained.

IMPORTANT
If you exported to the goods to Australia via an intermediary or third party and if the information is
available please report the turnover figures for the relevant intermediary or third party.

H-2 Preferential tax policies

1. Complete the worksheet named “H-2 Income Tax”

e This worksheet is a table of your company’s income tax liability over the last three financial
years.

e You must provide this table in electronic format using the template provided.

4 Refer to Section A7.7 regarding the cessation of this program from the 2016 year of assessment .
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e If you have used formulas to complete this worksheet, these formulas must be retained.
IMPORTANT
if you exporied to the goods to Australia via an intermediary or third party and if the information is
available please report the above income tax assessment information for the relevant intermediary or
third party.

2. Please provide the following details regarding your income tax assessment status;

(a) Please restate your income tax assessment year;

Colendow yeor

(b) What is the most recent year in which your company, or the relevant parent (if part of a
consolidated entity) had its income tax assessment completed by the Malaysian
government;

2020

(c) What is the normal deadline for your company or the relevant parent (if part of a
consolidated entity) to file its income tax assessment;

31 August

(d) Did your company receive any extensions to the deadline to lodge your company’s tax
assessment;

No-

(e) Does the Malaysian government require all business entities to file separate tax
assessments? Please provide details;

Yey
() At the time of completing this questionnaire, please state the income tax assessment(s)
that were relevant to the review period (1 July 2020 to 30 June 2021) but are not yet filed,

briefly outline the circumstances as to why the tax assessment has not been filed and
provide an estimate of when you expect to finalise and lodge the tax assessment;

2020 income toww retwrng—already lodged

(g) If the review period covers an income tax assessment year where the filing of the
assessment is not due, when do you expect to finalise and lodge the tax assessment?
Please provide details for each relevant tax assessment.

31 August 2022
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IMPORTANT

If you exported to the goods to Australia via an intermediary or third party and if the information is

available please report the above income tax assessment information for the relevant intermediary or

third party.

Provide a copy of your company’s annual tax return for the last three financial years. If the
documents are not in English, please provide a translation of the documents.

H-2 3 pdfy atttched

Provide proof of your company’s tax payments to your tax authority over the last three financial

years, including any progress payments made and related forms submitted to reconcile the
annual tax return.

-2 4 pdfy atttched,

What is the general tax rate for enterprises (also referred to as the company or corporate tax rate)
during the previous two financial years?

24%
Did your company pay less than the general tax rate for enterprises referred to in question H-2.47?
No-

If yes:

(h) What tax rate did your company pay?

(i) Was the reduction in the tax paid or payable related to any of the preferential income tax
programs in the table at the top of Section H
Countervailing above?

(i) What is the name of the program?

(k) What is the name of the authority granting your company the reduced tax rate?

() What is the eligibility criteria to benefit from the reduced tax rate?

(m) Provide details of the application process

(n) Provide a copy of the blank application from. If the documents are not in English, please
provide a translation of the documents.

(o) Provide a copy of your company’s completed application from, including all attachments
to the application form. If the documents are not in English, please provide a translation of
the documents.

(p) Provide a copy of any confirmation or other correspondence from the authority approving
your company for the reduction in tax rate. if the documents are not in English, please
provide a translation of the documents.

(q) Outline the fees charged to, or expenses incurred by your business for purposes of
receiving the program.

H-3 Financial grants

1.

Complete the worksheet named “H-3 Grants”

¢ This worksheet is a table of the grants received by company over the period pius the two
preceding years.
¢ You must provide this table in electronic format using the template provided.
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e If you have used formulas to complete this worksheet, these formulas must be retained.
s Financial grants in all forms must be reported.

IMPORTANT
If you exported to the goods to Australia via an intermediary or third party and if the information is
available please report the above income tax assessment information for the relevant intermediary or
third party.

2. Provide a copy of your company’s non-operating income and/or other business income ledgers,
extracted directly from your accounting system, for the period covering the period plus the 2
preceding years.

3. Did your company receive any grants (or any other financial contribution) from any level of
government during the period plus the two preceding years?
Iif yes:

No-

(a) Were any of the grants related to any program listed in the table at the top of Section |
above? If yes, identify the program.

(b) Were any of the grants related to programs not listed in the table at the top of Section |
above? If yes, provide the names of the programs.

4. For each of the grants listed in H-3.3:

(a) What is the name of the grant?

(b) What is the name of the authority providing the grant?

(c) What is the eligibility criteria to receive the grant?

(d) Is the grant directly related to the goods under consideration, export sales to Australia
and/or export sales generally?

(e) Provide details of the application process.

(f) Provide a copy of the blank application from. If the documents are not in English, please
provide a translation of the documents.

(g) Provide a copy of your company’s completed application from, including ali attachments
to the application form. If the documents are not in English, please provide a translation of
the documents.

(h) Provide a copy of any confirmation or other correspondence from the authority approving
the grant. If the documents are not in English, please provide a translation of the
documents.

(i) Provide proof of payment of your company receiving the grant (e.g. bank statements).

(j) Provide a copy of the accounting journal entries relating to the grant.

(k) Outline the fees charged to, or expenses incurred by your business for purposes of
receiving the grant.

H-4 Other Programs

1. Provide a list of all the provinces in which you have business operations (including locations of
factories, sales offices, or other places of business).

PMBA and PMB operate all over Malaysio

2. Are you aware of any programs of the Government of Malayisa, any of its agencies or any other
authorised body, that benefits manufacturers of the goods that have not been accounted for in
this questionnaire? Provide the name of those programs you are aware of (even if your company
is not eligible to receive benefit under the program.)
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PMBA and PMB know only of the 6 itewms listed at the stowrt of
thiy SectionwH

Indicate the location of the program by region, province or municipal level.

Opevote ai Modloysio and government level benefit throughv
income toax relurng

Indicate the type of program, for example:

the provision of grants, awards or prizes;

the provision of goods or services at a reduced price (e.g. electricity, gas, transport);
the reduction of tax payable including income tax and VAT,

reduction in iand use fees;

loans from Policy Banks at below-market rates; or

any other form of assistance.

For each program that you have identified, answer the following.

5.

10.

1.

12.

13.

14.

Indicate whether your company benefited from any of the listed programs during the period.

No-benefit received by PMBA and PMB

Indicate which goods you produced that benefited from the program (e.g. the program may have
benefited all production or only certain products that have undergone research and development).

Describe the application and approval procedures for obtaining a benefit under the program.

Where applicable, provide copies of the application form or other documentation used to apply for
the program, all attachments and all contractual agreements entered into between your business
and the Government of Malaysia in relation to the program.

Outline the fees charged to, or expenses incurred by your business for purposes of receiving the
program.

Outline the eligibility criteria your business had to meet in order to receive benefits under this
program.

State whether your eligibility for the program was conditional on one or more of the following
criteria:

a) whether or not your business exports or has increased its exports;
b) the use of domestic rather than imported inputs;

¢) the industry to which your business belongs; or

d) the region in which your business is located.

If the benefit was provided in relation to a specific activity or project of your entity, please identify
the activity and provide supporting documentation.

What records does your business keep regarding each of the benefits received under this
program? Provide copies of any records kept in relation to the program.

Indicate where benefits under this program can be found in your accounting system (i.e., specify
the ledgers or journals) and financial statements.

OFFICIAL: PUBLIC RECORD
42



OFFICIAL: PUBLIC RECORD

15. To your knowledge, does the program still operate or has it been terminated?

16. If the program has been terminated, please provide details (including when and why). When is the

last date that your business could apply for or claim benefits under the program? When is the last
date that your business could receive benefits under the program?

If the program terminated has been substituted for by another program, identify the program and
answer all the questions in Part H-4 in relation to this programme.
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SECTION J
AUSTRALIAN MARKET

J-1 Prevailing conditions of competition in the Australian market

1. Describe the Australian market for the goods and the prevailing conditions of competition within
the market, including: ’

(a) Provide an overall description of the Australian market for the goods which explains its '
main characteristics and trends over the past five years;

(b) Provide the sources of demand for the goods in Australia, including the categories of
customers, users or consumers of the product;

(c) Provide an estimated proportion (%) of sales revenue from each of those sources of
demand listed in (b); See-Above

(d) Describe the factors that influence consumption/demand variability in Australia, such as
seasonal fluctuations, factors contributing to overall market growth or decline, government
regulation, and developments in technology affecting either demand or production;
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(e) Describe any market segmentations in Australia; such as geographic or product
segmentations;

(f) Provide an estimated proportion of sales revenue from each of the market segments
listed in

(e);

(g) Describe the way in which Australian manufactured and other imported goods compete in
the Australian market;

(h) Describe the ways that the goods are marketed and distributed in the Australian market;
and

(i) Describe any other factors that are relevant to characteristics or influences on the market
for the goods in Australia.

LME, Exchange Rate, Reseorch ond Development ond the
Commission'y interpretatiow of Anti-Duwiping legislation.

Provide documentary evidence to support the responses made to questions 1(a) to (i).

Provide a diagram which describes the Australian market structure for the goods, ensuring that all
the categories of participants are included. In this diagram use linkages to illustrate the different
levels of trade and distribution channels within the Australian market.

We donw't hawve the market knowledge to- answer this question.

Describe the commercially significant market participants in the Australian market for the goods at
each level of trade over the investigation period. include in your description:
¢ names of the participants;
e the level of trade for each market participant (e.g., manufacturer, reseller, original
equipment manufacturer (EOM), retailer, corporate stationer, importer, etc.);
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¢ adescription of the degree of integration (either vertical or horizontal) for each market
participant; and
¢ an estimation of the market share of each participant.

We donw't howe the market knowledge to- answer this question.

ldentify the names of commercially significant importers in the Australian market for the goods
over the investigation period and estimate their market share. Specify the country each importer
imports from and their level of trade in the Australian market, if known.

We donw't hawe the market knowledge to- angwer thisy question.

Describe the regulatory framework of the Australian market for the goods as it relates to
competition policy, taxation, product standards and the range of the goods. Provide a copy of any
regulation described, if available.

We dow't have the market knowledge to- answer thiy question.

Describe any entry restrictions for new participants into the Australian market for the goods. Your
response coulid include information on:

resource ownership;

patents and copyrights;

licenses;

barriers {o entry;

import restrictions; and

government regulations(including the effect of those government regulations).

In responding to question 6 ensure that relevant regulations are referenced.

We dow't have the moawket knowledge to- onmswer thiy question.

J-2 Goods in the Australian market

1.

Generally describe the range of the goods offered for sale in the Australian market. The
description should include all goods under consideration including those produced by your
company. Your description could include information about:

quality differences;

price differences;

supply/availability differences;

technical support differences;

the prevalence of private labels/customer brands;
the prevalence of generic or plain labels;

the prevalence of premium iabels; and

product segmentation.
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2. Describe the end uses of the goods in the Australian market from all sources.
Buildery ond moavwfocturers.

3. Describe the key product attributes that influence purchasing decisions or purchaser preferences
in the Australian market. Rank these preferences or purchasing influencers in order of
importance.

Quality service and price
4. ldentify if there are any commercially significant market substitutes in the Australian market for the

goods.
Ploutic and, steel awe natuval substibutes for abuwminivmw

5. Identify if there are any commercially significant market complements in the Australian market for
the goods.

Not knoww

6. Have there been any changes in market or consumer preferences in the Australian market for the
goods in the last five years? If yes, provide details including any relevant research or commentary
on the industry/sector that supports your response.

No-

J-3 Relationship between price and cost in Australia

1. Describe the importance of the Australian market to your company’s operations. In your response
describe:

(a) The proportion of your company’s sales revenue derived from sales of the goods in
Australia; and

(b) The proportion of your company’s profit derived from sales of the goods in Australia.

In responding to question 1 please provide evidence supporting calculations.

2. Is your organisation/business entity the price leader for the goods in the Australian market? If no,
please explain the reasons behind your response and specify the name(s) of the price leaders.

3. Describe the nature of your product pricing (e.g., market penetration, inventory clearance, product
positioning, price taker, price maker, etc.) and your price strategies (e.g., competition-based
pricing, cost-plus pricing, dynamic pricing, price skimming, value pricing, penetration pricing,
bundle pricing, etc.) in Australia. If there are multiple strategies applied, piease rank these by
importance. If there are different strategies for different products, please specify these. Provide
copies of internal documents which support the nature of your product pricing.
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4. Explain the process for how the selling prices of the goods for the Australian market by your
business are determined. Provide copies of internal documents which support how pricing is
determined.

Pricing iy delermined invthe following way.

Mawgir determined by market compeitition

5. How frequently are your Australian selling prices reviewed? Describe the process of price review
and the factors that initiate and contribute to a review. Provide the names and positions of all
persons involved.

6. Rank the following factors in terms of their influence on your pricing decisions in the Australian
market, with the most important factor ranked first and the least important factor ranked iast:

e Competitors’ prices 6

e Purchase price of raw materials 12

¢ Cost to make and sell the goods 2

e Level of inventory 7

e Value of the order 3

e Volume of the order #

s Value of forward orders &

¢ Volume of forward orders ¢

e Customer relationship management 1
e Supplier relationship management 11
e Desired profit 5

e Brand attributes 10

e Other [please define what this factor is in your response]

7. Describe the relationship between selling price and costs to make and sell in the Australian
market. Does your company maintain a desired profit margin for the goods? If not, does your
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11.

12.
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company seek to maintain a desired profit margin for the goods? Provide copies of internal
documents which support your response to this question.

Do you offer price reductions (e.g., commissions, discounts, rebates, allowances or credit notes)
in the Australian market? If yes, provide a description and explain the terms and conditions that
must be met by the customer to qualify. Explain how the cost to make and sell are considered in
establishing these price reductions. Provide copies of internal documents which support your
claims in response to this question.

Do you offer bundled pricing in the Australian market? If yes, explain how the pricing for bundled
sales is determined. Explain how the costs to make and sell are considered in establishing these
bundled prices for the goods. Provide copies of internal documents which support your claims in
response to this question.

No-

Does the volume of sales to a customer or the size of an order influence the selling price? If yes,
advise how volume is used to determine selling prices. Explain how the costs to make and sel!
are considered in establishing volume based prices for the goods. Provide copies of internal
documents which support your claims in response to this question.

Does your organisation/business entity use sales confracts in the Australian market? If yes:

(a) What proportion of your sales revenue would come from contracted sales versus
unconiracted sales?

(b) Do you offer exclusivity contracts? If yes, what proportion of your sales revenue would
come from exclusivity contracts?

(c) How frequently are sales contracts renegotiated?

(d) How frequently are price reviews conducted between contracts?

(e) Do you provide opportunities for price reviews for customers within contracts? If yes,
provide a description of the process and an explanation of the circumstances that might
lead to a price review.

(f) Do changes in your costs to make and sell enable you to review prices for customers
within contracts?

(g) Provide a list of the customers under contract during the investigation period and copies
of the two largest contracts in terms of sales revenue.

Provide copies of any price lists for the goods used in the Australian market during the
investigation period. If you do not use price lists, describe the transparency of your prices in the
Australian market.
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14.

15.
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How do you differentiate pricing for different products/models of the goods in the Australian
market? Describe how your products are grouped for price differentiation and the methodology
used. Describe any cost to make or selling cost differences between differentiated products.
Describe how these cost differences (if any) influence pricing decisions. Provide copies of internal
documents which support your claims in response to this question.

Our suppliery decide the differeniial pricing of producty inv
relatiow to-production cost differences

Do you tier or segment your Australian customers for the goods in terms of pricing? If yes,
provide:

(a) a general description of how this is done;
(b) list the factors that influence pricing differentiation in different tiers or segments; and
(c) explain how cost to make and selling costs are considered in making pricing decisions for
different tiers or segments.
Provide copies of internal documents which support your claims in response to this question.

No-
Do you sell the goods to related entities in Australia? If yes, describe how prices are set for
related party transactions and specify what proportion of your sales in terms of sales revenue are

to related party entities. If available, provide copies of any internal documents relevant to
establishing pricing to related parties.

No-

J-4 Marketing and sales support in the Australian market

1.

2.

How does your company market the goods in the Australian market? Include in your response the
value proposition used (e.g., competitive price, superior quality, reliability, availability, etc.).

F

Does your company conduct brand segmentation in the Australian market for the goods? If yes,
describe the brand segmentation used and provide the proportion of sales revenue derived from
each brand segment.

No-

Provide examples of your Australian advertising of the goods over the past five years. If you have
not used advertising in Australia, provide examples of any other promotion campaigns you have
conducted over the investigation period.

Only brochurey and fabrication manualy

How many people are in your Australian sales team and where are they located? In general
terms, how are they remunerated? If they are offered performance pay based on sales, describe
the performance indicators used to establish the performance pay. Provide copies of internal
documents which support your claims in response to this question.
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5. Describe what parameters are provided to sales staff to assist in establishing pricing for the goods
when negotiating sales with customers. Provide copies of internal documents which support your
claims in response to this question.

OFFICIAL: PUBLIC RECORD
55



OFFICIAL: PUBLIC RECORD

EXPORTER'S DECLARATION

| hereby declare that. PMB Aluwminiwm SdyvBhd. has completed the attached questionnaire
and, having made due inquiry, certify that the information contained in this submission is complete
and correct to the best of my knowledge and belief.

Name Geoffirey Cantelo-

Py

Signature
Position in Company - Advisor
Date 22 October 2021
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