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Why you have been asked to complete this questionnaire.

The Anti-Dumping Commission (the commission) is investigating certain hot rolled coil steel (HRC,
the goods) exported to Australia from the People’s Republic of China (China).

Anti-Dumping Notice 2024/93 provides details of the goods under consideration, the application,
and the investigation procedures.

The commission is seeking input from your company as a purchaser of HRC to inform its
understanding of the dynamics of the Australian market and hence factors that may be impacting
the economic condition of the Australian industry producing HRC.

The commission collects and uses information in accordance with its Collection and use of
information policy.

If you have any questions about this questionnaire, please respond by return email to
investigations2@adcommission.gov.au.

What happens if you do not respond to this questionnaire?
You do not have to complete the questionnaire.

The commission is seeking your assistance to better inform its investigation of the claims made by
the Australian industry that produces HRC, and as such your participation is greatly valued.

While the commission is seeking a response to all questions in the questionnaire, you may choose to
answer only some of the questions, or alternatively you may wish to lodge a submission to the
commission outlining your views on relevant aspects of the investigation.

Submitting a response to the questionnaire.
Responses to the questionnaire should be lodged by email listed on the cover page. In submitting

the response to the questionnaire, you must answer all questions and include all attachments and
spreadsheets.
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Please return your responses no later than 5 May 2025.

A Products in the Australian market

1. Do you consider that there is interchangeability between HRC (coil or sheet form, under 4.75
mm thick) and steel plate made from a plate mill (not cut from coil)?

There is potential for in interchangeability between HRC (or sheet cut from HRC) & Plate
directly from the plate mill for non-critical applications; howeuver, this is dependent on
mechanical properties, specs & intended use all aligning.
Some issues that may arise when trying to substitute HRC or Plate are.
Specifications may mandate that product needs to be ‘mill plate’
Surface quality, generally HRC may have a rougher surface & finish vs mill plate.
Mechanical properties; HRC may be more variable and have ‘memory/residual
stress’

2. Describe the end uses of HRC (regardless of source of supply) in the Australian market, with
reference to the variability of end uses according to the grade of HRC (for example, are there
standards or yield and tensile strengths to which HRC must comply for certain end uses).

Construction, Transport, Manufacturing, Mining, Tube & Pipe, General Fabrication.

The suitability of HRC/Sheet for end uses are dependent on Yield Strength, Tensile
Strength & formability. These are to comply with the required Standards (for example,
AS/NZS 1594).

3. In relation to the Australian market for HRC please outline:
e sources of product demand

Demand for Hot Rolled Coil (HRC) in the Australian market is driven primarily by the
construction, infrastructure, transport, manufacturing & mining industries.

e causes of demand variability (e.g. seasonal fluctuations, factors contributing to overall
market growth or decline, government regulation, or developments in technology
affecting either demand or production)

Demand variability is influenced by general economic cycles, with growth in
construction, manufacturing & mining, during periods of expansion, and decline during
economic downturns. Seasonal fluctuations also play a minor role, especially in
industries like construction, where demand peaks in warmer months.

e the presence of market segmentation, such as geographic or product segmentation, or
market segmentation relating to different end uses of HRC according to the grade of
HRC

Market segmentation within the HRC industry is primarily based on product types and
the specific end uses of the material, which can vary according to the grade of HRC.

HA1 (General Purpose): This grade is typically used in general fabrication and
manufacturing processes.




HA250 (Structural & Infrastructure): This grade is often used in construction and
infrastructure projects, such as bridges, buildings, and other structural component
where structural integrity is crucial.

HA350 (Mining and Heavy Construction): This grade is designed for mining and heavy
construction applications. It is ideal for more demanding industries where the material
is exposed to harsh environments & higher structural engineering applications.

e the way in which the imported and Australian product compete
Competition primarily centres on price, especially when both imported and locally
produced HRC meet the same standards. Other competitive factors include, Lead
times, Processing Capabilities, MOQ’s, Quality.

e any other factors influencing competition within the market.
Local distributors & large manufacturers in Australia competing for a larger market
share, including competing with imported finished goods.

In relation to the range of HRC offered for sale in the Australian market, please outline:

e sources and availability of supply
HRC is sourced both domestically & internationally from several major steel producing
regions, but mostly Asia. Typical lead times for import is 20 weeks into store.

e product range or specification differences between suppliers

Product ranges vary by supplier, with the larger steel mills generally able to offer a
broader range of grades, thickness & widths, providing MOQ’s are met.

The overseas larger mills that are offering into the Australian market offer a
comparable (& in some cases better) range than that of local supply. These included
but are not limited to; Bao Steel, Posco, Hyundai.

e any actual or perceived quality differences between suppliers

Actual quality differences may arise in areas such as surface finish, flatness
consistency, and mechanical properties. Additionally, some customers may prefer
specific mills due to previous experiences or a perceived reputation for material
quality.

e any actual or perceived price differences between suppliers.

Actual price differences are influenced by country of origin, production scale & volume
of order, freight costs and currency changes.

Are certain grades/types/dimensions of HRC only available from certain suppliers or country
sources?

Most grades/types/dimensions are available from all the larger mills, however some mills
may be able to provide tighter tolerances on dimensions & offer tighter control over
chemical composition.

In the last decade have there been any notable changes in:



consumer preferences for the goods (e.g. new products within the goods description or
new substitute products)

There hasn’t been any significant changes in the consumer preferences for HRC as the
core demand for the various grades remain consistent.

availability of supply to the Australian market (e.g. new participants)

No notable changes, the market has remained primarily supplied by established mills.

e ability of Australian industry to supply (e.g. product range, timeliness)

e demand for the goods (e.g. increased construction and/or industrial activity) supply
challenges globally due to production decrease in covid. And more recently increased
government stimulus particularly in the large project space where demand has

outweighed supply.

The Australian market has faced challenges due to global & Local production
limitations during COVID-19, and more recently, increased government stimulus in
large projects, where demand has outpaced local supply.

e conditions of competition for the goods.

Your purchases of HRC

Please complete the following table relating to your purchases of HRC (add lines if
necessary): For each year enter the quantity purchased and specify the unit of measurement

(tonnes, sqm etc).

2021 (Tonnes) | 2022 (Tonnes) | 2023 (Tonnes) | 2024 (Tonnes)

Purchases from Australian 0 0 0 0
manufacturer:

BSL *Special Tube Feed 2,078* 5,507* 595%* 20*
Purchases from Australian
importer:
Sourced from China 2,950 4,860 6,200 7,480
Sourced from Taiwan 0 0 130 0
Sourced from other country 11,500 10,785 6,275 6,540
(primarily Korea)
Direct imports:
Sourced from China 0 0 0 0
Sourced from Taiwan 0 0 0 0
Sourced from other country 0 0 0 0




Note: we are unable to buy from Australian manufactures the range we import.

Please indicate the importance of the following criteria when selecting a supplier of HRC.

Please use a scale between 0 and 10 with 0 representing “not important” and 10 “highly

important”:

Factor

Rating

Ability to negotiate prices

After sales support

Australian made

Country of origin

Credit terms

Delivery time

0Ol 00| N| N| O O

Maintaining multiple supply sources

Net price after applicable discounts or rebates

Price of other products being purchased from the supplier of the goods

Quality meets your expectations

Range of HRC offered by supplier

Range of other products (not HRC) you do or may buy from this supplier

Relationship with supplier

Reliability of supply

Timeliness of supply




3.

source country of the goods identified in B1:

For the factors listed below please rate how the Australian made product compares to each

Factor

Australia v Source 1

Australia v Source 2

Better

Worse Similar

Better

Worse Similar

Ability to negotiate prices

After sales support

Credit terms

Delivery time

Price (net delivered)

Product range

Quality

Relationship with supplier

Reliability of supply

Timeliness of supply

reasons for this preference.

Do you prefer imported HRC over locally produced HRC, or vice versa. If so, please provide

Imported HRC is essential for maintaining competitive tension & as reliable alternative
source for supply when local suppliers are unable to meet market demand. In some
applications alternative mills quality is preferred (vs that of local supply).

Please indicate the circumstances that might cause you to change your supplier of HRC.

Please provide any specific examples where you have changed (or added to) your sources of
supply since 1 October 2020. What was the reason for the change or addition?

We have maintained strong consistency within this product category, supported by long-
term partnerships with established mills. Periodically, we also trial new mills.

Who do you consider to be the price leader for HRC in the Australian market?

Global pricing is often lead by northern hemisphere demand but BSL set the market price

in Australia.

How many suppliers do you normally contact when purchasing HRC?

We typically contact at least 4 suppliers to ensure we receive competitive pricing,
availability, and the best possible terms. This approach also allows us to evaluate multiple
offers and maintain strong relationships within our supplier network.




10.

11.

12.

C

How often do you purchase HRC from a supplier that offers the lowest price? Please provide
examples of any purchases you have made that were not the lowest price. Please explain the
reasons you were prepared to pay a higher price for these purchases.

Price is not the main factor when we are ordering HRC from suppliers, we rely on
numerous things such as quality, lead times, reliability, etc.

Over the past few years we have made numerous purchases, particularly out of Posco
Korea & Bao Steel China above

Since 1 October 2020, have you asked suppliers to reduce their price expectations based on
other offers in the market? If so, please provide relevant examples and the outcome in
relation to the final price achieved.

Price expectations & negotiations are driven by local supply conditions and local offers.
What factors does your company consider when determining the quality of the goods?

All products must comply with Australian Standards. Surface finish, residual stress,
flatness, formability are all factors we look at to determine quality.

How does your company satisfy itself that a new supplier will meet its quality expectations?

Mills are qualified with a visit in person & a small trial order is placed and tested both in
house and from customer feedback before any large volume orders are placed.

Have you experienced any quality or other supply issues with either imported or
domestically produced HRC since 1 October 20207 If so, please describe.

Supply issues during & post covid-19 particularly domestically. No major quality concerns.

Additional information or comments

Do you have any comments in relation to the investigation, particularly in relation to the applicant’s
claims of injury caused by allegedly dumped and subsidised imports from China?

There is recognition that low-priced imports from China have had an impact within the
Australian HRC market & may have affected low price pressures. However, it is important
to distinguish this between broad market suppliers & their behaviour. Not all Chinese
imports operate in the same manner, well established producers such as Baosteel have
shown a commitment to the Australian market with long term relationships & stable
commercial practices. It is vital this investigation considers the differences between mills
and avoids a blanket approach on dumping, that may unintentionally penalise suppliers
who operate responsibly.



D Certification

The information supplied in this questionnaire is complete and correct to the best of my knowledge:

Certifier name:
Selection Steel Trading

Luke Bickley

Certifier role:

Purchasing Manager

Date:

8-5-25



