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Why you have been asked to complete this questionnaire.

The Anti-Dumping Commission (the commission) is investigating whether light gauge steel
stud and track (the goods or LGST) exported to Australia from the People’s Republic of China
have been exported at dumped and subsidised prices and whether these exports have
caused material injury to the Australian industry. The investigation was initiated after an
application from Rondo Building Services Pty Ltd, a producer of LGST in Australia.

The commission has identified your company as an Australian producer of LGST. The
commission is seeking input from your company as a manufacturer of LGST to inform its
understanding of the dynamics of the Australian market and hence factors that may be
impacting the economic condition of the Australian industry producing LGST.

The initiation notice number 2025/053 on the commission’s electronic public record (EPR)
for the investigation provides details of the goods under consideration, the application, and
the investigation procedures. This notice and other public documents relating to the
investigation can be accessed at the commission’s website.

The commission collects and uses information in accordance with its Collection and use of
information policy.

If you have any questions about this questionnaire, please respond by return email to
investigations@adcommission.gov.au.

What happens if you do not respond to this questionnaire?
You do not have to complete the questionnaire.

The commission is seeking your assistance to better inform its investigation of the claims
made by the applicant, and as such your participation is greatly valued.

While the commission is seeking a response to all questions in the questionnaire, you may
choose to answer only some of the questions, or alternatively you may wish to lodge a
submission to the commission outlining your views on relevant aspects of the investigation.

Submitting a response to the questionnaire.

Responses to the questionnaire should be lodged by email listed on the cover page. In
submitting the response to the questionnaire, you must answer all questions and include all
attachments and spreadsheets, where relevant.

Please return your responses to the commission no later than 6 August 2025.
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A Production of like goods

The goods the subject of the application (the goods) are:

Light gauge steel stud and track, metallic coated, whether or not containing alloys, with a

profile of up to and including 170 millimetres in width by 170 millimetres in height, and with a

base metal thickness of up to and including 0.69 millimetres.
Further information

LGST are framing components is used to support internal non-load-bearing building walls and

partitions. A LGST is a cold-formed product, further worked from either zinc coated
(galvanised) steel or aluminium zinc coated steel as the raw material (including all variants
thereof, for example whether or not containing magnesium or other alloys). LGST comprise
both the vertical (stud) and horizontal (track) components.

Steel framing components are categorised by gauge (thickness) and usage, being either:

e LGST, as non-structural light gauge products (common in ‘drywall’ applications), or

e structural (medium and heavy gauge) steel framing members (common in high-rise
buildings and exterior walling).

This application covers LGST, of varying steel grades, and whether or not including service
holes.
Rondo considers that the Australian manufactured like goods are fully substitutable with all
types of imported LGST.

Exclusions

Medium and heavy gauge steel stud and track, noggings, and ‘flexible’ track components are

excluded from this application

Please detail the products you produce as described in the above goods description.

You may like to refer to a product catalogue or company website.

Please complete the table below with your company’s production volume and any
imported volume for each year ending (YE) from 1 April 2021 to 31 March 2025.

YE2022 YE2023 YE2024 YE2025

Production [confidential text deleted: company specific operational data]
volume (kg)

Production
volume (lineal
metres)

Imported
volume (kg)

Imported
volume (lineal
metres)

Sales Value [confidential text deleted: company specific financials]
(AUD)
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Please provide details of other Australian manufacturers of the goods and an
estimate of their market share, if known.

The key Australian manufacturers of LGST are [confidential text deleted.: list of key
market participants] who would have a combined market share exceeding
[confidential text deleted: commercially sensitive market share info].

Please list the main raw material inputs and provide the source of those supplies,
both locally sourced and imported.

The primary raw material input for LGST is steel coil specified as G2 galvanized with
a base metal thickness (BMT) between 0.5mm and 0.6mm. Studco sources the bulk
of it's raw material from [confidential text deleted: sourcing details removed]
ensuring compliance with Australian Standards.

Products in the Australian market

In relation to the Australian market for LGST, please outline:

sources of demand for LGST

Demand for LGST is primarily driven by non-residential construction, especially
commercial ceiling installations in hospitals, education, retail and office fit outs.
Demand patterns follow broader trends around commercial construction activity.

causes of demand variability (e.g. seasonal fluctuations, factors contributing to
overall market growth or decline, government regulation, or developments in
technology affecting either demand or production)

Variability is tied to construction cycles, interest rates, and developer sentiment.
Post-COVID stimulus packages have increased activity in the public sector which
has patrtially replaced private sector spending which was negatively impacted by
cost inflation resulting in project delays and cancellations.

the presence of market segmentation, such as geographic or product
segmentation, or market segmentation relating to different end uses of LGST

Not applicable
the way in which the imported and Australian manufactured LGST compete

[confidential text deleted: commercially sensitive information on competitive
practices]

whether the goods must conform to any Australian standards or comply with any
regulations

Yes — steel framing must comply with the National Construction Code (NCC) but

also a range of Australian Standards including the following:

[confidential text deleted: proprietary knowledge of relevant standards and
design guides]
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Test data and engineering support are often required for specification approval.
Non-compliant product is supplied to construction projects to save costs however
this needs to be discovered and rejected by customers or requlators to ensure it
is replaced prior to completion.

any other factors influencing competition within the Australian market for LGST.

Competition in the LGST market has intensified post-COVID as construction
costs have risen and some fixed priced contracts have impacted the ability of
builders and contractors to remain profitable. [confidential text deleted:
commercially sensitive information on competitive practices].

In relation to the range of LGST offered for sale in the Australian market, please
outline:

sources and availability of supply

Australian-manufactured LGST from the key suppliers is available nationally with
local warehousing and delivery ensuring consistent and reliable supply across
projects. [confidential text deleted: list of key market participants] operate
distribution centres in key metro areas to ensure a range of product types and
sizes are available on short lead times. [confidential text deleted: commercially
sensitive information on competitive practices].

product range or specification differences between Australian manufactured and
overseas supplied goods

[confidential text deleted: commercially sensitive information on competitive
practices].

any actual or perceived quality differences between Australian manufactured and
overseas supplied goods

[confidential text deleted: commercially sensitive information on competitive
practices].

any actual or perceived price differences between Australian manufactured and
overseas supplied goods.

We have had reports that imports are typically [confidential text deleted:
comparative pricing] than local suppliers.

In the last five years, have there been any notable changes in:

consumer preferences for the goods, (e.g. new products within the goods
description, new substitute products, preference for Australian produced over
imported goods)

[confidential text deleted: commercially sensitive information on competitive
practices].

availability of supply to the Australian market (e.g. new participants)
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There has been a noticeable increase in offshore product entering the Australian
market as product costs have risen post-COVID. Local importers and distributors
have entered the market sourcing from low-cost producers in China and other low
labour cost countries. This trend has placed pressure on local manufacturers
who [confidential text deleted: company specific information related to trading
conditions]

ability of Australian industry to supply (e.g. product range, timeliness, limits on
production capacity)

Australian manufacturers have continued to meet market demand reliably over
the past five years, despite disruptions due to COVID, raw material supply
restrictions, input price volatility and inflationary pressures.

demand for the goods (e.g. increased construction and/or industrial activity)

Demand for LGST has fluctuated over the past five years, closely tied to shifts in
the construction cycle. There was in increase in high-rise residential and
infrastructure activity following government stimulus post-COVID, followed by a
slowdown driven by rising interest rates, labour shortages, and project delays.
Commercial construction, particularly in healthcare and education, has remained
relatively stable, and continues to drive strong demand for compliant framing
solutions. [confidential text deleted: commercially sensitive information on
market conditions].

conditions of competition for the goods.

[confidential text deleted: commercially sensitive information on market
conditions].

Considering your responses to Q8 above, how have these changes impacted your
business, specifically in the period from YE2022 to YE20257

[confidential text deleted: commercially sensitive information related to financial
performance]

Do you anticipate any changes to the Australian market for LGST in the next five
years? In your response, please comment on:

the short- and medium-term outlook for the Australian industry
any anticipated changes to demand and/or supply
any anticipated changes to the conditions of the Australian market for LGST

Without government intervention to restrict imports, or increased compliance
checks by government agencies, we expect pressure from imports to increase.
With increased protectionism globally the excess capacity in low labour cost
countries will be exported to the Australian market unless measures are put in
place to level the playing field. If current trends continue we expect to see local
manufacturing capacity reduced. This puts Australian construction projects at risk
of delay and non-compliance. If import controls can adjust for the disparity
between local and overseas manufacturing costs, Australian manufacturing can
be supported thereby supporting the Australian construction industry.
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[confidential text deleted: commercially sensitive information on market
conditions].

Who do you consider to be the price leader for LGST in the Australian market?

There’s no single price leader amongst the Australian producers of LGST however
importers are increasingly setting the price points based on their lower cost base.

Goods produced and sold by your company

Are the goods generally sold as individual items or part of a system?

LGST products are preferably sold as part of a complete system, not as individual
items. [confidential text deleted: information on competitive practices]. This system-
based approach is essential for meeting the Australian Standards detailed earlier and
is expected on large commercial and government projects. [confidential text
deleted: information on competitive practices].

Please describe how the goods manufactured by your company are marketed and
distributed?

[confidential text deleted: information on competitive practices]
Explain how the selling prices of the goods are determined.

Selling prices for LGST are determined by a mix of raw material costs, manufacturing
inputs, overheads, freight, and market conditions.

Please rank the following factors in terms of their influence on your pricing decisions,
with the most important factor ranked first and the least important factor ranked last.

[confidential text deleted: information on strategic focus and competitive practices]
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D Additional information or comments

Do you have any comments in relation to the investigation regarding LGST, particularly in
relation to the applicant’s claims of injury caused by allegedly dumped and subsidised
imports from China?"

E Certification

The information supplied in this questionnaire is complete and correct to the best of my
knowledge:

Signature: [confidential text deleted: personal details]
Name: [confidential text deleted: personal details]
Position: [confidential text deleted: personal details]

Contact number: [confidential text deleted: personal details]

Date: 6 August 2025

! Information concerning the applicant’s claims are included in the public record version of their application.
See EPR document no. 1.



