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SECTION A - COMPANY STRUCTURE AND OPERATI

This section requests information relating to company details and financial
reports.

A-1 |dentity and communication

Please nominate a person within your company who can be contacted for the purposes of this
investigation:
Head Office: Guangdong Nanyang Cable Group Holding Co., Ltd
Name: Godwin Guo
Position in the company: Assistant General Manager

Facsmlle number: +86-754-88801383 R
E-mail address of contact person: stgod r@ '-“4*.

Address: No.1 Zhujing Er St Zhup “' V'iu i, 6ne Shantou, P.R. China
Telephone: +86-754-88802418¢; B

Facsimile number: *86-7(5:& &
E-mail address of contact, ¥

A-2 Representative~pt>the company for the purpose of

investigation

A reptedentative to assist you in this investigation, provide the following details:

Tele;So\ﬂ,e

Facsimile/Telex number:

E-mail address of contact person:
Note that in nominating a representative, Customs and Border Protection will assume that
confidential matenal relating to your company in this investigation may be freely released to, or
discussed with, that representative.
(No representative is pointed)

If you wish to appoin
Name

A-3 Company information

What is the legal name of your business? What kind of entity is it (eg. company,
partnership, sole trader)? Please provide details of any other business names
that you use to export and/or sell goods.
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Legal name: Guangdong Nanyang Cable Group Holding Co.. Ltd.
Entity: Listed company. PUBLIC

FLE 7(

Business names in Australia that we used to export goods:

OLEX AUSTRLIAPTY LTD
ETDPTYLTD

FIRESENSE PTY LTD

CNE CUSTOM CABLES PTY LTD
CABLE DISTRIBUTION SERVICE
OJAS GROUP PTY LTD

AUSAC CABLE & ACCESSORIES

Who are the owners and/or principal shareholders? Provide details of shareholding
percentages for joint owners and/or principal shareholders. (List all
shareholders able to cast, or control the casting of, 5% o ore of the maximum

amount of votes that could be cast at a general meetl company

Owner and principal shareholder: Zheng Z

Joint owners and/or principal sharehol

'f

QW
'ther company.

If your parent company is a-s e-u- aly of another company, list the principal
shareholders of that cn@
Our company is @ pompany4

Provide a dlagram/s 12l associated or affiliated companies and your company’s
place wi n% curporate structure.

If your company is a subsidiary of another cormpy
that company.

st the principal shareholders of

Our company is NOT a subsid

Guangdong Nanyang Cable Group Holding Co., Ltd.
Affiliated companies:
Guangzhou Nanyang Cable Co., Ltd.
Guangdong Nanyang Extra-high Voltage Cable Co., Ltd.

Are any management fees/corporate allocations charged to your company by your
parent or related company?

No management fees/corporate allocations are charged by parent company.
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Describe the nature of your company’s business. Explain whether you are a producer or
manufacturer, distributor, trading company, etc.

As a listed company, ours are producer and manufacturer.

If your business does not perform all of the following functions in relation to the goods,
then please provide names and addresses of the companies which perform
each function:

- produce or manufacture

Guangdong Nanyang Cable Group Holding Co., Ltd.

Address: No.1 Zhujing Er St. Zhujin Industry Zone, Shantou, P.R.China
- sell in the domestic market

The goods can not be sold in the domestic market.

- export to Australia, and \?
Guangdong Nanyang Cable Group Holding Co.. Ltd. %

- export to countries other than Australia.

Guangdong Nanyang Cable Group Holding Co., Ltd%o

Provide your company's internal organisation ch ibe the functions performed
by each group within the organisation. NS '

(Refer to next page )
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Provide a copy of your most recent annual report together with any relevant brochures
or pamphlets on your business activities.

(See attachment 1 of A-3-10  ANNUAL OPERATION REPORT 2010)

(See attachment 2 ofA-3-10 pamphlets of our business activities)

A-4 General accounting/administration information

1. Indicate your accounting period.
Our accounting period is YEAR.

2. Indicate the address where the company's financial re{.oﬁci\s\\q?held.

Address where the company'’s financial records 3r %g;Noﬂ Zhuijin Er Street,
Zhuijin Industry Zone, Shantou, Guangdong P »6% 5041

D

s for the two most recently

o
3. Please provide the following financial g%
Tonthly, quarterly or half yearly

completed financial years plus all subsg

statements:
.

010 attached. (See attachment 3)

Please see the financial documents o

Because we have no an Engli o of Annual Financial Report of 2009, some
financial data such as Turnoi/7 7 Gross Profit, Sales Expenses, Administrative
. . / .

Expenses, Financial Expen ! come Tax expenses can be referred in the Annual

Operation Report (2010){ t; ent 1 of A-3-10)

- chart ¢ % '
- aulldated and unconsolidated financial statements (inctuding all footnotes
a’@ e
N

augditor’s opinion);

- interqg! financial statements, income statements (profit and loss reports), or
management accounts, that are prepared and maintained in the normal course of
business for the goods.

These documents should relate to:

- the division or section/s of your business responsible for the production and sale of
the goods, and the company.

4. If you are not required to have the accounts audited, provide the unaudited
financial statements for the two most recently completed financial years,
together with your taxation returns. Any subsequent monthly, quarterly or half
yearly statements should also be provided.

We are required to have the accounts audited. Please read A-4-3.
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Do your accounting practices differ in any way from the generally accepted
accounting principles in your country? If so, provide details.

No, we don't.

Describe the significant accounting policies that govern your system of
accounting, in particular:

- the method of valuation for raw material, work-in-process, and finished
goods inventories (eg last in first out —LIFO, first in first out- FIFO, weighted
average);

We use the weighted average of valuation for raw material, work-in-process,

and finished goods inventories.
revenue, direct

0

- costing methods including the method (eg by tqn

front office cost, infrastructure cost etc);
Costing method is category costing meth

- valuation methods for damaged %ard goods generated at the various
stages of production;
- valuation methods for scrap y g , or joint products;
or fixed assets;

We treat foreign exchange gains/losses arising from transactions as dlsposmon

of exchange gain and losses in financial expense.

- treatment of foreign exchange gains/losses arising from the translation of balance
sheet items;

We treat foreign exchange gains/losses arising as Effect of foreign exchange

rate changes on cash and cash equivalents in Cash Flow Statement.

- inclusion of general expenses and/or interest;

We use accrual basis accounting to include general expenses and/or interest.

- provisions for bad or doubtful debts;

In compliance with accounting rules, we withdraw loan loss reserves to provide

for bad or doubtful debts.

. expenses for idle equipment and/or plant shut-downs;

- costs of plant closure;

-6 -
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- restructuring costs;

- by-products and scrap materials resuiting from your company’s production process;
and

- effects of infiation on financial statement information,

7. In the event that any of the accounting methods used by your company have
changed over the last two years provide an explanation of the changes, the date
of change, and the reasons for it.

No. we don’t change our accounting methods over the last two years.
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A-5 Income statement

Please fili in the following table. It requires information concerning all products produced and for the
goods. You should explain how costs have been allocated.

Most recent completed Investigation period
financial year (specify)
All products The goods All products The goods

Gross sales (1)

Sales returns, rebates and
discounts (2
Net sales (3=1-2})

Raw materials (4)
Direct labour (5)
Depreciation (6)

Manufacturing overheads (7) Q\

Other operating expenses (8) & o 69

Total cost to make &
9=4+5+6+7+8) .
Operating income 4 N
(10=3-9) N5
Selling expenses (11) N e
Administrative & general &
expenses (12) Y \>
Financial expenses (13)

SG&A expenses
14)=(11+12=13)SG&A
Income from normal
activities (15)=(10-14)
interest income (16)

Interest expense (enter as
negative) (17)
Extraordinary gains and
losses - enter losses as
negative (18)

Abnormal gains ag% L
- enter losses as N
(19) AR )

Profit befogatax@n~__~
(20):(15»1{\1 9
Tax (21 # T

N profit (22)=(20-21)

Note: if your financial information does not permit you to present information in accordance with this
table please present the information in a form that best reflects your financial reporting
Prepare this information on a spreadsheet named "Income statement”.

This information will be used to venfy the completeness of cost data that you provide in Section G.
If, because of your company'’s structure, the allocations would not be helpful in this process, please
explain why this is the case.

See attachment 3 Accounting Audit REPORT 2010.
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A-6 Sales

State your company's net turnover (after returns and all discounts), and free of duties and taxes. Use
the currency in which your accounts are kept, in the following format:

LiIC

FILE @_9

Most recent completed Investigation period

financial year (specify)

Volume Vatue Volume Value

Total company turnover  (all products)

Domestic market

Exports to Austratia

Exports to Other Countries

Turnover of the nearest business unit, for

N
which fi its are prep . ‘b

which includes the goods /?%\‘!\

Domestic market /\\ 4

Exports to Australia ”
N

Exports to Other Countries ~W\(O

Turnover of the goods
2
7 v
Domestic market T\
Exports to Australia @\
e S~

Exports to Other Countries 3
N
pr@ds eet named "Turnover”.

This information will % :(b verify the cost allocations to the goods in Section G.
Also, you shou@ :13}' to demonstrate that sales data shown for the goods is a complete
record by linking o%s les of these goods to relevant financial statements.

See attachment Accounting Audit REPORT 2010”turnover”.

4

Prepare this information in d
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SECTION B - SALES TO AUSTRALIA
(EXPORT PRICE)

This section requests information conceming your export practices and prices to Australia. You
should include costs incurred beyond ex-factory. Export prices are usually assessed at FOB point,
but Customs and Border Protection may also compare prices at the ex factory level.

You should report prices of all goods shipped to Australia duning the investigation penod.

The invoice date will nommally be taken to be the date of sale.

period.
B-1  For each customer in Austrg

period list:

name;
address; -
contact nameagitphone/fax number where known; and
trade ((f\\o')\éx mple: distributor, wholesaler, retailer, end user, original equipment).
See the atta Nt4-of “customer list”.

B-2  For each customer identified in B1 please provide the following information.

- Describe how the goods are sent to each customer in Australia, including a
diagram if required.

The cable goods are sent by sea to each customer identified in B1. When
the cable goods are completed, we will book the ship, and the container
truck will come to our factory to load the cables to the port. There will be
Shantou port or Shenzhen port.

- Identify each party in the distribution chain and describe the functions performed by .
them. Where commissions are paid indicate whether it is a pre or post exportation
expense having regard to the date of sale.

There is no commission to each distribution.

-
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- Explain who retains ownership of the goods at each stage of the distribution chain.
In the case of DDP sales, explain who retains ownership when the goods enter
Australia.

Before the goods to customers’ storage, the ownership of the goaods is
Nanyang'’s. In the case of DDP sales, each customer will retain ownership
when the goods enter Australia.

- Describe any agency or distributor agreements or other contracts entered into in
relation to the Australian market (supply copy of the agreement if possible).

There is no agency or distributor agreements or other contracts.

- Explain in detail the process by which you negotiate price, receive orders, deliver,
invoice and receive payment. If export prices are based on price lists supply copies
of those lists.

(DCustomers will make inquiry to our factory and supply us the technical data
sheet. After receiving, we will quote in accorda oe\A(i?the customer’s
requirement. Sometimes, we will quote accordin to\o@-}B ignation.

@When the customer will re-inquiry, we will re-g@%\gﬁend, the customers
will place an order to Nanyang if agreed wit)) hB{L)JO tion and technical data

sheet.
S
@When the goods are completed, weak Q;/ék the ship to send the cables out
and make insurance.
®As the ship leaves the port, ke all the documents, including the
invoice packing list, packi .& and test reports etc.
: orm our customers the ETA to arrange the

3

Ye remittance after receiving our email.
is related to any of its Australian customers. Give details of

@The customers wiS
- State whethg{i )
any finan £ bifier arrangements (eg free goods, rebates, or promotional subsidies)

of the forward orders of the goods (include quantities, values and scheduled
shipping dates).
We have no this kind of orders of goods.

B-3 Do your export selling prices vary according to the distribution channel identified?

If so, provide details. Real differences in trade levels are characterised by
consistent and distinct differences in functions and prices.

There is no difference with selling price between the distribution channel identified.

B4  Prepare a spreadsheet named “Australian sales” listing all shipments (i.e.

transaction by transaction) to Australia of the goods in the investigation period.
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related information:

www.nanyangcable.com
You must provide this list in electronic format.

E-mail: hengway@nanyangcable.c
Include the following export

See attachment Exporter spreadsheets-From Nanyang Cable “Australia Sales”

Column heading

Explanation

Customer name

names of your customers

Leve! of trade

the level of trade of your customers in Australia

Model/grade/type

commercial modelgrade or type

Product code

code used in your records for the modelgradentype identfied. Explain the
product codes in your submission

Invoice number

invoice number

Invoice date

invoice date

Date of sale

refer to the explanation at the beginning

date other than the invoice date e\ blisHegthe material terms of sale, repon
that date. For example, ord 3{0}conlvac1. or purchase order date

Order number

\4

if applicable, show ordz nfi ntract or purchase order number if you
have shown a date ¢thenthan }o:w date as being the date of sale

Shipping tenms

7
FOB. DDP (in accordance with Incoterms)

Payment tems

'eg 60 days=60 etc

Quantity

hown on the invoice. Show basis eg kg

Gross invoice value

value shown on invoice in the currency of sale, excluding taxes.

B ransaction.

ble. the amount of any discount deducted on the invoice on each
If a % discount applies show that % discount applying in another

column

any other charges, or price reductions, that affect the net invoice value. Insert

additional columns and provide a description,

Invoice currency

the currency used on the invoice

Exchange rate

Indicate the exchange rate used to convert the currency of the sale to the currency

used in your accounting system

Net invoice value in the currency

of the exporting country

the net invoice value expressed in your domestic cutrency as it is entered in your

accounting system

Rebates or other allowances

the amount of any deferred rebates or allowances paid to the importer in the

currency of sale

Quantity discounts.

the actual amount of quantity discounts not deducted from the invoice. Show a

separate column for each type of quantity discount

Ocean freight**

the actuar amount of ocean freight incurred on each export shipment listed.
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Marine insurance Amount of marine insurance
FOB export price** the free on board price at the port of shipment,
Packing* Packing expenses
Inland transportation costs® inland transportation costs included in the selling price. For export sales this is the

inland freight from factory to port in the country of export

Handling, loading & ancillary handling, loading & ancillary expenses. For example, terminal handling, export
expenses’ inspection, wharfage & other port charges, container tax, document fees &
customs brokers fees, clearance fees, bank charges, letter of credit fees, & other

ancillary charges incurred in the exporting country.

Warranty & guarantee expenses® | warranty & guarantee expenses

Technical assistance & other expenses for after sale services, such as technical assistance or installation costs.

services®
O

Commissions® Commissions paid. If more than one type i N }aﬁd{onal columns of
data. Indi in your resp to /zd g the commission is a pre or
1\&

Grpd in relation to the exports to

ate of sale.
D

post exportation expense having regd}

Other factors® any other costs, charges or e:

Australia (include addiho 3 Bquired). See question B5.

** FOB export price and Ocean Freight:

FOB export price: An FOB export price m
terms. FOB price includes inland transfp™J) W he por? of exportation, inland insurance, handling, and
loading charges. It excludes post ) expenses such as ocean freight and insurance. Use a
formula to show the method of the(w;f\r%&tion on each line of the export sales spreadsheet.

Ocean freight: as ocean frs@i\}isﬁs ificant cost it is important that the actual amount of ocean freight

incurred on each expo orted. If estimates must be made you must explain the reasons and
C ust reflect changes in freight rates over the investigation period. Freight
or consistency.

set out the basis - est
allocations must

B-5 If there are any other costs, charges or expenses incurred in respect of the

exports listed above which have not been identified in the table above, add a
column (see “other factors” in question B-4) for each item, and provide a
description of each item. For example, other selling expenses (direct or
indirect) incurred in relation to the export sales to Australia.

There is no any other cost, charges or expense.

B-6 For each type of discount, rebate, allowance offered on export sales to

Australia:

- 13-
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- provide a description; and
- explain the terms and conditions that must be met by the importer to obtain the
discount.

Where the amounts of these discounts, rebates etc are not identified on the
sales invoice, explain how you calculated the amount shown in your response to
question B4. If they vary by customer or level provide an explanation.

There is no discount, rebate, allowance offered on export sales to Australia.

B-7 If you have issued credit notes (directly or indirectly) to the customers in

Australia, in relation to the invoices listed in the detailed transaction by
transaction listing in response to question B4, provide dejls of each credit note
if the credited amount has not been reported as a dise‘%} bate.

We don't have issued credit notes. @

B-8  If the delivery terms make you responsib

point within Australia (eg. dellveredg :‘:g ¥’ insert additional columns in the

spreadsheet for all other costs in 7% or example:

Import duties

Inland transport within Austral luded in

—
Other costs R [sloms brokers, port and other costs incurred (itemise)

There is n vt cost incurred
B-9 Select @nents, in different quarters of the investigation period, and provide a

complet&¥set of all of the documentation related to the export sale. For example:

- the importer’s purchase order, order confirmation, and contract of sale;
- commercial invoice;
- bill of lading, export permit;
- freight invoices in relation to movement of the goods from factory to Australia,
including inland freight contract;
- marine insurance expenses; and
- letter of credit, and bank documentation, proving payment.
See attachment 5 TWO Shipment of ETD and Firesense.
Customs and Border Protection will select additional shipments for payment
verification at the time of the visit.
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SECTION C - EXPORTED GOODS & LIKE GOODS

C1

investigation period.

Fully describe all of the goods you have exported to Australia during the

Include specification details and any technical and

illustrative material that may be helpful in identifying, or classifying, the exported

goods.

See attachment 6 “Exported GoodsC-1-2".

C-2 List each type of goods exported to Australia (these type rw cover all types
listed in spreadsheet “Australian sales” — see section B of t%ﬁ[}sﬁ nnaire).

See attachment 6 “Exported Goods C-1-2”

has exported to Australia durin
comparable model(s) sold dom

and provide a detail
domestically (ie. the ]
to goods exported to

O

!

7
like
alia.

ation of the differences where those goods sold
s — see explanation in glossary) are not identical

IDENTICAL? DIFFERENCES

EXPORTED TYf ~~DOMESTIC TYPE
G
Ep

Product codenphe )%
model of fhe'y ~"-t s
exportedo Austraiia

Product code of if goods are
comparable model sold on wdentical indicate
the domestic market of the "YES®

country of export Otherwise “NO”

Australia is not id

this table refer to

Where the good exported to

the like goods, descnbe the
specification differences  If
it 1Is impractical to detail
specification differences in

which outline differences

entical to

documents

Prepare this information on a spreadsheet named “Like goods".

Cc4

Please provide any technical and illustrative material that may be helpful in

identifying or classifying the goods that your company sells on the domestic

market.

We don't sell like goods on the domestic market.
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SECTION D - DOMESTIC SALES

This section seeks information about the sales arrangements and prices in the domestic market of
the country of export.

All domestic sales made during the investigation peniod must be listed transaction by transaction. If
there is an extraordinarily large volume of sales data and you are unable to provide the complete
listing electronically you must contact the case officer before completing the questionnaire. If the
case officer agrees that it is not possible to obtain a complete listing he or she will consider a method
for sampling that meets Customs and Border Protection requirements. If agreement cannot be
reached as to the appropriate method Customs and Border Protection may not visit your company.
Customs and Border Protection will normally take the invoice date as beil e date of sale in order
to determine which sales fall within the investigation period.

If, in response to question B4 (Sales to Australia, Export Price),

rted that the date of

comparning domestic and export prices —

you must provide information on domestic selling pric
means that such domestic sales data predates the ¢ i Mot
If you do not have any domestic sales of like g u Rz ontact the case officer who will explain
the information Customs and Border Prote % ipes for determining a normal value using

altemative methods.

We don't sell like goods on the domE@stimarket
TN
D-1  Provide: @

- a detailed d
diagram i

- informati qucerning the functions/activities performed by each party in the
digidyti ain; and

- %‘-;ﬁ any agency or distributor agreements, or contracts entered into.

If any of the customers listed are associated with your business, provide details

of that association. Describe the effect, if any, that association has upon the

price.

,(1&_, A

We don't sell like goods on the domestic market.

D-2 Do your domestic selling prices vary according to the distribution channel

identified? f so, provide details. Real differences in trade levels are
characterised by consistent and distinct differences in functions and prices.

We don't sell like goods on the domestic market.

S16-




o> Guangdong Nanyang Cable Group Holding
£ No 1, Zhujin Er Street. Zhujin Industry Zone, Shantou, Guangdon:

Tel: +86-754-88800582 Fax: +86-754-88801383
www.nanyangcable.com E-mail: hengway@nanyangca

N

IS0 9001 & ISO 14001

D-3  Explain in detail the sales process, including:

- the way in which you set the price, receive orders, make delivery, invoice and finally
receive payment; and the terms of the sales; and
- whether price includes the cost of delivery to customer.

if sales are in accordance with price lists, provide copies of the price lists.

We don't sell like goods on the domestic market.

D-4  Prepare a spreadsheet named “Domestic sales” listing all sales of like goods

made during the investigation period. The listing must be provided on a
CD-ROM. Include all of the following information. < \?
\>

Column heading Explanatlon /Z

Customer name

Level of trade

Model/gradeitype

Product code

Invoice number

YR

Invoice date \\- .
[N \//\ -

Date of sale § refer to the explanation at the beginning of this section  If you consider

% that a date other than the invoice date best estabiishes the material terms

of sale and should be used, report that date. For example. order

invoice date

~

Q confimation, contract, or purchase order date.

Order number show order confimnation, contract or purchase order number if you have

shown a date other than invoice date as being the date of sale.

Delivery terms eg ex factory, free on truck, delivered into store

Payment tems payment terms agreed with the customer eg. 60 days=60 etc
Quantity quantity in units shown on the invoice eg kg.

Gross Invoice value gross value shown on invoice tn the currency of sale, net of taxes
Discounts on the Invoice the amount of any discount deducted on the invoice on each

transaction. If a % discount applies show that % discount applying in

another column

Other charges any other charges. or price reductions, that affect the net invoice value

Insert additional columns and provide descrption,

-17-
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Net invoice value in the currency of the the net invoice value expressed in your domestic currency as recorded in
exporting country your accounting system.
Rebates or other the actual amount of any deferred rebates or allowances in the cursency of
Allowances sale
Quantity discounts tne actual amount of quantity discounts not deducted from the invoice
) Show a separate column for each type of quantity discount

Packing® packing expenses
Inland transportation costs*® amount of infand transportation costs included in the selling price
Handling, loading and ancillary expenses® handling, loading & ancillary expenses.
Warranty & guarantee expenses® warranty & guarantee expenses
Technical assistance & other services® expenses for after sale services such as techpcal assistance or installation

costs. . %

+ Commissions® commissions paid.  If more than gie insert additional columns
by
of data 5
A I

Other factors” any other costs, chargesor- s;scurred in relation to the domestic

sales (include addi o as required)  See question DS

3

D-5 If there are any other costs, r expenses incurred in respect of the

identified in the table in question D-4 above
add a column for eac t@ ®e “other factors”). For example, certain other

selling expenses in -Q‘ ed

- provide a description; and
- explain the terms and conditions that must be met by the customer to qualify for
payment.

Where the amounts of these discounts, rebates etc are not identified on the
sales invoice, explain how you calculated the amounts shown in your response
to question D4.

If you have issued credit notes, directly or indirectly to the customers, provide
details if the credited amount has not been reported as a discount or rebate.

We don't sell like goods on the domestic market.
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D-7  Select two domestic sales, in different quarters of the investigation period, that

are at the same level of trade as the export sales. Provide a complete set of
documentation for those two sales. (Include, for example, purchase order,
order acceptance, commercial invoice, discounts or rebates applicable,
credit/debit notes, long or short term contract of sale, inland frelght contract,
bank documentation showing proof of payment.)

Customs and Border Protection will select additional sales for verification at the
time of our visit.

We don't sell like goods on the domestic market.
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SECTION E - FAIR COMPARISON

IS0 %001 & ISO 14001

Section B sought information about the export prices to Australia and Section D sought information
about prices on your domestic market for like goods (ie. the normal value).

Where the normal value and the export price are not comparable adjustments may be made. This
section informs you of the fair comparison principle and asks you to quantify the amount of any
adjustment.

As prices are being compared, the purpose of the adjustments is to eliminate factors that have
unequally modified the prices to be compared.

To be able to quantify the level of any adjustment it will usually be necessary to examine cost
differences between sales in different markets. Customs and Border Protection must be satisfied

incurmed because of the sale, or because the cost is related to th
Conversely, where there is not a direct relationship between th
burden is placed upon the claimant to demonstrate that p@'e}s‘\hav een affected, or are likely to
have been affected, by the expense item. In the absg eQ‘s}uav evidence Customs and Border
Protection may disallow the adjustment. & H

Where possible, the adjustment should be ba <@ Yotual costs incumred when making the
relevant sales. However, if such specific exp rf\e%m tion is unavailable cost allocations may be
considered. In this case, the party maRgy. the djustment claim must demonstrate that the
; gued.
A party seeking an adjustment has igapion to substantiate the claim by relevant evidence that
would allow a full analysis of the,
The investigation must be cpmp

ithin strict time limits therefore you must supply information
in a timely manner. Where an exporter has knowledge of the

(These cost adjustments will relate to your responses made at question B-4, ‘Australian sales’)

1. Transportation

Explain how you have quantified the amount of inland transportation associated with the export sale
(“Inland transportation costs”). Identify the general ledger account where the expense is located.
If the amount has been determined from contractual arrangements, not from an account item,
provide details and evidence of payment.

We use sales cost to quantify the transportation costs, including the inland costs and
sea freight.
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Handling, loading and ancillary expenses

List all charges that are included in the export price and explain how they have been quantified
(“Handling, loading & ancillary expenses”). Identify the general ledger account where the
expenses are located. If the amounts have been determined using actual observations, not from a
relevant account item, provide details.

We use sales cost to quantify the handling, loading and ancillary expenses.

The various export related ancillary costs are identified in the table at question B4, for example:
- terminal handling;
- wharfége and other port charges;
- container taxes;
- document fees and customs brokers fees;
- clearance fees;

- bank charges, letter of credit fees w
. other ancillary charges. %

Credit 3

The cost of extending credit on export sales is not inclu@ed i tR& amounts quantified at question B4.
However, Customs and Border Protection will exa \e((lg/e?a credit adjustment is warranted and
determine the amount. Provide applicable iafel s over each month of the investigation

borrowing in the currency concerned.

period. Explain the nature of the interest@ sépplicable to these export sales eg, short term

If your accounts receivable shg e average number of collection days differs from the
payment terms shown in the sal @sﬂ L and if export prices are influenced by this longer or shorter
: QJ f collection days.  See also item 4 in section E-2 below.

A elggraphic Transfer. Customer will make the deposit before
iy v_ before the ship arrived at the port.

List material and labour costs associated with packing the export product. Describe how the
packing method differs from sales on the domestic market, for each model.  Report the amount in
the listing in the column headed 'Packing’.

The packing cost is included in the unit price. The packing method is complying with the
requirements of the customers and the standards of Australia. For example, we will use
wooden drums to pack the cables up to 1000meters, plastic spool for the 500m, 200m
and 100m.

Commissions

For any commissions paid in relation to the export sales to Australia:
- provide a description; and
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- explain the terms and conditions that must be met.
Report the amount in the sales listing in question B-4 under the column headed “Commissions”.
Identify the general ledger account where the expense is located.

—ars:

There is no commission.

Warranties, guarantees, and after sales services

List the costs incurred. Show relevant sales contracts. Show how you calculated the expenses
(“Warranty & guarantee expenses” and “Technical assistance & other services”), including the
basis of any allocations. Include a record of expenses incurred. Technical services include costs
for the service, repair, or consultation. Where these expenses are closely related to the sales in
question, an adjustment will be considered. Identify the ledger account where the expense is
located.

There is no cost about the after sales services.

Other factors | Q@ 4

There may be other factors for which an adjustment is re %&e costs affect price comparability
HQEE" o For example, other variable or fixed

I

Section G, concerning domestic and exportsg fd have alerted you to such other factors.
There are no other factors. X3

Currency conversions

_ exchange rates can onl “ﬁ JaKeg into account when there has been a ‘sustained’ movement during
the investigation pedqd~{3eéedarticie 2.4.1 of the WTO Agreement). The purpose is to allow
exporters 60 da export prices to reflect ‘sustained’ movements. Such a claim requires
detailed informa xchange movements in your country over a long period that includes the

&

There is no sale in domestic.

E-2 Costs associated with domestic sales

(These cost adjustments will relate to your responses made at question D-4, “domestic sales”) The
foliowing items are not separately identified in the amounts quantified at question D-4. However
you should consider whether any are applicable.

There is no sale in domestic.

1. Physical characteristics

The adjustment recognises that differences such as quality, chemical composition, structure or
design, mean that goods are not identical and the differences can be quantified in order to ensure fair

.22,
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comparison.

The amount of the adjustment shall be based upon the market value of the difference, but where this
is not possible the adjustment shall be based upon the difference in cost plus the gross profit
mark-up (i.e. an amount for selling general and administrative costs (S G & A) plus profit).

The adjustment is based upon actual physical differences in the goods being compared and upon the
manufacturing cost data. Identify the physical differénces between each model. State the source
of your data.

No information.

2. Import charges and indirect taxes

If exports to Australia: M
- are partially or fully exempt from internal taxes and duﬁe\%thaé@ ‘® borne by the like
goods in domestic sales (or on the materials and ¢f hysically incorporated
in the goods), or

1. if such internal taxes and duties h, } ) Bhid and are later remitted upon

exportation to Australia P
. . A\,
No information. :@
the price of like goods must be adjusted dowpgards by\He amount of the taxes and duties.
The taxes and duties include sales, excnse%er value added, franchlse stamp, transfer, border,

and excise taxes. Direct taxes such as
apply to the transactions.

Adjustment for drawback is not miade 6

an adjustment for drawback i %ﬁate you must provide information showing the import duty
i at is, it is not sufficient to show the drawback amount and the

export sales quantity fo3 ralia’For example, you may calculate the duty borne on domestic sales

by quantlfylng the tet '7 Nt of import duty paid and subtracting the duty refunded on exports to all

& when divided by the domestic sales volume, is the amount of the

ad]ustment).
No information.
In substantiating the drawback claim the following information is required:
No information.
- a copy of the relevant statutes/regulations authorising duty exemption or remission,
translated into English;
- the amount of the duties and taxes refunded upon exportation and an explanation
how the amounts were calculated and apportioned to the exported goods;
an explanation as to how you calculated the amount of duty payable on imported
matenials is borne by the goods sold domestically but is not borne by the exports to
Australia;

Substitution drawback systems
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Annex 3 of the WTO Agreement on Subsidies provides: “Drawback systems can allow for the
refund or drawback of import duties on inputs which are consumed in the production process of
another product and where the export of this latter product contains domestic inputs having the same
quality and characteristics as those substituted for the imported inputs”

If such a scheme operates in the country of export adjustments can also be made for the drawback
payable on the substituted domestic materials, provided the total amount of the drawback does not
exceed the total duty paid.

No information.

3. Level of trade

Question D4 asks you to indicate the level of trade to the domesti%er To claim an

adjustment for level of trade differences you will need to quantify the hich level of trade
influences price.

No information. &
Trade level is the level a company occupies in the distribu ion\hal % The trade level to which that
company in turn sells the goods and the functions carrie isti&uish alevel of trade. Examples

are producer, national distributor, regional distribut er, retailer, end user, and original
equipment. @

No information. z
it may not be possible to compare export«ghi and domestic prices at the same level of trade.

Where relevant sales of like goods at tfiex] \Evel of trade must be used to determine normal
: . e N
values an adjustment for the differente.ineyg

of trade may be required where it is shown that the
difference affects price comparabifi w
e

No information.
The information needs to, S

edifferences are characterised by a consistent pattern of price -
¥and by a difference in functions performed. If there is no real trade

»
Areal difference in leVel of trade (may be adjusted for using either of the following methods:

(a) costs arising from different functions: the amount of the costs, expenses etc incurred
by the seller in domestic sales of the like goods resulting from activities that would not
be performed were the domestic sales made at the same level as that of the importer.

This requires the following information:

- a detailed description of each sales activity performed in selling to your domestic
customers (for example sales personnel, travel, advertising, entertainment etc);

- the cost of carrying out these activities in respect of like goods:;

- for each activity, whether your firm carries out the same activity when selling to
importers in Australia;
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- an explanation as to why you consider that you are entitled to a level of trade
adjustment.
Or

(b) level discount: the amount of the discount granted to purchasers who are at the same
level of trade as the importer in Australia. This is determined by an examination of price
differences between the two levels of trade in the exporter's domestic market, for
example sales of like goods by other vendors or sales of the same general category of
goods by the exporter.  For this method to be used it is important that a clear pattern of
pricing be established for the differing trade levels. Such pattern is demonstrated by a
general availability of the discounts to the level - isolated instances would not establish
a pattern of availability.

No information

~
- N

The cost of extending credit on domestic sales is not inclu mounts quantified at question
D-4. However, Customs and Border Protection will £x hether a credit adjustment is
warranted and determine the amount. An adjustme, is to be made even if funds are not

borrowed to finance the accounts receivable.
There is no sale in domestic. N
The interest rate on domestic sales in orde\ erence is:

- the rate, or averagefpRyat applying on actual short term borrowing's by the

company; ‘Q‘*._p
- the prime intereé%lg’prevailing for commercial loans in the country for credit terms

that most Io/s\g‘l @pproximate the credit terms on which the sales were made; or
h nsidered appropriate in the circumstances.

If your accounts receivable shows that the average number of collection days differs from the
payment terms shown in the sales listing, and if domestic prices are influenced by this longer or
shorter period, calculate the average number of collection days.

Where there is no fixed credit period agreed at the time of sale the period of credit is determined on
the facts available. For example, where payment is made using an open account system’, the
average credit period may be determined as foilows:

1 Calculate an accounts receivable tumover ratio

! Under an open account system, following payment the balance of the amount owing is carried into the next
period.  Payment amounts may vary from one period to the next, with the result that the amount owing varies.
_25-
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This ratio equals the total credit sales divided by average accounts receivable.
(It is a measure of how many times the average receivables balance is
converted into cash during the year).

In calculating the accounts receivable turnover ratio, credit sales should be used
in the numerator whenever the amount is available from the financial statements.
Otherwise net sales revenue may be used in the numerator.

An average accounts receivable over the year is used in the denominator.
This may be calculated by:

- using opening accounts receivable at beginning of period plus closing accounts

receivable at end of period divided by 2, or
- total monthly receivables divided by 12.
No information.

2 Calculate the average credit period x
The average credit period equals 365 divi &t e accounts receivable
turnover ratio determined above at 1. Q ‘
The resulting average credit period shouyl ed against randomly selected
transactions to support the approximation
The following items are identified in the a

7 }%iﬁed at question D-4:
No information. )

Transportation A
2O

&,

Explain how you have quantifiedghefdmount of inland transportation associated with the domestic
sales (“Inland transpo ). Identify the general ledger account where the expense is
located. If the amoun determined from contractual arrangements, not from an account
item, provide detai s ni\-ey ce of payment.

There is no d sale

Handling, loa d ancillary expenses

List all charges that are included in the domestic price and explain how they have been quantified
(“Handling, loading and ancillary Expenses”). Identify the general ledger account where the
expense is located. If the amounts have been determined using actual observations, not from a
relevant account item, provide details.

There is no domestic sale.

Packing

List material and labour costs associated with packing the domestically sold product. Describe how
the packing method differs from sales on the domestic market, for each model. Report the amount
in the listing in the column headed “Packing”.

There is no domestic sales.
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Commissions

For any commissions paid in relation to the domestic sales:
- provide a description
- explain the terms and conditions that must be met.

Report the amount in the sales listing under the column headed “Commissions”. Identify the
general ledger account where the expense is located.
There is no domestic sale.

Warranties, guarantees, and after sales services

List the costs incurred. Show relevant sales contracts. Show how you cal\cgated the expenses
(“Warranty & Guarantee expenses” and “Technical assistance thar grvices”), including the
basis of any allocations. Include a record of expenses incurrea./%' | services include costs
for the service, repair, or consultation. Where these exn : & e\glosely related to the sales in
question, an adjustment will be considered. Identify the ledge Dynt where the expense is located.
There is no sale in domestic. \

Other factors

There may be other factors for which an t is required if the costs affect price comparability
- these are identified in the column er factors”. List the factors and show how each
has been quantified in per unit term mple:

data rela average length of time in inventory. Indicate the interest rate

- inventory ¢ i describe how the products are stored prior to sale and show
3%
used

- lng expense: an expense incurred at the distribution point;

- royalty and patent fees: describe each payment as a result of production or sale,
including the key terms of the agreement;

- advertising; and
- bad debt.
There is no sale in domestic.

E-3 Duplication

In calculating the amount of the adjustments you must ensure that there is no duplication.
For example:

- adjustments for level of trade, quantity or other discounts may overlap, or
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- calculation of the amount of the difference for leve! of trade may be based upon
selling expenses such as salesperson’s salaries, promotion expenses, commissions,
and travel expenses.

Separate adjustment items must avoid duplication.

An adjustment for quantities may not be granted unless the effect on prices for quantity differences is
identified and separated from the effect on prices for level of trade differences.

No information.
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SECTION F - EXPORT SALES TO COUNTRIES OTHER TH
AUSTRALIA (THIRD COUNTRY SALES)

AN

Your response to this part of the questionnaire may be used by Customs and Border Protection to
select sales to a third country that may be suitable for comparnison with exports to Australia.

Sales to third countries may be used as the basis for normal value in certain circumstances.

Customs and Border Protection may seek more detailed information on particular third country sales
where such sales are likely to be used as the basis for determining normal value.

F-1 Using the column names and column descriptions below

provide a summary of your export sales to@?es other than
>

Australia.

Column heading

Country dfted lke goods to over the

3
Number of customers ustomers that your company has sold like

Level of trade n( totidde that you export like goods to in the third country
~
Quantity quantity. in units, exported to the third country over the
C (vestigation period.

Ny
Unit of quantity M Show unit of quantity eg kg
Value of sales fﬂg Show net sales value to all customers in third country over the

investigation penod

Currency\ Currency in which you have expressed data in column SALES

A%

Payment terms Typical payment tlerms with customer(s) in the country eg. 60 days=60
elc

Shipment terms Typical shipment terms to customers in the third country eg CIF, FOB,

ex-factory, DDP etc.

Supply this information in spreadsheet file named “Third country”
There is no sale in third country.
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F-2 Please identify any differences in sales to third countries which

may affect their comparison to export sales to Australia.

There is no sale in third country.
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SECTION G - COSTING INFORMATION AND CONSTRUCTED VALUE

The information that you supply in response to this section of the questionnaire will be used for
various purposes including:
- testing the profitability of sales of like goods on the domestic market;

- determining & constructed normal value of the the goods - ie of the goods exported to

Australia; and

- making certain adjustments to the normal value.

goods sold on the domestic market. You will also need
administration costs relating to goods sold on the domesti
other expenses (eg. non-operating expenses not inc/u(@él

You will need to provide the cost of production of both the exporte f
Son
I,

e finance expenses; and any
) associated with the goods.

In your response please include a worksheet sll bza selling, general, and administration
expenses, the finance expenses; and any ol "p have been calculated.

straliay, Export Price) you:

Y h\e invoice date and consider that this altemative date
Sand export prices, and

- provided information % (/l\e selling prices for a matching penod as required in the

d ¢/
introduction to Section D@c ales)
‘K

you must  pro deta over the same period as these sales even if doing so means that such
cost data pledates@ ommencement of the investigation period.

i

At any verification meeting you must be prepared to reconcile the costs shown to the accounting
records used to prepare the financial statements.

No information.
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G-1. Production process and capacity

1. Describe the production process for the goods. Provide a flowchart of the
process. Include details of all products manufactured using the same
production facilities as those used for the goods. Also specify all scrap or
by-products that result from producing the goods.

Copper Rod Aluminum Rod
Production Facilities L l
Wire Drawing Machine Drawing
Bunching Machine <\‘ 1 Twisting.and
‘ stranding
Plastic Extruder Insulation
astie © extruded
~& 1
Cabling Machine Laying-up

Q&O !
(i Plastic Extruder —————— ! Outer Sheath

!

Inspecting

!

Storage

In preventing and controlling environmental pollution, Guangdong Nanyang
Cable Group Holding Co., Ltd. follows the principles of reducing the quantity of waste
generated and its harmfulness, fully and rationally utilizing waste, and making it
innocuous through treatment. in order to promote Cleaner production and the
development, of a circular economy.

The use of recovery, recycled, or recyclable products

S32.
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The use of recovery packing materials:

We set up a regulation to encourage the transportation personnal to recover the
drums and other useful packing materials from the end users such as on the building
sites, and after the repairing and recovering work to make the pacing materials
reusable.

The use of recycled and recyclable plastics and copper:

Some plastics are recycled by a granulation machine at the extrusion equipment in
the workshop during the production time and retained for the further use such as using
in the inner sheaths of some cable. Some recyclable plastics are recovered by the
professional plastics treatment factories for the usages of some industries such as
shoe-making mills.

The by-products of copper mud which are carefully % n the copper rods
drawing process can be widely used in chemical mdustr c%

As every knows, the waste copper wires that '
collected and sent to the copper rod manufactur

Water recycling use and treatment

Water in the cable making lndust
used in XLPE warm water curmg) tics extrusion process and indeed can be
recycling used by means of fﬂ“! rground reservoirs, and it is both a water

resource protection and an ?nv: g\gw,

In regard to the w
equipped the system

samples comply oi@u

i roduced in the dining room of the factories, we have
I treatment equipment to guarantee the discharged water
\urements of national standards.
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G-2. Provide information about your company's total production in

the following table:

PREVIOUS MOST RECENT INVESTIGATION
FINANCIAL YEAR FINANCIAL YEAR . PERIOD

A - Production capacity (eg kg. tonnes)*
B - Actual production in volume (eg kg,
tonnes) s

C - Capacity utilisation (%) (B/A x 100)

* rather than showing a ‘name-plate’ optimal capacity it is more meaningful to show the maximum level of
production that may reasonably be attained under normal operating conditions. For example assuming:
normal levels of maintenance and repair; a number of shifts and hours of operation that is not abnormally

high; and a typical production mix. <§

Provide this information on a spreadsheet named "Production”.
See attachment Exporter spreadsheets-From Nanyang Ca@ ion”.
1. Outline the management accounting :

that cost accounting informatjojMgg\Yeconciled to your audited financial

statements. )
2. Is your company’s cost am@ system based on standard (budgeted) costs?

State whether stand (c\@; re used in your responses to this questionnaire.
If they were state wjge rall variances (ie differences between standard and
actual productiogyco ave been allocated to the goods - and describe how

those variancé *,l% been allocated.

G-3. Cost accounting practices

O
cost accounting system based on standard costs.

Provide dlls of any significant or unusual cost variances that occurred during
the investigation period.

No information.
4. Describe the profit/cost centres in your company’s cost accounting system.
No information.

5. For each profit/cost centre describe in detail the methods that your company
normally uses to allocate costs to the goods. In particular specify how, and
over what period, expenses are amortised or depreciated, and how allowances
are made for capital expenditures and other development costs.

- 34-




RV Guangdong Nanyang Cable Group Holding (

No 1, Zhujin Er Street, Zhujin Industry Zone, Shantou, Guangdong[ P.R.C. FILE Q:}

Tel: +86-754-88800582 Fax: +86-754-88801383
150 9001 & ISO 14001 www.nanyangcable.com E-mail: hengway@nanyangcable. com

We normally use the cost sales, selling and dlstnbutlon expense and administrative
expense to the goods.

6. Describe the level of product specificity (models, grades etc) that your
company’s cost accounting system records production costs.

No information.

7. List and explain all production costs incurred by your company which are valued
differently for cost accounting purposes than for financial accounting purposes.

Production costs including:

Cost accounting Financial accounting
Raw material Cost sales Q
i Labour Administrative expe nqe\ NI o
[ charges for water and electricity Cost sales \
\)
8. State whether your company engaged ing -up operations in relation to

the goods. Describe in detail the sta

ration giving dates (actual or
projected) of each stage of the start{ rgtion.

No information.
9. State the total cost of the (a% eration and the way that your company has
treated the costs of the yBperation it its accounting records.

No information.
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G-4 Costto make and sell on domestic market

This information is relevant to testing whether domestic sales are in the ordinary course of trade?.

1. Please provide the actual unit cost to make and sell each modelitype (identified
in Section C) of the like goods sold on the domestic market. Provide this cost
data for each quarter over the investigation period. If your company calculates
costs monthly, provide monthly costs.

There is no sale in domestic.

2. Indicate the source of cost information (account numbers etc) and/or methods
used to allocate cost to the goods. Provide documentation and worksheets
supporting your calculations.

Quarter X Quarter X

Like domestic modeltype - from

spreadsheet “like goods™

Material costs'

Direct labour <

. \Y
Manufacturing overheads /> :
4

Selling costs

Other costs? N
4
Total cost to make N

Administration costs

Financial costs

Delivery expenses’ R ((\\

Other costs3 m /

Unit cost to make and s>

Prepare this information in a spreadsheet named "Domestic CTMS".

There is no sale in domestic. '

' Identify each cost separately. Include indirect material costs as a separate item only if not included in
manufacturing overheads

2 Relating to costs of production only; identify each cost separately.

3 Identify each cost separately. Please ensure non-operating expenses that relate to the goods are
included. Where gains/losses due to foreign currency exchange are incurred, please provide detail of

2 Customs applies the tests set out n s.269TAAD of the Customs Act 1901 to determine whether goods
are in ordinary course of trade. These provisions reflect the WTO anti-dumping agreement — see Article
221
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the amounts separately for transaction and translation gains/losses.

If your financial information does not permit you to present information in accordance with this table
please present the information in a form that best reflects your financial reporting.

Please specify unit of currency.

- =

G-5 Cost to make and sell goods exported to Australia

The information is relevant to calculating the normal values based on costs. It is also
relevant to calculating certain adjustments to the normal value.

Quarter X Quarter X Quarter X Quarter X

Modelitype exported to Australia— from

spreadsheet “like goods”
P g A

Material costs’ <\\O

Direct tabour Ax};\i@

Manufacturing overheads N N

Other costs’

Vi
Total cost to make \(/%
< N

Selling costs Q

Administration costs

Financial costs “\\

i
Delivery expenses’ %

Other costs3 ( (‘ A
N

Unit cost to make and sell M

Prepare this informati ki'-' dsheet named "Australian CTMS".
ply” Include indirect material costs as a separate item only if not included in

3 Identify each cost separately. Please ensure non-operating expenses that relate to the goods are

included. Where gains/losses due to foreign currency exchange are incurred, please provide detail of

ihe amounts separately for transaction and translation gains/losses.

Provide this information for each quarter (or month if your company calculates costs on a monthly

basis) over the investigation period.

If your financial information does not permit you to present information in accordance with this table

please present the information in a form that best reflects your financial reporting.

Please specify unit of currency.

1. Where there are cost differences between goods sold to the domestic market
and those sold for export, give reasons and supporting evidence for these
differences.

There is no sale in domestic.
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2. Give details and an explanation of any significant differences between the costs

shown, and the costs as normally determined in accordance with your general
accounting system. Reference should be made to any differences arising from
movements in inventory levels and variances arising under standard costing
methods.

No information.

3. In calculating the unit cost to make and sell, provide an explanation if the
allocation method used (eg number, or weight etc) to determine the unit cost
differs from the prior practice of your company.

No information.

G-6 Major raw material costs

List major raw material costs, which individually account for 10
For these major inputs: P\

identify materials sourced in-house and from a8
\/i s in the costs of production you have

identify the supplier; and
shown for the goods (eg market pri9(§,> I pprices, or actual cost of production).

Xf the total production cost.

- show the basis of valuing the major

Material Supplier € The basis of valuing
N approx.

Copper pgEop (Guangzhou) | Copper price basic
y Shanghai Metal Exchange
Dty plus labour

Thermoplastic polymegpeaaioshan Nanhai Yangze River { CNY11000 per ton

\ Plastic Co,, Ltd.
Thermoplastic pQly Y Shanghai Kaibo Compounds | CNY 16000 per ton
o Company

Where the major input is produced by an associate of your company Customs and Border Protection
wifl compare your purchase price to a normal market price. If the associate provides information on
the cost of production for that input such cost data may also be considered.

Normal market price is taken to be the price normally available in the market (having regard to

market size, whether the input is normally purchased at 'spot prices’ or under long term contracts
efc).

Material . The price approx.

Copper CNY 54000-62000 per ton

Thermoplastic polymer CNY 11000 per ton

Thermoplastic polymer CNY16000 per ton

The term associate is defined in section 269TAA of the Customs Act. Included in that definition are

.38-
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companies controlled by the same parent company (a company that controls 5% or
shares of another is taken to be an associated company); companies controlled by the other
company; and companies having the same person in the board of directors.

No information.

If the major input is purchased from an integrated production process you should provide detailed
information on the full costs of production of that input.
No information.
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during the period of investigation export the goods under consideration and have completed
the attached questionnaire and, having made due inquiry, certify that the information
contained in this submission is complete and correct to the best of my knowledge and
belief.

D | hereby declare that....................... { pahy)3id not, during the

period of investigation, export the goods under considerats therefore have not
completed the attached questionnaire. K

Name

Signature

Position in

Company

Date :  November 28, 2011
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