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Dear Mr King

Investigation No. 341 — A4 Copy Paper exported from Brazil, P R China, Indonesia and
Thailand — Supporting evidence on injury to Australian industry

l. Background

| refer to previous representations by Australian Paper Pty Ltd (“AP”) concerning the injury
sustained by the Australian industry due to lost sales volumes/reduced prices that could be
attributed to dumped exports of A4 copy paper to Australia by International Paper do Brasil
Ltda (“IP Brasil”).

AP has demonstrated that it has experienced injury from IP Brasil's dumped exports
undercutting prices in the Australian market in 2015. AP has indicated that one example of
the injury experienced is reflected in lost sales volumes by [AP customer]. In addition, AP
had reduced selling prices [AP customer] to enable it to compete in the market with product
sourced from IP Brasil at [imported product supplier].

. Additional supporting evidence

i [End user] tender

AP previously referred to competitive offers for A4 copy paper sourced from IP Brasil at
[imported product supplier]’. AP was aware of a tender for supply with [end user] (in [date]
2015) that was [volume] of A4 copy paper. [AP customer] had previously held the [end user]
business and supplied [volume] of AP produced copy paper that falls under the like goods.
Included in this volume was [volume] of [AP product] copy paper.

[AP customer] was unsuccessful in the tender (please refer to communications received from
[end user] [date] 2015, contained in Confidential Attachment 1). As a result the [AP product]
(as well as all other AP manufactured copy paper sold through [AP customer] excluding [AP
product]) was switched to [imported product supplier]. This again reiterates AP's assertion
that [AP product] and [imported product supplier] branded products are directly competing
substitutes, and whilst [imported product supplier] had access to [AP product] at this time,
they chose not to stock it and simply switched the [end user] business to imported
alternatives on the basis of pricing considerations.
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At the time of the tender preparation and lodgment (April 2015) [AP customer] had requested
[pricing arrangements]

[Confidential Attachment 1 details]. [Confidential Attachment 2 details]. [Confidential
Attachment 3 details].

ii. Price undercutting in [market sector]

The [market sector] industry is a market in which [imported product supplier] and other
suppliers of imported goods compete fiercely with [AP customer].

In early [date] 2015, [AP customer] requested [pricing arrangements].

Resellers of Australian made products were being forced to reduce pricing in the market in
order to compete with dumped imports due to price undercutting, and as result [AP customer]
requested [pricing arrangements].

This highlights the fact that imports in this channel had been directly undercutting Australian
made products in 2015. The flow through effect was evident at [AP customer] and the
financial impact was then quantified as “an investment by [AP customer] of approximately
[value of financial loss]” for this particular product over the period, and passed along to AP in
the form of the proposed and accepted [pricing arrangements].

Given that [imported product supplier] are a direct competitor to [AP customer] in the contract
stationery channel, [imported product supplier] stocked product from IP Brasil throughout
2015, and the ADC has confirmed that product manufactured by IP Brasil was being sold at
dumped prices during this period, it follows that [imported product] from IP Brasil was
contributing to the broad depression of pricing across the [market sector]. This price
undercutting then influenced the competitive situation for Australian made paper in specific
contract segments including [market sector].

[Confidential Attachment 4 details].
I Causal link

Preliminary Affirmative Determination (“PAD”) No. 341 indicated that the Commission was
continuing to examine the impact of the dumped exports of A4 copy paper on the Australian
industry’s sales of like goods. AP submits that the available information confirms that [AP
customer] was unsuccessful in the tender that was awarded to imported A4 copy paper
including [imported product] sourced from IP Brasil. The Brazilian exports have caused lost
sales and price reductions at [AP customer]. Hence the injury of this price undercutting
flowed through to AP which experienced this injury through lost sales volumes and reduced
selling prices as a direct consequence of the dumped exports from IP Brasil.

A2 Conclusion
AP has provided supporting information that it has lost sales volumes of A4 copy paper to [AP

customer]. Specifically, [AP customer] has confirmed that it lost a tender for the supply of A4
copy paper to [end user] which was subsequently won by [imported product supplier] through
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the supply of dumped A4 copy paper supplied by IP Brasil. In addition, AP was forced to
agree to [pricing arrangements] for [AP customer] on [AP product] in the [market sector] to
permit it to compete with the severe price undercutting from dumped A4 copy paper imports
including product sourced from IP Brasil.

As a result, product from IP Brasil had a pervasive impact on overall market pricing levels,
which through [imported product supplier] undercut [AP customer] supply of local Australian
Paper product.

AP submits that this information confirms that injury from the dumped exports by IP Brasil
should be cumulated with the injury from dumping from dumped exports from China,
Indonesia and Thailand, and a PAD published as soon as practicable on future exports of A4
copy paper from Brazil.

If you have any questions concerning this submission, please do not hesitate to contact me
on (03) 8540 2451 or AP’s representative Mr John O’Connor on (07) 3342 1921.

Yours sincerely

Matt [pecarne
Trade Affairs Manager



