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26 March 2013 
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Australian Customs and Border Protection Service 
Customs House 
5 Constitution Avenue 
CANBERRA ACT 2601 
 
 
Dear Ms Reid 
     Public File 

 
Aluminium Zinc Coated Steel and Galvanized Steel exported from China, Korea and Taiwan –

ANSC-TKS Galvanizing Co., Ltd (“TAGAL”)   

 
BlueScope Steel Limited (“BlueScope”) has reviewed the ANSC-TKS Galvanizing Co., Ltd (“TAGAL”) 

exporter visit report.  BlueScope seeks to raise the following concerns with the treatment of items in 
the TAGAL report. 
 

1. Export sales via traders 
 
TAGAL indicates in the report that it sells on the Chinese domestic market to end-users and via 
traders.  It is further stated that1 “the levels of trade did not have an effect on prices for domestic sales 

of galvanised steel in the investigation period”. 
 
Customs and Border Protection undertook an analysis of TAGAL’s DX54D grade with a 140gsm zinc 
coating to assess domestic price variations of product. Customs and Border Protection concluded that 
the analysis was supportive of TAGALs assertion that the domestic prices were not affected by the 
level of trade. 
This particular product (DX54D) is a deep drawing grade steel that would have a high cost and low 
sales volume compared to the standard galvanised steel grades (such as DX51D or DX52D) that are 
much more commonly traded and exported.                                                                     
 
It is BlueScope’s view that the differing levels of trade for sales of product would attract differentials in 
selling prices.  
 
An absence of a price differential could be attributable to a number of factors including the selection of 
this particular product type (DX54D) rather than more widely traded product types along with the 
associated volume of sales between the end-users and traders.  
 
TAGAL sells for export via traders (in the case of exports to Australia via two separate traders).  It is 
BlueScope’s position that TAGAL’s normal value requires an upward adjustment to account for the 

role of the agent (i.e. whether it is an agent’s commission or fee) in the export sale.  It is inconsistent 

with commercial practice that the selling prices to end-users and traders on a domestic market are at 
the same (or similar) level. 
 
 

                                            
1 ANSC-TKS Galvanizing Co., Ltd Exporter Visit Report, P.28. 
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2. Constructed normal value 
 
BlueScope welcomes Customs and Border Protection’s preliminary finding that a market situation 

exists in relation to sales of galvanized steel in China, and that normal values should be determined 
on the basis of constructed costs plus an amount of profit. 
 
A benchmark price for the raw material hot rolled coil (“HRC”) has been included in the Chinese 

exporter’s constructed normal value. 
 
A level of profit in accordance with the requirements of Regulation 181A(2) of the Customs Regulation 

1926 has been included. 
 
It is stated in the TAGAL report that the level of profit applied for TAGAL reflects “data related to the 

production and arm’s length sales of like goods in the ordinary course of trade”.  It is not clear from this 

statement whether the level of profit selected by Customs and Border Protection is a weighted 
average of TAGAL’s sales that were made in the ordinary course of trade, or whether the level of profit 

is based upon a particular model or models of goods sold in the ordinary course of trade. 
 
BlueScope is seeking further explanation as to the basis for the level of profit applied to TAGAL’s 

constructed costs. 
 

3. Adjustments for price extras 
 
It is noted in the Ansteel Exporter Visit Report that Customs and Border Protection has made 
adjustments to Ansteel’s normal values for price extras (i.e. quality, surface finish, etc).  TAGAL is 50 

per cent owned by Ansteel and it would be expected that both companies have similar selling 
arrangement on the domestic market.  BlueScope also anticipates that TAGAL’s normal values require 
adjustment for certain “price extras” on goods exported to Australia – as occurred with Ansteel’s 

normal values. 
 
Summary 

 
BlueScope requests Customs and Border Protection to revisit: 
 

• TAGAL’s normal value(s) to include an upward adjustment for the role of agent’s in 

export sales to Australia; 
 
• detail the basis for calculating the amount of profit in TAGAL’s normal value; and  
 
• include adjustments for price extras in TAGAL’s normal values as per the adjustments 

on Ansteel’s normal values. 
 
If you have any questions concerning this letter, please do not hesitate to contact me on                                   
(02) 4275 3858. 
 
Yours sincerely 

 
Alan Gibbs 
Development Manager – International Trade 
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