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EECTION A - COMPANY STRUCTURE AND OPERATIONS

This section requests information relating to company details and financial reports.

A-1

IDENTITY AND COMMUNICATION

Please nominate a person within your company who can be contacted for the
purposes of this investigation:

Head office: Shanghai Minmetals Materials & Products Corp.
(Hereinafter referred to as “Shanghai MM")

Name: Mr. Cul Mingyao

Position in the company: Deputy Manager

Address: 15/F., No.757 Guangfu Road, Shanghai, China
Telephone: +86-21-63815858-1513

Facsimile number: +86-27-63803536

E-mail address of contact person: cui_mingyao@smmiec.com

r N nrel;

Factory: Huludao City Steel Pipe Industrial Co., Ltd.
Address: Cishan Village, Lianwan Town, Longgang District, Huludao
City, Liaoning, China
Telephone: +86-429-2058666
Facsimile number: +86-429-2058333
E-mail address of contact person: china sevenstar@126.com

Pr .2 rel

Factory: Zhejiang Kingland Pipeline and Technologies Co. Ltd.
Address: No.57 Erligiao Road, Huzhou City, Zhejiang, China
Telephone: +86-572-2072542
Facsimile number: +86-572-2066981
E-mail address of contact person: xj/f9983@163.com

REPRESENTATIVE OF THE COMPANY FOR THE PURPOSE OF
INVESTIGATION

If you wish to appoint a representative to assist you in this investigation, provide the
following details:

Name: Mr. LAN Xiong

Organisation: Belfing B&H Associates

Position: Partner

Address: RM.1205 Beiguang Plaza, No. 23 Huangsi Street, Beljing
Telephone: +86-10-82230597

Facsimile/Telex number: +86-10-82230598

E-mail address of contact person: Ix@bohenglaw.com

Note that in nominating a representative, Customs and Border Protection will

assume that confidential material relating to your company in this investigation may
be freely released to, or discussed with, that representative.

NON-CONFIDENTIAL VERSION 2
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Please refer to attached power of attorney.
A-3 COMPANY INFORMATION

1. What is the legal name of your business? What kind of entity is it (eg. company,
partnership, sole trader)? Please provide details of any other business names that
you use to export and/or sell goods.

Answer: Shanghal Minmetals Materials & Products Corp. (hereinafter referred to
as “Shanghai MM") is a trading company and does not use any other
business names to export and/or sell goods.

2. Who are the owners and/or principal shareholders? Provide details of shareholding
percentages for joint owners and/or principal shareholders. (List all shareholders
able to cast, or control the casting of, 5% or more of the maximum amount of votes
that could be cast at a general meeting of your company).

Answer: Shanghai MM is wholly owned by Shanghai Metals and Minerals import
and Export Corporation.
3. If your company is a subsidiary of another company list the principal shareholders of

that company.

Angwer: Shanghai Metals and Minerals Import and Export Corporation is a state-
owned company.

4. If your parent company is a subsidiary of another company, list the principal
shareholders of that company.

Answer: Not applicable.

5. Provide a diagram showing all associated or affiliated companies and your
company'’s place within that corporate structure.

Apswer: Please refer to Exhibit A-1 for corporate structure diagram.

6. Are any management fees/corporate allocations charged to your company by your
parent or related company.

Answer: Not applicable, as there has no management fees/corporate allocations
charged to Shanghal MM by its related companies.

7. Describe the nature of your company’s business. Explain whether you are a
producer or manufacturer, distributor, trading company, etc.

Angwer; Shanghai MM is a trading company.

8. If your business does not perform all of the following functions in relation to GUC,
then please provide names and addresses of the companies which perform each
function:

e produce or manufacture

NON-CONFIDENTIAL VERSION 3
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Answer; The GUC is produced by Producer No.1 and Producer No.2, whose
addresses and contact details are provided in the answer to question A-
1.1.

o sellin the domestic market

Answer: Shanghai MM does not sell the GUC in China. Producer No.1 and
Producers No.2 carry out their own domestic sales.

¢ export to Australia, and
Answer: Shanghai MM exports the GUC to Australia.
e export to countries other than Australia.
Answer: Shanghal MM exports GUC to countries other than Australia.

9. Provide your company’s internal organisation chart. Describe the functions
performed by each group within the organisation.

Answer: Please refer to Exhibit A-2 for Shanghai MM’s internal organization
chart.

10. Provide a list of your business’ Board of Directors, Managing Director (or CEO) and
Senior Executives.

Answer: Please refer to Exhibit A-3 for the list of senior managements. And
please note that Shanghai MM does not have a board of directors.

11.  Provide a copy of your most recent annual report together with any relevant
brochures or pamphlets on your business activities.

Aoswer: Please refer to Exhibit A-4 for Shanghai MM's brochure, and please
note that Shanghai MM does not have annual reports.

12.  Are any of your company's operations in a Special Economic Area, Economic and
Technical Development Zone, Bonded Zone, Export Processing Zone, High
Technology Industrial Development Zone, the Westem Regions, or any other
similarly designated area?

Answer; Shanghai MM does not locate in the above mentioned areas.
13. If your answer to question A-3.12 above is 'yes’:

« advise if any benefits (e.g. grants, reduced liabilities on commercial
interest rates, etc) from the GOC (including central, provincial,
municipal, county or any other level of government) accrue to your
company because of being located in such an area;

« please explain the nature of the operations, identify the specific zone(s)
{or other area(s)] and provide a brief overview of all of the benefits of
operating within the specified zone(s) or area(s).

Apnswet: Not applicable as Shanghai MM does not locate in the above mentioned
areas. .

NON-CONFIDENTIAL VERSION 4
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14.  Provide details of all transactions between your company and all related parties. For
example:

Suppling/selling completed or partially completed products.
Suppling/selling raw materials.
Performing management functions (including any financial functions).

Processing (including toll processing) of any raw materials, intermediary
or completed products.

o Trading in products/materials supplied by related parties.

Answer: Shanghai MM does not purchase raw material or GUC from its related
parties, nor does it sell raw material or GUC to its related parties.

A-4 GENERAL ACCOUNTING/ADMINISTRATION INFORMATION
1. Indicate your accounting period.

Answer: January 1st to December 31st, per annum.

2. Indicate the address where the financial records are held.
Angwer: . 15/F., No.757 Guangfu Road, Shanghai, China.

3.  Provide the following financial documents for the two most recently completed
financial years plus all subsequent monthly, quarterly or half yearly statements:

o chart of accounts;
Apswer: Please refer to Exhibit A-5 for Shanghai MM's chart of accounts.

o audited consolidated and unconsolidated financial statements
(including all footnotes and the auditor’s opinion);

Answer; Please refer to Exhibit A-6 for 2009 and 2010 audited reports.

« internal financial statements, income statements (profit and loss
reports), or management accounts, that are prepared and maintained
in the normal course of business for the goods under investigation.

These documents should relate to:

= the division or sectionvs of your business responsible for the
production and sale of the goods under investigation, and
= the company overall.

Answer: Please refer to Exhibit A-7 for the quarterly financial reports during the
investigation period.

3. If you are not required to have the accounts audited, provide the unaudited
financial statements for the two most recently completed financial years,
together with your relevant taxation retums. Any subsequent monthly,
quarterly or half yearly statements should also be provided.

Answer: Not applicable and please refer to Exhibit A-6 for audited reports.

NON-CONFIDENTIAL VERSION 5
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4, Do your accounting practices differ in any way from the generally accepted
accounting principles in your country? If so, provide details.

Answer; Not applicable, as Shanghai MM's accounting is in accordance with the
generally accepted accounting principles in China.

5. Describe:

The significant accounting policies that govern your system of accounting, in
particular:

o the method of valuation for raw material, work-in-process, and finished
goods inventories (eg last in first out —LIFO, first in first out- FIFO,
weighted average),

e costing methods, including the method (eg by tonnes, units, revenue,
direct costs etc) of allocating costs shared with other goods or
processes (such as front office cost, infrastructure cost etc),

e valuation methods for damaged or sub-standard goods generated at
the various stages of production;

e valuation methods for scrap, by products, or joint products;

e valuation and revaluation methods for fixed assets,

o average useful life for each class of production equipment and
depreciation method and rate used for each;

e treatment of foreign exchange gains and losses arising from
transactions;

e treatment of foreign exchange gains/losses arising from the translation

of balance sheet items;

inclusion of general expenses and/or interest;

provisions for bad or doubtful debts, and treatment thereof in your

accounts;

expenses for idle equipment and/or plant shut-downs;

costs of plant closure;

restructuring costs;

by-products and scrap materials resulting from your company’s

production process; and

o effects of inflation on financial statement information.

Answer: Please refer to Exhibit A-8 for the summary of Shanghai MM's
significant accounting policies.

Please kindly note that Shanghai MM is a trading company,
therefore, foregoing questions related to manufacturing
accounting, plant shut-downs & closures, scrap & by-products,
etc are not applicable.

6. In the event that any of the accounting methods used by your company have
changed over the last two years provide an explanation of the changes, the
date of change, and the reasons for it.

Answer; There has no material change to accounting policies over the Jast two
years.

A-5 INCOME STATEMENT

NON-CONFIDENTIAL VERSION 6
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Complete the spreadsheet entitled ‘Income statement’ within the HSS Exporter
Questionnaire — CHINA — accompanying spreadsheet provided alongside this
questionnaire.

Provide the completed spreadsheet in electronic format on CD-ROM (or via email)
with your response. |f formulas are used to calculate the field within this sheet, please
ensure they remain included in the submitted version.

Explain how costs have been allocated between all products and the GUC within
these calculations.

This information will be used to verify the completeness of cost data that you provide
in Section G. If, because of your company's structure, the allocations would not be
helpful in this process, please explain why this is the case.

Note: if your financial information does not permit you to present information in
accordance with this table please present the information in a form that closely
matches the table.

Answer; Exhibit A-9 is the Income Statement completed in the prescribed format,
and this spreadsheet is also provided in electronic format.

A-6 SALES

Complete the spreadsheet entitled ‘Turnover’ within the HSS Exporter Questionnaire
- CHINA - accompanying spreadsheet provided alongside this questionnaire.

Provide the completed spreadsheet in electronic format on CD-ROM (or via email)
with your response. If fomulas are used to calculate the field within this sheet, please
ensure they remain included in the submitted version.

In completing the sheet, use the currency in which your accounts are kept.

This information will be used to verify the cost allocations to the GUC in Section G.

Also, you should be prepared to demonstrate that sales data shown for the goods is a
complete record by linking total sales of these goods to relevant financial statements.

Answer: Exhibit A-10 is the Turnover spreadsheet completed in the prescribed
format, and this spreadsheet is also provided in electronic format.

NON-CONFIDENTIAL VERSION 7
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[ SECTION B - SALES TO AUSTRALIA (EXPORT PRICE) |

This section requests information concerning your export practices and prices to
Australia. You should include costs incurred beyond ex-factory.

Export prices are usually assessed at FOB point, but Customs and Border Protection
may also compare prices at another level (e.g. ex factory).

You should report prices of all GUC shipped to Australia during the investigation
period.

The invoice date will normally be taken to be the date of sale. If you consider:

. the sale date is not the invoice date (see ‘date of sale’ column explanation
in question B4 below) and;

. an alternative date should be used when comparing export and domestic
prices ’
you must provide information in section D on domestic selling prices for a matching

period - even if doing so means that such domestic sales data predates the
commencement of the investigation period.

B-1 For each customer in Australia to whom you shipped goods in the
investigation period list:

name;

address,

contact name and phone/fax number where known; and

trade level (for example: distributor, wholesaler, retailer, end user,
original equipment).

Angwer: Please refer to Exhibit B-1 for the list of Australian customers. -
B-2 For each customer identified in B1 please provide the following information.

(a) Describe how the goods are sent to each customer in Australia,
including a diagram if required.

Angwer: Shanghai MM purchase the GUC from Producer No.1 or Producer No.2,
then provide notice to the Australian customers of estimated goods
ready date. The Australian customers charter vessel space for loading.
Upon the receipt of notice from appointed shipping liner of carrying
vessel movement, Shanghal MM instructs the producers to transport
goods to designed loading port (usually Tianjin or Shanghai). The
goods are shipped to Australia, then Shanghai MM forward the original
shipping documents including Bill of Lading to the Australian customer,
then delivery is completed.

(b) Identify each party in the distribution chain and describe the
functions performed by them. Where commissions are paid indicate
whether it is a pre or post exportation expense having regard to the
date of sale.

NON-CONFIDENTIAL VERSION 8
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Producer No.1 and Producer No.2 are the producers of the GUC.
Shanghai MM is the exporter of the pipe. The Australian customers are
distributors, selling to the distribution sector. No commissions are pald
by Shanghai MM through this chain.

Explain who retains ownership of the goods at each stage of the
distribution chain. In the case of delivered duty paid (DDP) sales,
explain who retains ownership when the goods enter Australia.

Shanghai MM sells to Australian customers on an FOB or FAS basis, so
ownership effectively immediately passes to those customers once the
goods are on the ship.

Describe any agency or distributor agreements or other contracts
entered into in relation to the Australian market (supply copy of the
agreement if possible).

Not applicable, as Shanghai MM did not have agency or distributor
agreements with Australian customers.

Explain in detail the process by which you negotiate price, receive
orders, deliver, invoice and receive payment. If export prices are
based on price lists supply copies of those lists.

The Australian customers collect the orders from Australian
marketplace, then forwards a summary “offer” to purchase
certain goods from Shanghai MM.

Shanghai MM then confirms acceptance of this offer and contact
the producers to arrange production.

After delivery of the goods by the producers, Shanghai MM
issues commercial invoice and prepares for shipping documents.

Upon the receipt of original shipping documents, the Australian
customers release the payment to Shanghai MM's bank accounts.

State whether your firm is related to any of its Australian customers.
Give details of any financial or other arrangements (eg free goods,
rebates, or promotional subsidies) with the customers in Australia
(including parties representing either your firm or the customers).

Shanghai MM is not related to any Australian customers In any way.
Details of the forward orders of the GUC (include quantities, values
and scheduled shipping dates).

Not applicable, as Shanghai MM does not issue the forward order in the
normal course of business.

NON-CONFIDENTIAL VERSION 9




%7

PUBLIC FILE NON-CONFIDENTIAL VERSION

B-3 Do your export selling prices vary according to the distribution channel
identified? If so, provide details. Real differences in trade levels are
characterised by consistent and distinct differences in functions and prices.
Answer: Not applicable, as Shanghai MM’s Australian customers are all in the
same trade level, i.e. distributors.
B-4 Complete the spreadsheet entitled ‘Australian sales' within the HSS Exporter

Questionnaire — CHINA — accompanying spreadsheet provided alongside this
questionnaire.

This spreadsheet is to list all shipments (i.e. transaction by transaction) to
Australia of the GUC (do not include non-GUC items) in the investigation
period.

Provide the completed spreadsheet in electronic format on CD-ROM (or via
email} with your response. If formulas are used to calculate the field within this
sheet, please ensure they remain included in the submitted version.

The below table provides information as to what is meant by each column
heading within the spreadsheet.

3! )

‘ 2 G5 et koM

Customer name names of your customers

Level of trade the level of trade of your customers in Australia

Model/gradeftyp | commercial model/grade or type

e

Product code code used in your records for the model/grade/type
identified. Explain the product codes in your submission.

Finish identify the finish of the HSS sold

Invoice number invoice number

Invoice date invoice date

Date of sale refer to the explanation at the beginning of this section. If
you consider that a date other than the invoice date best
establishes the material terms of sale, report that date.
For example, order confirmation, contract, or purchase
order date.

Order number if applicable, show order confirmation, contract or
purchase order number if you have shown a date other
than invoice date as being the date of sale.

Shipping terms Delivery terms eg. CIF, C&F, FOB, DDP (in accordance

with Incoterms)

Payment terms

agreed payment terms eg. 60 days=60 etc

Quantity

Quantity in units shown on the invoice. Show basis eg kg.

Gross invoice
value

gross invoice value shown on invoice in the currency of
sale, excluding taxes.

Discounts if applicable, the amount of any discount deducted on the
invoice on each transaction. If a % discount applies show
that % discount applying in another column.

Rebates The amount of any deferred rebates or allowances paid

to the importer in the currency of sale.

NON-CONFIDENTIAL VERSION
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Other charges

any other charges, or price reductions, that affect the net
invoice value. Insert additional columns and provide a
description.

Invoice currency

the currency used on the invoice

Exchange rate

Indicate the exchange rate used to convert the currency
of the sale to the currency used in your accounting
system

Net invoice
value

the net invoice value expressed in your domestic
currency as it is entered in your accounting system

Other discounts

The actual amount of discounts not deducted from the
invoice. Show a separate column for each type of
discount.

assistance &
other services®

Ocean freight** the actual amount of ocean freight incurred on each
export shipment listed.

Marine Amount of marine insurance

insurance

FOB export the free on board price at the port of shipment.

price*”

Packing® Packing expenses

Inland inland transportation costs included in the selling price.

transportation For export sales this is the inland freight from factory to

costs*® port in the country of export.

Handling, handling, loading & ancillary expenses. For example,

loading & terminal handling, export inspection, wharfage & other

ancillary port charges, container tax, document fees & customs

expenses* brokers fees, clearance fees, bank charges, letter of
credit fees, & other ancillary charges incurred in the
exporting country.

Warranty & warranty & guarantee expenses

guarantee

expenses*

Technical expenses for after sale services, such as technical

assistance or installation costs.

Commissions*

Commissions paid. If more than one type is paid insert
additiona! columns of data. Indicate in your response to
question B2 whether the commission is a pre or post
exportation expense having regard to the date of sale.

Other factors® any other costs, charges or expenses incurred in relation
to the exports to Australia (include additional columns as
required). See question BS5.

Notes

** FOB export price and Ocean Freight:

NON-CONFIDENTIAL VERSION
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EOB export price; An FOB export price must be calculated for each shipment -
regardless of the shipping terms. FOB price includes inland transportation to the port
of exportation, inland insurance, handling, and loading charges. It excludes post
exportation expenses such as ocean freight and insurance. Use a formula to show
the method of the calculation on each line of the export sales spreadsheet.

Qcean freight; as ocean freight is a significant cost it is important that the actual
amount of ocean freight incurred on each exportation be reported. If estimates must
be made you must explain the reasons and set out the basis - estimates must reflect
changes in freight rates over the investigation period.

Freight allocations must be checked for consistency.

All of these costs are further explained in section E-1.

Answer: Exhibit B-2 is the spreadsheet of Australian Sales, and this spreadsheet

B-§

is also provided electronically.

If there are any other costs, charges or expenses incurred in respect of the
exports listed above which have not been identified in the table above, add a
column within the ‘Australian sales' spreadsheet (see “other factors” in
question B-4) for each item, and provide a description of each item. For
example, other selling expenses (direct or indirect) incurred in relation to the
export sales to Australia.

Answer: During the investigation period, the VAT refund rate for GUC is 9%,

B-6

therefore Shanghai MM incurs VAT cost for those Australia sales. We
added a column named “other costs-VAT cost” and applied 8%, i.e. the
difference between VAT refund rate (9%) and the standard VAT rate
(17%) to report this cost.

For each type of discount, rebate, or allowance offered on export sales to
Australia:

e provide a description; and

o explain the terms and conditions that must be met by the importer
to obtain the discount.

Where the amounts of these discounts, rebates etc are not identified on the
sales invoice, explain how you calculated the amount shown in your
response to question B4. If they vary by customer or level provide an
explanation. )

Answer: Not applicable, as Shanghai MM did not offer any discount, rebate or

allowance in Australian sales during the investigation period.

If you have issued credit notes (directly or indirectly) to the customers in
Australia, in relation to the invoices listed in the detailed transaction by
transaction listing in response to question B4, provide details of each credit
note if the credited amount has not been reported as a discount or rebate.

NON-CONFIDENTIAL VERSION 12
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Answer; Not applicable, as Shanghai MM did not issue credit notes to Australian
customers.
B-8 If the delivery terms make you responsible for arrival of the goods at an

agreed point within Australia (eg. delivered duty paid). insert additional
columns in the spreadsheet for all other costs incurred. For example:

Import Amount of import duty paid in Australia

duties

Inland Amount of inland transportation expenses within

transport Australia included in the selling price

Other Customs and Border Protection brokers, port and

costs other costs incurred (itemise)

Agswer; Not applicable, as all delivery terms were FOB or FAS and Shanghai

MM is not responsible for arrival of the goods at an agreed point within
Australia.

B-9 Select two shipments, in different quarters of the investigation period, and
provide a complete set of all of the documentation related to the export sale.
For example:

» the importer's purchase order, order confirmation, and contract of
sale;

e commercial invoice,

o bill of lading, export permit;

o freight invoices in relation to movement of the goods from factory
to Australia, including inland freight contract;

e marine insurance expenses; and

o letter of credit, and bank documentation, proving payment.

Customs and Border Protection will select additional shipments for payment
verification at the time of the visit.

Answer: Please refer to Exhibit B-3 for two sets of Australian exporting sales
documentations during the investigation period.

NON-CONFIDENTIAL VERS!ION 13
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[ SECTION C — EXPORTED GOODS & LIKE GOODS ]

C-1 Fully describe all of the goods you have exported to Australia during the
investigation period. Include specification details and any technical and illustrative
material that may be helpful in identifying, or classifying, the exported goods.

Answer: Commodity: AS1074/8S1387 latest edition black and galvanized
circular hollow sections (i.e. pipe) of various wall thicknesses and
outside diameters. Pipe can have plain ends, threaded ends, or

threaded & coupled ends.

C-2 List each model/type of the good exported to Australia (these models should cover
all models listed in spreadsheet “Australian Sales” — See section B of this
questionnaire).

Sales categories for goods exported to Australia are:
Black Circular (“BC")

Black Square or rectangular (“BS”)

Galvanised Circular (“GC")

Galvanised Square or rectangular (“GS")

Angwer;

C-3 If you sell like goods on the domestic market, for each model/type that your
company has exported to Australia during the investigation period, list the most
comparable model(s) sold domestically and provide a detailed explanation of the
differences where those goods sold domestically (ie. the like goods — see
explanation in glossary) are not identical to the goods exported to Australia.

This should be done by completing the spreadsheet entitled ‘Like goods’ within the

HSS Exporter Questionnaire — CHINA — accompanying spreadsheet provided
alongside this questionnaire, detailing as follows:

@ R v —— T _
i A ik R A -t A d BV - R i WSy
Product code of Product code of If goods are Where the good
each model of the comparable model identical exported to Australia
goods exported to sold on the indicate is not identical to the
Australia domestic market of “YES™. like goods, describe
the country of Otherwise the specification
export “NO" differences. If itis
impractical to detail
specification
differences in this
table refer to
documents which
outline differences
Answer: Please see the following table:
EXPORTED MODEL | DOMESTIC MODEL | IDENTICAL? | DIFFERENCES
BC . BC Yes n/a
BS BS Yes n/a
GC GC Yes n/a

NON-CONFIDENTIAL VERSION
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( GS I GS | Yes ] nia ]

c4 Please provide any technical and illustrative material that may be helpful in
identifying or classifying the goods that your company sells on the domestic market.

Answer; Pleasa refer to producers’ submissions as Shanghai MM does not
produce the GUC.

NON-CONFIDENTIAL VERSION 15
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[ SECTION D - DOMESTIC SALES |

This section seeks information about the sales arrangements and prices in the domestic
market of the country of export.

All domestic sales of like goods to the GUC made during the investigation period must be
listed transaction by transaction. If there is an extraordinarily large volume of sales data and
you are unable to provide the complete listing electronically you must contact the Case
Manager before completing the questionnaire.

If the Case Manager agrees that it is not possible to obtain a complete listing he or she will
consider a method for sampling that meets Customs and Border Protection requirements. If
agreement cannot be reached as to the appropriate method Customs and Border Protection
may not visit your company.

Customs and Border Protection will normally take the invoice date as being the date of sale
in order to determine which sales fall within the investigation period.

If, in rasponse to question B4 (Sales to Australia, Export Price), you have reported that the
date of sale is'not the invoice date and you consider that this alternative date should be used
when comparing domestic and export prices you must provide information on domestic
selling prices for a matching period - even if doing so means that such domestic sales data
predates the commencement of the investigation period.

If you do not have any domestic sales of like goods you must contact the Case Manager who
will explain the information Customs and Border Protection requires for determining a normal
value using alternative methods.

Answer: Questions in this section are not applicable as Shanghai MM
did not sell the GUC in China during the investigation period.

D-1 Provide:

e a detailed description of your distribution channels to domestic
customers, including a diagram if appropriate;

« information conceming the functions/activities performed by each
party in the distribution chain; and

« acopy of any agency or distributor agreements, or contracts
entered into.

If any of the customers listed are associated with your business, provide details of
that association. Describe the effect, if any, that association has upon the price.

D-2 Do your domestic selling prices vary according to the distribution channel identified?
If so, provide details. Real differences in trade levels are characterised by consistent
and distinct differences in functions and prices.

D-3 Explain in detail the sales process, including:

e the way in which you set the price, receive orders, make delivery,
invaice and finally receive payment; and the terms of the sales; and
o whether price includes the cost of delivery to customer.

If sales are in accordance with price lists, provide copies of the price lists.

NON-CONFIDENTIAL VERSION 16
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Complete the spreadsheet entitied ‘Domestic sales’ within the HSS Exporter
Questionnaire — CHINA - accompanying spreadsheet provided alongside this
questionnaire.

This spreadsheet is to list all domestic sales of like goods (i.e. transaction by
transaction) in the investigation period (do not include non-GUC items).

Provide the completed spreadsheet in electronic format on CD-ROM (or via
email) with your response. If formulas are used to calculate the field within this
shest, please ensure they remain included in the submitted version.

The below table provides information as to what is meant by each column
heading within the spreadsheet.

S H A RPN St £ w20 LY S N
Customer name names of your customers. If an English version of
the name is not easily produced from your
automated systems show a customer code number

and in a separate table list each code and name.

Level of trade

the level of trade of your domestic customer

Model/grade/typ
e

commercial model/grade or type

Product code

code used in your records for the model/grade/type
identified. Explain the product codes in your
submission.

Finish The finish of the HSS

Invoice number invoice number

Invoice date invoice date

Date of sale refer to the explanation at the beginning of this

section. If you consider that a date other than the
invoice date best establishes the material terms of
sale and should be used, report that date. For
example, order confirmation, contract, or purchase
order date.

Order number

show order confirmation, contract or purchase order
number if you have shown a date other than invoice
date as being the date of sale.

Delivery terms

eg ex factory, free on truck, delivered into store

Payment terms

payment terms agreed with the customer eg. 60
days=60 etc

Quantity

quantity in units shown on the invoice eg kg.

Gross Invoice
value

gross value shown on invoice in the currency of
sale, net of taxes.

Discounts the amount of any discount deducted on the invoice
on each transaction. If a % discount applies show
that % discount applying in another column.

Rebates The amount of any deferred rebates or allowances
paid to the importer in the currency of sale.

Net invoice the net invoice value expressed in your domestic

value currency as recorded in your accounting system

Other discounts

The actual amount of discounts not deducted from
the invoice. Show a separate column for each type
of discount.

Packing”

packing expenses

Inland

amount of inland transportation costs included in
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transportation the selling price.

Costs* :

Handling, handling, loading & ancillary expenses.

loading

And ancillary

Expenses*®

Warranty & warranty & guarantee expenses

Guarantee

expenses’

Technical expenses for after sale services such as technical

assistance assistance or installation costs.

& other

services’

Commissions* commissions paid. If more than one type is paid
insert additional columns of data.

Other factors® any other costs, charges or expenses incurred in
relation to the domestic sales (include additional
columns as required). See question D5.

Notes
Costs marked with * are explained in section E-2.

D-5 If there are any other costs, charges or expenses incurred in respect of the sales
listed which have not been identified in the table in question D-4 above add a
column for each item (see “other factors”). For example, certain other selling
expenses incurred.

D-6 For each type of commission, discount, rebate, allowance offered on domestic sales
of like goods:

« provide a description; and
« explain the terms and conditions that must be met by the customer
to qualify for payment.

Where the amounts of these discounts, rebates etc are not identified on the sales
invoice, explain how you calculated the amounts shown in your response to
question D4.

If you have issued credit notes, directly or indirectly to the customers, provide details
if the credited amount has not been reported as a discount or rebate.

D-7 Select two domestic sales, in different quarters of the investigation period, that are
at the same level of trade as the export sales.

Provide a complete set of documentation for those two sales. Include, for example:

purchase order

order acceptance

commercial invoice

discounts or rebates applicable

credit/debit notes

long or short term contract of sale

inland freight contract

bank documentation showing proof of payment

NON-CONFIDENTIAL VERSION 18
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Customs and Border Protection will select additional sales for verification at the time
of our visit.
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[ SECTION E - FAIR COMPARISON |

Section B sought information about the export prices to Australia and Section D sought
information about prices on your domestic market for like goods (ie. the normal value).

Where the normal value and the export price are not comparable adjustments may be made.
This section informs you of the fair comparison principle and asks you to quantify the amount
of any adjustment.

As prices are being compared, the purpose of the adjustments is to eliminate factors that
have unequally modified the prices to be compared.

To be able to quantify the level of any adjustment it will usually be necessary to examine cost
differences between sales in different markets. Customs and Border Protection must be
satisfied that those costs are likely to have influenced price. In practice, this means that the
expense item for which an adjustment is claimed should have a close nexus to the sale. For
example, the cost is incurred because of the sale, or because the cost is related to the sale
terms and conditions.

Conversely, where there is not a direct relationship between the expense item and the sale a
greater burden is placed upon the claimant to demonstrate that prices have been affected, or
are likely to have been affected, by the expense item. In the absence of such evidence
Customs and Border Protection may disallow the adjustment.

Where possible, the adjustment should be based upon actual costs incurred when making
the relevant sales. However, if such specific expense information is unavailable cost
allocations may be considered. In this case, the party making the adjustment c¢laim must
demonstrate that the allocation method reasonably estimates costs incurred.

A party seeking an adjustment has the obligation to substantiate the claim by relevant
evidence that would allow a full analysis of the circumstances, and the accounting data,
relating to the claim.

The investigation must be completed within strict time limits therefore you must supply
information concerning claims for adjustments in a timely manner. Where an exporter has
knowledge of the material substantiating an adjustment claim that material is to be available
at the time of the verification visit. Customs and Border Protection will not consider new
claims made after the verification visit.

Answer: Shanghal MM buys on FOB basis and sells to Australia on FOB
or FAS basis, and has no domestic sales against which to
compare. Therefore, certain following questions will be
answered by the producers.

E-1  COSTS ASSOCIATED WITH EXPORT SALES

(These cost adjustments will relate to your responses made at question B4, ‘Australian
Sales’)

1. Transportation
Explain how you have quantified the amount of inland transportation associated with
the export sale (“Inland transportation costs"). Identify the general ledger account

where the expense is located. if the amount has been determined from contractua!
arrangements, not from an account item, provide details and evidence of payment.
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Answer: Not applicable as Shanghai MM takes delivery at the port. Please refer to
the submissions by the producers.

2. Handling, loading and ancillary expenses

List all charges that are included in the export price and explain how they have been
quantified (“Handling, loading & ancillary expenses”). Identify the general ledger
account where the expenses are located. If the amounts have been determined using
actual observations, not from a relevant account item, provide details.

The various export related ancillary costs are identified in the table at question B4, for
example:

terminal handling;

wharfage and other port charges;
container taxes;

document fees and customs brokers fees;
clearance fees;

bank charges, letter of credit fees

other ancillary charges.

Answer: Where applicable, these costs have been shown against specific sales
on the Australian Sales spreadsheet.

3. Credit

The cost of extending credit on export sales is not included in the amounts quantified
at question B4. However, Customs and Border Protection will examine whether a
credit adjustment is wamranted and determine the amount. Provide applicable interest
rates over each month of the investigation period. Explain the nature of the interest
rates most applicable to these export sales eg, short term borrowing in the currency
concemed. :

If your accounts receivable shows that the average number of collection days differs
from the payment terms shown in the sales listing, and if export prices are influenced
by this longer or shorter period, calculate the average number of collection days. See
also item 4 in section E-2 below.

Answer; Not applicable as the payment terms are L/C or T/T, payable at sight of
commercial documents. No credit cost was incurred.

4, Packing costs
List material and labour costs associated with packing the export product. Describe
how the packing method differs from sales on the domestic market, for each model.
Report the amount in the listing in the column headed 'Packing’.

Answer; Not applicable, as Shanghai MM takes delivery at the port, which goods
are already packed for shipment.

5. Commissions

For any commissions paid in relation to the export sales to Australia:
- provide a description; and

- explain the terms and conditions that must be met.
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Report the amount in the sales listing in question B-4 under the column headed
“Commissions”. Identify the general ledger account where the expense is located.

Answer: No commission was paid by Shanghai MM to any party in relation to
sales to Australia.

6. Warranties, guarantees, and after sales services

List the costs incurred. Show relevant sales contracts. Show how you calculated the
expenses (“Warranty & guarantee expenses” and “Technical assistance & other
services”), including the basis of any allocations. Include a record of expenses
incurred. Technical services include costs for the service, repair, or consultation.
Where these expenses are closely related to the sales in question, an adjustment will
be considered. |dentify the ledger account where the expense is located.

Answer: No warranty or guarantee is offered, and no technical or other services
are provided. Claims for defective product, transport damage and the
like are considered and resolved on a case by case basis.

7. Other factors

There may be other factors for which an adjustment is required if the costs affect
price comparability — these are identified in the column headed “Other factors”. For
example, other variable or fixed selling expenses, including salesmen’s salaries,
salesmen’s travel expenses, advertising and promotion, samples and entertainment
expenses. Your consideration of questions asked at Section G, concerning domestic
and export costs, would have alerted you to such other factors.

Answer: Not applicable.
8. Currency conversions

In comparing export and domestic prices a currency conversion is required.
Fluctuations in exchange rates can only be taken into account when there has been a
‘sustained’ movement during the investigation period (see article 2.4.1 of the WTO
Agreement). The pumpose is to allow exporters 60 days to adjust export prices to
reflect ‘sustained’ movements. Such a claim requires detailed information on
exchange movements in your country over a long period that includes the
investigation period.

Answer; Not applicable.
E-2 COSTS ASSOCIATED WITH DOMESTIC SALES

(These cost adjustments will relate to your responses made at question D4, “domestic
sales”)

The following items are not separately identified in the amounts quantified at question D-4.
However you should consider whether any are applicable.

1. Physical characteristics
The adjustment recognises that differences such as quality, chemical composition,

structure or design, mean that goods are not identical and the differences can be
quantified in order to ensure fair comparison.
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The amount of the adjustment shall be based upon the market value of the difference,
but where this is not possible the adjustment shall be based upon the difference in
cost plus the gross profit mark-up (ie. an amount for selling general and
administrative costs (S G & A) plus profit).

The adjustment is based upon actual physical differences in the goods being
compared and upon the manufacturing cost data. Identify the physical differences
between each model. State the source of your data.

Answer: Not applicable, Shanghai MM does not make domestic sales of the GUC.
2, Import charges and indirect taxes

If exports to Australia:

- are partially or fully exempt from internal taxes and duties that are borne by
the like goods in domestic sales (or on the matenals and components
physically incorporated in the goods), or

- if such internal taxes and duties have been paid and are later remitted upon
exportation to Australia;

the price of like goods must be adjusted downwards by the amount of the taxes and
duties.

The taxes and duties include sales, excise, turnover, value added, franchise, stamp,
transfer, border, and excise taxes. Direct taxes such as corporate income tax are not
included as such taxes do not apply to the transactions.

Adjustment for drawback is not made in every situation where drawback has been
received. Where an adjustment for drawback is appropriate you must provide
information showing the import duty bome by the domestic sales. (That is, it is not
sufficient to show the drawback amount and the export sales quantity to Australia. For
example, you may calculate the duty bome on domestic sales by quantifying the total
amount of import duty paid and subtracting the duty refunded on exports to all
countries. The difference, when divided by the domestic sales volume, is the amount
of the adjustment).

In substantiating the drawback claim the following information is required:

- a copy of the relevant statutes/regulations authorising duty exemption or
remission, translated into English;

- the amount of the duties and taxes refunded upon exportation and an
explanation how the amounts were calculated and apportioned to the exported
goods;

- an explanation as to how you calculated the amount of duty payable on
imported materials is bome by the goods sold domestically but is not bome by
the exports to Australia;

Substitution drawback systems

Annex 3 of the WTO Agreement on Subsidies provides: “Drawback systems can allow
for the refund or drawback of import duties on inputs which are consumed in the
production process of another product and where the export of this latter product
contains domestic inputs having the same quality and characteristics as those
substituted for the imported inputs”
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If such a scheme operates in the country of export pléase provide full details about
the operation of the scheme as well as providing the information requested above.

Answer: Itis Shanghai MM's understanding that both producers make steel pipe
for domestic and export purposes from hot-rolled steel produced
entirely within China, i.e. not from imported raw materials.

3. Level of trade

Question D-4 asks you to indicate the level of trade to the domestic customer. To
claim an adjustment for level of trade differences you will need to quantify the amount
by which level of trade influences price.

Trade level is the level a company occupies in the distribution chain. The trade level
to which that company in tum sells the goods and the functions carried out distinguish
a level of trade. Examples are producer, national distributor, regional distributor,
wholesaler, retailer, end user, and original equipment manufacturer.

It may not be possible to compare export prices and domestic prices at the same
level of trade. Where relevant sales of like goods at the next level of trade must be
used to determine normal values an adjustment for the difference in level of trade
may be required where it is shown that the difference affects price comparability.

The information needs to establish that there are real trade level differences, not
merely nominal differences. Real trade level differences are characterised by a
consistent pattern of price differences between the levels and by a difference in
functions performed. If there is no real trade level differences all sales are treated as
being at the same level of trade.

A real difference in level of trade (may be adjusted for using either of the following
methods:

(a) costs arising from different functions: the amount of the costs, expenses etc
incurred by the seller in domestic sales of the like goods resulting from
activities that would not be performed were the domestic sales made at the
same level as that of the importer.

This requires the following information:

- a detailed description of each sales activity performed in selling to your
domestic customers (for example sales personnel, travel, advertising,
entertainment etc);

- the cost of carrying out these activities in respect of like goods;

- for each activity, whether your firm carries out the same activity when
selling to importers in Australia;

- an explanation as to why you consider that you are entitled to a level of
trade adjustment.
or
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(b) level discount: the amount of the discount granted to purchasers who are at
the same level of trade as the importer in Australia. This is determined by an
examination of price differences between the two levels of trade in the
exporter's domestic market, for example sales of like goods by other vendors
or sales of the same general category of goods by the exporter. For this
method to be used it is important that a clear pattern of pricing be established
for the differing trade levels. Such pattern is demonstrated by a general
availability of the discounts to the level - isolated instances would not establish
a pattem of availability.

Answer; Not applicable, Shanghai MM does not make domaestic sales of the GUC.

4. Credit

The cost of extending credit on domestic sales is not included in the amounts
quantified at question D-4. However, Customs and Border Protection will examine
whether a credit adjustment is warranted and determine the amount. An adjustment
for credit is to be made even if funds are not borrowed to finance the accounts
receivable.

The interest rate on domestic sales in order of preference is:

o the rate, or average of rates, applying on actual short term borrowing’s by the
company; or

« the prime interest rate prevailing for commercial loans in the country for credit
terms that most closely approximate the credit terms on which the sales were
made, or

o such other rate considered appropriate in the circumstances.
Provide the applicable interest rate over each month of the investigation period.

If your accounts receivable shows that the average number of collection days differs :
from the payment terms shown in the sales listing, and if domestic prices are !
influenced by this longer or shorter period, calculate the average number of collection I
days.

Where there is no fixed credit period agreed at the time of sale the period of credit is
determined on the facts available. For example, where payment is made using an
open account system,' the average credit period may be determined as follows:

1. Calculate an accounts receivable turnover ratio

This ratio equals the total credit sales divided by average accounts receivable.
(Itis a measure of how many times the average receivables balance is converted into
cash during the year).

In calculating the accounts receivable tumover ratio, credit sales should be used in
the numerator whenever the amount is available from the financial statements.
Otherwise net sales revenue may be used in the numerator.

An average accounts receivable over the year is used in the denominator. This may
be calculated by:

" Under an open account system, following payment the balance of the amount owing is carried into the
next period. Payment amounts may vary from one period to the next, with the result that the
amount owing varies.
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¢ using opening accounts receivable at beginning of period plus closing
accounts receivable at end of period divided by 2, or

« total monthly receivables divided by 12.

2. Calculate the average credit period

The average credit period equals 365 divided by the accounts receivable tumover
ratio determined above at 1.

The resulting average credit period should be tested against randomly selected
transactions to support the approximation.

The following items are identified in the amounts quantified at question D-4:
Answer: Not applicable, Shanghai MM does not make domestic sales of the GUC.
5. Transportation
Explain how you have quantified the amount of inland transportation
associated with the domestic sales (“Inland transportation Costs”). Identify
the general ledger account where the expense is located. If the amount has
been determined from contractual arrangements, not from an account item,
provide details and evidence of payment.
Angwer: Not applicable, Shanghal MM does not make domestic sales of the GUC.
6. Handling, loading and ancillary expenses
List all charges that are included in the domestic price and explain how they
have been quantified (“Handling, loading and ancillary Expenses”).
Identify the general ledger account where the expense is located. If the
amounts have been determined using actual observations, not from a relevant
account item, provide details.
Answer; Not applicable, Shanghai MM does not make domestic sales of the GUC.
7. Packing
List material and labour costs associated with packing the domestically sold product.
Describe how the packing method differs from sales on the domestic market, for each
model. Report the amount in the listing in the column headed “Packing”.
Answer: Not applicable, Shanghai MM does not make domestic sales of the GUC.

8. Commissions

For any commissions paid in relation to the domestic sales:
- provide a description

- explain the terms and conditions that must be met.

Report the amount in the sales listing under the column headed “Commissions”.
Identify the general ledger account where the expense is located.

Answer: Not applicable, Shanghai MM does not make domestic sales of the GUC.
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Warranties, guarantees, and after sales services

List the costs incurred. Show relevant sales contracts. Show how you
calculated the expenses (“Warranty & Guarantee expenses” and
“Technical assistance & other services”), including the basis of any
allocations. Include a record of expenses incurred. Technical services include
costs for the service, repair, or consultation. Where these expenses are
closely related to the sales in question, an adjustment will be considered.
Identify the ledger account where the expense is located.

Answer; Not applicable, Shanghai MM does not make domestic sales of the GUC.

10.

Other factors

There may be other factors for which an adjustment is required if the costs affect
price comparability — these are identified in the column headed “Other factors”. List
the factors and show how each has been quantified in per unit terms. For example:

- inventory carrying cost: describe how the products are stored prior to sale and
show data relating to the average length of time in inventory. Indicate the
interest rate used,

- warehousing expense: an expense incurred at the distribution point;

- royalty and patent fees: describe each payment as a result of production or
sale, including the key terms of the agreement;

- advertising, and
- bad debt.

Answer: Not applicable, Shanghai MM does not make domestic sales of the GUC.

E-3

DUPLICATION

In calculating the amount of the adjustments you must ensure that there is no
duplication.

For example:

- adjustments for level of trade, quantity or other discounts may overlap, or

- calculation of the amount of the difference for level of trade may be based
upon selling expenses such as salesperson’s salaries, promotion expenses,
commissions, and travel expenses.

Separate adjustment items must avoid duplication.
An adjustment for quantities may not be granted unless the effect on prices for

quantity differences is identified and separated from the effect on prices for level of
trade differences.

Answer; Noted.
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SECTION F - EXPORT SALES TO COUNTRIES OTHER THAN
AUSTRALIA

Your response to this part of the questionnaire may be used by Customs and Border
Protection to select sales to a third country that may be suitable for comparison with exports
to Australia.

Sales to third countries may be used as the basis for normal value in certain circumstances.
Customs and Border Protection may seek more detailed information on particular third
country sales where such sales are likely to be used as the basis for determining normal
value.

F-1 Complete the spreadsheet entitled ‘Third country sales’ within the HSS
Exporter Questionnaire — CHINA — accompanying spreadsheet provided
atlongside this questionnaire.

This spreadsheet is to list all export sales of like goods (i.e. transaction by
transaction) to countries other than Australia in the investigation period (do not
include non-GUC items).

Provide the completed spreadsheet in electronic format on CD-ROM (or via
email) with your response. If formulas are used to calculate the field within this
sheet, please ensure they remain included in the submitted version.

The below table provides information as to what is meant by each column
heading within the spreadsheet.

5 X3 3

Country Name of the country that you exported like
goods to over the investigation period.

Number of The number of different customers that your

customers company has sold like goods to in the third
country over the investigation period.

Level of trade The level of trade that you export like goods to
in the third country.

Quantity Indicate quantity, in units, exported to the third
country over the investigation period.

Unit of quantity Show unit of quantity eg kg

Value of sales Show net sales value to all customers in third
country over the investigation period

Currency Currency in which you have expressed data in
‘column SALES

Payment terms Typical payment terms with customer(s) in the
country eg. 60 days=60 etc

Shipment terms Typical shipment terms to customers in the
third country eg CIF, FOB, ex-factory, DDP etc.

Answer; A list of sales of the GUC to countries other than Australia during the
investigation period is included as Exhibit F-1.

F-2  Please identify any differences in sales to third countries which may affect their
comparison to export sales to Australia.
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Goods sold within Asia, into Europe and the Caribbean are generally
made to the BS1387 standard and are considered like goods to those
sold in Australia.

Goods sold to the USA are generally to the higher standard ASTM A53
and are not considered like goods.

More detail of third country sales can be provided if required by
Customs.
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SECTION G - COSTING INFORMATION AND CONSTRUCTED
VALUE

The information that you supply in response to this section of the questionnaire will be used
for various purposes including:

e tgsting the profitability of sales of like goods on the domestic market;

e determining a constructed normal value of the GUC - ie of the goods exported to
Australia; and

e making certain adjustments to the normal value.

You will need to provide the cost of production of both the exported goods (GUC) and for the
like goods sold on the domestic market. You will also need to provide the selling, general, and
administration costs relating to goods sold on the domestic market, the finance expenses; and
any other expenses (eg. non-operating expenses not included elsewhere) associated with the
goods.

In your response please include a worksheet showing how the selling, general, and
administration expenses, the finance expenses; and any other expenses have been
calculated.

If, in response to question B4 (Sales to Australia, Export Price) you:

o reported that the date of sale is not the invoice date and consider that this alternative
date should be used when comparing domestic and export prices, and

e provided information on domestic selling prices for a matching period as required in the
introduction to Section D (Domestic Sales)

you must provide cost data over the same period as these sales even if doing so means that
such cost data predates the commencement of the investigation period.

At any verification meeting you must be prepared to reconcile the costs shown to the
accounting records used to prepare the financial statements.

G-1 PRODUCTION PROCESS AND CAPACITY
1. Describe the production process for the GUC. Provide a flowchart of the
process. Include details of all products manufactured using the same

production facilities as those used for the GUC. Also specify all scrap or by-
products that result from producing the GUC.

Answer: Not applicable, as Shanghai MM does not produce the GUC.

2. Complete the spreadsheet entitled ‘Production’ within the HSS Exporter
Questionnaire — CHINA — accompanying spreadsheet provided alongside this
questionnaire.

Provide the completed spreadsheet in electronic format on CD-ROM (or via
email) with your response. If formulas are used to calculate the field within this
sheet, please ensure they remain included in the submitted version.

Answer: Not applicable, as Shanghal MM does not produce the GUC.
G-2. COST ACCOUNTING PRACTICES
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1. Outline the management accounting system that you maintain and explain how that
cost accounting information is reconciled to your audited financial statements.

Answer; As a trading company, Shanghai MM operates an actual costing system.
The full cost of the goods exported to Australia is the invoice value for
the goods purchased from the produce.

2. Is your company's cost accounting system based on standard (budgeted) costs? State
whether standard costs were used in your responses to this questionnaire. If they
were state whether all variances (ie differences between standard and actual
production costs) have been allocated to the goods - and describe how those
variances have been allocated.

Answer; Not applicable, Shanghai MM’s cost accounting system is not based on

standard costs.

3. Provide details of any significant or unusual cost variances that occurred during the

investigation period.

Answer: There was no significant or unusual cost variances occurred during the
investigation period.

4. Describe the profit/cost centres in your company's cost accounting éystem.

Answer: Not applicable, as Shanghai MM does not use profit/cost centres.

5. For each profitcost centre describe in detail the methods that your company normally

uses to allocate costs to the GUC. In particular specify how, and over what period,
expenses are amortised or depreciated, and how allowances are made for capital
expenditures and other development costs.

Answer: Not applicable, as Shanghai MM does not use profit/cost centres.

6. Describe the level of product specificity (models, grades etc) that your company's cost
accounting system records production costs.

Answer: As a trading company, Shanghai MM does not capture revenue or cost
by product or grade in the accounting system.

7. List and explain all production costs incumred by your company which are valued
differently for cost accounting purposes than for financial accounting purposes.

Answer: Not applicable, as Shanghai MM does not value costs differently for cost
accounting purposes and financial accounting purposes.

8. State whether your company engaged in any start-up operations in relation to the
GUC. Describe in detail the start-up operation giving dates (actual or projected) of
each stage of the start-up operation.

Answer: Not applicable, as Shanghai MM did not engaged in any start-up
operations in relation to the GUC during the investigation period.

9. State the total cost of the start-up operation and the way that your company has
treated the costs of the start-up operation it its accounting records.

Answer: Not applicable, as Shanghai MM did not engaged in any start-up
operations in relation to the GUC during the investigation period.
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G-3 COST TO MAKE AND SELL ON DOMESTIC MARKET

This ir;formalion is relevant to testing whether domestic sales are in the ordinary course of
trade.

1. Complete the spreadsheet entitled ‘Domestic CTMS' within the HSS Exporter
Questionnaire — CHINA - accompanying spreadsheet provided alongside this
questionnaire.

Provide the completed spreadsheet in electronic format on CD-ROM (or via
email) with your response. If formulas are used to calculate the field within this
sheet, please ensure they remain included in the submitted version.

In doing so, provide the actual unit cost to make and sell gach modelitype (identified in
Section C) of the like goods sold on the domestic market.

Provide this cost data for each quarter over the investigation period. If your company
calculates costs monthly, provide monthly costs.

Indicate the source of cost information (account numbers etc) and/or methods used to
allocate cost to the goods. Provide documentation and worksheets supporting your
calculations.

If you are unable to supply this information in this format, please contact the Case
Manager for this investigation at the address shown on the cover of this questionnaire.

Please specify unit of currency.

Answer: Not applicable, Shanghai MM does not produce the GUC and does not
sell the GUC on domestic market.

G-4 COST TO MAKE AND SELL GOODS UNDER CONSIDERATION (GOODS
EXPORTED TO AUSTRALIA)

Complete the spreadsheet entitled ‘Australian CTMS’ within the HSS Exporter
Questionnaire - CHINA — accompanying spreadsheet provided alongside this
questionnaire.

Provide the completed spreadsheet in electronic format on CD-ROM (or via
email) with your response. If formulas are used to calculate the field within this
sheet, please ensure they remain included in the submitted version.

In doing so, provide the actual unit cost to make and sell gach modelitype (identified in
Section C) of the like goods sold on the domestic market.

Provide this cost data for each quarter over the investigation period. If your company
calculates costs monthly, provide monthly costs.

indicate the source of cost information (account numbers etc) and/or methods used to
allocate cost to the goods. Provide documentation and worksheets supporting your
calculations.

Customs and Border Protection applies the tests set outin s.269TAAD of the Customs Act 1901
to determine whether goods are in ordinary course of trade. These provisions reflect the WTO
Anti-Dumping Agreement — see Article 2.2.1.
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If you are unable to supply this information in this format, please contact the Case
Manager for this investigation at the address shown on the cover of this questionnaire.

Please specify unit of currency.

The information is relevant to calculating the normal values based on costs. It is also relevant
to calculating certain adjustments to the normal value.

Apswer: Please refer to Exhibit G-1 for Australian CTMS spreadsheet which is

G-5

also provided electronically.

Where there are cost differences between goods sold to the domestic market and
those sold for export, give reasons and supporting evidence for these differences.

Answer: Not applicable.

G-6

Give details and an explanation of any significant differences between the costs
shown, and the costs as normally determined in accordance with your general
accounting system. Reference should be made to any differences arising from
movements in inventory levels and variances arising under standard costing methods.

Answer: Not applicable.

G-7

In calculating the unit cost to make and sell, provide an explanation if the allocation
method used (eg number, or weight etc) to determine the unit cost differs from the
prior practice of your company.

Answer: Not applicable.

G-8

List major raw material costs, which individually account for 10% or more of the total
production cost.

For these major inputs:

o identify materials sourced in-house and from associated entities;

o identify the supplier; and

* show the basis of valuing the major raw materials in the costs of production you
have shown for the goods (eg market prices, transfer prices, or actual cost of
production).

Where the major input is produced by an associate of your company Customs
and Border Protection will compare your purchase price to a normal market
price. If the associate provides information on the cost of praduction for that
input such cost data may also be considered.

Normal market price is taken to be the price normally available in the market
(having regard to market size, whether the input is normally purchased at ‘spot
prices’ or under long term contracts etc).

The term associate is defined in section 263TAA of the Act. Included in that
definition are companies controlled by the same parent company (a company
that controls 5% or more of the shares of another is taken to be an associated
company); companies controlled by the other company; and companies having
the same person in the board of directors.
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If the major input is purchased or supplied from an integrated productién
process you should provide detailed information on the full costs of production
of that input.

Answer: Shanghai MM is a trading company without any production of the GUC.
Please refer to Exhibit G-1 for the Australian CTMS.

NON-CONFIDENTIAL VERSION 34




CoWIG LE

NON-CONFIDENTIAL VERSION
[ SECTION H - PARTICULAR MARKET SITUATION ]

The applicants claim that a ‘market situation’ exists in respect of HSS from China due to
government influence on both the prices of the goods and the major raw material inputs

(HRC and/or narrow stnip — collectively referred to as hot rolled steel or HRS) used in the
manufacture of the goods.

The existence of a ‘market situation’ could affect Customs and Border Protection’s
approach to calculating normal value within its duping assessment.

In broad terms, it is generally the case that the normal value of the goods is the price paid
for like goods sold for home consumption in the country of export. One of the exceptions to
using domestic selling prices for this purpose provides that the domestic selling prices are
not an appropriate basis for normal value if the Minister is satisfied that a situation in the
market has rendered domestic selling prices unsuitable for establishing normal values (i.e.
a ‘particular market situation’ exists).

One of these situations may be where the domestic selling prices in the country of export
have been materially affected by government influence rendering those prices unsuitable for
use in establishing normal values.

Through this questionnaire, Customs and Border Protection is providing producers/exporters
of the subject goods in China the opportunity to supply evidence that the sector under
investigation is operating under market conditions. In examining the matter, Customs and
Border Protection will also send questionnaires to the GOC and continue to examine
information available from third-party sources.

It may be necessary for Customs and Border Protection to request additional information
following receipt and review of your response.

There are three parts to this section:

PART H-1 - Requests information concerning the organisation of your company and
the GOC's involvement in the business of your company.

PART H-2 - Requests information concerning the GOC's measures with respect to
the steel industry in China.

PART H-3- Requests information concerning the HSS sector in the region where
your company is located.

Answer: Shanghai MM is a trading company operates import and export sales of a
wide range of products, and did not manufacture GUC and purchase
related inputs as mentioned.

Moreover, Shanghai MM is not a member of CISA (China Iron & Steel
Association) or any other Chinese/international steel business
associations, and is not a member/participator of Chinese steel industry.
Therefore, this section is not applicable to Shanghai MM.

And Shanghai MM understand that there were no governmental influence
in the export or domaestic selling price setting of GUC and its related
inputs in China.

PART H-1 GENERAL INFORMATION
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The information requested in this part will provide an overview of your corporate
organisation and the GOC's involvement in your business. In addition to your
response to each of the questions, all necessary supporting documentation is
requested.

1. Specific questions are asked throughout this questionnaire in relation to the
GOC's interaction with your businesses.

However, please generally describe all interaction that your business has with
the GOC at all levels, including (but not limited to):

a) reporting requirements;

b) payment of taxes;

c) senior management representation within your business,

d) approval/negotiation of business decisions {e.g. investment decisions,
management decisions, pricing decisions, production decisions, sales
decisions),

e) licensing;

f) restrictions on land use:

g) provision of loans; or

h) provision of grants, awards or other funds.

2. Business structure, ownership and management

a) Indicate whether your company is an SOE (refer to the Glossary of Terms
for definition).

b) List the Board of Directors and Board of Shareholders of your busingss
and all other entities/businesses your business is related to.

Indicate the names of common directors and officers between yours and
related businesses, where applicable.

c) Are any members of your business' (and/or all other entities your business
is related to) Board of Directors or Board of Shareholders representatives,
employees, or otherwise affiliated with the GOC (at any level, from any
agency, party, or otherwise associated entity, including SASAC)?

If so, identify the individuals, their role on that Board and their affiliation
with the GOC.

d) Does your business’ (and/or all other entities your business is related to)
Board of Directors or Board of Shareholders have a representative from
the Chinese Communist Party (CCP)? If so, identify their name and title
and indicate their position at the board level.

e) Are any members of your business’ (and/or all other entities your business
is related to) Board of Directors or Board of Shareholders appointed,
managed or recommended by the GOC? If so, identify the government
department(s) they represent.

f) Indicate who owns what percentage of all shares in your business and
identify whether they are:

» an affiliate, representative, agency or otherwise representative of the
GOC;
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+ employees of your business;
e foreign investors; or
e other (please specify).

Provide the details of any significant changes in the ownership structure of
your business during the investigation period.

Identify any positions within your business that are appointments or
designated to act on behalf of GOC authorities.

Explain whether there are requirements in law and in practice to have
government representation at any level of your business. If there is such a
requirement, explain the role of govemment representatives appointed to
any level of your business.

If your business is a publicly-traded company, what are the rules regarding
the issuance of shares by your business? [dentify any stock exchanges on
which your business is listed.

Who has the ability to reward, fire or discipline your business’ senior managers?
Do any of your company'’s senior managers hold positions in any GOC

departments or organisations, associations or Chambers of Commerce? If so
describe the nature of these positions.

m) Provide the names and positions of your company's pricing committee.

Licensing

a) Provide a copy of your business license(s).

b) Identify the GOC departments or offices responsible for issuing the
license(s).

c) Describe the procedures involved in applying for the license(s).

d) Describe any requirements or conditions that must be met in order to
obtain the license(s).

e) Describe and explain any restrictions imposed on your business by the
business license(s).

f) Describe any sanctions imposed on your business if you act outside the
scope of your business license(s).

g) Describe and explain any rights or benefits conferred to your business
under the license(s).

h) Describe the circumstances under which your business license(s) can be

revoked, and who has the authority to revoke the license(s).

Decision-making, planning and reporting

a)

Provide a description of your business’ decision-making structure in
general and in respect of steel products. This should identify the persons
or bodies primarily responsible for deciding:
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(i) what goods are produced;
(ii) how the goods are produced;
(iii} how levels of inputs such as raw materials, labour and energy

are set and secured;
(iv) how the use of your outputs, such as how your product mix is

determined; and
(v) how your business’ profit is distributed, etc., is determined.

b} Provide a description of any GOC input into the decision-making process
respecting your manufacture, marketing and sale of steel products.

c) Provide a list of all government departments/offices that are involved,
either directly or indirectly, in your manufacture, sale or purchase of steel
products.

d) List and describe all reports that must be submitted to the GOC periodically
by your company, and identify the government department/office where
each report is filed.

e) Provide a copy of the last two Provincial/City Five Year Plans (including the
appendices) for the province/city in which your business is located,
whichever is applicable. The copies should be fully translated including the
appendices, along with the original Chinese version.

f) Does your business develop any five-year plans or similar planning
documents? If so, provide copies of these plans and advise whether these
plans have been submitted, reviewed or approved by the GOC (including
the National Development and Reform Commission).

g) Provide copies of the minutes of your Board of Directors and Board of
Shareholders meetings over the investigation period.

h

=

Provide copies of the notes to company meetings where pricing decisions
on steel products have been made over the investigation period.

PART H-2 GOC MEASURES IN THE STEEL SECTOR

The information requested in this part will allow for a better understanding of the
GOC's measures in respect of steel in China, in addition to your response to each of
the questions, all necessary supporting documentation is requested.

1.

Are there any other GOC opinions, directives, decrees, promulgations,
measures, etc. concerning the steel industry/sector that were put in place or
operating during the investigation period?

If yes, please provide a copy of that documentation and a translation as well.
Also provide documentation concerning the GOC or any association of the
GOC's notification of the measures concerning steel to your company over the
investigation period.

Provide information concerning the name of any GOC departments, bureaus
or agencies responsible for the administration of all GOC measures
conceming the steel industry in the regions, provinces or special economic
zones where your company is located.

Ensure that your response includes contact information regarding the following
areas:
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industrial policy and guidance on the steel industry sector;

market entry criteria for the steel industry sector;

environmental enforcement for the steel industry sector;

management of land utilization,;

the China Banking Regulatory Commission for the steel industry sector;
investigation and inspection of new steel expansion facilities;

the section in the National Development and Reform Commission that is
responsible for the steel industry sector; and

e import licensing for iron ore, steel and other steel raw materials.

e o o 0o o o o

National Steel Policy

Customs and Border Protection is aware of the 2005 National Steel Policy
(also referred to as the Steel and Iron Industry Development Policy, as well as
by several other titles). The following questions relate to that policy.

a) Explain in detail how the policy and any updates regarding the policy were
communicated to your company.

b) Identify the government department, association, or company official that
communicated this policy or any related measures, to your company as
well as the govemment office or association and the names of the officials
who are responsible for the administration of this policy.

c) Explain in detail the information that has been provided to you from official
and unofficial channels concerning action to be taken by your company in
relation to the policy.

d) Do you have designated officials that have provided direction to your
company regarding the GOC's measures and how to proceed with your
current project or future plans within the scope of the policy?

e) Explain in detail if there are additional directives or measures from the
GOC that have been communicated to your company, since the inception
of the policy.

f) Explain in detail whether the policy has ever impacted your company’s
investment plans. This many include reference to specific measures
considered or taken by your company to address issues and/or objectives
raised by the policy. Such items may include but are not limited to items
such as project approval process, credit and loans (including discounted
interest payments), the environment, the scale of production, energy use,
raw material inputs etc.

g) Explain the ongoing mechanism used by the GOC to measure your
company’s compliance with the policy directives and/or guidelines.

h) The policy includes directives and/or guidelines that permit authoriiies to
limit the supply of water, power, land and bank loans etc. to steel
producers, which do not meet the objectives of the policy.

e Explain in detail whether your company’s expansion or

investment plans have ever been or may be impacted by
these criteria.
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e Explain the procedure to be followed by a steel company in
making a request for approval of a steel investment for an
existing steel enterprise or new steel enterprise.

¢ ldentify any GOC bodies at the regional or provincial level that
have the responsibility to grant the approval, or refuse
approval regarding an investment in the steel sector.

e Are review and approval decisions regarding investments in
the steel sector made by the central government or are they
delegated to the regional or provincial level?

i) Describe the role of the NDRC in terms of communicating, implementing
and overseeing policies governing the steel sector, including but not limited
to, China’s National Steel Policy.

4, Other government approvals

The below questions address the approvals that are necessary from various
GOC agencies, including the National Development and Reform Commission,
in order to continue or initiate steel investments.

a) Explain whether your company has undertaken an approval process
through the GOC for any steel investments in the last 10 years.

b) Explain whether any applicable investments received the necessary
approval and if so, provide documentation confirming this approval.

c) M your investment was not approved, provide the reasons given for the
refusal.

d) Describe the process your company has to follow to obtain these approvals.

e) Provide a translated copy of the application form along with the original
Chinese version.

f) Identify the office that sent communication of these requirements to your
company along with the office address, contact names, phone numbers
and fax numbers.

5. Steel industry rationalisation

The below questions address the efforts of the GOC to rationalise the steel
industry sector in China through a combination of closures and consolidations
of steel making assets.

a) Describe to what extent, if any, your company has been directed,
encouraged or requested to merge or consolidate operations with one or
several other steel in China either by the National Development and
Reform Commission or any other entities.

b) Describe to what extent, if any, a faciiity owned by your company has ever
been identified by the GOC as a candidate for closure within the next two
years.

PART H-3 THE HSS SECTOR
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The information requested in this part will assist in providing a better understanding of
the GOC measures and your business’ sales and production of HSS.

In addition to your narrative response to each of the questions, all necessary
supporting documentation is requested.

1.

Export quotas and licensing

a)

b

-~

<)

d)

e)

Are HSS sold by your company éubject to any export quotas?

If so, explain why HSS are subject to quotas and the method by which the quotas
are allocated.

Does this process involve any GOC participation in determining the selling prices
of the goods? If so, explain.

If HSS is not presently subject to export quotas, indicate if quotas existed
during the investigation period and when and why they were removed.

Identify which GOC agency legislates and monitors any such quotas.

Has the GOC set any targets or limits regarding the quantity of HSS that
you may sell on the domestic or export markets? If so, provide details.

Are there any export licence requirements for HSS? If so, provide details.

Taxation

a)

b)

c)

d)

Were there any export taxes on the exports of HSS during the investigation
period?

What was the VAT rebate applicable to HSS exports during the investigation
period?

Have there been any changes to the value-added tax rebate applicable to
steel exports in the last 5 years? If yes, provide:

-i. a detailed chronological history of the value-added tax rebate
rates;

ii. products affected:;

ii. the effective dates of the rate changes;

iv. fully translated copies of any GOC notices regarding these
changes, including the relevant appendices.

Are you aware of any tax changes being planned that would impact the HSS
sector?

Sales terms

a)

b}

Identify the person who authorises the sales terms, prices and other
contract provisions for the sale of HSS by your business.

Explain how the selling prices of HSS by your business are determined,
including any GOC involvement in your business’ pricing decisions, and
indicate if the goods are subject to GOC direct or indirect pricing or
government guidance pricing.
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c) Does your business coordinate the selling prices or supply of HSS with
other domestic steel and steel product producers, any GOC departments,
or the China Iron and Steel Association? If so, provide details.

d) Explain whether your business provides HSS price information/data to the
GOC, the China Iron and Steel Association (CISA), other government
officials or commercial/industry organisations, including those outside of
China, which report on the steel sector.

e) Explain whether your business provides HSS price data to any other
person at the provincial, regional or special economic zone level of
government.

Involvement with CISA

a) Is your business a member of CISA or regional Iron & Steel Associations?
If so, explain your business’ relationship with the association and the
involvement of the GOC with the CISA.

b) If your business is a member of the CISA, indicate whether this
membership is voluntary or compulsory. Explain the functions that the
CISA provides for your business. Explain in detail the role of the CISA with
respect to the directives as provided by the GOC conceming the steel
industry.

Other industry associations

a) Is your business a member of any other industry associations? If so,
explain your business' relationship with the association and the
involvement of the GOC with the association.

b) If your business is a member of another industry association, indicate
whether this membership is voluntary or compulsory. Explain the functions
that the association provides for your business. Explain in detail the role of
the association with respect to the directives as provided by the GOC
conceming the steel industry.

Statistics submission/recording

a) Indicate if your business makes submissions? to the Chinese Bureau of
Statistics and/or any other government organisation. If yes, explain the
purpose of these submissions and the type of information submitted.

b) Provide a recent example of a submission that has been made to the
Bureau of Statistics and/or any other government organisation. For
example, monthly data relating to sales, production and costs.

c) Do the organisations approve or assess your submission? If yes, provide a
detailed explanation.

d) Do the organisations provide feedback on your submission? If yes, provide
a detailed explanation.

Raw material supply

3 For example, monthly data relating to sales, production and costs.
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a) Is there a price difference in purchase price for raw materials (i.e. hot-rolled steel
or other raw material) between your suppliers?

b) s there a price difference between purchase price of raw materials from
SOEs and non-SOEs? Provide explanation.

Note: the applicant alleges that producers in China of HSS have benefited
from the provision of primary steel by the GOC at less than fair market value
(see Program 20 in Section | of this questionnaire).

Further questions regarding primary steel supply and pricing are asked in
Section | of this questionnaire. Your responses to these questions are relevant
to the assessment of whether a market situation exists. Ensure responses to
these questions are complete.

Regional differences

a) If you have production facilities in more than one region/province, are the
laws and regulations in each region the same with respect to pricing?
Provide details on any regional differences.

HSS production/output during the investigation period

a) Is any part of your production of HSS subject to any national/regional
industrial policy or guidance? If so, provide details including a background
of the policy/guidance and explain any restriction imposed by the
policy/guidance.

b) To what extent are any of the policies/guidelines identified in a) applicable
to your business?

c) Where applicable, how did your business respond to the
policies/guidelines?

d) Provide details regarding any other restrictions (e.g., geographic/regional,
downstream, use, etc.) to the sale of HSS that may be imposed by the
GOC.

Sales price during the investigation period

a) Explain whether your business has been subjected to any direct or indirect
price guidance or controls by the GOC during the investigation period, with
respect to domestic steel prices.

b) Explain whether your business has been subjected to any direct or indirect
price guidance or controls by the GOC during the investigation period, with
respect to raw material inputs (i.e. iron ore, coal, billet, hot-rolled steel,
etc.).

c) Explain whether your business has encountered any price guidance or
controls established by regional, provincial or special economic zone
officials and/or organisations.

Adding capacity and/or joint ventures

a) Provide a detailed explanation with respect to the government approval process on
adding capacity and/or joint ventures in relation to your business.
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b) Does the govemment have the right to request modifications in the terms of
adding capacity and/or joint ventures? if yes, provide a detailed explanation.
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| SECTION | - COUNTERVAILING R

The applicant alleges that producers in China of HSS and upstream suppliers have benefited
from a number of subsidies granted by the GOC (meaning any level of government — refer to
the Glossary of Terms for further information), and that these subsidies are countervailable.

Answer;: Shanghai MM is not a producer of the GUC or an upstream supplier,
therefore this section is not applicable to Shanghai MM.

And Shanghai MM did not receive any subsidies under these programs.
INVESTIGATED PROGRAMS
The following are programs that Customs and Border Protection is currently investigating:
Program 1: Preferential Tax Policies for Enterprises with Foreign Investment
Established in the Coastal Economic Open Areas and Economic and

Technological Development Zones

Program 2: One-time Awards to Enterprises Whose Products Qualify for ‘Well-
Known Trademarks of China' and ‘Famous Brands of China’

Program 3: Provincial Scientific Development Plan Fund
Program 4: Export Brand Development Fund

Program 5: Matching Funds for Intemational Market Development for Small and
Medium Enterprises

Program 6: Superstar Enterprise Grant
Program 7: Research & Development (R&D) Assistance Grant
Program 8: Patent Award of Guangdong Province

Program 9: Training Program for Rural Surplus Labour Force Transfer
Employment

Program 10: Preferential Tax Policies for Foreign Invested Enterprises— Reduced
Tax Rate for Productive Foreign Invested Enterprises scheduled to operate for a
period of not less than 10 years

Program 11: Preferential Tax Policies for Enterprises with Foreign Investment
Established in Special Economic Zones (excluding Shanghai Pudong area)

Program 12: Preferential Tax Policies for Enterprises with Foreign Investment
Established in Pudong area of Shanghai

Program 13: Preferential Tax Policies in the Westem Regions
Program 14: Tariff and VAT Exemptions on Imported Materials and Equipments
Program 15: Innovative Experimental Enterprise Grant

Program 16: Special Support Fund for Non State-Owned Enterprises
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Program 17: Venture Investment Fund of Hi-Tech Industry

Program 18: Grants for Encouraging the Establishment of Headquarters and
Regional Headquarters with Foreign Investment.

Program 19: Grant for key enterprises in equipment manufacturing industry of
Zhongshan

Program 20: Hot rolled steel provided by govemment at less than fair market
value

Please answer the questions within parts |-1 to I-3 in relation to these programs.
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PART I-1 PREFERENTIAL INCOME TAX PROGRAMS (PROGRAMS 1, 10,
11,12 AND 13)

1. Did your business or any company/entity related to your business receive any
benefit? under the following five programs during the investigation period (1
July 2010 to 30 June 2011):

Program 1: Preferential Tax Policies for Enterprises with Foreign Investment
Established in the Coastal Economic Open Areas and in Economic and
Technological Development Zones

Program 10: Preferential Tax Policies for Foreign invested Enterprises -
Reduced Tax Rate for Productive Foreign Invested Enterprises scheduled to
operate for a period not less than 10 years

Program 11: Preferential Tax Policies for Enterprises with Foreign
Investment Established in Special Economic Zones (excluding Shanghai
Pudong area)

Program 12: Preferential Tax Policies for Enterprises with Foreign
Investment Established in Pudong area of Shanghai

_ Program 13: Preferential Tax Policies in the Westem Regions

2. ltis our understanding that the genera! tax rate for enterprises in China from 1
July 2010 was 25%. Confirm whether this is correct and if not, please identify
the general tax rate for enterprises in China from 1 July 2010.

3. If your business currently pays corporate income tax at a rate less than 25%
(or whatever the rate of general tax is as discussed above) , or paid at a rate
less than that during the investigation period, please indicate whether the
reduced rate relates to any of the preferential income tax programs identified
above.

4. If the income tax rate of less than the general rate does not relate to any of the
programs identified above, please provide an explanation for the reduced
income tax rate and answer the questions in Part I-1 above in relation to the
income tax rate reduction.

For each program that you have identified above as conferring benefit on your
entity, answer the following.

5. Provide complete details of the amount of the benéﬁt received, including
whether it was received in total or in instalments.

6. Indicate which goods you produced that benefited from the program (e.g. the
program may have benefited all production, or only certain products that have
undergone research and development).

7. Describe the application and approval procedures for obtaining a benefit under
the program.

4 Refer to the Glossary of Terms for a definition of benefit in this context.
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Where applicable, provide copies of the application form or other
documentation used to apply for the program, all attachments and all
contractual agreements entered into between your business and the GOC in
relation to the program.

Outline the fees charged to, or expenses incurred by your business for
purposes of receiving the program.

Outline the eligibility criteria your business had to meet in order to receive
benefits under this program.

State whether your eligibility for the program was conditional on one or more of
the following criteria:

a) whether or not your business exports or has increased its exports;
b) the use of domestic rather than imported inputs;

¢) the industry to which your business belongs; or

d) the region in which your business is located.

If the benefit was provided in relation to a specific activity or project of your
entity, please identify the activity and provide supporting documentation.

What records does your business keep regarding each of the benefits received
under this program? Provide copies of any records kept in relation to the
program.

Indicate where benefits under this program can be found in your accounting
system (i.e., specify the ledgers or journals) and financial statements.

To your knowledge, does the program still operate or has it been terminated?

If the program has been terminated, please provide details (when, why). When
is the last date that your business could apply for or claim benefits under the
program? When is the last date that your business could receive benefits
under the program?

If the program terminated has been substituted for by another program,
identify the program and answer all the questions in Part I-1 in relation to this
programme.

For each taxation year, complete the table below.

Prepare this information in the attached spreadsheet named “Income Tax"
included as part of the HSS Exporter Questionnaire — CHINA — accompanying
spreadsheet provided alongside this questionnaire.

Provide a copy, bearing the official stamp of the appropriate level of the GOC
of all

s corporate income tax acknowledgement form(s) and the income tax
return(s) that your company fited for the 2008, 2009 and 2010 tax years;
and

e income tax instalment payment receipts, and all applicable income tax
forms and schedules for the 2008, 2009 and 2010 tax years.

Note: If your company did not file an income tax return in any of the tax
years indicated, provide an explanation stating the reasons why you
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were exempt from filing such a return and the applicable section[s] of the
Income Tax Act under which you were exempt from doing so.

PART t-2 GRANTS (PROGRAMS 2-9 AND 15-19)

It is Customs and Border Protection 's understanding that the GOC may be providing
grants to enterprises in China including the following identified programs:

Program 2: One-time Awards to Enterprises Whose Products Qualify
for ‘Well-Known Trademarks of China’ and ‘Famous Brands of China’

Program 3: Provincial Scientific Development Plan Fund
Program 4: Export Brand Development Fund

Program 5: Matching Funds for International Market Development for
Small and Medium Enterprises

Program 6: Superstar Enterprise Grant
Program 7: Research & Development (R&D) Assistance Grant
Program 8: Patent Award of Guangdong Province

Program 9: Training Program for Rural Surplus Labour Force Transfer
Employment

Program 15: innovative Experimental Enterprise Grant
Program 16: Special Support Fund for Non State-Owned Enterprises
Program 17: Venture Investment Fund of Hi-Tech Industry

Program 18: Grants for Encouraging the Establishment of
Headquanters and Regional Headquarters with Foreign Investment.

Program 19: Grant for key enterprises in equipment manufacturing
industry of Zhongshan

Did your business or any company/entity related to your business receive any
benefit under the above programs during the period 1 July 2011 to 30 June
2011.

Did your business receive benefits under gny other grant (including awards,
prizes, funds) program during the period 1 July 2011 to 30 June 20117

For each program identified in your answer to 1-2.1 and |-2.2 above, answer the

following.

3. Provide complete details involving the amount of the grant received, including
whether the grant was received in a lump sum or multiple instalments.

4. Indicate which goods you produced that benefited from the program (e.g. the
program may have benefited all production, or only certain products that have
undergone research and development).

5.  Describe the application and approval procedures for obtaining a benefit under
the program.

6.  Where applicable, provide copies of the application form or other

documentation used to apply for the program, all attachments and all
contractual agreements entered into between your business and the GOC in
relation to the program.

NON-CONFIDENTIAL VERSION

49

168




10.

1.

12.

13.

14.

15.

16.

17.

P'! prep res T

it Kl NON.CONFIDENTIAL VERSION

Outline the fees charged to, or expenses incurred by your business for
purposes of receiving the program.

Outline the eligibility criteria your business had to meet in order to receive
benefits under this program.

State whether your eligibility for the program was conditional on one or more of
the following criteria:

a) whether or not your business exports or has increased its exports;

b) the use of domestic rather than imported inputs;

c) the industry to which your business belongs; or

d) the region in which your business is located.

If t}\e benefit was provided in relation to a specific activity or project of your
entity, please identify the activity and provide supporting documentation.

What records does your business keep regarding each of the benefits received
under this program? Provide copies of any records kept in relation to the
program.

Indicate where benefits under this program can be found in your accounting
system (i.e., specify the ledgers or journals) and financial statements.

To your knowledge, does the program still operate or has it been terminated?
If the program has been terminated, please provide details (when, why). When
is the last date that your business could apply for or claim benefits under the
program? When is the last date that your business could receive benefits
under the program?

If the program terminated has been substituted for by another program,
identify the program and answer all the questions in Part |-1 in relation to this
programme.

Identify the body responsible for administering the grant.

Identify the date of approval of the grant and the date the grant was received.

Indicate where the grant was accounted for on your business' financial
statements.

PART 1-3 TARIFF AND VAT EXEMPTIONS ON IMPORTED MATERIALS AND

EQUIPMENTS (PROGRAM 14)

It is our understanding that certain enterprises in China are eligible for exemption from
the payment of import duty and import VAT on imported inputs, technologies and
machinery.

If your business or any company/entity related to your business received benefits
under any such program during the period 1 July 2001 to 30 June 2011, please
answer the following questions.

1.

Provide complete details involving the amount of the VAT refund received,
including whether the refund was received in a lump sum or multiple
instalments.
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Describe the application and approval procedures for obtaining a benefit under
the program.

Where applicable, provide copies of the application form or other
documentation used to apply for the program, all attachments and all
contractual agreements entered into between your business and the GOC in
relation to the program.

Outline the fees charged to, or expenses incurred by your business for
purposes of receiving the program.

Outline the eligibility criteria your business had to meet in order to receive
benefits under this program.

State whether your eligibility for the program was conditional on one or more of
the following criteria:

a) whether or not your business exports or has increased its exports;
b) the use of domestic rather than imported inputs;

¢) the industry to which your business belongs; or

d) the region in which your business is located.

If the benefit was provided in relation to a specific activity or project of your
entity, please identify the activity and provide supporting documentation.

What records does your business keep regarding each of the benefits received
under this program? Provide copies of any records kept in relation to the
program.

Indicate where benefits under this program can be found in your accounting
system (i.e., specify the ledgers or journals) and financial statements.

To your knowledge, does the program still operate or has it been terminated?

If the program has been terminated, please provide details (when, why).
When is the last date that your business could apply for or claim benefits
under the program? When is the last date that your business could receive
benefits under the program?

If the program terminated has been substituted for by another program,
identify the program and answer all the questions in Part I-1 in relation to this
programme.

Were the materials and/or equipment that were entitled to a refund of VAT
used in the e production of the goods during the investigation period? If yes,
provide the following information:

(a) type of inputs;

(b) cost of inputs;

(c) quantity of inputs; and
(d) amount of VAT refunded.

Has your company received exemption from payment of or refunds of import
duty and import VAT for imported material inputs (e.g. HRC, HRS, narrow strip,
etc.) at any time that were used in the production of the goods during the
investigation period? If yes, provide the following information:
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(a) description of imported product;

(b) country of origin;

(c) quantity of imported product;

(d) purchase price;

(e) terms of purchase (f.0.b., c.i.f., etc);

() ocean freight;

(g) value for duty of imported product,

(h) regular rate of taxes and duties;

(i) concessionary rate of taxes and duties;
(j) amount of duties and taxes normally applicable;
(k) amount of duties and taxes paid.

() amount of duties and taxes exempt;
{m) date of importation;

(n) tariff classification number;

(o) customs entry number; and

(p) application fee.

Explain if (and how) the GOC determines which imported inputs are
consumed by your business in the production of the subject goods and in what
amounts, and the amount of duty paid or payable on the inputs (including any
allowance for waste).

Please explain how the GOC determined the percentage rate of duty
exemption.

Please note that goods consumed in the production of exported goods (inputs)
include:
(a) goods incorporated into the exported goods; and
(b) energy, fuel, oil and catalysts that are used or consumed in the
production of the exported goods.

Provide a representative sample of copies of import entry documents (for
example: bill of entry, invoice from supplier, etc.) for each type of importation
covering duty-exempt inputs and duty-paid inputs imported for use in the
manufacturing of the subject goods.

In addition to the import entry documents, you must also provide copies, if
applicable, of any applications submitted to and/or approval document
received from the GOC relating to the exemption from the payment of import
duty and import VAT on imported inputs and in relation to the VAT that is
refunded on the exportation of the subject goods.

Provide copies of reports and audits by the GOC authority responsible for
administering the duty rebate or duty drawback scheme with respect to the
verification of the importation and use of inputs and the remittance or
drawback of the related duty paid or payable.

PART I-4 HOT ROLLED STEEL PROVIDED BY GOVERNMENT AT LESS

THAN FAIR MARKET VALUE (PROGRAM 20)

The applicant claims that public bodies (in the form of state-owned enterprises (SOEs))
are supplying hot rolled steel, directly or indirectly, to manufacturers of HSS at less
than fair value.

In this questionnaire, the term ‘hot rolled steel’ (HRS) refers to both hot rolled coil
(HRC) and narrow strip.
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The term SOE is defined in the glossary of this questionnaire.

In relation to this program, provide the following information.

1.

Did your business or any company/entity related to your business receive any
benefit under the above program during the period 1 July 2011 to 30 June
2011.

Does your business purchase any goods/services from SOEs, e.g., raw
materials (including HRS), energy, water, other utilities, etc?

Provide a list, including a contact name and address, of all your suppliers of
HRS. indicate whether the supplier is a SOE.

Provide a listing showing the purchase price of HRS from each supplier during
each month of the investigation period.

Prepare this information in the attached spreadsheet named "HRS
Purchases” included as part of the HSS Exporter Questionnaire — CHINA —
accompanying spreadsheet provided alongside this questionnaire.

Please add mare space for additional suppliers and HSR categories as
required.

Did your business receive any reduction/reduced price for the purchase of

. these goods/services during the investigation period? If so, describe the

eligibility criteria that your business had to meet in order to qualify for any
reduction in the price paid for the goods/services.

Provide copies of all contractual agreements that detail the obligations of the
SOE and your business with reference to the granting and receipt of the
assistance/benefits.

Did your business import any raw material during the investigation period? If
yes, please provide details of all such imports, including date, source, type,
amount and price.

Explain the reasorvs for your business’ decision to purchase imported over
domestic raw materials, including the key factors affecting the decision such
as price, availability etc.

PART I-§ ANY OTHER PROGRAMS

If the GOC, any of its agencies or any other authorised body has provided any other
benefit® under anv other assistance programs to your entity not previously
addressed, identify the program(s).

This may have included:

o the provision of grants, awards or prizes;

¢ the provision of goods or services at a reduced price (e.g. electricity, gas, raw
materials (including, for example, zinc), transport);

« the reduction of tax payable including income tax and VAT,

e reduction in land use fees;

e loans from Policy Banks at below-market rates; or

5 Refer to the Glossary of Terms for a definition of benefitin this context
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e any other form of assistance.

For gach program that you have identified above as conferring benefit on your
entity, answer the following.

1. Indicate which goods you produced that benefited from the program (e.g. the
program may have benefited all production, or only certain products that have
undergone research and development).

2. Describe the application and approval procedures for obtaining a benefit under
the program.

3. Where applicable, provide copies of the application form or other
documentation used to apply for the program, all attachments and all
contractual agreements entered into between your business and the GOC in
relation to the program.

4. Outline the fees charged to, or expenses incurred by your business for
purposes of receiving the program.

5. Outline the eligibility criteria your business had to meet in order to receive
benefits under this program.

6. State whether your eligibility for the program was conditional on one or more of
the following criteria:

a) whether or not your business exports or has increased its exports;
b) the use of domestic rather than imported inputs;

c) the industry to which your business belongs; or

d) the region in which your business is located.

7. Ifthe benefit was provided in relation to a specific activity or project of your
entity, please identify the activity and provide supporting documentation.

8. What records does your business keep regarding each of the benefits received
under this program? Provide copies of any records kept in relation to the
program.

9. Indicate where benefits under this program can be found in your accounting
system (i.e., specify the ledgers or journals) and financial statements.

10. To your knowledge, does the program still operate or has it been terminated?

11. If the program has been terminated, please provide details (when, why). When
is the last date that your business could apply for or claim benefits under the
program? When is the last date that your business could receive benefits
under the program?

If the program terminated has been substituted for by another program,

identify the program and answer all the questions in Part I-1 in relation to this
programme.
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rETESTAHHOARAERMEERS A
Shanghai Minmetals Materials & Products Corp.

Declaration

| hereby declare that Shanghai Minmetals Materials & Products Corp. did, during the
investigation period, export the GUC and have completed the attached questionnaire
and, having made due inquiry, certify that the information contained in this

submission is complete and correct to the best of my knowledge and belief.

Name : Cui Mingyao

Signat : rtnm Ju
wv vy

Position in

Company : er

Date : _ Qctober 30, 2011
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[ SECTION K - CHECKLIST |

This section is an aid to ensure that you have completed all sections of this questionnairs.

| Ples g‘tislsifv,igu t;iave
Cgemtion TS
. ,'»."_'\ K s £ . puy: : -', )

B Y A« 0
Y T .

Section A - general information
Section B - export price
Section C - like goods

Section D — domestic price
Section E - fair comparison
Section F — exports to third
countries

Section G - costing information
Section H - particular market
situation

Section | — countervailing
Section J - declaration

2]l < | <[]t

- (b e Ak v
INCOME STATEMENT
TURNOVER - sales summary
AUSTRALIAN SALES - list of sales to
Australia
DOMESTIC SALES - list of all
domestic sales of like goods
THIRD COUNTRY - third country
sales
PRODUCTION - production figures
DOMESTIC COSTS - costs of goods
sold domestically
AUSTRALIAN COSTS — costs of
goods sold to Australia
HRS PURCHASES - purchase cost of
HRS during the investigation period
INCOME TAX - details of income tax
paid for the last 3 financial years

2| 2| e | 2 ] | | 2 |2y
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ERHREY ~BHOARSBH RS MDA F
Shanghai Minmetals Materials & Products Corp.
October 18, 2011

The Director .
International Trade Remedies Branch, Operations 3
Australian Customs and Border Protection Service

Customs House

5 Constitution Avenue

Canberra ACT 2601

Dear Sir / Madam,

Re: Australian Customs Dumping Notice 2011/43
Certaln Hollow Str | Sections from the Peoples Republic of
China

Please be advised that Shanghai Minmetals Materials & Products Corp. will be

providing to our advisor, Beijing B&H Associates, confidential information required to
complete the Australian Customs and Border Protection Service's Exporter
Questionnaires in relation to the above referenced dumping and subsidization
investigation.

Mr. Lan Xiong. Mr. Wang Peng, Mr. Ding Peng and other advisors of Beijing B&H
Associates are duly authorized to represent us in these matters, and to complete and
lodge the questionnaires, and any other supporting commespondence and participate
in above-mentioned proceeding on behalf of our company. The contact is as follows:

Mr. Lan Xiong

Telephone: +8610-8223-0597

Fascimile: +8610-8223-0598

Email. x@bohenglaw.com

We will be happy to cooperate and provide any relevant information requested by
Customs and Border Protection. And we will also be happy to receive a visit by
Customs and Border Protection, should that be considered necessary, to allow
verification of the information provided by us during these investigations. Please give
us sufficient notice if you intend to visit o we can ensure that the relevant staffs are
available to meet with you.

Yours faithfully,

Tt

Cui Mingyao
Deputy Manager

Shanghai Minmetals Materials & Products Corp.
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Exhibit A-1
Exhibit A-2
Exhibit A-3
Exhibit A-4
Exhibit A-5
Exhibit A-6
Exhibit A-7

Exhibit A-8
Exhibit A-9
Exhibit A-10
Exhibit B-1
Exhibit B-2
Exhibit B-3
Exhibit F-1
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LIST OF EXHIBITS
Shanghai MM

Corporate Structure Diagram (CONFIDENTIAL)

Internal Organization Chart (CONFIDENTIAL)

List of Senior Managements (CONFIDENTIAL)

Company Brochure (PUBLIC)

Chart of Accounts (CONFIDENTIAL)

2009 and 2010 Audited Reports (CONFIDENTIAL)
Quarterly Financial Reports during the Investigation Period
(CONFIDENTIAL) .

Significant Accounting Policy Summary (CONFIDENTIAL)
Income Statement Spreadsheet (CONFIDENTIAL)
Turnover Spreadsheet (CONFIDENTIAL)

List of Australian Customers (CONFIDENTIAL)

Australian Sales Spreadshect (CONFIDENTIAL)

Sample Australian Sales Documentation Package (CONFIDENTIAL)
Third Country Spreadsheet (CONFIDENTIAL)

Australian CTMS Spreadsheet (CONFIDENTIAL)
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Exhibit A-4

Company Brochure
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BEeREN 0
From the General Manager
BN
0 Overseas Subsidiaries & Branches
SRGESLH o
Fasteners Branch
o  {.]. JafT2 2
The 4th Export Department
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Materials & Products Co. ®
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Non-ferrous Metals Co.
RRESHNA
Bullding Hardware Co. 0
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Jin Da import & Export Co.
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The 11th Export Department
o LAFaRHoNs
Kai Xin import & Export Co.
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Vessel Department
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Welcome to Shanghal Metals &
Minerals Import & Export Corporation
(SMMIEC).

SMMIEC is one of the largest enterprises operating import
and export of metals and minerals in China.Our main lines include
iron and steel, metal products & hardware, Ferro-atioy and
minerals etc. In the 1990s, SMMIEC has maintained an average
annual business turnover of US$300 miltion, ranking among the
100 largest foreign trade enterprises in China. Today, our sales
network reaches more than 3000 clients in about 140 countries
and regions throughout the world. We have subsidiary offices in
major markets like USA, Europe, Japan, the Middle East and South
East Asia. Meanwhile, more than 600 local manufacturers
spreading over 25 provinces in China have contributed to form a
well-organized supply channel.

A high percentage of our export is based on metal products
including iron and steel, building hardware, fasteners, iron wire
nails and wires, steel wire ropes, castings and forgings, etc. Metat
products exported with our highly reputed “Diamond”™ brand and
“Anchor” brand represent high quality and best service in foreign
markets. We have also advantage in export of certain nonmetatiic
minerals such as fluorspar, Ferro-alloy, rare metal and precious
metal etc. lron and steel import and scrap vessel demotition form
a large part of our business volume.

Efficiency, Effectiveness and Economization are our business
principles. We are ready to offer our clients:

- Products of fine quality, favorable price and satisfactory post-
sale service.

- Convenience to buy container loads of mixed products.

- Speedy delivery and standardized transportation service.

- Diversified trade terms such as Agency, Intemational bidding,
Counter trade, OEM, Assembling or Processing on supplied

materials or designs. , J .
Ay 1z
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Water Meter Box

WRAKIRK
Cast Iron Pump Pants

L3 TR

Ball vaive

KREEE

Water Mcter Box & Cover

a1

2 Coupling

EER

Flanges
RENBRUARRTAN B
Other Casting & Forgmg Products

ADD: 757 GUANGFL ROAD, SHANGHAI 200070 CHINA
Tel O086.21-635TRIKS < iFan Fax ONKO-21-631TIRTIA IS4,
€-matl snw @oaline <hon
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. v L I

"
Valves

29
Scraw Down Bib Cocks

RRRT
Brass Closet Floor Flanges

DRAHS

Zanc-Plated Malleable lron
Compresion Couphngs

ram

P.T.f.E Thread Seal Tape

BEARRN

Faucets
1381t

Poe Frtings
wne

Ppes

X%

Water Maters
.1 2

No-Hub Coupkng

ADD: 757 GUANGFU ROAD, SHANGHA1 200070 CHINA
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BIR
Booster Cable

BH®IR
Garden Tools
ik

Bewrmg

AL

Wheel Barrows
ItrFoltem
Working Gloves & Overad
»E®R
Holday Decoration
eRrn
Televivions.

Sl
Pocket Knife

ADD: 757 GUANGFU ROAD, SHANGHAI 200070 CHINA
Tet NRH-21-6143KW8 < 1Ea)  Farv OI20AI W
£-mail: unuw ¥ ahine hon
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BREBGLE

r e o o o e & & &6 ¢ 2 s a4 0 e

. 4 &
-ferrous Metals Co
.

AT ]

Semi Conductor Material
4 auaees
Ge n Ga Se Ta Nb Te

naY

Hono- Sdcon

EZ 3
Poly-Sicon

®nam
Precious Metal

€% U u®R
Rh Pd it Ru Re O%

BRiaMBERELY
Rare Earih And Oxides
A B R
Y E Sm L Ce Gd
LB T 3 3

Pt Dy NO Er Ho
Rin

Others

MU ZH
Vanadium Pentoxde

g

Tungsten Wre
S04

Znc Onide

an

2Znc Powder

[ 1. 240
Magnetc Matenal

L XRY
Metal Cerame Tie

ADD: 757 GUANGFU ROAD, SHANGHA! 200070 CHINA
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NON-CONFIDENTIAL VERSION

74




O

(
ADD: 757 GUANGFU ROAD, SHANGHAT 200070 CHINA Meta

Tel (KA 218VITASN0  Fus: (X3K6-21.638 130
Emoit ampdafm @ onkine < oy

NON-CONFIDENTIAL VERSION

PUILIC P NON-CONFIDENTIAL VERSION

CRERE R
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fntgess

B8 W8 @u  an
Few FeMo  Fed FeCr
8 48 @8 gy
FeS FeMn  FeB Fev
g8 U 4B emy
Sin SCr S«ca S Meta
ABEER

Artrhcial Graptwte Powder

an

Actwated Carbon

LY E ¢

Carbon Additrve

Bxam

Base Metal

N e e

Cu & P 2n N Sn
HERMRRBEM
Minor Meai

L OS]

Co W Sb Cr Mn Mo
AW &g » oy

V B Cd Mg As T
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BAERES LT

. o feo ¢ 6 ¢ 4 6 0 0 6 v 0 s s 0 st

ding Hardware Co.

\\:f Hog
an

Locks
»FiW
Rem Naght Latches

REMFNM
Deadbott Latches

aTne
Mortrse Lockset

-3l
Cymdncal Locks

neey
Door Handies
LY
Cywnders.
nw
Padocks

14
Drawer Locks
REALD
Specud Locks

ks
Lock Frtings

ADD: 757 GUANGFU ROAD, SHANGHA! 200078 CHINA
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2%

Wire Netting

ARBHR
Hexagonal ron Wire Netting

LR
weided Wure Mesh

ans
Steel Wre Cloth

o

ron Wrre Netting

HaR

Square Wire Mesh

L85 £

Brass wire Cloth

AR

Phosphor-Copper Wre Cloth

FaRHns

Stamiess Steel Wire Cloth
2R 0

s\, Nylon Bottng
\\ // 3R
. Potyester Boitng

i
DiEaR

O, , Rotary Nickel Screen for Printing
Yamon®

ADD: 757 GUANGFU ROAD, SHANGHAI 200070 CHINA e'a

Vel XRA-21 63538585 « tExi)  Fax OUMO-21-61423K07 AN UMY
E-mal: unbhodoalin oh on
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3]

Hinges

| 14

heavy Hmges

b 1Y

Light Hinges

(84

T Hinges

HE

H Hges.

Faiid

Sokd Brass Hinges
FHRRRY
Staniess Steel Hinges
anVe

Brass Plated Square Hingos
L1 38}

Sprng Hnges

ARG

Furtature Hinges

axe

Selt-Closing Spnng Henges

whyea
Specis! Types of Hinges

ADD: 757 GUANGFU ROAD, SHANGHA) 200070 CHINA
Tel (6. 21 HIVIRSES » (Ext) Fax QUBS-21-AISMBN2 H1MRI
¥.mal smbhcd@online.sh o2,
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RE5]

Rooting Nails

ha®
Hardware

"R
Tower Botts

we
Hasps and Staples

nERY
Galvanized Hooks and Eyes

19
Screw Hooks

zm
Screw Eyes

ERWNE
Curtasn Rods

innE ¢
Door Pulls

=T .- =
etals i
ADD: 757 GUANGFU ROAD, SHANGHAL 200070 CHINA '

Tel (0KS-21-6 183K« {Eqi} Fax: OORA- 2101818007 618 W1
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ERABUD LT

nghai Jin Da import & Export Co.

Bowl

Pate

-
Tray

Pot/Xettle

WRBROEBE

Enamel Frits & Pigment

B

Aluminium Ware

FRENE

Stainless Steel Products

-4 LT

Glass Ware

"R

Caramics

oE /EEHR

Plastic/Melamine Products

ADD: 757 GUANGFU ROAD, SHANGHAIL 200070 CHINA
Tei U0BH-21-63333528 6333858 Exty  Faz. 08H-21 635607
F mail: j:ndat@bonlme shcn
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17

Lomy

®1

Hurncane Lantern
jatd]

Pressure Lantern
. 714

Kerosene Lamp
nE

Glass Globe

i1

Mantles

k.S

Bubs

9]

Textile Produrts
*m

Whate Ghutra / Yashmagh

Biztax®

Arabian Robe

L3 2408 )

1/C Shorts & Underpants
£33

Blankets

k3 ]

Gloves

mm

Mutfier

BINR FREREE
Sporls Caps Straw Hais
and Bags

BT EAME0RHE
Bicycle Tyres, Tubes 8
Spare Parts

ADD: 757 GUANGFU ROAD, SHANGHAI 200076 CHINA Meta

Tel- OURG-21-00333828 AVSIRSBMERTE  Fan (06 2103830417
E mael: jindaéronhing b on
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- Galvamized & PVC-coated Aircraft
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Bk — HOR S

« o P N L

e 1ith Expert Ilenamnem

Lt -]
Steel Wires & Ropes

REHRWALN
UngalVanzed & Gavanized Steel Wire
Ropes

AREBND NN

Cables

FoaWRLoALN
Staniess Sted Wire & Ropes

. MEETENL
Control Cables of Automobile & Motor

eRARY
GaNamzed Steel Strands

RN HNNRE
PC Wires & Strands

BRAL
Stee) Sonng Wres

“wRAERL
Spectal Sted Woes

SRWAN
PE/PP/KP/Vinylon/Nylon
Ropes

BE&
Link Chains

ERER . rETi0KHG
M.S.0rdinary Short, Semi-Long and
Long Link Chains

Foaw .
Stainiess Steel Link Chains

38
M.S.Proot Coil Chains.

Vs
M.5.0m Standard Link Chana

’R

Rigging Hardware
win

Shacides

k.38

Tumbuckies

LESE EE ) L
Chps, Thimbles & Snap Hooks...etc.

ADD: 757 GUANGFU ROAD, SHANGHAT 200070 CHINA
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E-mail: cmeldh@ondiacshon.

NON-CONFIDENTIAL VERSION 82

135



124

Pd= NON-CONFIDENTIAL VERSION

IC FILE

Gas Cylinders

TR=E
Seamless Steel Gas Cytinder

FHAA
Welded Steel Gas Cyhnder

121t ]
Medecal Gas Cybnder . etc

wagAA
Alsmunum Afloy Gas Cybnder

AMZ RS

Drssolved Acetylence Gas Cylmder
RA

Gas Cylinder Valve
"EEH

Welding Consumables

REIEE I =

[3-2

Weltng Electsodes
Ldad s

Tin Brass Welding Rods

URe
€02 Copper-coated Sold Weiding Wre

B

Casters
L1433 0
Rubbe+ Wheel Casters

1214
Pastc Twin Wheel Casters

3.3 4
Cast kan Casters

g\ell Brackets

if 38 1

Folding Brackets

ADD: 757 GUANGFU ROAD, SHANGHAL 200070 CHINA e'a|s
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Fematl sinckiher oaling o
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RN
Pet Products

ENER
Pet Ctan
Feh o]
Dog Chews.

REXDAS
Tie -out Stake, Pet Brush...etr.

BUODTRABTIR
Blind Rivets & Rivetting
Tools

mTamy

Aluminaum Bind Rivets
BTTRNESL]

Stamiess Steel Bund Rivets
RAEBTEN]

Multigrp Alummium Alloy Blind
Rrvets

AR TEW]

Grooves Type Alumintum Alloy
Blnd Rvets

TRBR
Steel! Strapping
azneas

8lue Tempered Steel Strapping

23BRE

Panted Steel Strapping
awTERs

2mc-coated Steel SUapping

HTBNITR®ALA
Machines and Ops for Strapping

PUCLIC FiLE

ADD: 787 GUANGFU ROAD, SHANGHAL 200070 CHINA
Tel CUBA.21.03518388 » 1804-1%18  Fax: (N36-21-63834RD7

E-mal: sacidb@ontine.hco.
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RS

Stone Products

RE
Blocks

BBXG
Finshed Siabs

a1

Titles

3 23}
Tombstone
Huns
Paving Stones

[1:4
Round Putars

ARERER

Marble Arts Carvings

a8y

Freplaces

L1}

Sprngs

iy

Arumats

AmNa Q
Western Style Figures

HEAUS
The Master Prece

BRAME

Glass Ware
A L3
Flower Vases  Tabie Ware

1zann WT
Art Ornaments Glasses

AL 113
Ashtrays Orinking Vessels

4 ¢ ¢ o s o 4 & e st s o
Kinlmport & Export C
nimport& 0.
ADD: 757 GUANGFU ROAD. SHANGHA| 200070 CHINA

Tel (MMA-2EH3ISTGN GV IND) Far RA-20-615140
Foma) Rt ik e cn
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Export Business

§Ti0L

Nails & Wires
L1243
Gatvanized iron Wre

KRAMS
Black Ameaied on Wre

R

GaNaruzed Fist Strtchwng Wrre
awRs

Copper Coated Fiat Sttching Wire

L3 14
PVC-Coated Gatvanzed lron Wire

i1 1-: 1
Gatvanized Barbed kon Wie

-3}
Nans

amy
Horse Shoe Naiks

B3
Bird Cage

fKRARN
Vacuum Flask
(Thermos Bottie)

CUSLIC FILE

LB AT

iy

nghai Miametals Pudong Co.
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#OWE

Import Business

20FWEOWEB. S A
& ARV 78 M
B ERNROMSERAOY
% CSeRINBURNes
BREDA AR 7T NHFHE
HR%E,

The Company deals marty .
the import of steel and steel
products, non-femous metals and
minerals. It also imports sceap
steels. scrap sheps and ¥ knds of -
sSmall machine equpment.. etc. A
9000 business relationshe with the
leading supphers of steel products
and non-ferrous metals in the
world has been established
through our past business
contacts.

N4

Tet DOMAL 21 SKIDVTO, SRONTIVK SKIIMOAR, RZITTIX Fas (0631 SK2ININD
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HEHEH

Stoe! Piates

NnHLeNE

Hot solled Steel Plates
nias

Hot-rolled Steel m Cois
AW

Coid—olled Steel Sheets

Ship-bukdmg Stee! Pates

.24

Hot Rofled Chequered Steel Plates
L33

Carbon Steel Sheets

anReE

Gatvanrzed Steel Sheets

S0%

Tm Plate

BHA

Sikcon Steel Sheets

SRBEE

Alloy Steel Plates
SRAELANG

Steel Sheets With Ditferent
Surface Treatment

00, Nt

Steel Sections and Bars
4]

Round Bars

*EAN

Cartron Construction Steel Round
Bars

ADD: 757 GUANGFU ROAD, SHANGHAI 200070 CHINA
Tel (MBA-21-6151858S « 1005- 1008, 63334609  Foa (XM 21.63S36003
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.3 221

Steet Tubes
Aame

Seamiess Stee! Tubes
Fgwn

Welded Sieel Pipes
THHR

Stamless Steel Tubes

)4
Brass Tubes

ﬁhﬁﬁﬁbﬁﬂ&&ﬁ

Speclul Steel and Steel
Products

MRme

L)

Free Cutting Steel
-1

Various Steel Wre
itk

Steel Wre Ropes
Wi

Welding Matenals

RE

Other Products

: g P HeER

i Non-femous Metals

! . = LI a4

Non-lerrous Ore

- 2.1:3 3 ]

Scrapped Non-ferrous Metals
Z

Pig kron

Vi

Ferrous and Non-terrous Ore
B4

Ferro-alioys

EERT S

Non-metalig Minerals
nMLR

Rare and Precious Metats

’ L
ADD: 78T GUANGFU ROAD, SHANGHAL 200070 CHINA Mem
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L& E

. .

Bl e BBy =

i Minmetals Gelden Hope
Intemnational Transportation Co, Ltd.

RS G

Intemationa!
Transportation

IWBEOWEES. B3
NT. BiE. TiE. ABNEPE
ERE.

ESRE QN EAY. ]
B.PH X BRER. U
ARE. FEUAEWESER

B,
@ The company g mainly
engaged in transportstion service

for import and export business by
Sh, truck, a and chartenng as
well as various international
ntermodal transportation.

It provides chents with & wide
range of senaces such as transport
Gdocuments preparation, space
booking, transshpment, customs
Clearance, commodity inspection
application. container stufhing
and devanming and other refated
procedures in transportation
business,

27 ZHONGSHAN ROAD (E.1), SHANGHAI 200002
el 1ws, 2163291818 63234197

Fur' Om6-21-63291 348 63219570

Fanal smmghb@oatine. <h cn
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s MG Ak &8
lures Department

"SHANGHAY FUTURES TOWER ROOM 2503, 300 SONGLIN ROAD PUDONG SHANGHAI CHINA

Tl DXIRA- 21 OKAUTIINT ARAOLAEY  Fun RO 21 (0401 4K
Fonail whiuhue e omline. b on
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1 1%
FUTURES

MATHI ERE W 10
BONMERRES 28K
ALRHOGER. WHP SR
O BAR QRNERSRER
ATBHALNA ME HLE
OUMGHeLRE S Han
D MREMES RSB 2K
MRCENBROAN.

As witlative member of the
Shanghai Futures Eachange.
SMMIEC's futures department
manly deab with Atures in Cu Al
Pb.In S & M. We are dso acive
1 physicals of imported &
domestic Cu & A, by dong hecgng
& spreadeng on the futures market
In the non-terrous industry. we
have mide connection mth many
foresgn and local customers. wWe
look forward to estabhstung and
developing business cooperation
with all tnends home and abroad.

<
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BAMS

Vesse! Business &
Marine Technical Service

neyEBIREAL 3
FRREIBRRBUS.

NAEN. 5N X BE.
nE THERMMEBORE
RERN, D8 BN OS5
ML, SLIRDRKGERR
%.

The vessel department deals
mainly n smport & export of al!
sorts of scrapped, second-hand
and new vessels; handing
customs cleuan(e, vessel
Nspection, repar and evatuation;
application for vessels’
certitcates and acceptance of
vessels trom abrad; dspatching
internationat crew. Apart from
these, it also undertakes scrapped
vessels demolition and techrucal
service of sea-share projects.
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* essel Department
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