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GOODS UNDER CONSIDERATION

They goods under consideration (the goods) i.e. the goods exported to Australia,
allegedly at dumped prices, is hot rolled coil. The applicant provided further details as
follppvs:

Geleral description
Thelapplication specifies that:

Hot rolled coil (including in sheet form), a flat rolled product of iron or non-
alloy steel, not clad, plated or coated (other than oil coated).

| Goods excluded from this application are hot rolled products that have
patterns in relief (known as checker plate) and plate products.?

Hot||Rolled Coll ("HRC”) is supplied in a range of thicknesses, all of which are
co d by this application.

——

1 Appifeation for the publication of a dumping duty nolice for Hot Rotled Coif exporied front Japan, the Rapublic of
Kored|Malaysia and Taiwan (Application), page 10.

|
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INSTRUCTIONS

Wy you have been asked to fill out this questionnaire?

Cugtoms and Border Protection is responsible for investigating the allegation that hot
roligd coil has been exported to Australia from the Republic of Korea (Korea),
Tapvan, Japan and Malaysia at dumped prices and is causing, or are threatening to
catge, material injury to an Australian industry producing like goods.

Customs and Border Protection will use the information you provide to determine
noffnal values and export prices over the investigation period. This information will
detgrmine whether hot rolled coil is dumped. You may make separate submissions
conkerning any other matter, for example injury.

Cugtoms and Border Protection investigation will be carried out under the provisions
of {je Part XVB of the Customs Act 1901.

Wit happens if you do not respond to this questionnaire?

Yol§ do not have to compiete the questionnaire. However, if you do not respond,
Cuggoms and Border Protection may be required to rely on information supplied by
_othir parties (possibly information supplied by the Australian industry).

If yeli do not provide all of the information sought, or if you do not allow Customs and
Bolfer Protection to verify the information, wa may deem that you did not cooperate
withl the investigation. In that case we may assess a dumping margin for your
co ny based upon normal values that may be the highest determined in your
coumtry during the investigation period.

It ig [n your interest, therefore, to provide a complete submission.

D | date for response

Mapufacturers and exporters are requested to respond to this questionnaire and
retyin it to Customs and Border Protection within the time specified on the cover
pagy. There is a statutory time limit imposed for the investigation. Customs and
Bonjer Protection may not be able to consider submissions received after the due
dat

If yohi cannot lodge your submission by the due date please advise the investigation
casg manager as soon as possible.

Cojffidential and non-confidential submissions?

Yoy are required to lodge one confidential and two non-confidential versions of your
subfpission by the due date. Please ensure that each page of information you
proyHe is clearly marked either “IN-CONFIDENCE" or “NON-CONFIDENTIAL”",

2 Thegerm "submissions" also refers to questionnaire responses.
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i
Alll gnformation provided to Customs and Border Protection in-confidence will be
tregted accordingly. The non-confidential version of your submission will be placed
on{the public record.

Plegse note, Australia’s anti-dumping and countervailing legislation requires that to
thel pxtent that information given to Customs and Border Protection is claimed to be
¢o I idential or whose publication would adversely affect a business or commercial
intgrest, the person giving the information must ensure that a summary of that
infq mation contains sufficient detail to allow a reasonable understanding of the
subpptance of the information, but does not breach confidentiality nor adversaly affect

thage interests.

o
'a
su

 legisiation allows that a person is not required to provide a summary for the
ic record if Customs and Border Protection can be satisfied that no such

ary can be given that wouid allow a reasonable understanding of the substance
of il: information. However, such a summary would add considerably to an
intg : sted party's understanding of information contained in a document.

As rovided for in Australia's anti-dumping and countervailing iegislation, all
'i: Issions are required to have a bracketed explanation of deleted or blacked out
infmation for the non-confidential version of the submission. Note that if such an
explpnation is not provided, Customs and Border Protection may disregard the

info mation- in the submission. An example of a statement to accompany
delgled/blacked out text is:

[explanation of cost allocation through the divisions].

if, fq
the

j| some reason, you cannot produce a non-confidential summary, please contact
Jvestigation case manager.

Exp !. rter's declaration

At sgction H, you are required to make a declaration that the information contained in
youfjsubmission is complete and correct. Alternatively, if you did not export the
goolE during the investigation period, you may make a declaration to that effect.
You|must retumn a signed declaration with your response to the questionnaire.

Verfication of the Information that you supply

Cus ms and Border Protection will seek to verify the information provided in your
sub | ssion. The purpose of the visit is to verify the information submitted in
respgnse to this questionnaire. It is not meant to be a chance for you to provide new
or aggitional information. Customs and Border Protection expects your response to
the ¢ estionnaire to be complete and accurate.

Veri ation visits may take several days. We will want to examine in detail your
compp ny's records in respect of the goods and will ask for copies of documents
relatigg to the manufacture and sale of the goods. We will need to consult with your
staff particularly your financial controller (or accountant) and your domestic and
expdix sales people. We may also need to see your factory, in which case we will

heeqggo consult with your operational managers.
I
|
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Afig ‘ gathering the information we will prepare a report of the visit. We will provide
yo |F with a draft of the report and provide you with an opportunity to review the report
for|pccuracy. We will also ask you to prepare a non-confidential copy of the report for
the I- ublic record.

If

Yol may export but not produce or manufacture the goods (for example, you are a
traging company, broker, or vendor dealing in the goods).

. u do not manufacture the goods

In ||l ch cases it is important that you forward a copy of this questionnaire to the
rele 3 ant manufacturers immediately. You should also inform the investigation case
offiger of the contact details for these manufacturers.

Yo should complete those sections of the questionnaire that you are reasonably
ab to complete. If, for example, you are unable to supply details of production
8, you should clearly explain why the section does not apply to your company.

If

Deflending on the arrangement for sale of the goods to Australia through an
int medlary, Customs and Border Protection will have to determine who the exporter
¢ goods is for the purpose of this investigation. - . -

bu do not export the goods

In ny case, information (such as cost of production data) supplied by the
majufacturer will be relevant to establishing the normal value of the goods. In the
abgpnce of verified information, Customs and Border Protection may use other
avglable information. This information may result in a decision less favourable to

you company.

Outline of information required by this questionnaire

Seqgon Explanation

Sed ' A General information relating to your company including financial reports.

:-. ;- B A complete list of your company’s exports to Australia over the investigation period.

Seqgtpn C A llst of goods sold on the domestic market of the country of export (like goods) that

| may be compared to the goods.

Sed : D A detailed list of all of your company’s sales of like gaods in your domestic market.

Sec pn E Information to allow a fair comparison between export and domestic prices.

Sedpn F Information in relation to your company’s exports of like goods to countries other
w than Australia,

Se pn G Costs to make and sell, for exports to Australia and for the domestic market,

Se : |' H Your declaration.

Sec n 1 A checklist.

Ap hdix 1 A glossary of terms used in this questionnaire

So

e || When answering the questionnaire please carefully read all instructions.
Customs and Border Protection requires a response to afl sections of this

e general instructions for preparing your response

Hot [Plled coli - investigation no. 188 - exporter questionnaire — Non Confidential Page 6
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questionnaire, Please provide an explanation if a question is not relevant to
your situation.

Answer guestions in the order presented in the questionnaire. Please ensure
that information submitted conforms to the requested format and is clearly
labelled. Please repeat the question to which you are responding and place
your answer below it.

Identify source documents and advise where they are kept. During on-site
verification you should be prepared to substantiate all the information you
have submitted. Every part of the response should be traceable 1o company
documents that are used in the ordinary course of business.

We recommend that you retain all work sheets used in answering the
questionnaire, in particular those linking the information supplied with
management and accounting records. This will help us to verify the
information.

Clearly identify all units of measurement and currencies used. Apply the
same measurement consistently throughout your response to the
questionnaire.

Ingyructions on providing electronic data

. Electronic data should be emailed or submitted on a CD-ROM, in IBM/MS-
DOS format, or ancther operating system whose disk format is compatible
with this MS-DOS version.

. The data must be created as spreadsheet files, preferably in Microsoft Excel,
or alternatively in an Excel compatible format (for example, Excel can
normally access data in Dbase or as an ASCI! fils).

. The Excel files must be compatibie to the USA version.

. If you cannot present electronic data in the requested format contact the
investigation case officer as soon as possible.

Further information

Befqge you respond to the guestionnaire you should read all the documentation

Bed with this application including the applicant's non-confidential submission,
Jooklet Australia’s Anti-Dumping and Countervailing Administration and the
Iian Customs Dumping Notice notifying the initiation of the investigation. We
gdvise that you read the attached glossary of terms.

require further assistance, or you are having difficulties completing your
! sion. Please contact the investigation case manager. Customs and Border
pEtion will need to know the reasons.

Hot ralfed coil ~ investigation no. 188 - exporter questionnaire — Non Confidential Page 7
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SECTION A - COMPANY STRUCTURE AND OPERATIONS
Thi§ section requests information relating to company details and financial reports.
1
A-fl Identity and communication
Plggse nominate a person within your company who can be contacted for the purposes of
thig¥nvestigation:
Head Office: HYUNDAI STEEL COMPANY
5 Name; S.J Moon
Position in the company: Assistant Manager
: Address: 231 Yangjae-Dong, Seocho-Gu, Seoul, Republic of Korea
| Telephone; +82-2-3464-6464
Facsimile number; +82-2-3464-6460
. E-mail address of contact person: moon7300@hyundai-steel.com
|
Factory: Dangjin plant , . ‘
Address: 167-32 Godae-Rl, Songak-Myun, Dangjin-Gun, Chungchungnam-
: Do, Republic of Korea
| Telephone: +82-2-3464-6473
Facsimile number: +82-2-3464-6310
E-mail address of contact person: imsang@hyundai-steel.com
A-Z| Representative of the company for the purpose of investigation
If yalp wish to appoint a representative to assist you in this investigation, provide the foliowing
det3js:
| Name: Andrew Hudson
i Address: Level 26, 385 Bourke Street, Melbourne VIC 3000
| Telephone: 03 8602 9231
Facsimile/Telex number: 03 8602 9229
E-mail address of contact person: ahudson@hunthunt.com.au
Notglthat in nominating & relating to your company in this investigation may be freely
relesged to, or discussed with, that representative.
i
|
|
Hot rilled coll — investigation no. 188 - exporter questionnaire — Non Confidential Page 8
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Company information

What is the legal name of your business? What kind of entity Is it (eg. company,

partnership, sole trader)? Please provide details of any other business names that
you use to export and/or sell goods.

<Answer>

HYUNDAI STEEL COMPANY (hereinafter “the Company”) was established In
September 1964 in accordance with the Commercial Laws of the Republic of

Korea. “The Company” was listed on the Korean Stock Exchange in May 1987,

“The Company” runs three manufacturing facillties in Dangjin, Inchon, and
Pohang to produce various kinds of steel products in Korea. The hot-roiled
colls (hereinafter “HRC"), the goods under consideration (hereinafter “the
GUC"), are produced only at Dangjin Plant.

Also, It should be noted that “the Company” uses “HYUNDAI STEEL
COMPANY” when it exports and/or sells goods.- - -~ - - -

Who are the owners and/or principal shareholders? Provide details of shareholding
percentages for joint owners and/or principal shareholders. (List all shareholders
able to cast, or control the casting of, 5% or more of the maximum amount of votes
that could be cast at a general meeting of your company).

<Answer>

The principal shareholders of “the Company” who have 5% or more of the
maximum amount of votes as of December 31, 2011 are as follows;

Na

e of Shareholder Persentage of Shareholding Activity

Hot rafled coil - investigation no. 188 - exporter questionnaire — Non Confidential Page 9
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3 If your company is a subsidiary of another company, list the principal shareholders

I of that company.

|

! <Answer>

As mentioned above, the largest shareholder of “the Company” is [ ]-
The principal shareholders of [ 1 having 5% or more of the

maximum amount of votes as of December 31, 2011 are as follows;

me of Shareholder Persentage of Shareholding Activity
|
|
|
|
|
-4, - If-your parent company Is a subsidiary of another company, list the principal
shareholders of that company.
i <Answer>
|
As mentioned above, the largest shareholder of [ lis[ 1
The principal shareholders of [ 1 having 5% or more of the
maximum amount of votes as of december 31, are as follows.
N@me of Shareholder Persentage of Shareholding Activity
5. | Provide a diagram showing all assoclated or affiliated companies and your

company’s place within that corporate structure.

<Answer>

“The Company” Is a member company of Hyundai Motor Group through a
i} cross-ownership. Hyundal Motor Group is composed of [ ]

Hot rigled coll - investigation no. 188 - exporter questionnaire — Non Confidential Page 10
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pursuant to the monopoly regulations and fair trade law of the Republic of
Korea.

A diagram of ownership among the companies of Hyundai Moter Group Is

provided in Appendix A-1.

Are any management fees/corporate allocations charged to your company by your
parent or reiated company?

<Answer>

Since any of management fees/corporate allocations is not charged to “the
Company” by any of its parent or related companies, this question is not
applicable to the Company.

Describe the nature of your company’s business. Explain whether you are a
preducer or manufacturer, distributor, trading company, etc.

<Answer>

“The Company” is a typical producer of steel products. “The Company”
produces a wide variety of products, such as reinforcing bar, H section, angle,
channel, HRC, heavy plate, stainless steel and other steel products.

If your business does not perform all of the following functions in relation to the
goods, then please pravide names and addresses of the companies which perform
each function:

- produce or manufacture;

- sell in the domestic market;

- export to Australia; and

- export to countries other than Australia.

<Answer>

Since “the Company” performs producing and selling activities by itself, this
question is hot applicable to “the Company”.

Provide your company's internal organisation chart. Describe the functions
perfarmed by each group within the organisation.

Hot n
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<Answer>

An internal organization chart of “the Company” as of December 31, 2011 is
provided In Appendix A-2. As stated above, “HRC” is solely produced at
Dangjin Plant. By the way, the sales of “HRC” are performed by the Sales
Department which are located in Seoul, Korea. Under the Sales Department,
the Export Sales Team is rosponsible for export sales of “HRC”, while the
Domestic Sales Team manages the sales of “HRC” on the domestic market.

Provide a copy of your most recent annual report together with any relevant
brochures or pamphlets on your business activities.

<Answer>

The most recent annual report of “the Company” is provided In Appendix A-3.

General accounting/administration information
Indicate your accounting period.
<Answer>

The accounting period of “the Company” Is a calendar basis. That Is, the
accounting period of “the Company” starts on January 1 and ends on
December 31.

Indicate the address where the company’s financial records are held.

<Answer>

The accounting records of “the Company” are primarily held at its Seoul

Office of which address is 231, Yangjae-Dong, Seocho-Gu, Seoul 137-938,
Korea.

Hot rgfled coil - investigation no. 188 - exporter questionnaire — Non Confidential Page 12
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3| Please provide the following financial documents for the two most recently
. completed financial years plus all subsequent monthly, quarterly or half yearly
| statements:
|
1 - chart of accounts;
: - audited consolidated and unconsolidated financial statements (including all
| footnotes and the auditor's opinion); and
' - internal financial statements, income statements {profit and loss reports), or
| management accounts, that are prepared and maintained in the normal
| course of business for the goods.
These documents should relate to:
- the division or section/s of your business responsible for the production and
gale of the goods, and
- the company.
I
|
| <Answer>
A chart of accounts of “the Company” is provided In Appendix A-4. Also, the
| auditied consolidated and unconsolidated financial statements for the two
i most recently completed financial years are provided in Appendix A-6 and A-5,
! ; respectively. Lastly, consolidated financlal statements for the first quarter of
’ 2012 are provided in Appendix A-7
4. If you are not required to have the accounts audited, provide the unaudited financial
statements for the two most recently completed financial years, together with your
|  taxation retums. Any subsequent monthly, quarterly or half yearly statements
Il  should also be provided.
|
!  <Answer>
|
|
| Since the above-mentioned financial statements are audited, this question is
|
i not applicable to “the Company”.
5. | Do your accounting practices differ in any way from the generally accepted
|  accounting principles in your country? If so, provide details.
Hot|fblled coil - investigation no. 188 - exporter questionnalre — Nan Confidential Page 13
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generally accepted accounting principles in Korea, this question Is not
‘ applicable to “the Company”.
|
|
6. | Describe the significant accounting policies that govern your system of accounting,

in particular:

- the method of valuation for raw material, work-in-process, and finished goods
inventories (e.g. last in first out — LIFO, first In first out- FIFO, weighted

average);

<Answer>

(1) Finished Goods and Work-in-Progress: [ o _ 1
(2) Raw Materiale and Supplles: [ )

(3) Material-in-transit; [ ]

- costing methods, including the method (e.g. by tonnes, units, revenue,
direct costs etc) of allocating costs shared with other goods or processes
(such as front office cost, infrastructure cost etc);

<Answer>

All of the costs including material, labor and overhead costs for indirect cost
centers are allocated to direct cost centers based on [ 1-

- valuation methods for damaged or sub-standard goods generated at the various
stages of production;

<Answer>

The Company’s value for damaged or sub-standard goods written down to

|
1
<Answer>
1 Since the accounting practices that “the Company” uses are pursuant to the
l [ ] due to losses occurring in the normal course of

Hot riiled coil — investigation no. 188 - exporter questionnaire — Non Confidential Page 14
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business is recognized as cost of goods sold and is deducted as an
allowance from the carrying value of inventories.

- valuation methods for scrap, by products, or joint products;

<Answer>

Since there is no by-product produced on manufacturing process. And Most
of steel scraps that result from producing the goods are reintroduced to the
steel making process. The Company calculates the scrap revenue based on
the [ ]-

- valuation and revaluation methods for fixed assets;

<Answer>

: Fixed assets are valuated at cost, less subsequent accumulated depreciation
! and accumulated impairment losses.

/| Subsequent costs are recognized at carrying amount of an asset or as an

asset if it is probable that future sconomic benefits associated with the assets
i will flow to the Company and the cost of an asset can be measured reliably.

1 The Company reviews the carrying amounts of Its fixed assets to determine
whether there Is any indication that those assets have suffered an iImpairment
i} loss when there has been an event to suspect such impairment.

If, and only if, the recoverable amount of an asset is less than its carrying
amount, the carrying amount of the asset shall be reduced to its recoverable
amount.

- average useful life for each class of production equipment and depreciation
method and rate used for each;

1  <Answer>

Hot fbiled coil - investigation no. 188 - exporter questionnaire — Non Confidential Page 15
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|l production equipment Production Process

Buildings

Structures

Machinery
Vehicles

Tools and Equipment

The Company reviews the depreciation method, the estimated useful lives
and residual values of property, plant and equipment at the end of each
i§  annual reporting period. K expectations differ from previous estimates, the
| changes are accounted for as a change in accounting estimate.

treatment of foreign exchange gains and losses arising from transactions;

<Answer>

I Any transaction occurred in currency other than its functional currency will
be recorded In translated amount using the exchange rate of the transaction.

treatment of foreign exchange gains/losses arising from the translation of
balance shest items;

<Answer>

At the end of the reporting period, all monetary assets and liabilities will be

; translated using the exchange rate. Meanwhile, non-monetary assets and

I liabilities measured at fair value wlill be retranslated using the exchange rate
of the day of fair value evaluation, whereas non-monetary assets and
liabilities measured at historical cost wlli not be translated.

|
|
|
|
|
1
- inclusion of general expenses and/or interest; |
Hot|fBlled cofl - investigation no. 188 - exporter questionnaire — Non Confidential Page 16
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<Answar>

General expenses and/or Interest are recognized occurred expenses, not
included in the cost of inventorias.

Interest is measured at effective yield basis In long-term financial assets and
liabilities.

- provisions for bad or doubtful debts;

<Answer>

Allowance for doubtful accounts is estimated based on an analysis of

: individual accounts and past experiences of collection and presented as a
; deduction from trade receivables.

= . expenses for idle equipment and/or plant shut-downs;

<Answer>

As the Company did not have any idle equipment and / or plant shutdowns
during the POI, this question Is not applicable to the Company.

- costs of plant closure:

<Answer>

As the Company did not have any closure costs, this question is not
applicable to the Company.

- restructuring costs;

<Answer>

| | As the Company did not have any restructuring during the POI, this question
] is not applicable to the Company.

Hot
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- by-products and scrap materials resulting from your company’s production
process; and

‘¥ <Answer>

The scrap generated during the production process in the curment year s
evaluated based on tha the [ ] for the scrap. The evaluated
cost of scrap Is deducted from the cost of manufacturing.

- effects of inflation on financial statement information.

<Answer>

As an inflationary trend has been low for considerable period .of.time, .the .
Company has not considered the effscts of inflation.

changed over the last two years provide an explanation of the changes, the date of
change, and the reasons for it.

<Answer>

“The Company” adopted the Korean International Financial Reporiing
Standards (“K-IFRS") for the annual period beginning on January 1, 2011,
which is currently the generally accepted accounting princlple In Korsa. In
accordance with K-IFRS 1101, “First-Time Adoption of International Financial
Reporting Standards”™, the transition date to K-IFRS is January 1, 2010. The
reconciliations of the effect of the transition to K-IFRS are described In detall in

# In the event that any of the accounting methods used by your company have
Note 3 of the consolidated financial statements provided In Appendix A-6.
[

ot roiled coll - investigation na. 188 - exporter questionnalre — Non Confidential Page 18
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I As Income statement

Plgase fill in the following table. It requires information concering all products
prigduced and for the goods. You should explain how costs have been allocated,

: Most recent complsted financial Investigation period
year (specify)
‘ ! Al products The goods All products The goods

Grope sales (1)

Sales relurng, rebates and

discounts (2}

at sales (Im1-2)

| Raw materlals (4)

H Diract labour (5)

Depreciation (&)

anufaciuring overheads (7)

Dther operating expenses (8)

otal cost o make

Dud+5+8+7+8)

Pparating Income (10=3-9)

elling expensas (11)

dministrative & general

l
!
l
|
i
l
Tk
1
|
l
|
|
|
|

pxpenses (12}

Inancial expenses (13)
=

|
G&A expenses
b ap=(11412=13)

1
l
i cotmne from normal
|

Btivitles (15)=(10-14)

]
‘! ! income (16)
I

orest axpense (enter as

It gative) (17)

|i ] aordinary gains and losses

Hot riled coil — investigation no. 188 - exporter questionnaire = Non Confidential Page 19
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N

i enler losses as negative (18)

| normal gaing and losses -

! ntar losses as negative (19)

! rofit hefore tax

I

| §20)=(18+16+17+18+19)

(frax (21)

profit (22)=(20-21)

Notg: if your financial information does not permit you to present information in
acagrdance with this table please present the information in a form that best reflects
yousfinancial reporting.

i
Prefjare this information on a spreadsheet named "Income statement”.

|
Thiginformation will be used to verify the completeness of cost data that you provide
in $pction G. If, because of your company's structure, the allocations would not be
helgful in this process, please explain why this is the case. ' i
<Arjwer>

|
“Indpme Statement” is separately provided in an slectronic format in Attachment I-1.
Singe the sales volume of the “GUC” is different from the production volume of the
“GUE”, for purpose of reporting “Total Cost to Make” and “SG&A Expenses” in
“Incpme Statement” spreadsheet, “the Company” multiplied a unit average cost of
“To; | Cost to Make” and “SG&A Expenses” reported in Section G by the sales
volyine of the “GUC”. The same methodology |s used for calculating the figures in line
(16)4K17), (18), and (19).

i
A-G] Sales
Stafg your company's net turnover (after returns and all discounts), and free of duties
and faxes. Use the currency in which your accounts are kept, in the following format:

Most recent completed Investigation period
financlal year (specify)
I Volume Value Volume Value
Torl company tumnover (all products)
Darjestic market

Hot niiled coil - investigation no. 188 - exporter questionnaire — Non Confidential Page 20
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orts to Australia

ports to Other Countries

ich financial statements are prepared,
ich inctudes the geods

mestic markat

ports 0 Australla

orts to Other Countries

rmover of the goods

mestic market

orts to Austiralia

to Other Countries

are this information in a spreadshest named “Turnover".

information will be used to verify the cost allocations to the goods in Section G.

you should be prepared to demonstrate that sales data shown for the goods is

Wpmplete record by linking total sales of these goods {o mlevant financial

ments.

wer>

over” is separately provided In an electronic format. The figures for the turnover
goods on the domestic market in “Turnover” spreadsheet are tied to the figures
d on “Domestic Sales Llsting” in Section D. However, it should be noted that
figures reported on “Turnover” spreadsheet may be [ )
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| SECTION B - SALES TO AUSTRALIA (EXPORT PRICE)

Th -] section requests informaltion concerning your export practices and prices {o Australia.
Yo " | should include costs incurred beyond ex-factory. Export prices are usually assessed at
point, but Customs and Border Profection may also compare prices at the ex factory

Yo hould report prices of all goods shipped to Australia during the investigation period.
Thélinvoice date will normally be taken to be the dale of sale. If you consider:

|
l - the sale date is not the invoice date (see ‘date of sale' column in question B4

{ below) and;
: - an alfernative date should be used when comparing export and domestic
| prices.
Yo ] ust provide information in section D on domestic selling prices for a matching period -
ove | if doing so means that such domastic sales dafa predates the commencement of the
inveptigation period
B-1i For each customer in Australia to whom you shipped goods in the investigation
|
| period list:
name;
address;
! 1 contact name and phone/fax number where known; and
! trade level (for example: distributor, wholesaler, retailer, end user, original
i eguipment).
<Answer>
A list of the customers related to the export sales to Australia is provided in
Appendix B-1. As shown In Appendix B-1, all of the Australian customers are
i locai distributors In Australia,
|
|
B-zi | For each customer identified in B1 please provide the following information.,
|
| - Describe how the goods are sent to each customer in Australia, inciuding a
] diagram if required.
| <answer
1
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During the investigation period, the export sales to Australia were made on

either an [ ]. In case where the sales were made on an
[ ] the “GUC” to Australia. On the other hand, when the
; sales were made on [ ] the “GUC” to the Australlan
! port.

- Identify each party in the distribution chain and describe the functions performed
by them. Where commissions are paid indicate whether it is a pre or post
exportation expense having regard to the date of sale.

<Answer>

During the investigation period, the export sales of the “GUC” were made to
Australia through [ } channesls as follows;

. - Explain who retains ownership of the goods at each stage of the dietribution
' chain. In the case of DDP sales, explain who retains ownership when the
I goods enter Australia.

i <Answer>

The ownership of the <“GUC” depends on the delivery term.
[ 1

- Describe any agency or distributor agreements or other contracts entered into in
relation to the Australian market (supply copy of the agreement if possible).

il <Answer>
As stated above, since there were not any agency agreements in relation to

the export sales of the “GUC” to Australia, this question is not applicable to
“the Company”.

Hot) plied coil - investigation no. 188 - exporter questionnaire — Non Confidential Page 23
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- Explain in detail the process by which you negotiate price, receive orders,

deliver, invoice and receive payment. If export prices are based on price lists
supply copies of those lists.

<Answer>

When the Australian customers firstly contact “the Company” to purchase
the “GUC", “the Company” negotiates the sales terms with its Australian
customers such as price, volume, delivery term, payment tarm, etc. Based on
the mutual agreement, “the Company” begins to produce the “GUC” and
when the production Is completed, “the Company” arranges for the
transportation of the “GUC". Then, “the Company” Issues an invoice to its
Australian customers. In case where the payment term of the export sales is a

letter of credit, “the Company” negotiates with the banks and collects the
payment. [ ]

- Stats whether your firm is related to any of its Australian customers. Give
details of any financial or other arrangements (eg free goods, rebates, or
promotional subsidies) with the customers in Australia (including parties
representing either your firm or the customers).

<Answer>

Since “the Company” is not related to any of its Australian customers, this
question is not applicable to “the Company”.

- Details of the forward orders of the goods (include quantities, values and
scheduled shipping dates),

<Answer>

As of August 15, 2012, none of the forward orders of the “GUC” are remained.

Do your export selling prices vary according to the distribution channel identified? if
80, provide details, Real differences in trade levels are characterised by consistent
and distinct differences in functions and prices.

Hot |
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<Answer>

As described above, since the export selling prices are determined on a
[ ], consistent and distinct differences depending on trade lavels
do not exist.

B Prepare a spreadsheet named “Australian sales” listing all shipments (i.e.
' transaction by transaction) to Australia of the goods In the investigation period. You
must provide this list in electronic format. Include the following export related
|  information:

lumn heading Explanation
stomer name Names of your customers
el of trade . The level of trade of your customers in Australia
del/gradeftype Commercial model/grade or type
pduct code Code used in your records for the model/grade/type of the goods
5 identified. Explain the product codes in your submission.
Injoice number Invoice number
| Infoice date Invoice date
dte of sale Refer to the explanation at the beginning of this section. If you
: consider that a date other than the invoice date best establishes
: the material terms of sale, report that date.
Cl or number If applicable, show order confirmation, contract or purchase order
. number if you have shown a date other than invoice date as being
. the date of sale.
S; pping terms Delivery terms e.g. CIF, C&F, FOB, DDP (in accordance with
' Incoterms)
ment terms Agresd payment terms e.g. 60 days=60 etc
| antity Quantity in units shown on the invoics.
Hekaging type E.g. coil, sheet
s8 invoice Gross invoice value shown on invoice in the currency of sals,
vaguie excluding taxes.

Hot .
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. counts on the

if applicable, the amount of any discount deducted on the invoice
ice on each transaction. If a % discount applies show that % discount
applying in another column,

r charges Any other charges, or price reductions, that affect the net invoice
value. Insert additional columns and provide a description.

ice currency The currancy used on the invoice

Rapates or other
allgwances

hange rate Indicate the exchange rate used to convert the currency of the sale
to the currency used in your accounting system
N invoice value The net invoice value expressed in your domestic currency as it is
injghe currency of entered in your accounting system
t ' exporting
co@ntry

The amount of any deferred rebates or allowances paid to the
importer in the currency of sale

I

Qlantity discounts

The actual amount of quantity discounts not deducted from the

invoice. Show a separate column for each type of quantity
discount.

Ogean freight* The actual amount of ocean freight incurred on each export
shipment listed.

Mf ine insurance Amount of marine insurance

FOB export The free on board price at the port of shipment.

p e

Pagking* Packing expenses

Inlgnd inland transportation costs included in the selling price. For expori

tra@sportation sales this is the inland freight from factory to port in the country of

s* axport.

H4 dling, loading Handling, loading & ancillary expenses. For example, terminal

& ghcliiary handling, export inspection, wharfage & other port charges,

exgenses” container tax, document fees & customs brokers fees, clearance

? fees, bank charges, letter of credit fees, & other ancillary charges
: incurred in the exporting country.

Waranty & Warranty & guarantee expenses

gugrantee

exgensos®

Teghnical Expenses for after sale services, such as technical assistance or
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T
gssistance & other | installation costs.
rvices*
; ommissions* Commissions paid. If more than one type is paid insert additional
' columns of data. [ndicate in your response to question B2 whether
the commission is a pre or post exportation expense having regard
to the date of sale,
her factors* Any other costs, charges or expenses incurred in relation to the
exports to Australia (include additional columns as required). See
guestion BS.

* A of these costs are further expiained in section E-1.
“* HOB export price and Ocean Freight;

F xport price: An FOB export price must be calculated for each shipment - regardless of
the Ehipping terms, FOB price includes inland transportation to the port of exportation, inland

insifrance, handlmg, and Ioadmg charges It excludes post exportation expenses such as_ i

OCeRn frelght and insuranoe Use a formula to show the method of the calculation on each
lindfpf the export sales spreadsheet.

Ocl n freight: as ocean freight is a significant cost it is important that the actual amount of
ocegn freight incurred on each exportation be reported. If estimates must be made you must
exgiin the reasons and set out the basis - estimates must reflect changes in freight rates
ov the investigation period. Freight allocations must be checked for consistency.

<An wer>

“Ay tralian Sales” listing Is separately provided in an electronic format, pursuant to
the §bove-mentioned instructions. Among the columns on “Australian Sales” listing,
expllf nations on some columns are as follows;

| Model/Grade/Type

“Thel Company” has reported specifications, thickness, and width in this column. For
example, if the specification of the product having | 1is] I
[ | ] has been reported in this column.

(2) Product Code

|
“ThT Company” manufactures and sells the “GUC" of many kinds of specifications
with|§ very wide range of thickness and width, [ 1

|
I
I
i
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Thickness Range
code described above has been reported in this column.
Width Range
! JI code described above has been reported in this column.
Plckled and/or Oiled?

'Ing the Investigation period, “the Company” made export sales of “not” pickled
d oiled products to Australia, and thus all of the export sales are coded as
[ ] in this column,

(6] Miil Edged or Trimmed Edge?

As! Hescribed above, all of the export sales are coded as [ ]
(7} Skin Passed or as Rolled?

Trg] code described above Is reportad in this Golumn.

(Bli Invoice Date

[ | 11s reported in this column. In case of the export sales through
KoNean trader, the date of [ 11s reported in this column.

(9)5 Date of Sale

Singe “the Company” does not claim a date other than the Invoice date as a date of
salg, the date reported in “Invoice Date” is also reported in this column.

(10 : Order Number

Singe “the Company” does not claim a date other than the invoice date as a date of
sald pursuant to the instructions described on the questionnaire, “the Company”
repigrts “N/A” in this column,

B-q If there are any other costs, charges or expenses incurred in respect of the exports
; listed above which have not been identified in the table above, add a column (see
“other factors” in question B-4) for each item, and provide a description of each item.
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For example, other selling expenses {direct or indirect) incurred in relation to the
export sales to Australia.

<4 swer>

In|pddition to the expenses identlfiled in the table in question B-4, “Cradit Cost”
col mn is newly added on “Australian Sales” listing, for a purpose of a fair
coI parison. When “the Company” collects the payment at its negotiating bank, the
bark pays “the Company” net of interest expenses which is calculated based on the
| it period from the date of collection through the date of the maturity date of L/C.

Suth interest expenses are called “exchange commission charges” and are reported
in ‘lgredit Cost” column on “Australian Sales” listing,

B-6| For each type of discount, rebate, allowance offered on export sales to Australia:

- provide a description; and

: - explain the terms and conditions that must be met by the importer to obtain the
= discount.

| Where the amounts of these discounts, rebates etc are not identified on the sales

invoice, explain how you calculated the amount shown in your respanse to question
B4. If they vary by oustomer or lavel provide an explanation.

<Answer>

Since there was not any type of discount or rebates in r

elation to the export
sales to Australia, this question is not applicable.

If you have issued credit riotes (directly or indirectly) to the customers in Australia, in
relation to the invoices listed in the detailed transaction by transaction listing in

response to question B4, provide details of each credit note If the crediteq amount
has not been reported as a discount or rebate.

Answer>

Ince “the Company” did not issue credit notes In relation to the export sales

.§o Australla, this question is not applicable.
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If the delivery terms make you responsible for arrival of the goods at an agreed point

within Australia (e.g. delivered duty paid), insert additional columns in the
spreadshest for all other costs incurred.

<Answer>

| Since all of the export sales to Australia were made either on an [ ]
basis during the investigation period, this question is not applicable to “the
1 Company”.
, For example:

import Amount of import duty paid in Australia

duties
. inland Amount of inland transportation expenses within Australla
| transport | included in the selling price
' Other Customs brokers, port and other costs incurred (itemise)
| costs

B-4 Select two shipments, in different quarters of the investigation period, and provide a
complete set of all of the documentation related to the export sale. For example:

i - the importer’s purchase order, order confirmation, and contract of sale;

| - any technical material in respact of the goods;

| - commercial invoice;

- bill of lading, export permit;

- freight invoices in relation to movement of the goods from factory to Australia,
including inland freight contract;

- marine insurance expenses; and

- letter of credit, and bank documentation, proving payment.

: Customs and Border Protection will select additional shipments for payment
| verification at the time of the visit.

j <Answer>

The documentations related to the export sales of the “GUC” to Australia for
two samples in different quarters of the investigation period are provided In

Appendix B-6,
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SECTION C - EXPORTED GOODS & LIKE GOODS

Fully describe all of the goods you have exported to Australia during the
investigation period. Include specification details and any technical and illustrative
material that may be helpful in identifying, or classifying, the exported goods.

swer>

ported on “Australian Sales” listing, the specifications related to the export sales

Australia are [ J- A product catalogue explaining

ification detalls, technical characteristics, and chemical components Is provided
endix C-1.

List each type of goods exported to Australia (these types should cover all types
listed in spreadsheet “Australian sales” — see section B of this questionnaire).

wer>

t of product codes which are reported on “Australilan Sales” is provided in

c-2.

If you sell like goods on the domestic market, for each type that your company has
exported to Australia during the investigation period, list the most comparable
model(s) sold domestically;

and provide a detailed explanation of the differences where those goods sold
domestically (ie. the like goods — see explanation in glossary) are not identical to
goods exported to Australia.

EXPORTED TYPE | DOMESTIC TYPE IDENTICAL | DIFFERENCES
?

Product code of Product code of if goods are | Where the good
each mode! of the comparable model Identical exported to Australia
goods exported to sold on the indicate is not identical to the
Australla domestic market of | “YES". like goods, describe
the country of Otherwise the specification
export *NO" differences. Ifitis
impractical to detail
specification
differences in this
table refer to
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documents which
outline differences

pare this information on a Spreadsheet named "Like goods”.

swear>

e Goods” spreadshest is separately provided in a

the product code reported on
gd.

n electronic format. The

“Domestic Type” column comes
“Australlan Sales” listing and “Domestic Sales”

Please provide any technical and ilustrative material that may be helpful in
identifying or classifying the goods that your company selis on the domestic market.

wear>

e refer to Appendix C-1 for the technical illustrative matarial.

Hot roll# coll -
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SECTION D - DOMESTIC SALES

section seeks information about the sales arrangements and prices in the domestic
et of the country of export.

Th
e

All\pomestic sales made during the investigation period must be listed transaction by
tra saction. If there is an extraordinarily large volume of sales dsta and you are unable to
prayide the complete listing electronically you must contact the case officer before
con let:‘ng the questionnaire. If the case officer agrees that it is not possible to obtain a
co Iete listing he or she will consider a method for sempling that meets Customs and
Boder Protection requirements. If agreement cannot be reached as fo the appropriate

mefgod Customs and Border Protection may not visit your company.

Cu ﬂ' and Border Protection will normally take the invoice date as being the date of sale
in gder to determine which sales fall within the investigation period.

if, response lo question B4 (Sales lo Australia, Export Price), you have reported that the
datiof sals is not the invoice date and you consider that this altemative date should be used
whéb comparing domestic and export prices.

Yo ust provide information on domestic selling prices for a matching period - even if doing
S0 eans that such domestic sales data predates the commencemesnt of the investigation
pe [0

If yd ‘ do not have any domestic sales of like goods you must contact the case officer who
will gxplain the information Customs and Border Protsction requires for determining a normai

valug using alternative methods.

D]  Provide:

- a detailed description of your distribution channels to domestic customers,
including a diagram if appropriate;

<Anwer>

Durif jo the investigation period, the domestic sales of the “GUC" were made through
[l ] channels as follows;
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- information concerning the functions/activities performed by each party in the
distribution chain; and
i swer>

e Company” primarily performs most of selling functions on domestic market

th i ugh { ). That is, regardless of the distribution channel, “the
Cafhpany” is mainly responsible for transporting the “GUC” to its domestic
c -:‘l omers.

|

; - a copy of any agency or distributor agreements, or contracts entered into.
<A: I wer>

Sirjge there were not any agency or distributor agreements, this ‘question Is not
np} | cable to the Company.

If any of the customers listed are associated with your business, provide details of
that association. Describe the effect, if any, that association has upon the prica,

<A

Du
cu:q

wer>

g the investigation, “the Company” made sales of the “GUC” to its associated
mers on the domestic market. A list of the associated customers is as follows;

[l ]

Sincy the sales price of the “GUC” is determined on ajl 1 regardiess
i

of { ||| association, this question is not applicable to the Company.

D-2 | Do your domestic selling prices vary according to the distribution channel identified?
| If 80, provide detalls. Real differences in trade levels are characterised by
| consistent and distinct differences in functions and prices.

<Ansiver>

1
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e the sales price of the “GUC” is determined on

] regardless of the distribution channel, this
tion is not applicable to the Company.

Explain in detall the sales process, including:

- the way in which you set the price, receive orders, make delivery, invoice and
finally receive payment; and the terms of the sales; and

- whether price includes the cost of delivery to customer.

If sales are in accordance with price lists, provide copies of the price lists.

er>

tated above, the category of the domestic customers of “the Company"” is elther
]. However, a significant difference in the sales process hetween

] does not exist. The price lists which are directly tied to the final

price do not exist. As mentioned above, the sales price is determined on a
1: In consideration of [ ] with

I and other factors. In most cases, “the Company” is responaible

ansporting the “GUC” to the designated place. In such case, the dellvery cost is
ally included in the sales price. Even though shipments are made on a dally
, an involce is normally issued to the domestic customers at [ ]. The

payl ent is normally made based on an agreed payment term,
i
D-4 Prepare a spreadsheet named “Domestic sales” listing all sales of like goods
' made during the investigation period. The listing must be provided on a CD-ROM.
1 Inciude all of the following information.
I
C | mn heading Explanation
gtomer name Names of your customers. [f an English version of the name is not
easily produced from your automated systems show a customer
| code humber and in a separate table list each code and name.
Leife! of trade The level of trade of your domestic customer

eligradeftype Commercial model/grade or type of the goods

Profuct code Code used in your records for the model/grade/type of the goods
: identified. Explain the product codes in your submission.
Inviice number Invoice number
Ho Med coil — investigation no. 188 - exporter questicnnaire — Non Confidential Page 35
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ingoice date Invoice date
: e of sale Refer to the explanation at the beginning of this section. If you
f consider that a date other than the invoice date best establishes
| the material terms of sale and should be used, report that date.
| er number Show order confirmation, contract or purchase order number if you
|
have shown a date other than invoice date as being the date of
sale.
! ivery terms E.g. ex factory, free on truck, delivered into store
gyment terms Payment terms agreed with the customer e.g. 80 days=60 etc
ntity Quantity in units shown on the invoice e.g. litres or kilos.
Pickaging type E.g. coil, sheet

ss invoice value

Gross value shown on Invoice in the currency of sale, net of taxes.

D counts on the The amount of any discount deducted on the invoice on sach
| Noice transaction. if a % discount applies show that % discount applying

| in another column.
d er charges Any other charges, or price reductions, that affect the net invoice

value. Insert additional columns and provide description.
N: invoice value in | The net invoice value expressed in your domestic currency as
t currency of the recorded in your accounting system
exgorting country
R ates or other The actual amount of any deferred rebates or allowances in the
Allgwances currency of sale

!
Qigntity discounts The actual amount of quantity discounts not deducted from the

i invoice. Show a separate column for each type of quantity

| discount.
Pagking* packing expenses
In; nd Amount of inland transportation costs includad in the selling price.
trg@sportation
c \ *

I N
Hapdling, loading Handling, loading & ancillary expenses.
arjg anclllary
exflenses*

granty & Warranty & guarantee expenses
gugrantee
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enses”
i hnical Expenses for after sale services such as technical assistance or
istance installation costs.
pther services*
missions* Commissions paid. If more than one type is paid insert additional
| columns of data.
f er factors* Any other costs, chargés or expenses (including VAT) incurred in
relation to the domestic sales (include additional columns as
required). See question D5.

Cofts marked with * are explained in section E-2.

<Aflswer>

“Diimestic Sales” listing spreadshest Is separately provided In an electronic format,
pufguant to the above-mentioned instructions. Among the columns on “Domestic
Salgs” listing, explanations on some columns are as follows;

{1) Model/Grade/Type
Pl e refer to the descriptions In Section B.
(2) Product Code

Ple: e refer to the descriptions in Section B.
|

(3) Thickness Range, Width Range, Pickled and/or Qiled?, Mill Edged or Trimmed
Edge?, Skin Passed or as Rolled?

Pleq refer to the descriptions in Section B.

(4) | Invoice Date
The|date of a [ 1is reported in this column.

(5) || Date of Sale

Singq “the Company” does not claim a date other than the invoice date as a date of
sah:]{ he date reported In “Invoice Date” is also reported in this column.

(6) | Order Number
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Si ' e “the Company” does not claim a date other than the invoice date as a date of
sa: , pursuant to the Instructions described on the questionnaire, “the Company”
repprts “N/A” in this column.

7y Discounts on the Invoice

in gase whers a domaestic customer [ 1, the unit
digfount value is firstly calculated based on the following formula;

-UiNt Discount Value [ 1

Th unit discount value is mulitiplied by sales volume per each transaction made in the
[ 1, and the result is reported as “Discounts on the Invoice” column
for fhe sales made in | ]. As a result, it should be noted that the total
salgs value reportad on “Domestic Sales” listing may be different from the sales value

recgrded on the accounting books for the Investigation period.
|

D-ﬁ If there are any other costs, charges or expenses incurred in respect of the sales
| listed which have not been identified in the table in question D-4 above add a

column for each item (see “other factors”). For example, certain other selling
expenses incurred.

<Answer>

In J dition to the expenses identified in the table in question D-4, following columns

are{hewly added on “Domestic Sales” listing, for a purpose of a fair comparison;

([}  Credit Cost

Cr | it refers to the cost of the time the customer is given to pay the “GUC”, i.e. agreed
in terms of payment at the time of sale. The credit cost reported in this column Is
cal¢plated based on the following formula;

-cn? itCost: [ ]

A rksheet showing the calculation of the short-term interest rate denominated in

KR is provided in Appendix D-1.

(2) || Advertising Cost
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F a purpose of expediting sales on the domestic market, “advertising cost” is
ingurred. [ ]: the advertising cost reported in this column Is
cakulated based on the foliowing formula;
. ertising Cost : [ ]
A: orksheet showing the calculation of the unit advertising cost Is provided In
ibendix D-2.
(3]i ayment Guarantee Charges
i
In fase where certaln domestic customers get [ ]. Thus,
fofja fair comparison between export sales and domestic sales, such payment
gudrantee charges should be deducted. The payment guarantee charges In this
colmn are calculated based on the following formula;
Pq ment Guarantee Charges : [ ]
A Worksheet showing the calculation of the unit payment guarantee charges is
prafided In Appendix D-3.
u-s: For each type of commission, discount, rebate, allowance offerad on domestic sales
1 of like goods:
| - provide a description; and
| - explain the terms and conditions that must be met by the customer to qualify
= for payment,
Where the amounts of these discounts, rebates etc are not identified on the sales
! invoice, explain how you calculated the amounts shown in your response to
{  question Da.
. If you have issued credit notes, directly or indirectly to the customers, provide details
' if the credited amount has not been reported as a discount or rebate.
<Ar4 wer>
Wit' respect to the discounts on the Involce, please refer to the above-mentioned
des iptions. Regarding credit notes, some credit notes were issued for returned
googs during the investigation period. In order to report these credit notes, following
colylns are created next to “Net Invoice Value in the Currency of the Exporting
Co try" column ;
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| Credited Quantity
TI1!| quantity of the returned goods is reported In this column.
(2) Credited Value
TH§ value of the returned goods Is reported In this column.
3l  Net Quantity
T quantity reported in this column Is the net quantity subtracting credited quantity
frdfh ‘Quantity” column.
{4 | Net Turnover
T ; value reported in this column is the net value subtracting credited value from “Net
Inypice Value in the Currency of the Exporting Country” column.
[ ]
D-if Select two domestic sales, in different quarters of the investigation period, that are
: at the same level of trade as the export sales. Provide a complete set of
documentation for those two sales. (Include, for example, purchase order, order
! acceptance, commerclal Invoice, discounts or rebates applicable, credit/debit notes,
' long or short term contract of sale, inland freight contract, bank documentation
showing proof of payment.)
Customs and Border Protaction will select additional sales for verification at the time
5 of our visit.
|
<A|T er>
Th ' documentations related to the domestic sales of the “GUC" on the domestic
market for two samples in different quarters of the investigation period are provided in
Appendix D-4.
i
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| SECTION E - FAIR COMPARISON
Se » on B sought information about the export prices fo Australia and Section D sought
inff mation about prices on your domestic market for like goods (ie. the normal value).

bro the normal value and the export price are not comparable adfustments may be made.
Th F sect:on informs you of the fair comparison principle and asks you to quantify the amount
g f Y adjustment.

As |Brices are being compared, the purpose of the adjustments is (o eliminate factors that

have unequally modified the prices to be compared.
‘ able to quantify the level of any adjustment it will usually be necessary to examine cost
ences belween sales in different markets. Customs and Border Protection must be
'I fied that those costs are likely to have influenced price. In practice, this means that the
exy nse item for which an adjustment is claimed should have a close nexus to the sale. For
H ple the cost is incurred because of the sale, or because the cost is related to the sale
H and conditions.
ll

erseiy, where there is not a direct relationship between the expense item and the sale a

er burden is placed upon the claimant to demonstrate that prices have been affected, or

arg kely {o have been affected, by the expense item. In the absence of such evidence
Cud orms and Border Protection may disallow the adjustment.

=‘ e possible, the adjustment should be based upon actual costs incurred when making

the clevant sales. However, if such spscific expense information is unavailable cost

allogetions may be considered. In this case, the parly making the adjustment claim must

de H‘!- nstrate that the allocation method reasonably estimatas costs incurred.

A frty seeking an adjustment has the obligation to substantiate the claim by relevant
evidnce that would allow a full analysis of the circumstances, and the accounting data,
relging to the claim.

The 'nvestigatfon must be completed within sirict time limits therefore you must supply

info di ation conceming claims for adjustments in a timely manner. Where an exporter has
'ﬂ ladge of the material substantiating an adjustment clalm that material is to be available
“ time of the verification visif. Customs and Border Protection will not consider new
cfa Ws made after the verification visit.

E-1 ? Costs associated with export sales

Ho
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(I ese cost adjusiments will relate to your responses made at question B-4, 'Australian
sifes')

1, Transportation

E:& lain how you have quantified the amount of inland transportation associated with the
exffort sale (“Inland transportation costs”). Identify the general ledger account where the

exffense is located. If the amount has been determined from contractual arrangements, not
frggh an account item, provide details and evidence of payment.

<Afswer>

T q actual inland transportation costs are reported in “Inland Transportation Costs”
cofpmn on “Australian Sales” listing. The transportation cost table has been provided
In ndix B-6.

2. HandlIng, loading and anciilary expenses

Lis' all charges that are included in the export price and explain- how they have been
qu tified (“Handling, loading & anclllary expenses”). Identify the general ledger account
wh; the expenses are located. if the amounts have been determined using actual
obsgrvations, not from a relevant account item, provide details.

ThaI various export related ancillary costs are identified in the table at question B4, for

exgrpple:
|

- terminal handling;

- wharfage and other port charges;

- container taxes:

- document fees and customs brokers fees,;
- clearance fees;

- bank charges, letter of credit fees

- other ancillary charges.

<An: er>

The gum of [ ] Is reported in “Handling, Loadlng & Ancillary
Exp s0s” column on *“Australian Sales” listing. The relevant supporting
doc entations have been provided in Appendix B-6.
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Thig cost of extending credit on export sales is not included in the amounts quantified at
queption B4, However, Customs and Border Protection will examine whether a credit
ad; tment is warranted and determine the amount. Provide applicable interest rates over
eagh month of the investigation period. Explain the nature of the interest rates most
ap cable to these export sales eg, short term borrowing in the currency concerned.

If your accounts receivable shows that the average number of coliection days
; differs from the payment terms shown in the sales listing, and if export prices are
| influenced by this longer or shorter period, calculate the average number of
collection days. See also item 4 in section E-2 below.

<A: wer>

As |fescribed in Section B, exchange commission charges are reported In “Credit
Cosf” column on “Australian Sales” listing. Also, supporting documentations for this
cretit cost for sampled transactions are provided In Appendix B-6.

4. ; Packing costs

L|st| aterial and Iabaur costs assoclated wnth packing the export product. Describe how the
pacyng method differs from sales on the domestic market, for each model. Report the
amg jpnt in the listing in the columnn headed 'Packing’.

<Ad wer>

It uld be noted that the packing method for the export sales to Australia Is
[ | ]. Thus, the same unit packing cost is applied to both
“Augitralian Sales” and “Domestic Sales” listings.

A ksheet showing the calculation of the unit packing cost is provided in Appendix
E-1.!
|
Commissions

For 4 y commissions paid in relation to the export sales to Australia:

- provide a description; and
explain the terms and conditions that must be met.

1

Repi the amount in the sales listing in question B-4 under the column headed
“Commisslons”. Identify the general ledger account where the expenss is located.

<Anf er>
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SIJ' ce any commission was not pald in relation to the export sales to Australia during
' | investigation period, this question is not applicable.

6.} Rebates
F any rebates paid in relation to the export sales to Australia:

- provide a description; and
- explain the terms and conditions that must be met.

ort the amount in the sales listing in question B-4 under the column headed “Rebates or
other allowances”. Identify the general ledger account where the expense is located

ke there were not any rebates or any other aliowances in relation to the export
NS to Australia during the investigation period, this question is not applicable.

7. [} Warranties, guarantees, and after sales services

Listfthe costs incurred. Show relevant sales contracts. Show how you calculated the
ex nses (“Warranty & guarantee expenses” and “Technical assistance & other
ces”), including the basis of any allocations. Inciude a record of expenses incurred.
Tenlcal services include costs for the service, repair, or consultation. Where these
I” ses are closely related to the sales in question, an adjustment will be considered.
Ideplify the ledger account where the expensa is located.

thig| juestion is not applicable.

8. , Other factors

The may be other factors for which an adjustment is required if the costs affect price
arabllity — these are identified in the column headed “Other factors”. For example,
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othidr variable or fixed selling expenses, including salesmen's salaries, salesmen's travel
expgnses, advertising and promotion, samples and entertainment expenses. Your
congideration of questions asked at Section G, concerning domestic and export costs, would
ha alerted you to such other factors.

<Aflswer>

In dition to the expenses described above, there are not costs affecting price
co ' arability and thus this question is not applicable to “the Company”.

9. | Currency conversions

In ggmparing export and domestic prices a currency conversion is required. Fluctuations in
ex nge rates can only be taken into account when there has been a ‘sustained' movement
du g the investigation period (see article 2.4.1 of the WTO Agreement). The purpose is to
allow exporters 60 days to adjust export prices to reflect ‘sustained’ movements. Such a
clai: requires detailed information on -exchange movements in your-country over a-long
perjfid that includes the investigation period.

<Appwer>

Fo ustralian Customs and Border Protaction Service’s reference, a list of daily
excijange rate between the US Dollar and KRW during the investigation period is

proyided in Appendix E-2.
E-2§ Costs associated with domestic sales

(Th; e cost adjustments will relate to your responses made at question D-4, “domestic
sal¢p”)

The following items are not separately identified in the amounts quantified at question D-4.
Howpver you should consider whether any are applicable.

1. Physical characteristics

The{ pdjustment recognises that differences such as quality, chemical composition, structure
or dgsign, mean that goods are not identical and the differences can be quantified in order to
ensife fair comparison.

Thj mount of the adjustment shall be based upon the market value of the difference, but
whejip this is not possible the adjustment shall be based upon the difference in cost plus the
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gries profit mark-up (i.e. an amount for selling general and administrative costs (SG&A)
pluf profit).

Tl adjustment is based upon actual physical differences in the goods being compared and
u the manufacturing cost data. Identify the physical differences between each model.
Stifle the source of your data.

<Adswer>

Sipge it is not practically possible to evaluate the market value of the difference of the
phi§sical characteristics, “the Company” does not claim the physical characteristics
adjpistment.

2. | Import charges and Indirect taxes
If gports to Australia:

- are partially or fully exempt from Internal taxes and duties that are borne by
: the like goods in .domestic sales (or on the materials and components.
physically incorporated in the goods), or
- if such internal taxes and duties have been paid and are later remitted upon
exportation to Australla;

the price of like goods must be adjusted downwards by the amount of the taxes and duties.

Th taxes and duties include sales, excise, tumover, value added, franchise, stamp, transfer,
border, and excise taxes. Direct taxes such as corporate income tax are not included as
sudl] taxes do not apply to the transactions.

Adjiistment for drawback is not made in every situation where drawback has been received.

e an adjustment for drawback is appropriate you must provide information showing the

duty borne by the domesti . (That is, it is not sufficient to show the drawback

amehint and the export sales quantity to Australia, For example, you may calculate the duty

bortl on domestic sales by quantifying the total amount of import duty paid and subtracting

the|duty refunded on exports to all countries. The difference, when divided by the domestic
sald volume, is the amount of the adjustment).

In gipstantiating the drawback claim the following information is required:

- a copy of the relevant statutes/reguiations authorising duty exemption or
remission, translated into English;
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the amount of the duties and taxes refunded upon exportation and an
explanation how the amounts were calculated and apportioned to the exported
goods;

an explanation as to how you calculated the amount of duty payable on
imported materials is bome by the goods sold domestically but is not borne by
the exports to Australia;

S J!: ion drawback systems
An bx 3 of the WTO Agreement on Subsidies provides: *Drawback systems can allow for
the Fefund or drawback of import duties on inputs which are consumed in the production

pr as of another product and where the export of this latter product contains domestic
havmg the same quality and characteristics as those substituted for the imported

|np l
! h a scheme operates in the country of export adjustments can also be made for the

dra ack payable on the substituted domestic materials, provided the total amount of the
“dra il- does not exceed the total duty paid.
<Apswer>

Si ' the invoice value reported on “Domestic Sales” listing is reported as net of
Va h Added Tax, this question is not applicable to “the Company”. Also, since “the
Co pany" does not claim a negliglble duty drawback, this question is not applicable
to ghe Company”.
3. [}] Levelof trade

Quegtion D-4 asks you to indicate the level of trade to the domestic customer. To claim an
adj tment for level of trade differences you will need to quantify the amount by which level
of ti§de influences price.

Tra level is the level a company occupies in the distribution chain. The trade level to
whigh that company in turn sells the goods and the functions carried out distinguish a level of
trac l Examples are producer, national distributor, regional distributor, wholesaler, retailer,
ser, and original equipment.

end

It y not be possible to compare export prices and domestic prices at the same level of
tradg Where relevant sales of like goods at the next level of trade must be used to determine
l values an adjustment for the difference in level of trade may be required where it is
that the difference affects price comparability.

sho "
I lled coil — investigation no. 188 - exporter questionnaire — Non Confidential Page 47




! i PUBLIC

N CONFIDENTIAL]

information needs to establish that there are real trade level differences, not merely
nal differences. Real trade level differences are characterised by a consistent pattern of
prigy differences between the levels and by a difference in functions performed. If there is no
red| rde level differences all sales are treated as being at the same level of trade.

A réll difference in level of trade {may be adjusted for using either of the following methods:

(a) costs arising from different functions: the amount of the costs, expenses stc
incurred by the seller in domestic sales of the ke goods resulting from
activities that would not be performed were the domestic sales made at the
same level as that of the importer.

This requires the following information:

- a detailed description of each sales activity performed in selling to your
domestic customers (for example sales personnel, travel, advertiging,
entertainment etc);

- the cost of carrying out these activitfes in respect of like goods;

- for each activity, whether your firm carries out the same activity when selling

; to importers in Australia;

- an explanation as to why you consider that you are entitled to a level of trade
adjustment.

or

(b) level discount: the amount of the discount granted to purchasers who are at
the same level of trade as the importer in Australia. This is determined by an
examination of price differences between the two levels of trade in the
exporter's domestic market, for example sales of like goods by other vendors
or sales of the same general category of goods by the exporter. For this
method to be used it is important that a clear pattern of pricing be established
for the differing trade levels. Such pattern is demonstrated by a general
availability of the discounts to the level - isolated instances would not establish
a pattern of availability.

<Angiver>

Sinc :1 “the Company” does not claim a level of trade adjustment, this question is not
appligable to “the Company”.
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4.8 Credit

T ‘ cost of extending credit on domestic sales is not included in the amounts quantified at
qu ion D-4. However, Customs and Border Protection wiil examine whether a credit
adjfstment is warranted and determine the amount. An adjustment for credit is to be made
eveh if funds are not borrowed to finance the accounts recsivable.

Th interest rate on domestic sales in order of preference is:

- the rate, or average of rates, applying on actual short term borrowing's by the
company; or

- the prime interest rate prevailing for commercial loans in the country for credit
terms that most closely approximate the credit terms on which the sales were
made; or

- such other rate considerad appropriate in the circumstances.

Pri

; de the applicable interest rate over each month of the investigation period.

If y' b acoounts‘recelvabla shows that the average number of collaction days differs from the
pay l ent terms shown in the sales listing, and if domestic prices are influenced by this longer
or E prier period, calculate the average number of collection days.

Whette there is no fixed credit period agreed at the time of sale the period of credit is
det ined on the facts available. For example, where payment is made using an open
account system3, the average credit period may be determined as follows:

1 Calculate an accounts recelvable turnover ratio

This ratio equals the total credit sales divided by average accounts receivable. (Itis
8 measure of how many times the average receivables balance is converted Into
cash during the year).
|

In calcuiating the accounts receivable turnover ratio, credit sales should be used in
the numerator whenever the amount is available from the financial statements.
Otherwise net sales revenue may be used in the numerator.

An average accounts receivable over the year is used in the denominator. This may
be calculated by:

|

3 Unr an open account system, following payment the balance of the amount owing is carried into
the ne periad. Payment amounts may vary from one period to the nexti, with the result that the

amo l|| owing varies.
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|

- using opening accounts receivable at beginning of period plus closing
accounts recelvable at end of period divided by 2, or
- total monthly receivables divided by 12,

2 Calculate the average credit period

The average credit period equals 365 divided by the accounts receivable turnover
ratio determined above at 1.

The resulting average credit period shouki be tested against randomly selected
transactions to support the approximation.

T'heqi ilowing items are identified in the amounts quantified at question D-4:

<Aggwer>

In porting “Credit Cost” on "Domaestic Sales” llsting, an agreed payment term is
usdd. Also, the average interest rate for short-term borrowings denominated in KRW
is uged for calculating the credit cost. Please refer to Section D for more details.

5. || Transportation

Explgin how you have quantified the amount of inland transportation associated with the
domgstic sales (“Intand transportation Costs"). Identify the general ledger account where
the gcpense is located. If the amount has been determined from contractual arrangements,
not m an account item, provide details and evidence of payment.

<Amgwer>

Thj; ctual inland transportation costs are reported on “Domestic Sales” listing. A
trarjg§portation price table is provided in Appendix D-2 as supporting documentations.

6. . Handling, loading and ancillary expenses
|

List /il charges that are included in the domestic price and explain how they have bsen
quaj fied (“Handling, loading and anclllary Expenses”). Identify the general ledger
acc nt where the expense is located. If the amounts have been determined using actual
obsgfvations, not from a relevant account item, provide details.

<Andwer>
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Si I “the Company” does not claim any handling, loading and ancillary expenses in
relgtion to the domestic sales of the “GUC"”, this question Is not applicable to “the

Co :I pany”.

7. | Packing

Lisﬂ materfal and labour costs associated with packing the domestically sold product.
De I Eribe how the packing method differs from sales on the domestic market, for each model.
Repprt the amount in the listing in the column headed “Packing”.
|
<A
ould be noted that the packing method for the export sales to Australia is
' ]- Thus, the same unit packing cost is applied to both
l tralian Sales” and “Domestic Sales” listings.

It

IIA
A ! prksheet showing the calculation of the unit packing cost is provided In Appendix

8. f Commissions
For ny commissions paid in relation to the domestic sales:

! - provide a description
explain the terms and conditions that must be met.

Re: rt the amount in the sales listing under the column headed “Commisslons”. Identify

the neral ledger account where the expense is located.
<A fwer>
Sin -|: there were not any commissions pald during the investigation period, this

qu lOl‘l is not applicabie to “the Company”.
9, Warranties, guarantees, and after sales services

List ‘I e costs incurred. Show relevant sales contracts. Show how you calculated the
exp ses (“Warranty & Guarantee expenses” and “Technical assistance & other
es"). including the basis of any allocations. Include a record of expenses incurred.

Tecly ical services include costs for the service, repair, or consultation. Where these
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bnses are closely related to the sales in question, an adjustment will be considered.
entify the ledger account where the expense is located.

w I
dO
un
fo ula;

A orksheet showing the unit average warranty expense per each customer is

prg ided in Appendix E-3.

10} ; Other factors

anty expenses related to the defected products were incurred in relation to the
estic sales during the investigation period. In reporting this warranty expenses, a
average warranty expense per each customer is calculated based on the following

[
|
<A ! wer>
l
1

-Uq‘ Average Warranty Expense : [ 1

Th: ]z may be other factors for which an adjustment is required if the costs affect price
arablllty these are identified in the column headed “Other factora”. List the factors
and phow how each has been quantified in per unit terms. For example:

- Inventory carrying cost. describe how the products are stored prior to sale and
show data relating to the average length of time in inventory. Indicate the
interest rate used;

- warehousing expense: an expense incurred at the distribution point;

- royafty and patent fees: describe each payment as a result of production or
sale, including the key terms of the agreement;

- advertising; and

- bad debt.

<A ! ar>

As scrlbed in Section D, in addition to the above-mentioned expenses, advertising
cos and payment guarantee charges have been reported on “Domestic Sales” listing

for E fair comparison. A worksheet showing the calculation of the unit advertising
ost} and payment guarantee charges has been provided in Appendix D-2 and

Ap m dix D-3, respectively.

Ea|| Ouplication

In cq ulating the amount of the adjustments you must ensure that there is no duplication.
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Forpxample:

- adjustments for level of trade, quantity or other discounts may overlap, or

- calculation of the amount of the difference for level of trade may he based
upon selling expenses such as salesperson's salaries, promotion expenses,
commissions, and travel expenses.

Se rate adjustment items must avoid duplication.

An adjustment for quantities may not be granted unless the effect on prices for
quantity differences is identified and separated from the effect on prices for lavel of
' trade differences.

<Alil wer>

Single there ware not any duplicated expenses, this question is not applicable to “the
Corfpany”.
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HECTION F - EXPORT SALES TO COUNTRIES OTHER THAN
AUSTRALIA (THIRD COUNTRY SALES)

Yi response to this part of the questionnaire may be used by Customs and Border
Prifection to select sales to a third country that may be suitable for comparison with exports
to Mustralia.

Salds to third countries may be used as the basis for normal velue in cerlain circumstances.

C ms and Border Protection may seek more detailed Information on particular third

coyftry sales where such sales are likely to be used as the basls for determining normal
|

valile.

F-1 Using the column names and column descriptions below provide a summary
' of your export sales to countries other than Australla.

: Column heading Explanation

Country Name of the country that you exported like
: : -goods to over the investigation period. -

Number of customers The number of different customers that your
company has sold like goods to in the third
country over the investigation period.

Level of trade The level of trade that you export like goods
to in the third country.

Quantity Indicate quantity, in units, exported to the
: third country over the investigation period.

Unit of quantity Show unit of quantity eg kg

Value of sales Show net sales value to all customers in
third country over the investigation period

Currency Currency in which you have expressed data
in column Sales

Payment terms Typical payment terms with customer(s) in
the country eg. 60 days=60 etc

Shipment terms Typical shipment terms to customers in the
third country eg CIF, FOB, ex-factory, DDP
etc.

Sup this information in spreadsheet file named “Third country”
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<Allswer>

“T rd Country” spreadsheet is separately provided in an electronic format.

F- Please identify any differences In sales to third countries which may affect
1  thelr comparison to export sales to Australla.

<Afjswer>

Si
no

e a significant difference in sales to between Australia and third countries does
bXist, this question is not applicable to the Company.
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3 CTION G - COSTING INFORMATION AND CONSTRUCTED

VALUE

d information that you supply in response to this section of the questionnaire will
{§sed for various purposes including:

testing the profitability of sales of like goods on the domestic market;
determining a constructed normal value of the the goods - ie of the goods
exported to Australia, and

making certain adjustments to the normal value.

| will need to provide the cost of production of both the exported goods (the

"‘ 's) and for the like goods sold on the domestic market. You will also need to

ide the selling, general, and administration costs relating to goods sold on the
ostic market; the finance expenses; and any other expenses (eg. non-operating

pnses not included elsewhere) associated with the goods.

bur response please include a worksheet showing how the selling, general, and
Wnistration expenses; the finance expenses; and any other expenses have been

| response to question B4 (Sales to Australia, Export Price) you:

reported that the date of sale is not the invoice date and consider that this
alterative date should be used when comparing domestic and export prices,
and

provided information on domestic selling prices for a matching period as
required in the introduction to Section D {(Domestic Sales)

5 ust provide cost data over the same period as these sales even if doing so
: l s that such cost data predates the commencement of the investigation period.

4 4 verification meeting you must be prepared to reconcile the costs shown to the
fjunting records used to prepare the financial statements.

Production process and capacity

Describe the production process for the goods. Provide a flowchart of the
process. Include details of all products manufactured using the same
production facilities as those used for the goods. Also specify all scrap or by-
products that resuit from producing the goods.

The products concerned are manufactured at the Company's Dangjin
Works, which runs three separate manufacturing facilities;

[ I
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The product flow charts for [ ] are provided in Appendix
G-1.
There is no by-product produced on the [ ] area.

Most of steel scraps that result from producing the goods are
reintroduced to the steel making process but very few portions of
steel scrap were sold out to the customers.

G- Provide information about your company's total production
in the following table:

PREVIOUS MOST RECENT INVESTIGATION
FINANCIAL YEAR FINANCIAL YEAR PERIOD

Production capacity (eg kg, tonnes)*

Actual praduction in volume (&g kg,
nes)

Capacity utilisation (%) (B/A x 100)

* raiftibr than showing a ‘name-plate’ optimal capacily it is more meaningful to show the maximum lavel
of ptpduction that may reasonably be altained under normal operating conditions. For example
assuming: normal levels of maintenance and repair; a number of shifts and hours of operation that is
not a@normally high; and a typical production mix.

Prof de this information on a spreadsheet named "Production”.

TheCompany provides the spread sheet named “Production” in Appendix G-2.

G-:ii Cost accounting practices

12.}f Outline the management accounting system that you maintain and explain
how that cost accounting information is reconciled to your audited financial
statements.

Thel ompany prevides a flowchart of its cost accounting system maintained

by tife Company in Appendix G-3.
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Is your company’s cost accounting system based on standard (budgeted)
costs? State whether standard costs were used in your responses to this
questionnaire. If they were state whether all variances (ie differences
between standard and actual production costs) have been allocated to the
goods - and describe how those variances have been allocated.

Company’s cost accounting system is based on actual process cost
unting system, and all actual costs are captured in the cost centers on an
al basis rather than standard costs.

Provide details of any significant or unusual cost variances that occurred
during the investigation period.

e were no significant or unusual cost variances that occurred during the
tigation period.

i Describe the profit/cost centres in your company’s cost accounting system.

jcost centers are constituted by direct cost centers {for the manufacturing
ess} and indirect cost centers (for the supporting process) in the
Mpany’s cost accounting system.

For each profit/cost centre describe in detail the methods that your company
normally uses fo allocate costs to the goods. In particular specify how, and
over what period, expenses are amortised or depreciated, and how
allowances are made for capital expenditures and other development costs.

the costs including material, labor and overhead costs for indirect cost

Rprs are allocated to direct cost centers based on [ ]

: ]

i ompany calculates the cost of manufacturing [ ] and so all of
ortised or depreciated are calculated based on [ 1.

the capital expenses are captured on the Interest expenses included in
come Statements and the capitalized development costs are amortised
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17.f Describe the level of product specificity (models, grades etc) that your
il company’s cost accounting system records production costs.

T d Company maintains [ ] in order to calculate the cost of
mapufacture for the specific products. The [ ] Includes
’ ] information.

r—

18/} List and explain all production costs incurred by your company which are
valued differently for cost accounting purposes than for financial accounting
purposes.

Theg Company’s production costs are transferred to the cost accounting
-syglem and the costs included in the cost accounting system are transferred to -
thg| financial accounting system. And so there is no difference between
pr;uction costs in the cost accounting system and financial accounting
sysjem.

19. i State whether your company engaged in any start-up operations in relation to
I the goods. Describe in detail the start-up operation giving dates (actual or
projected) of each stage of the start-up operation.

Thj ompany started the production of the product concerned from 2005 fiscal
ye

20. | State the total cost of the start-up operation and the way that your company
4 has treated the costs of the start-up operation it its accounting records.

Th : ompany started the production of the product concerned from 2005 fiscal
il And so the costs of the start-up operation are not related with 2011 year’s

Hot nf iled coil — investigation no. 188 - exportar questionnaire = Non Confidential Page 59




[N(; CONFIDENTIAL]

G Cost to make and sell on domestic market

Thig information is relevant to tesling whether domestic sales are in the ordinary
cogyse of frade,

21/ Please provide the actual unit cost to make and sell each modelitype

' (identified in Section C) of the like goods sold on the domestic market.
5 Provide this cost data for each quarter over the investigation period. If your
: company calculates costs monthly, provide monthly costs.

Th¢ Company provides the cost to make and sell on domestic market for each
qu r over the investigation period bases on each modelitype (identified in
Se ion C) of the like goods sold on the domestic market.

22.[1 Indicate the source of cost information (account numbers etc) and/or
} methods used to allocate cost to the goods. Provide documentation and
worksheets supporting your calculations.

Quarter X | Quarter X Quarter X Quarter X

Like domestic modelitype —
from sproadsheet "like goods”

Mataria! costs'

Direct labour
Manufactuting overheads
Other costs®

Total cost ta make
Selling costs
Adminlstration costa
Financial costs

Delivery expanses’

g Other costs3

Unlt eost to make and sell

Preffare this information in a spreadsheet named "Domestic CTMS".

Th , Company provides “Domestic CTMS” for each quarter over the
inveptigation period bases on each “Product Code” {identified in Section C) of
the l§ke goods sold on the domestic market.

Andhe Company provides the sample “Product Code” (identified in Section C)
cosfjcalculation worksheet in Appendix G-4.

4 Cuk ms applies the tests set out in s.269TAAD of the Cusloms Act 1907 to determine whether
goods are in ordinary course of trade. These provisions reflect the WTO anti-dumping agreement —
see Alticle 2.2.1.
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Anf] the Company provides the calculation worksheet for the selling, general,
adnjinistration, financial, delivery and other costs rate in Appendix G-§.

' Iddntify each cost separately. Include Indirect material costs as a separate item only if not included

in ufacturing cverheads.

2R ting to costs of production only; identify each cost separately.

* |dehiify each cost separately. Please ensure non-operating expenses that relate to the goods are
inclifled. Where gains/losses due to foreign currency exchange are incurred, please provide detail of
the @mounts separately for transaction and translation gains/losses.

if ythur financial information does not permit you to present information in accordance
withithis table please present the information in a form that best reflects your financial

repiyting.

Pleldse specify unit of currency.

G-§ Costto make and sell goods exported to Australia

Thj nformation is relevant lo calculating the normaf values based on costs. It is also
relgyant to calculating certain adjustments to the normal value.

Quarter X Quarter X Quarter X Quarter X

Modeltype exported to
Australla— from spreadshast
“like goods”

Material costs'

Direct labour
Manufacturing overheada
Other costs?

Total cost to make
Selling costs
Administration costs
Financlal costs

Delivery expenses’
Other costs3

Unit cost to make and seil

Preflare this information in a spreadsheet named "Australlan CTMS".

Th | Company provides "Australian CTMS” for each quarter over the
invgptigation period bases on each “Product Code” (identified in Section C) of
the §ke goods sold on the Australian market.

'l tify each cost separately. Include indirect material costs as a separate item only if not included
in mgnufacturing overheads.
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2 ting to costs of production only; identify each cost separately.
? Iddntify each cost separately. Please ensure non-operating expenses that relate to the goods are
inclifded. Where gains/losses due to foreign currency exchange are incurred, please provide detail of
the gmounts separately for transaction and translation gains/losses.

Prdlide this information for each quarter (or month if your company calculates costs
on @ monthly basis) over the investigation period.

If r financial information does not permit you to present information in accordance
witt} this table please present the information in a form that best reflects your financial
repgrting.

Piei se specify unit of cumrency.

23.7 Where there are cost differences between goods sold to the domestic market
: and those sold for export, give reasons and supporting evidence for these
differences.

Thete is no difference between goods sold to the domestic market and those
soly for export.
|

24| Give details and an explanation of any significant differences between the

: costs shown, and the costs as normally determined in accordance with your
general accounting system. Reference should be made to any differences
arising from movements in inventory leveis and variances arising under
standard costing methods.

Thefe are no significant differences between the costs shown. All of the costs
repigrted on tho cost database are generated from normal cost accounting
sygfem of the Company. And so there is no difference arising from movements
in jpventory level. The Company’s cost accounting system is based on the
acfijal process cost rather than standard cost.

25| In calculating the unit cost to make and sell, provide an explanation if the
| allocation method used (eg number, or weight etc) to determine the unit cost
differs from the prior practice of your company.

Pledse refer to Appendix G-4 (sample “Product Code” Cost calculation
wotksheet).

G4 Major raw material costs
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Lij)! major raw material costs, which individually account for 10% or more of the total
prafiuction cost.

F

hese major inputs:

1

- || identify materials sourced in-house and from associated entities;

- || Iidentify the supplier; and

- |} show the basis of valuing the major raw materials in the costs of production
Z you have shown for the goods (eg market prices, transfer prices, or actual

[ cost of production).

Wi ‘i: re the major input is produced by an associate of your company Customs and
Bojgler Protection will compare your purchase price to a normal market price. If the
asshciate provides information on the cost of production for that input such cost data
mal also be considered.

Nofnal market price is taken to be the price normally available in the market (having
rerd to market size, whether the input is normally purchased at 'spot prices' or
ungier long term contracts etc).

Th term associate is defined in section 269TAA of the Customs Act. Included in
thdeﬁnition are companies controlled by the same parent company (a company
'll'i controls 5% or more. of the shares of another is taken.to be an associated
co any); companies controlled by the other company; and companies having the
saffje person in the board of directors.

If ‘||= major input is purchased from an integrated production process you should
projide detailed information on the full costs of production of that input.

Thelraw material that is provided by a related party is “steel scrap”. During the
pe Ii". of investigation, the Company purchased a small quantity of steel scrap
frop Its related companies, most of the related company’s scrap from
[ | 1 and small portions of the related company’s scrap from
[ |} 1 hereinafter “Related Suppliers”). The Company
andj Related Suppliers are member companies of Hyundali Motors Group
thrgugh a cross-ownership.

\

In lhe with the purchase of steel scrap from Related Suppliers, a worksheet
prafiding the total value of the purchases of steel scrap from all of the
sugpliers and the total value and volume of the purchase of steel scrap from
Relfted Suppliers on a POl basis is provided in Appendix
G |” As demonstrated by Appendix G-7, the price of the purchase from
[ ll ] and other Related Suppliers are reflective and
repypsentative of a fair market price.

Ang the Company provides the percentage of the scrap from Related Suppliers
in the total cost of production in Appendix G-8, too.

|
|
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SECTION H - EXPORTER'S DECLARATION
| hereby declare that.HXUNDAL STEEL COMPANY . (company) did,
! during the period of investigation export the goods under consideration and
: have completed the attached questionnaire and, having made due inquiry,
certify that the information contained in this submission is complete and
correct to the best of my knowledge and belief.
| hereby declare that............c.cocveiniiiin e cseee (company) did
not, during the period of investigation, export the goods under consideration
and therefore have not completed the attached questionnaire.
Najhe e A{l.mn ........ SN S
z
SI ature ) : lllll ﬁ% ------ amETuNEEION ALY RIY LRI NIRITIT T
Pogition in [‘4
Cofpany ...l .t ““o‘a{/‘f ....................................
Dl el e S 23 2
Hot iglled coil - investigation no. 188 - exporter questionnaire — Non Confidential Page 64




PUBLIC

i BILE
[N. N-CONFIDENTIAL] bbbl

| SECTION | - CHECKLIST
Ti section Is an aid fo ensure that you have completed all sections of this
qustionnaire.

! Section ‘ Please tick if

] you have

N responded to all

questions

3 Sectlon A - general information

Section B — export price

Sectlon C - like goods

Section D - domsstic price

Sectlon E - fair comparison

; Section F — exports to third countries

Section G — costing information

Q)RR (K

Section H - declaration

Electronic Data . Please tick if
‘ you have
1 provided
. spreadsheet
Income statement 0

Turnover — sales summary

Australian sales — list of sales to Australia

Domestic sales - list of all domestic sales of like goods

Third country — third cauntry sales

Production — production figures

| Domestic costs — costs of goods sold domestically

ajo|jojgjo (o |3

Australlan costs — costs of goods sold to Australia

NQYE: the above spreadsheets are Confidential hence are not provided In the Non-
-u dential Exporter Questionnaire.
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1 APPENDIX - GLOSSARY OF TERMS

‘1 glossary is intended to provide you with a basic understanding of technical
te “ s that appear in the questionnaire.

Adlustments

Tojjenable a fair comparison between the export price and the normal value
A ralian legislation provides for the adjustment of the domestic price paid for like
goggls. Adjustments are made to account for sales occurring at different times,
spey ification differences, and differences in the terms or circumstances of the sales.
The adjustment to the normal value may be upward or downward. Areas where you
belpve an adjustment is necessary should be identified. Section E of the
qu tionnaire refers.

|
E ! ples of adjustments that may be made include: sales occurring at different

timig
(it E' sometimes necessary to compare domestic and export sales made at different
; - in these circumstances an adjustment may be made to reflect price
-E ements during that time); specification differences; packaging; taxes; level of
tra_: advertising; servicing/warranty, inland freight; warehousing; export charges;
crexiit terms; duty drawback; commissions.

Adjistments may also be required where the normal value is based upon costs to
ma E 2 and sell.
Artiks leng

Salgs are not considered to be at "arms length” on your domestic market if there is
any | consideration payable for the goods other than their price, or there is an
assf ciation between the buyer and the seller which affects the price, or there will be
a i bursement, compensation or benefit for, or in respect of, the price.

Coli |- fructed valuye
In ;i ses where domestic prices paid for the goods under consideration in the country
of ¢ ‘| port cannot be used for the determination of normal value, i.e. when there are
no o3 insufficient sales or where such sales were not made in the ordinary course of
trad ), normal value may be based on a constructed value. Constructed value is
calgglated on the basis of the cost of production of the goods under consideration
plug}a reasonable amount for selling, general and administration costs, and for
pro, that are associated with sales on the domestic market of the country of
expart.

Co | of production/manufacturing
Thel ! ost of production or manufacture consists of all manufacturing costs associated
with the goods. [t is the sum of direct materials, direct labour and factory overheads.
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(.‘o to make and sell

Thefcost to make and sell is the sum of the cost of production or manufacture, and
theRelling, general and administration costs associated with the sale of those goods.

Collntry of origin

The country in which the last significant process in the manufacture or production of
the|goods was performed.

Dat of sale

Cu H loms and Border Protection will normally use the invoice date as recorded in the
exy rter or producer's records. Another date may be used if this better reflects the
mal prial terms of sale. The questionnaire directs attention to matching data sets of
donfestic and export sales where some other date is used, as well as matching cost
infagmation.

Dire ‘. t labour cost

Di El labour is categorised as a variable cost, ie. the value varies with the level of
projuction.

Duf§oing
Du ping occurs when the products of one country are exported to another country at
a pffce less than their normal value.

Dutkping margin

W re the export price is less than the normal value the dumping margin is the
amgunt of the difference, It can be expressed as a value or as a percentage of the

exprt price.

M- orice

xport price of the goods is usually the price paid or payable to the exporter in
length transactions, in most instances calculated at the Free on Board (FOB)

Th ;
ar
ul

Exp b riing count

The country of export is normally the country of origin from which the goods are
shi p ed. The country of export may be an intermediate country, except where the
profjucts are merely transhipped through that country, or the products concerned are

not j' roduced in that country, and there is no comparable price in that country.

Fadlory overheads

Fa -E‘- overheads consist of variable costs eg. power, supplies, indirect labour and
fixey} costs eg. factory rent, factory insurance, factory depreciation etc.

g
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Gol s under consideration (the goods,

The goods to which the application for anti-dumping action relates. That is, the
goggs that you have exported to Australia allegedly at dumped prices.

In

ms

Théjfollowing abbreviations are commonly used (comment is provided concerning
cogllp that are normally borne by the seller):

EX{

FCA
FAS
FOE
CF#
CIF|

cP1
ciP

DAF

DE&@

ex works (the seller's minimum obligation as costs relate to goods being
made available at the sellers premises)

free carrier (main carriage not paid by seller. Pay costs until such time that
the goods have been delivered at the named point into custody of a carrier
named by the seller. Customs formalities, taxes etc paid if required)

free alongside ship (main carriage not paid by seller. Deliver the goods
alongside the ship)

free on board (main carriage not paid by seller. Deliver the goods on board,
provide export clearance if required, pay loading costs to the point the goods

have passed the sh'ip's rai.!, pay customs f_orma_liti{_e_s,u taxes etc payable upon

‘exportation)

cost and freight (main carriage paid by seller. Pay all costs until delivered as
well as freight, loading and unloading, pay customs formalities, taxes etc
payable upon exportation)

cost, insurance and freight (main carriage paid by seller. Pay all costs as
under CFR as well as marine insurance)

the terms CFR and CIF are only used where goods are carried by sea or
waterway fransport

carriage paid to
carriage and insurance paid to

the terms CPT and CIP are used as alternatives to CFR and CIF where the
goods are carried by air, road, rail etc

delivered at frontier (goods carried by rail or road and cleared for export at
the named place at the frontier. Pay costs until delivered at the frontier plus
any discharge costs incurred to place the goods at the customers disposal)

delivered ex ship (goods made available to the buyer on board the ship
uncleared for import at the named port of destination. Pay all costs incurred
in placed at the disposal of the buyer, pay customs formalities, taxes etc
payable upon exportation, and where necessary for transit through another
country)
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delivered duty unpaid (Pay all costs for carmiage to the agreed point, pay
customs formalities, taxes etc payable upon exportation, and where
necessary for transit through another country)

delivered duty paid (goods made available at the named place in the country
of importation — all risks and costs being incurred by the seller including
duties, taxes etc incurred upon importation)

tigation period

riod defined by Customs and Border Protection over which importations of the
s are examined.

ods

goods are goods sold on the domestic market of the country of export (or to a
country) that are identical in all respects to the goods under consideration or
aithough not alike in all respects have characteristics closely resembling those

goods under consideration. The term ‘like goods’ also refers to the goods
ced by the Australian industry allegedly being injured by dumped imports.

al value
alian legislation sets out several ways to assess "normal value”. -

preferred method is to use the price paid for like goods sold for domestic
mption in the country of export. Usually, these sales are made by you, but
may be circumstances where it is appropriate to use sales made by other
s on the domestic market,

prices must be at arms length and In the ordinary course of trade. In the
ce of relevant or suitable domestic sales, the normal value may be determined
nstructing a price based upon all costs to make and sell the goods. Profit may
e included if the sales on the domestic market are profitable. Alternatively the
| value may be ascertained using the price paid for like goods sold in the
ry course of trade at arms length to customers in a country other than

alia, however this option is rarely used.

y, when a normal value cannot be ascertained by any of the above methods, or

information is provided, Customs and Border Protection will determine the
| value by considering all the relevant information, including the applicant's
ation. This allows the applicant's information to be used where sufficient
ation has not been furnished or is not available.

domestic price generally, and the trade of the exporting country are
ined or substantially influenced by the government of the exporting country, an
ative/surrogate market economy is selected by Customs and Border Protection
e normal value is determined as if the surrogate country were the export
e.
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OrtRinary course of trade

Teg

ng for "ordinary course of trade” includes a comparison of the selling price and
the nit cost to make and sell for the same period. If sales in respect of a substantial
qug tity of goods over an extended period of time, usually 12 months, do not recover
all ¢hsts and these losses are not likely to be recovered within a reasonable period of
timey (again usually 12 months) then the sales are regarded as being not in the
ordjary course of trade.

The i may be circumstances where it is appropriate to use a period other than
12 i onths in assessing whether sales are in the ordinary course of trade.

Unoﬁtable sales are to be taken to have occurred in substantial quantities during
an gxtended period where the unprofitable sales amount to 20% or more of the total
vol il e of sales of the goods by the exporter over the period. An extended period of
time is usually taken to be a period not less than 12 months. Where unprofitable
saldh are rejected, normal value is based upon remaining profitable sales provided
the occur in sufficient number. Where all sales have been made at a loss, or
pro able sales are insufficient, the normal value may be constructed from costs to

ﬂ'- and sell.

SelMing, general and adminigtration expenses (SG&A
Thd| SGEA expenses includes all selling, distribution, general and administration
exnses including finance costs that would be incurred if the goods were sold for
do i bstic consumption in the country of export. The amounts are determined in each
casi} using all the available information and may include expenses incurred in:

- domestic sales of like goods;
- sale of goods of the same general category by the exporter; or

- | sales in the industry in the country of export.

The xpenses must, however, reflect the selling, general and administration costs of
the |goods. Administrative and selling expenses include: director's fees, management
saldfies and benefits, office salaries and benefits, office supplies, insurance,

prof botion, entertainment, depreciation and corporate overheads.
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