14 November 2017

To the Anti-Dumping Commission
Louisa Wang

We are aware that Onesteel has been very active in its pursuit of all re-inforcing steel
coming into Australia through means of anti-dumping investigations. We are told
that in order to have our voice heard we need to make a written submission and to
this end we have put this letter together.

SRCM is a family owned business and has been operating in Perth since
2007. SRCM prides itself as being a long standing West Australian company which
has been supplying reinforcing steels for over 10 years.

It operates a cut and bend business in Perth and uses more than Five Thousand
tonnes within this business employing around 14 people around the state.

In the years that it has been operating as a cut and bend fabricator of re-inforcing
steels (Reo) it has sourced its steel from mostly imported sources. It competes
directly with the only local manufacturer (now Liberty Onesteel) and its downstream
group companies in offering a full service package to builders needing fabricated re-
inforcing steels for their building construction works.

Over the last 10 years we have bought imported reo predominantly from Indonesia,
Thailand, Spain, Korea, Taiwan and Malaysia. This current investigation has meant
that we have had our access to competitive supply of deformed bar in either coil or
lengths substantially disrupted. Any Anti-Dumping duties imposed will simply add to
our suppliers costs which will have to be passed on to us. We regard this as highly
anti-competitive especially when we are unable to buy from Onesteel market mills for
direct supply.

We would like to make the following points:
Our largest competitor in the reo market is Onesteel / ARC.

The company we find the most aggressive in this downstream market is Onesteel /
ARC



We find it impossible to compete with Onesteel/ARC if we were buying steel from the
Onesteel/ARC market mills, but totally unsustainable if buying from the
Onesteel/ARC distribution centres.

A Sales manager from Onesteel Victoria requested a meeting with us at our
premises and verbally offered us an option to buy from them. The condition being
that we had to purchase 80% of our steel requirements from them at “their” current
market price, which at the time was over 13% higher than current buying prices. We
requested to have this proposal issued in writing, but it wasn’t forthcoming,
presumably our business wasn’t large enough for them to be interested in.

We need imported steel so that our own cost of goods and volume of production is
not known with the group company of our largest market competitor.

We need imported steel supplied to us as competitively as possible to compete with
Onesteel/ARC

We find that our traditional sources of supply will not normally offer product which
has a risk of anti-dumping duties and at the very least their prices to us are inflated
to take into account possible AD duties.

Of course any duties finally imposed impact directly on our ability to compete in the
market.

Without the option to buy imported steel we will lose our loyal customers and then in
turn our business which means our employees will then lose their livelihood and we
will be forced to close down.

| am very happy to talk about this further if required.

Kind regards,

Russell Williams
SRCM Pty Ltd

Mobile:
Email: I

Web: www.srcm.com.au






