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GOODS UNDER CONSIDERATION

goods under consideration (the goods) i.e. the goods exported to Australia, allegedly at
ed prices, is hot rolled coil. The applicant provided further details as follows:

ral descri
pplication specifies that:

Hot rolled coil (including in sheet form), a flat rolled product of iron or non-alloy
steel, not clad, plated or coated (other than oil coated).

Goods excluded from this application are hot rolled products that have patterns in
relief (known as checker plate) and plate products.!

Ho Elolled Coil ("HRC") is supplied in a range of thicknesses, all of which are covered by
thigjppplication.

1 Apﬁ ation for the publication of a durnping duty notice for Hot Rolled Coil exported from Japan, the Republic of
Koread Malaysia and Talwan (Application), page 10.
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ECTION A - COMPANY STRUCTURE AND OPERATIONS

Thig section requests information relating to company details and financial reports.

A-} Identity and communication

Plegse nominate a person within your company who can be contacted for the purposes of this
invigstigation:

Hexnd Office:
Narfe: Mr. Pan, Che Jen
Pogftion in the company: Administrator
Commercial Administration Department
Adifess: 317, Yu Liao Road
Chiao Tou District
Kaohsiung City 825
Taiwan R.O.C.
Telgphone: +886 7 611 7171 Ext.3015~3018
Faqgmile number: +886 7 6130471
E-mpil address of contact person: ch25290@chsteel.com.tw
Facgry:
Addfess: No. 576, Hsing Lung Street
Chia Hsing Li
Gangshan District
Kaohsiung City 825
Taiwan R.O.C.
hone: +886 7 611 7171 Ext.3015~3018
ile number: +886 7 6130471
il address of contact person: ch25290@ chsteel.com.tw

Representative of the company for the purpose of investigation

wish to appoint a representative to assist you in this investigation, provide the
ing details:

Daniel Moulis

Addrgss: 6/2 Brindabella Circuit
Brindabella Business Park
Canberra International Airport

Hot ndiled coil - investigation no. 188 - exporter questionnaire Page 4
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ACT 2609 Australia
Telgphone: +61 2 6163 1000
Fa;EmiIc/T elex number: +61 2 6162 0606
E-nail address of contact person: daniel. moulis@moulislegal.com

Please note that all communications in
relation to this matter should be directed
to Moulis Legal in the first instance.

Nolg that in nominating a representative, Customs and Border Protection will assume that
confdential material relating to your company in this investigation may be freely released to,
or (Escussed with, that representative.

A-{ Company information

L. What is the legal name of your business?

Chung Hung Steel Corporation ("CHS™").

What kind of entity is it (eg. company, partnership, sole trader)?

CHS is a company limited by shares established in accordance with the
Company Law of Taiwan.

Please provide details of any other business names that you use to export and/or sell
goods.

CHS has no other business names.

2, Who are the owners and/or principal shareholders? Provide details of shareholding
percentages for joint owners and/or principal shareholders. (List all shareholders able
to cast, or control the casting of, 5% or more of the maximum amount of votes that
could be cast at a general meeting of your company).

CHS is a publicly traded company and listed on the Taiwan Stock Exchange. As
such, the holding of each shareholder will vary from time to time in line with the
shareholder’s trading in the stock market.

CHS is a subsidiary of China Steel Corporation ("CSC"), which is also a
publicly traded company and listed on Taiwan Stock Exchange.

Based on the shareholders’ roster dated as of 31 March 2012, only one
shareholder, owns more than 5% of CHS's shares. That sharehoider is CSC,
which has a direct holding of [CONFIDENTIAL TEXT DELETED]and a total
direct and indirect holding of [CONFIDENTIAL TEXT DELETED]

3. If your company is a subsidiary of another company, list the principal shareholders
of that company.
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CHS is a subsidiary of CSC.,

CSC is a publicly traded company listed on the Taiwan Stock Exchange. As
such, the holding of each shareholder will vary from time to time in line with the
shareholder’s trading in the stock market.

Based on the sharcholders' roster dated 17 April 2012, only one shareholder -
[CONFIDENTIAL TEXT DELETED]- owns more than 5% of CSC's shares, Its
shareholding is [CONFIDENTIAL TEXT DELETED].

4, If your parent company is a subsidiary of another company, list the principal
shareholders of that company.

Not applicable. CSC is not a subsidiary of another company.

5. Provide a diagram showing all associated or affiliated companies and your
company's place within that corporate structure.

CHS became an affiliate of CSC on 21 February 2000 when CSC purchased
CHS's shares and became the largest shareholder of CHS.

Please refer to Attachment 1 [CONFIDENTIAL ATTACHMENT|for a chart
showing CHS's subsidiaries. Other than the companies listed in that
Attachment, the affiliated companies of CSC are provided in Attachment 2
[CONFIDENTIAL ATTACHMENT).

6. Are any management fees/corporate allocations charged to your company by your
parent or related company?
Not applicable.

7. Describe the nature of your company's business. Explain whether you are a producer

or manufacturer, distributor, trading company, etc.

CHS was established in 1983 as a manufacturer of steel products,

in 1987, the cold rolling plant and pipe plant were constructed and started
production.

The hot rolling plant was constructed in 1995 and started production in 1997.

CHS's main products include hot rolled coil, cold rolled coil, pickled and oiled
coil, skin pass coil, black pipe, rectangular pipe, galvanized pipe, API pipe, PE
coated pipe, etc.

8. If your business does not perform all of the following functions in relation to the
goods, then please provide names and addresses of the companies which perform
each function:

- produce or manufacture;
- sell in the domestic market;

- export to Australia; and
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- export to countries other than Australia.

CSC produces and sells the goods in the domestic market and also exports the
goods to other countries, including Australia.

9. Provide your company's internal organisation chart. Describe the functions
performed by each group within the organisation.

CHS is organized into three divisions and 12 departments, which are structured
based on their respective functions.

The Marketing Department is the unit involved in sales of the product
concerned.

The Hot Rolling Department is the production unit invelved in producing such
goods.

Please refer to Attachment 3 [CONFIDENTIAL ATTACHMENT] for CHS’s
internal organization chart.

10. Provide a copy of your most recent annual report together with any relevant
brochures or pamphlets on your business activities.

Please refer to:

¢ Attachment 4 [CONFIDENTIAL ATTACHMENT] for CHS's audited
financial statements for 2011; and

¢ Attachment 5 for CHS’s product catalogue.

CHS is a manufacturer of pipes and tubes as well as hot rolled coils and cold
rolled coils.

A-# General accounting/administration information

1. Indicate your accounting period.

CHS’s accounting period is calendar year (1 January to 31 December).

2. Indicate the address where the company's financial records are held.

CHS’s accounting records are accessible at No. 317, Yu Liao Road, Chiao Tou
District, Kaohsiung City 825, Taiwan, R.O.C.

3. Please provide the following financial documents for the two most recently
completed financial years plus all subsequent monthly, quarterly or half yearly
statements:

- chart of accounts;

Please refer to Attachment 6 [CONFIDENTIAL ATTACHMENT] for CHS’s
chart of accounts.
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- audited consolidated and unconsolidated financial statements (including all
footnotes and the auditor's opinion); and

Please refer to:

e Attachment 4 [CONFIDENTIAL ATTACHMENT] for CHS's audited
i unconsolidated financial statements for 2011 and 2010;

¢ Attachment 7 [CONFIDENTIAL ATTACHMENT] for CHS's audited
consolidated financial statements of 2011 and 2010, with an English
translation of the balance sheet, statement of income, and statement of
changes in stockholders’ equity and statement of cash flow.

- internal financial statements, income statements (profit and loss reports), or
management accounts, that are prepared and maintained in the normal course
of business for the goods.

Please refer to Attachment 8 [CONFIDENTIAL ATTACHMENT)] for CHS’s
internal income statements for 2010, 2011 and the first quarter of 2012.

These documents should relate to:

- the division or section/s of your business responsible for the production and
sale of the goods, and

- the company.

[CONFIDENTIAL TEXT DELETED]. All the documents relate to the company
as a whole,

4, If you are not required to have the accounts audited, provide the unaudited financial
statements for the two most recently completed financial years, together with your
taxation returns. Any subsequent monthly, quarterly or half yearly statements should
also be provided.

Not applicable.

5. Do your accounting practices differ in any way from the generally accepted
accounting principles in your country? If so, provide details.

CHS's accounting practices are in accordance with the generally accepted
accounting principles (" GAAP") of Taiwan.

6. Describe the significant accounting policies that govemn your system of accounting,
in particular:

- the method of valuation for raw material, work-in-process, and finished goods
inventories (e.g. last in first out — LIFQ, first in first out- FIFO, weighted
average);

CHS uses the weighted average method in valuing inventory of raw materials,
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work-in-process, and finished goods.

- costing methods, including the method (e.g. by tonnes, units, revenue, direct
costs etc) of allocating costs shared with other goods or processes (such as
front office cost, infrastructure cost etc);

In CHS's ordinary cost accounting system, costs are tracked and cumulated at
cost centres on an aggregate, actual basis and by the processing cost method. In
other words, one average cost is derived for the product produced at a given
cost centre. When one product is introduced as input to the production of
another product, the input cost is the average production cost of the upstream
product. [CONFIDENTIAL TEXT DELETED].

[CONFIDENTIAL TEXT DELETED].

- valuation methods for damaged or sub-standard goods generated at the various
stages of production;

CHS uses the weighted average method to value damaged or sub-standard
goods.

- valuation methods for scrap, by products, or joint products;

There are no by-products or joint products generated in the production of the
subject goods.

Scrap valued at [CONFIDENTIAL TEXT DELETED].

- valuation and revaluation methods for fixed assets;

Land is stated at cost or cost plus revaluation increment and other properties
are stated at cost less accumulated depreciation.

Expenses incurred for major repairs and maintenance will be capitalized and
depreciated over the service lives of equipment / assets, while maintenance and
repairs are expensed currently

- average useful life for each class of production equipment and depreciation
method and rate used for each;

Depreciation is calculated by the straight-line method over the service lives of
equipment / assets as follows:

¢ buildings and improvements - 10 to 60 years;
¢ machinery and equipment - 3 to 18 years; and

¢ miscellaneous equipment - 3 to 18 years.

- treatment of foreign exchange gains and losses arising from transactions;

Non-derivative foreign-currency transactions are recorded in New Taiwan
Dollars (“NTD™) at the rates of exchange in effect when the transactions occur.

Hot rdfled coil — investigation no. 188 - exporter questionnaire Page 9
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As an example, the date of the exchange is the on-board date (when products
are loaded onto shipping vessels).

Exchange differences arising from settlement of foreign-currency assets and
liabilities are recognized in profit or loss.

- treatment of foreign exchange gains/losses arising from the translation of
balance sheet items;

At the balance sheet translation day, foreign-currency monetary assets and
liabilities are re-valued using prevailing exchange rates and the exchange
differences are recognized in the profit or loss account.

The exchange rate is based on daily exchange rate of the Bank of Taiwan.

- inclusion of general expenses and/or interest;

CHS does not capitalize general and administrative expenses.

Interest expenses incurred during the construction and acquisition period are
capitalized as cost of the property.

- provisions for bad or doubtful debts;

An allowance for doubtful accounts is provided on the basis of a review of the
collectability of accounts receivable. CHS assesses the probability of collections
of accounts receivable by examining the aging analysis of the outstanding
receivables and economic conditions provided by customers,

- expenses for idle equipment and/or plant shut-downs;

[CONFIDENTIAL TEXT DELETED]

- costs of plant closure;

ICONFIDENTIAL TEXT DELETED]

- restructuring costs;

{CONFIDENTIAL TEXT DELETED]

- by-products and scrap materials resulting from your company's production
process; and

There are no by-products generated in the production of the subject goods.
Scrap valued at [CONFIDENTIAL TEXT DELETED]).

- effects of inflation on financial statement information.

Not applicable.
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7. In the event that any of the accounting methods used by your company have changed
over the last two years provide an explanation of the changes, the date of change, and
the reasons for it.

(a) Change relating to financial instruments

From 1 January 2011, CSC adopted the newly revised Statement of Financial
Accounting Standards (SFAS) No. 34, "Financial Instruments: Recognition and
Measurement”. The main revisions include:

¢ changes to treatment of impairment of finance lease receivables;
¢ scope of application to insurance contracts;
* coverage of loans and receivables originated by the enterprise;

* additional guidelines on impairment of financial assets carried at
amortized cost when the debtor has financial difficulties and the terms of
obligations have been modified; and

e accounting treatment by a debtor for modifications in the terms of
obligations.

This accounting change did not have a significant impact on CSC’s financial
statements as of and for the year ended 31 December 2011.

(b) Change relating to operating segments

From January 1, 2011, CSC adopted the newly issued SFAS No. 41, "Operating
Segments”. The requirements of the statement are based on the information
about the components of the enterprise and its subsidiaries that management
uses to make decisions about operating matters. SFAS No. 41 requires
identification of operating segments on the basis of internal reports that are
regularly reviewed by the enterprise's chief operating decision maker in order
to allocate resources to the segments and assess their performance. This
statement supersedes SFAS No, 20, "Segment Reporting”. The information for
the year ended 31 December 2010 has been recast to reflect the new segment
reporting requirement,

A-351 Income statement

Pleage fill in the following table. It requires information concerning all products produced and
for e goods. You should explain how costs have been allocated.

ross sales (1)

i les returns, rebates and
scounts (2)

[ sales (3=1-2)

i w materials (4)

Hot rled coif — investigation no. 188 - exporter questionnaire Page 11
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Most recent completed financial year Investigation period
(specify)
All products The goods All products The goods

Direct labour (5)

epreciation (6)

%E

anufacturing ovetheads (7)

ther operating expenses (8)

otal cost to make
Y=q+5+6+7+8)

perating income (10=3-9)

elling expenses (11)

dministrative & general
xpenses (12)

inancial expenses (13)

AR A T A EE R ER

G&A expenses
14)=(11+12=13)

=

ncome from normal activities
15)={10-14)

terest income { 16)

terest expense (enter as
egative) (17)

xeraordinary gains and losses -
ter losses as negative (18)

g g i g

bnormal gains and losses - enter
es us ncgative (19)

*rofit before tax
R0)=(15+16+17+18+19)

ax (21)

} profit (22)=(20-21)

if your financial information does not permit you to present information in accordance
this table please present the information in a form that best reflects your financial
ing.

¢ this information on a spreadsheet named "Income statement".

information will be used to verify the completeness of cost data that you provide in
n G. If, because of your company's structure, the allocations would not be helpful in this
s, please explain why this is the case.

Please see Attachment 9 [CONFIDENTIAL ATTACHMENT] for CHS's

Hot rdiled coil — investigation no. 188 - exporter questionnaire Page 12
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income statement spread sheet.

A-@ Sales

Statp your company's net turnover (after returns and all discounts), and free of duties and
taxg. Use the currency in which your accounts are kept, in the following format:

Most recent completed financial Investigation period
year (specify)
Volume Value Volume Value

Ticgal company turnover (all products)

If*l:nestic market

*orts to Australia

1s to Other Countries

m

over of the nearest business unit, for
h financial statements are prepared,
h includes the goods

rts to Other Countries

over of the goods

DWu:stic market

E: #yrts to Australia

Exgorts to Other Countries

Prepgre this information in a spreadsheet named "Turnover".
This¥nformation will be used to verify the cost allocations to the goods in Section G.

Alsay you should be prepared to demonstrate that sales data shown Jor the goods is a
complete record by linking total sales of these goods to relevant financial statements.

Please see Attachment 10 [CONFIDENTIAL ATTACHMENT] for CHS's
turnover spread sheet,
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SECTION B - SALES TO AUSTRALIA (EXPORT PRICE)

Thig section requests information concerning your export practices and prices to Australia,
Yoy should include costs incurred beyond ex-factory. Export prices are usually assessed at
FOR point, but Customs and Border Protection may also compare prices at the ex factory
levef.

Yowtshould report prices of all goods shipped to Australia during the investigation period.
Theknvoice date will normally be taken to be the date of sale. If you consider:

-  the sale date is not the invoice date (see 'date of sale' column in question B4
below) and;

- analternative date should be used when comparing export and domestic prices.

Yot]nust provide information in section D on domestic selling prices for a matching period -
i

evell if doing so means that such domestic sales data predates the commencement of the
invegtigation period.
B-l] For each customer in Australia to whom you shipped goods in the investigation
period list:
name;
address;

contact name and phone/fax number where known; and

trade level (for example: distributor, wholesaler, retailer, end user, original
equipment).

Please refer to Attachment 11 [CONFIDENTIAL ATTACHMENT] for list of
CHS’s export customers for Australian sales.

-~

-4 For each customer identified in B1 please provide the following information,

- Describe how the goods are sent to each customer in Australia, including a
diagram if required.

Please see below flow chart indicating terms of sale to customers. CHS’s export
customers during the IP were traders.

cSC Purchase order Trader

Invoice

Goods delivery

Delivery terms are [CONFIDENTIAL TEXT DELETED)]
Payment terms are [CONFIDENTIAL TEXT DELETED]

Hot ndiled coil — investigation no. 188 - exporter questionnaire Page 14
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- Identify each party in the distribution chain and describe the functions performed
by them. Where commissions are paid indicate whether it is a pre or post
exportation expense having regard to the date of sale.

Please see the flow chart above for the requested information.

For some sales of hot rolled products to Australia, [CONFIDENTIAL TEXT
DELETED].

- Explain who retains ownership of the goods at each stage of the distribution
chain. In the case of DDP sales, explain who retains ownership when the goods
enter Australia,

CHS as [CONFIDENTIAL TEXT DELETED]will pass ownership and transfer
risk to the buyer at [CONFIDENTIAL TEXT DELETED)].

CHS did not have DDP sales during the IP,

- Describe any agency or distributor agreements or other contracts entered into in
relation to the Australian market (supply copy of the agreement if possible).

[CONFIDENTIAL TEXT DELETED]

- Explain in detail the process by which you negotiate price, receive orders,
deliver, invoice and receive payment. If export prices are based on price lists
supply copies of those lists.

For Australian sales, the customers send their inquiries for price quotation,
either by fax or by email.

After completing the price negotiation with the customer, a sales contract will
be sent to the customer to confirm the quantities, prices and the delivery
schedule for the ordered products.

The goods will be shipped to the customer along with the commercial invoice
and other shipping documents,

Please see Attachment 12 [CONFIDENTIAL ATTACHMENT] for a
chronological flow chart of this sales process.

[CONFIDENTIAL TEXT DELETED)|Please see Attachment 13
[CONFIDENTIAL ATTACHMENT]

- State whether your firm is related to any of its Australian customers. Give details
of any financial or other arrangements (eg free goods, rebates, or promotional
subsidies) with the customers in Australia (including parties representing either
your firm or the customers).

CHS is not related to any of its Australian customers.

- Details of the forward orders of the goods (include quantities, values and
scheduled shipping dates).

Hot rfled coil — investigation no. 188 - exporter questionnaire Page 15
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Please see Attachment 14 [CONFIDENTIAL ATTACHMENT] for details of
forward orders of the goods.

Do your export selling prices vary according to the distribution channel identified? If
so, provide details. Real differences in trade levels are characterised by consistent
and distinct differences in functions and prices.

CHS's export selling prices [CONFIDENTIAL TEXT DELETED]according to
the distribution channel.

Prepare a spreadsheet named "Australian sales” listing all shipments (i.e. transaction
by transaction) to Australia of the goods in the investigation period. You must
provide this list in electronic format. Include the following export related

information:
Column Explanation
heading
Customer Names of your customers
name
Level of trade The level of trade of your customers in Australla

Model/grade/t Commercial model/grade or type
ype

Product code Code used In your records for the model/grade/type of the goods identified. Explain the
product codes In your submission.

Invoice Invoice number

number

Involce date nvolce date

Cate of sala Refer to the explanation at the beginning of this section. If you consider that a date other

than the invoice date best astablishes the material terms of sale, report that date.

Order number If applicable, show order confirmation, contract or purchase order number If you have shown
a date other than Inveice date as being the date of sale.

Shipping Dellvery terms e.g. CIF, C&F, FOB, DDP {in accordance with Incoterms)
tarms
Payment Agreed payment terms e.g. 60 days=60 etc
terms
o
Quantity Quantity in units shown on the invoice.
Packaging E.g. coil, sheet
type
Gross involce Gross Invoice value shown on invoice in the currency of sale, excluding taxes.
value
Discounts on If applicable, the amount of any discount deductad on the involce on each transaction. If a %
he invoice discount applies show that % discount applying in another column.

ther charges Any other charges, or price reductions, that affect the net Invoice value. Insert addiional
cclumns and provide a description.

Hot rifled coit - investigation no. 188 - exporter questionnaire Page 16
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Invoice The currency used on the invoice

currency

Exchange rate Indicate the exchange rate used to convert the currency of the sale to the cumrency used in
your accounting system

Net involce The net invoice value expressed In your domestic currency as it Is entered in your

value in the accounting system

currancy of

the exporting

country

Rebates or The ameunt of any deferred rebates or allowances paid to the importer in the curmency of

other sale

allowances

Cuantity The actual amount of quantity discounts not deducted from the invoice. Show a separate

discounts calumn for each type of quantity discount.

Ocean The actual amount of ocean freight incurred on aach export shipment listed.

freight**

Marine Amount of marine insurance

Insurance

FOB export The free on board price at the port of shipment.

price**

Packing* Packing expenses

Inland inland transportation costs included in the selling prica. For export sales this is the inland

transportation freight from factory to port in the country of export.

costs*

Handling, Handling, loading & anclllary expenses. For example, tarminal handling, export inspection,

foading & wharfage & other port charges, container tax, document fees & customs brokers fees,

anciltary clearance fees, bank charges, letter of credit fees, & other ancillary charges incurred in the
expanses* axporting country.

Warranty & Warranty & guarantes expenses

guarantee

expenses”

Technical Expenses for after sale services, such as technical assistance or installation costs.

assistance &

other

services”

Commissions” Commissions pald. If more than one type Is paid insert additional columns of data. Indicate
in your response to question B2 whether the commission Is a pre or post exportation
expense having regard to the date of sale.

Other factors* Any other costs, charges or expenses incurmed in relation to the exporls to Australia (Include

additional columns as required). See question B5.

f these costs are further explained in section E-1.

export price and Ocean Freight:

i An FOB export price must be calculated for each shipment - regardless of the shipping terms.

rice includes inland transportation to the port of exportation, inland insurance, handling, and loading
- It excludes post exportation expenses such as ocean freight and insurance. Use a formula to show the
of the calculation on each line of the export sales spreadsheet.

. as ocean freight is a significant cost it is important that the actyal amount of ocean freight
on each exportation be reported. If estimates must be made you must explain the reasons and set out the

led coil — investigation no. 188 - exporter questionnaire Page 17
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basmm- estimates must reflect changes in freight rates over the investigation period. Freight allocations must be
chegled for consistency.

Please refer to Attachment 15 [CONFIDENTIAL ATTACHMENT)] for CHS’s
Australian sales spread sheet.

For product coding information, please refer to Section C.

B-§  If there are any other costs, charges or expenses incurred in respect of the exports
listed above which have not been identified in the table above, add a column (see
“other factors" in question B-4) for each item, and provide a description of each item.
For example, other selling expenses (direct or indirect) incurred in relation to the
export sales to Australia.

If these exist, they have been reported as instructed.

B-6] Foreach type of discount, rebate, allowance offered on export sales to Australia:
- provide a description; and

- explain the terms and conditions that must be met by the importer to obtain the
discount.

Where the amounts of these discounts, rebates etc are not identified on the sales
invoice, explain how you calculated the amount shown in your response to question
B4. If they vary by customer or level provide an explanation,

|[CONFIDENTIAL TEXT DELETED].

B-1 If you have issued credit notes (directly or indirectly) to the customers in Australia,
in relation to the invoices listed in the detailed transaction by transaction listing in
response to question B4, provide details of each credit note if the credited amount
has not been reported as a discount or rebate.

[CONFIDENTIAL TEXT DELETED]

B-8]  If the delivery terms make you responsible for arrival of the goods at an agreed point
within Australia (e.g. delivered duty paid), insert additional columns in the
spreadsheet for all other costs incurred.

For example:

Import duties Amount of import duty paid in Australia

inland transport Amount of inland transportation expenses within Australia included in the selling price

Other costs Customs brokers, port and other costs incurved (itemise)

Not applicable.

B-9|] Select two shipments, in different quarters of the investigation period, and provide a
complete set of all of the documentation related to the export sale. For example:
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- the importer's purchase order, order confirmation, and contract of sale;
- any technical material in respect of the goods;

- commercial invoice;

- bill of lading, export permit;

- freight invoices in relation to movement of the goods from factory to Australia,
including inland freight contract;

- marine insurance expenses; and
- letter of credit, and bank documentation, proving payment.

Customs and Border Protection will select additional shipments for payment
verification at the time of the visit.

Please see Attachment 16 and 17 JCONFIDENTIAL ATTACHMENTS] for
documentation in relation to the following two selected shipments to Australia:

e [CONFIDENTIAL TEXT DELETED]
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SECTION C - EXPORTED GOODS & LIKE GOODS

C- Fully describe all of the goods you have exported to Australia during the
investigation period. Include specification details and any technical and illustrative
material that may be helpful in identifying, or classifying, the exported goods.

During the IP, CHS exported [CONFIDENTIAL TEXT DELETED] grades of
hot-rolled products to Australia:

» [CONFIDENTIAL TEXT DELETED].

Please see Attachment 18 [CONFIDENTIAL ATTACHMENT)] for sample mill
certificates of these [CONFIDENTIAL TEXT DELETED] grades for sales to
Australia,

listed in spreadsheet "Australian sales" — see section B of this questionnaire)

\ C-J List each type of goods exported to Australia (these types should cover all types
;
\

Please see Attachment 19 [CONFIDENTIAL ATTACHMENT] for a list of the
types of goods exported to Australia by CHS.

C-¥{  If you sell like goods on the domestic market, for each type that your company has
exported to Australia during the investigation period, list the most comparable
model(s) sold domestically; and provide a detailed explanation of the differences
where those goods sold domestically (ie. the like goods — see explanation in
glossary) are not identical to goods exported to Australia.

EXPORTED TYPE DOMESTIC TYPE DENTICAL? DIFFERENCES

Product code of each Product code of If goods are Where the good exported to

model of the goods comparable model sold on identical indicate Australia is not identical to

exported to Australia the domestlc markat of the "YES". the like goods, describe the
country of export Otherwise "NO" spacification differences. If it

is impractical to detail
specification differences In
this table refer to documents
which outline differences

Prepare this information on a spread sheet named "Like goods".

Please see Attachment 20 [CONFIDENTIAL ATTACHMENT).

C-4 Please provide any technical and illustrative material that may be helpful in
identifying or classifying the goods that your company sells on the domestic market.

See Attachment 21 [CONFIDENTIAL ATTACHMENT!] for sample mill
certificates for the like goods for sale in domestic market.
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SECTION D - DOMESTIC SALES

Thig section seeks information about the sales arrangements and prices in the domestic
maket of the country of export.

All domestic sales made during the investigation period must be listed transaction by
trappaction. If there is an extraordinarily large volume of sales data gnd you are unable to
pratide the complete listing electronically you must contact the case officer before
conleting the questionnaire. If the case officer agrees that it is not possible to obtain a
conplete listing he or she will consider a method for sampling that meets Customs and
Botfler Protection requirements. If agreement cannot be reached as to the appropriate
method Customs and Border Protection may not visit your company.

Cugtoms and Border Protection will normally take the invoice date as being the date of sale
in glder to determine which sales fall within the investigation period.

If 1§ response to question B4 (Sales to Australia, Export Price), you have reported that the
datdof sale is not the invoice date and you consider that this alternative date should be used
Whj comparing domestic and export prices.

Youmust provide information on domestic selling prices for a matching period - even if doing
50 {geans that such domestic sales data predates the commencement of the investigation
penipd.

If v do not have any domestic sales of like goods you must contact the case officer who will
explRin the information Customs and Border Protection requires for determining a normal
vali using alternative methods.

D-})] Provide:

- a detailed description of your distribution channels to domestic customers,
including a diagram if appropriate;

Please see Attachment 22 [CONFIDENTIAL ATTACHMENT] for a flow chart
indicating the terms of sale to customers. CHS sold the goods to
[CONFIDENTIAL TEXT DELETED)] during the IP,

- information concerning the functions/activities performed by each party in the
distribution chain; and

Please see Attachment 22 [CONFIDENTIAL ATTACHMENT].

- a copy of any agency or distributor agreements, or contracts entered into.

[CONFIDENTIAL TEXT DELETED]

If any of the customers listed are associated with your business, provide details of
that association. Describe the effect, if any, that association has upon the price.

{CONFIDENTIAL TEXT DELETED|CHS sold the product concerned to only
one related customer during the IP [CONFIDENTIAL TEXT DELETED}.
[CONFIDENTIAL TEXT DELETED]. CHS's selling prices to
[CONFIDENTIAL TEXT DELETED] are the same or similar to the prices in
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sales to unrelated customers under the same conditions.

Dl Do your domestic selling prices vary according to the distribution channel identified?
If so, provide details. Real differences in trade levels are characterised by consistent
and distinct differences in functions and prices.

[CONFIDENTIAL TEXT DELETED]

D-J  Explain in detail the sales process, including:

- the way in which you set the price, receive orders, make delivery, invoice and
finally receive payment; and the terms of the sales; and

Please see Attachment 23 [CONFIDENTIAL ATTACHMENT] for a
chronological flowchart of the domestic sales process.

For sales in the domestic market, [CONFIDENTIAL TEXT DELETED].
Customers place orders via [CONFIDENTIAL TEXT DELETED]|.

Once ordered, CHS enters the quantity/specifications for the customer into its
system.

Once the product is ready for delivery, CHS notifies its customer, and a delivery
sheet will be issued for shipment record. When the product is shipped, CHS
issues its invoice — in the form of the standard Taiwanese invoice (referred to as
a "GUI") to its customer.

- whether price includes the cost of delivery to customer.

In Attachment 24 [CONFIDENTIAL ATTACHMENT], CHS has reported
[CONFIDENTIAL TEXT DELETED)] for all transactions in the "delivery
terms"” field, [CONFIDENTIAL TEXT DELETED)].

CHS arranges the trucking companies to deliver the goods to the customers.
[CONFIDENTIAL TEXT DELETED].

If sales are in accordance with price lists, provide copies of the price lists.

[CONFIDENTIAL TEXT DELETED]. .

D-4 Prepare a spreadsheet named "Domestic sales” listing all sales of like goods made
during the investigation period. The listing must be provided on a CD-ROM. Include
all of the following information.

Colwm heading Explanation

Cuj er name Names of your customers. If an English version of the name is not easily produced from your
automated systems show a customer code number and in a separate table list each code
and name.

Leve %f trade The leve! of trade of your domestic customer

Moq*gradeftype Commercial model/grade or type of the goods

Provy#t code Cods used in your records for the model/grade/type of the goads identified. Explain the

|
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preduct codes in your submission.

lnﬂoe number

Involce numbaer

Iny@ice date Involce date

Daty of sale Refer to the explanation at the beginning of this section. if you consider that a date other
than the invoice date best establishes the material temms of sale and should be used, report
that date.

Onir number Show ordar confirmation, contract or purchase order number If you have shown a date other
than Invoice date as being the date of sale.

D1 ﬂary terms E.g. ex factory, free on truck, delivered into store

P%ent terms

Payment terms agreed with the customer e.g. 60 days=60 etc

oo

Quantity in units shown on the Invoice e.g. litres or kilos.

PatRaging type

E.g. coll, sheet

Grogs Invoice value

Gross value shown on invoice In the currency of sale, net of taxes.

Diddpunts on the
Inv

The amount of any discount deducted on the invoice on each transaction. If a % discount
applies show that % discount applying in another column.

Othr charges

—a—

Any other charges, or price reductions, that affact the net invoice value. insert additiona!
columns and provide description.

Nel
cu
Ol

voice value In the
cy of tha exporting
ry

The net invoice value expressed in your domestlc currency as recorded In your accounting
syslem

Rel
Al

es or other

-

nces

The actual amount of any deferred rebates or allowances In the currency of sale

QUF ity discounts

The actual amount of quantity discounts not deducted from the involce. Show a saparate
column for each type of quantity discount.

Pacing*

packing expenses

inl
co!

transportation

Amount of inland transportation costs included in the selling price.

Ha
an

ing, loading and
ry expenses*

="ram s

Handling, loading & ancillary expenses.

Wal
exp

nty & guarantee
ses"”

===

Warranty & guarantes expenses

Tednpical assistance

& r services*

Expenses for after sale services such as technical assistanca or installation costs.

Ccr“iissions'

Commissions paid. If more than one type Is pald insert additional calumns of data.

Othﬂllfactors'

Any other costs, charges or expenses (including VAT) incurred In relation to the domestic
sales (Include additional columns as required). See question D5.

Costs Wnarkcd with * are explained in section E-2.

Please see Attachment 24 |[CONFIDENTIAL ATTACHMENT] for CHS’s
domestic sales spread sheet.
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D-fL If there are any other costs, charges or expenses incurred in respect of the sales listed
which have not been identified in the table in question D-4 above add a column for
each item (see "other factors"). For example, certain other selling expenses incurred.

In the time available CSC has done its best to identify costs, charges or expenses
which would need to be considered for adjustment purposes. CSC reserves the
right to present further information before or during the verification process if
such information is properly identified.

D-6§ For each type of commission, discount, rebate, allowance offered on domestic sales
of like goods:

- provide a description; and

- explain the terms and conditions that must be met by the customer to qualify
for payment. :

Where the amounts of these discounts, rebates etc are not identified on the sales
invoice, explain how you calculated the amounts shown in your response to question
D4,

If you have issued credit notes, directly or indirectly to the customers, provide details
if the credited amount has not been reported as a discount or rebate.

CSC grants a number of discounts, rebates and other adjustments from prices
charged to its domestic market customers. These are required due to
competitive market pressures.

[CONFIDENTIAL TEXT DELETED|The above discount/rebate policies are
adjusted from time to time based on market conditions. CHS has reported
[CONFIDENTIAL TEXT DELETED] in [CONFIDENTIAL TEXT
DELETED].

D- Select two domestic sales, in different quarters of the investigation period, that are at
the same level of trade as the export sales. Provide a complete set of documentation
for those two sales. (Include, for example, purchase order, order acceptance,
commercial invoice, discounts or rebates applicable, credit/debit notes, long or short
term contract of sale, inland freight contract, bank documentation showing proof of

payment. )
Customs and Border Protection will select additional sales for verification at the time
of our visit.

Please see Attachment 25 and 26 [CONFIDENTIAL ATTACHMENTS] for
domestic sales documentation in relation to these two sales:

e [CONFIDENTIAL TEXT DELETED]
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| SECTION E - FAIR COMPARISON

Xon B sought information about the export prices to Australia and Section D sought
mation about prices on your domestic market for like goods (ie. the normal value).

dre the normal value and the export price are not comparable adjustments may be made.
g section informs you of the fair comparison principle and asks you to quantify the amount
adjustment.

ices are being compared, the purpose of the adjustments is to eliminate factors that have
equally modified the prices to be compared.

Qe able to quantify the level of any adjustment it will usually be necessary to examine cost
drences between sales in different markets. Customs and Border Protection must be
Yied that those costs are likely to have influenced price. In practice, this means that the
e item for which an adjustment is claimed should have a close nexus to the sale. For
ple, the cost is incurred because of the sale, or because the cost is related to the sale
s and conditions.

rersely, where there is not a direct relationship between the expense item and the sale a
er burden is placed upon the claimant to demonstrate that prices have been affected, or
kely to have been affected, by the expense item. In the absence of such evidence Customs

Border Protection may disallow the adjustment.

Wh re possible, the adjustment should be based upon actual costs incurred when making the
reld |v nt sales. However, if such specific expense information is unavailable cost allocations

be considered. In this case, the party making the adjustment claim must demonstrate that
location method reasonably estimates costs incurred.

41ty seeking an adjustment has the obligation to substantiate the claim by relevant
dence that would allow a full analysis of the circumstances, and the accounting data,
Ang to the claim.

e\ gnvestigation must be completed within strict time limits therefore you must supply
ation concerning claims for adjustments in a timely manner. Where an exporter has

knoWledge of the material substantiating an adjustment claim that material is to be available
at e time of the verification visit. Customs and Border Protection will not consider new

made after the verification visit,

E-1] Costs associated with export sales
(Thege cost adjustments will relate to your responses made at question B-4, 'Australian
sales

Transportation

in how you have quantified the amount of inland transportation associated with the

sale ("Inland transportation costs"). Identify the general ledger account where the

¢fse is located. If the amount has been determined from contractual arrangements, not
pn account item, provide details and evidence of payment.

CHS has reported the actual inland freight expenses (in NTD) by taking the
actual NTD freight expense per shipment, divided by all product types delivered
in the same shipment by weight.

The general ledger account for this expense is “/CONFIDENTIAL TEXT
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DELETED)], Export sales-inland freight”.

2, Handling, loading and ancillary expenses

Lisplall charges that are included in the export price and explain how they have been
quastified (" Handling, loading & ancillary expenses"). Identify the general ledger account
whete the expenses are located. If the amounts have been determined using actual
obsdrvations, not from a relevant account item, provide details.

The|various export related ancillary costs are identified in the table at question B4, for
exapple:

- terminal handling;

- wharfage and other port charges;

- container taxes;

- document fees and customs brokers fees;
- clearance fees;

- bank charges, letter of credit fees

- other ancillary charges.

Please see Attachment 27 [CONFIDENTIAL ATTACHMENT] for a list of the
handling, loading and ancillary expenses and their relevant general ledger
accounts.

CHS has reported all expenses listed in that Attachment separately in
Attachment 15 [CONFIDENTIAL ATTACHMENT).

¢ [CONFIDENTIAL TEXT DELETED - details of various costs
explained].

3. Credit

The| fost of extending credit on export sales is not included in the amounts quantified at
quesfion B4. However, Customs and Border Protection will examine whether a credit
adjugtment is warranted and determine the amount. Provide applicable interest rates over each
month of the investigation period. Explain the nature of the interest rates most applicable to
thesq export sales eg, short term borrowing in the currency concerned.

If yopr accounts receivable shows that the average number of collection days differs from the
payijent terms shown in the sales listing, and if export prices are influenced by this longer or
shorter period, calculate the average number of collection days. See also item 4 in section E-2
belay.

The payment terms for Australian sales during the IP were [CONFIDENTIAL
TEXT DELETED]

For [CONFIDENTIAL TEXT DELETED] might be incurred in respect of sales.
This is recorded under [CONFIDENTIAL TEXT DELETED] account and
reported in Attachment 36 " Australian CTMS",

4. Packing costs
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padiing method differs from sales on the domestic market, for each model. Report the amount

Lifﬁ{naterial and labour costs associated with packing the export product. Describe how the
in the listing in the column headed 'Packing’'.

Packing materials and labour costs are recorded in [CONFIDENTIAL TEXT
DELETED)|. Packing is [CONFIDENTIAL TEXT DELETED]

5. Commissions

For|gny commissions paid in relation to the export sales to Australia:
- provide a description; and

- explain the terms and conditions that must be met.

Repgrt the amount in the sales listing in question B-4 under the column headed
"Cpmmissions". Identify the general ledger account where the expense is located.

[CONFIDENTIAL TEXT DELETED]

6. Rebates

For|gny rebates paid in relation to the export sales to Australia:

- provide a description; and

- explain the terms and conditions that must be met.

Repgrt the amount in the sales listing in question B-4 under the column headed "Rebates or
any| pther allowances”. Identify the general ledger account where the expense is located

[CONFIDENTIAL TEXT DELETED]

7. Warranties, guarantees, and after sales services

List fhe costs incurred. Show relevant sales contracts. Show how you calculated the expenses
("Wprranty & guarantee expenses” and "Technical assistance & other services"),
incljing the basis of any allocations. Include a record of expenses incurred. Technical
serviges include costs for the service, repair, or consultation. Where these expenses are
closdly related to the sales in question, an adjustment will be considered. Identify the ledger
accqynt where the expense is located.

[CONFIDENTIAL TEXT DELETED]

8. Other factors

Thetg may be other factors for which an adjustment is required if the costs affect price
co ability — these are identified in the column headed "Other factors". For example,
other] variable or fixed selling expenses, including salesmen's salaries, salesmen's travel
cxpegses, advertising and promotion, samples and entertainment expenses. Your
congfleration of questions asked at Section G, concerning domestic and export costs, would
havgplerted you to such other factors.

[CONFIDENTIAL TEXT DELETED]|

9. Currency conversions
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[CONFIDENTIAL TEXT DELETED].

Costs associated with domestic sales

e cost adjustments will relate to your responses made at question D-4, "domestic

' )

ollowing items are not separately identified in the amounts quantified at question D-4.
bver you should consider whether any are applicable.

Physical characteristics
djustment recognises that differences such as quality, chemical composition, structure or

ign, mean that goods are not identical and the differences can be quantified in order to

e fair comparison.

ount of the adjustment shall be based upon the market value of the difference, but

af this is not possible the adjustment shall be based upon the difference in cost plus the

!- justment is based upon actual physical differences in the goods being compared and
the manufacturing cost data. Identify the physical differences between each model. State

spurce of your data.

Noted. See Column D of Attachment 20 [CONFIDENTIAL ATTACHMENT].

Import charges and indirect taxes
ports to Australia:

- are partially or fully exempt from internal taxes and duties that are bomne by the
like goods in domestic sales (or on the materials and components physically
incorporated in the goods), or

- if such internal taxes and duties have been paid and are later remitted upon
exportation to Australia;

ice of like goods must be adjusted downwards by the amount of the taxes and duties.

pxes and duties include sales, excise, turnover, value added, franchise, stamp, transfer,

gr, and excise taxes. Direct taxes such as corporate income tax are not included as such

ddo not apply to the transactions.

tment for drawback is not made in every situation where drawback has been received.

gfe an adjustment for drawback is appropriate you must provide information showing the

duty bome by the domestic sales. (That is, it is not sufficient to show the drawback
t and the export sales quantity to Australia. For example, you may calculate the duty
d on domestic sales by quantifying the total amount of import duty paid and subtracting
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uty refunded on exports to all countries. The difference, when divided by the domestic
volume, is the amount of the adjustment).

stantiating the drawback claim the following information is required:

- a copy of the relevant statutes/regulations authorising duty exemption or
remission, translated into English;

- the amount of the duties and taxes refunded upon exportation and an
explanation how the amounts were calculated and apportioned to the exported
goods;

- an explanation as to how you calculated the amount of duty payable on
imported materials is borne by the goods sold domestically but is not borne by

the exports to Australia;

re
of |!

the II |:

1ex 3 of the WTO Agreement on Subsidies provides: "Drawback systems can allow for the
d or drawback of import duties on inputs which are consumed in the production process

other product and where the export of this latter product contains domestic inputs having
¢ quality and characteristics as those substituted for the imported inputs"”

h a scheme operates in the country of export adjustments can also be made for the
back payable on the substituted domestic materials, provided the total amount of the

Mback does not exceed the total duty paid.

Not applicable, no tax exemption or drawback applies.

Level of trade

gdtion D-4 asks you to indicate the level of trade to the domestic customer. To claim an

ment for level of trade differences you will need to quantify the amount by which level
de influences price.

ik level is the level a company occupies in the distribution chain. The trade level to which

jompany in turn sells the goods and the functions carried out distinguish a level of trade.
iples are producer, national distributor, regional distributor, wholesaler, retailer, end

usetdand original equipment.

It mgy not be possible to compare export prices and domestic prices at the same level of trade.

Wh e relevant sales of like goods at the next level of trade must be used to determine normal

valugs an adjustment for the difference in level of trade may be required where it is shown

that|the difference affects price comparability.

The| fnformation needs to establish that there are real trade level differences, not merely

nomphal differences. Real trade level differences are characterised by a consistent pattern of

pricedifferences between the levels and by a difference in functions performed. If there is no

real i de level differences all sales are treated as being at the same level of trade.

A redl difference in level of trade (may be adjusted for using either of the following methods:

(a) costs arising from different functions: the amount of the costs, expenses etc

incurred by the seller in domestic sales of the like goods resulting from
activities that would not be performed were the domestic sales made at the
same level as that of the importer.
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This requires the following information:

- a detailed description of each sales activity performed in selling to your
domestic customers (for example sales personnel, travel, advertising,
entertainment etc);

- the cost of carrying out these activities in respect of like goods;

- for each activity, whether your firm carries out the same activity when selling
to importers in Australia;

- an explanation as to why you consider that you are entitled to a level of trade
adjustment.

or

(b) level discount: the amount of the discount granted to purchasers who are at the
same level of trade as the importer in Australia. This is determined by an
examination of price differences between the two levels of trade in the
exporter's domestic market, for example sales of like goods by other vendors or
sales of the same general category of goods by the exporter. For this method to
be used it is important that a clear pattern of pricing be established for the
differing trade levels. Such pattern is demonstrated by a general availability of
the discounts to the level - isolated instances would not establish a pattem of
availability.

[CONFIDENTIAL TEXT DELETED]

4, Credit

The kost of extending credit on domestic sales is not included in the amounts quantified at
quesfion D-4. However, Customs and Border Protection will examine whether a credit
adj ent is warranted and determine the amount. An adjustment for credit is to be made
evelif funds are not borrowed to finance the accounts receivable.

The|Interest rate on domestic sales in order of preference is:

- the rate, or average of rates, applying on actual short term borrowings by the
company; or

- the prime interest rate prevailing for commercial loans in the country for credit
terms that most closely approximate the credit terms on which the sales were
made; or

- such other rate considered appropriate in the circumstances,

Proyjde the applicable interest rate over each month of the investigation period.

If yppr accounts receivable shows that the average number of collection days differs from the
pa t terms shown in the sales listing, and if domestic prices are influenced by this longer
or shprter period, calculate the average number of collection days.
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ined on the facts available. For example, where payment is made using an open
t system?, the average credit period may be determined as follows:

Whﬂ; there is no fixed credit period agreed at the time of sale the period of credit is

] Calculate an accounts receivable turnover ratio

This ratio equals the total credit sales divided by average accounts receivable, (It is a
measure of how many times the average receivables balance is converted into cash
during the year).

In calculating the accounts receivable turnover ratio, credit sales should be used in
the numerator whenever the amount is available from the financial statements.
Otherwise net sales revenue may be used in the numerator.

An average accounts receivable over the year is used in the denominator. This may
be calculated by:

- using opening accounts receivable at beginning of period plus closing accounts
receivable at end of period divided by 2, or

- total monthly receivables divided by 12.
2 Calculate the average credit period

The average credit period equals 365 divided by the accounts receivable turnover
ratio determined above at 1.

The resulting average credit period should be tested against randomly selected
transactions to support the approximation.

pllowing items are identified in the amounts quantified at question D-4:

Please see Attachment 28 [CONFIDENTIAL ATTACHMENT] for CHS’s
monthly interest rate on NTD short-term borrowings.

The payment terms for domestic sales include [CONFIDENTIAL TEXT
DELETED)].

[CONFIDENTIAL TEXT DELETED]

5. Transportation
Explg§in how you have quantified the amount of inland transportation associated with the
donigstic sales ("Inland transportation Costs"). Identify the general ledger account where
the gxpense is located. If the amount has been determined from contractual arrangements, not
fro account item, provide details and evidence of payment.
[CONFIDENTIAL TEXT DELETED|The gross invoice prices reported in the
field " Gross Invoice Value" in Attachment 24 are net of inland freight already
6. Handling, loading and ancillary expenses
2 Ungler an open account system, following payment the balance of the amount owing is carried into
the ngxt period. Payment amounts may vary from one period to the next, with the result that the
amoliht owing varies.
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List|all charges that are included in the domestic price and explain how they have been
quatfified ("Handling, loading and ancillary Expenses"). Identify the general ledger
accplint where the expense is located. If the amounts have been determined using actual
obsiFvations, not from a relevant account item, provide details.

[CONFIDENTIAL TEXT DELETED]

7. Packing

List fnaterial and labour costs associated with packing the domestically sold product. Describe
hov&ll:e packing method differs from sales on the domestic market, for each model. Report
the gmount in the listing in the column headed "Packing".

Please see response to E-1.4 above.

8. Commissions

For|gny commissions paid in relation to the domestic sales:

- provide a description

- explain the terms and conditions that must be met.

Repgrt the amount in the sales listing under the column headed "Commissions". Identify the
geng¥al ledger account where the expense is located.

[CONFIDENTIAL TEXT DELETED]

9, Warranties, guarantees, and after sales services

e costs incurred. Show relevant sales contracts. Show how you calculated the expenses
rranty & Guarantee expenses” and "Technical assistance & other services"),
ing the basis of any allocations. Include a record of expenses incurred. Technical
es include costs for the service, repair, or consultation. Where these expenses are

t where the expense is located.

CHS has reported such expenses as instructed.

As stated above, CHS does provide warranty services for the product
concerned. [CONFIDENTIAL TEXT DELETED|. Warranty services have been
provided as an established practice of CHS to stand by the quality of its
products.

[CONFIDENTIAL TEXT DELETED|The refund would be recorded under
“/ICONFIDENTIAL TEXT DELETED], [CONFIDENTIAL TEXT DELETED)”,
[CONFIDENTIAL TEXT DELETED)].

A sample warranty record is provided in Attachment 29 [CONFIDENTIAL
ATTACHMENT].

10. Other factors
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arability — these are identified in the column headed "Other factors". List the factors

The; imay be other factors for which an adjustment is required if the costs affect price
ow how each has been quantified in per unit terms. For example:

- inventory carrying cost: describe how the products are stored prior to sale and
show data relating to the average length of time in inventory. Indicate the
interest rate used.;

- warehousing expense: an expense incurred at the distribution point;

- royalty and patent fees: describe each payment as a result of production or sale,
including the key terms of the agreement;

- advertising; and
- bad debt.

In the time available CSC has done its best to identify costs, charges or expenses
which would need to be considered for adjustment purposes. CSC reserves the
right to present further information before or during the verification process if
such information is properly identified.

E-3| Duplication

In cajculating the amount of the adjustments you must ensure that there is no duplication.
For gkample:

- adjustments for level of trade, quantity or other discounts may overlap, or

- calculation of the amount of the difference for level of trade may be based
upon selling expenses such as salesperson's salaries, promotion expenses,
commissions, and travel expenses.

An
diffi

justment for quantities may not be granted unless the effect on prices for quantity

Sep:Et‘e adjustment items must avoid duplication.
ces is identified and separated from the effect on prices for level of trade differences.

Not applicable. No duplication is evident.
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CTION F - EXPORT SALES TO COUNTRIES OTHER THAN
AUSTRALIA (THIRD COUNTRY SALES)

Youn response to this part of the questionnaire may be used by Customs and Border
Profgction to select sales to a third country that may be suitable for comparison with exports
to Agstralia.

Saley to third countries may be used as the basis for normal value in certain circumstances.
Custpms and Border Protection may seek more detailed information on particular third
coury sales where such sales are likely to be used as the basis for determining normal
valy

F-1| Using the column names and column descriptions below provide a
summary of your export sales to countries other than Australia.

Column heading Explanation

Country Name of the country that you exported like goods to over the
investigation period.

Number of customers The number of different customers that your company has
sold like goods to in the third country over tha investigation
pertiod.

Level of trade The level of trade that you export like goods to in the third
country.

Quantity Indicate quanthy, in units, exported to the third country over
the investigation period.

Unit of quantity Show unit of quantity eg kg

Value of sales Show net sales value tc all customers Iin third country over

the investigation period

Currency Currency n which you have expressed data in column Sales

Payment terms Typical payment terms with customer(s) in the country eg. 60
days=60 efc

Shipment terms Typical shipment terms to customars In the third country eg

CIF, FOB, ex-factory, DDP etc.

Supply this information in spreadsheet file named "Third country"

Please see Attachment 30 [CONFIDENTIAL ATTACHMENT].

F-2)| Please identify any differences in sales to third countries which may
affect their comparison to export sales to Australia.

There may be a number of differences between CSC's sales to Australia and to
other third countries which would affect any comparison of them.
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CTION G - COSTING INFORMATION AND CONSTRUCTED
VALUE

The Enformation that you supply in response to this section of the questionnaire will be used
JforMarious purposes including:

- testing the profitability of sales of like goods on the domestic market;

- determining a constructed normal value of the goods - ie of the goods exported to
Australia; and

- making certain adjustments to the normal value.

Youpvill need to provide the cost of production of both the exported goods (the goods) and for
the \Rke goods sold on the domestic market. You will also need to provide the selling, general,
and\pdministration costs relating to goods sold on the domestic market; the finance expenses;
and liny other expenses (eg. non-operating expenses not included elsewhere) associated with
the [ qoods.

In Wour response please include a worksheet showing how the selling, general, and
administration expenses, the finance expenses; and any other expenses have been calculated.

If, i response to question B4 (Sales to Australia, Export Price) you.

- reported that the date of sale is not the invoice date and consider that this alternative
date should be used when comparing domestic and export prices, and

- provided information on domestic selling prices for a matching period as required in
the introduction to Section D (Domestic Sales)

youl\lnust provide cost data over the same period as these sales even if doing so means that
sucldcost data predates the commencement of the investigation period.

At gny verification meeting you must be prepared to reconcile the costs shown to the
accgunting records used to prepare the financial statements.

G- Production process and capacity

1. Describe the production process for the goods. Provide a flowchart of the process.
Include details of all products manufactured using the same production facilities as
those used for the goods.

CHS produces the goods at one facility, ie its hot-rolling factory. The hot-rolling
factory carries out the production process from the raw material (slabs) stage to
the hot-rolled bands and hot-rolled coils.

The main equipment in the hot-rolling factory consists of the re-heating
furnace, reversing roughing mill, coil box, finishing mill and skin-pass mill.

The output of hot-rolled band is either sold to customers or input to the skin-
pass mill for manufacturing hot-rolled coils.

The output of hot-rolled coil can be sold to customers, or [CONFIDENTIAL
TEXT DELETED].

Please see Attachment 31 [CONFIDENTIAL ATTACHMENT!] for the
production flowchart inclusive of all relevant production lines and their major
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components.

Also specify all scrap or by-products that result from producing the goods.

| [CONFIDENTIAL TEXT DELETED].

G-21 Provide information about your company's total production in the
following table:

PREVIOUS MOST RECENT INVESTIGATION
FINANCIAL YEAR FINANCIAL YEAR PERIOD

m— Production capacity (eg kg, tonnes)*
|

Actual production in volume (eg kg,
nes)

— Capacity utilisation (%) (B/A x 100)

* ratfer than showing a 'name-plate’ optimal capacity it is more meaningful to show the maximum level of
prodiftion that may reasonably be attained under normal operating conditions. For example assuming: normal
levelt{of maintenance and repair; a number of shifis and hours of operation that is not abnormaily high; and a
typicf production mix.

Proy]de this information on a spreadsheet named "Production”.

Please see Attachment 32 [CONFIDENTIAL ATTACHMENT]. The figures
reported in the Attachment include |[CONFIDENTIAL TEXT DELETED].

Note that for pickling/eiling products and hot-rolled sheets, [CONFIDENTIAL
TEXT DELETED].

CHS reports the capacity and production [CONFIDENTIAL TEXT
DELETED] in the Attachment,

G-3] Cost accounting practices

1. Outline the management accounting system that you maintain and explain how that
cost accounting information is reconciled to your audited financial statements.

CHS's cost accounting system adopts the process costing system. The cost
accounting system is an integral part of CHS’s financial accounting system used
for the audited financial statements.

2, Is your company's cost accounting system based on standard (budgeted) costs? State
whether standard costs were used in your responses to this questionnaire. If they
were state whether all variances (ie differences between standard and actual
production costs) have been allocated to the goods - and describe how those
variances have been allocated.

Not applicable. CHS does not adopt standard costing in its accounting system.
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Provide details of any significant or unusual cost variances that occurred during the
investigation period.

Not applicable. There were no significant or unusual cost variances that
occurred during the IP.

Describe the profit/cost centres in your company's cost accounting system,

Please refer to Attachment 33{CONFIDENTIAL ATTACHMENT) related to
the goods.

For each profit/cost centre describe in detail the methods that your company
normally uses to allocate costs to the goods. In particular specify how, and over what
period, expenses are amortised or depreciated, and how allowances are made for
capital expenditures and other development costs.

In CHS's ordinary cost accounting system, [CONFIDENTIAL TEXT
DELETED - details of cost accounting system explained]

Describe the level of product specificity (models, grades etc) that your company's
cost accounting system records production costs.

|[CONFIDENTIAL TEXT DELETED - details of cost accounting system
explained]

List and explain all production costs incurred by your company which are valued
differently for cost accounting purposes than for financial accounting purposes.

Not applicable. All production costs are valued by the same methods for cost
accounting purposes and for financial accounting purposes.

State whether your company engaged in any start-up operations in relation to the
goods. Describe in detail the start-up operation giving dates (actual or projected) of
each stage of the start-up operation.

|{CONFIDENTIAL TEXT DELETED]

State the total cost of the start-up operation and the way that your company has
treated the costs of the start-up operation it its accounting records.

[CONFIDENTIAL TEXT DELETED).

G-4 Cost to make and sell on domestic market

This|fnformation is relevant to testing whether domestic sales are in the ordinary course of

tra

goo
see

are in ordinary course of lrade. These provisions reflect the WTO anti-dumping agreement —
icle 2.2.1.

3 Cﬂfms applies the tests set out in s.269TAAD of the Customs Act 1901 to determine whether
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Please provide the actual unit cost to make and sell each model/type (identified in
Section C) of the like goods sold on the domestic market. Provide this cost data for
each quarter over the investigation period. If your company calculates costs monthly,
provide monthly costs.

Indicate the source of cost information (account numbers etc) and/or methods used to
allocate cost to the goods. Provide documentation and worksheets supporting your
calculations.

Quarter X Quarter X Quarter X Quarter X

Like domestic modeltype —
from spreadshest "like goods”

Material costs’

Direct labour

Manufacturing overheads

Other costs®

Total cost to make

Selling costs

Adminlstration costs

Financial costs

Dellvery expenses’

Other costs3

Unit cost to make and sell

e this information in a spreadsheet named "Domestic CTMS".

entify each cost separately. Include indirect material costs as a separate item only if not included in
anufacturing overheads.

elating to costs of production only; identify each cost separately.

entify each cost separately. Please ensure non-operating expenses that relate to the goods are included.
here gains/losses due to foreign currency exchange are incurred, please provide detail of the amounts
parately for transaction and translation gains/losses.

r financial information does not permit you to present information in accordance with
ble please present the information in a form that best reflects your financial reporting.

e specify unit of currenc).

Please see Attachment 34 [CONFIDENTIAL ATTACHMENT] for the actual
domestic unit cost of each product model in each month during IP.

Also, please see Attachment 35 [CONFIDENTIAL ATTACHMENT] for cost
reconciliations from Attachment 34 to internal cost reports and, further, to the
audited financial statements.

Cost to make and sell goods exported to Australia
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The mformation is relevant to calculating the normal values based on costs. 1t is also relevant
to cifculating certain adjustments to the normal value.

Quarter X Quarter X Quarter X Quarter X

Modelfitype exported to
Australia= from spreadsheet
"like goods”

Material costs'

Diract labour

Manufacturing overheads

Other costs®

Total cost to make

Selling costs

Administration costs

Financial costs

Delivery expenses®

Other costs3

Unit cost to make and sell

Prepgre this information in a spreadsheet named "Australian CTMS",

entify each cost separately. Include indirect material costs as a separate item only if not included in
anufacturing overheads,

elating to costs of production only; identify each cost separately.

: entify each cost separately. Please ensure non-operating expenses that relate to the goods are included.
here gains/losses due to foreign currency exchange are incurred, please provide detail of the amounts
parately for transaction and translation gains/losses,

Provy¥de this information for each quarter (or month if your company calculates costs on a
montply basis) over the investigation period.

If yagr financial information does not permit you to present information in accordance with
this (gble please present the information in a form that best reflects your financial reporting.

Pleage specify unit of currency.

Please see CHS’s Australian CTMS at Attachment 36 [CONFIDENTIAL
ATTACHMENT]

1. Where there are cost differences between goods sold to the domestic market and
those sold for export, give reasons and supporting evidence for these differences.

[CONFIDENTIAL TEXT DELETED]As for selling costs, a worksheet for
calculating the ratio of SGA and other expenses is provided in Attachment 37
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[CONFIDENTIAL ATTACHMENT].

Give details and an explanation of any significant differences between the costs
shown, and the costs as normally determined in accordance with your general
accounting system. Reference should be made to any differences arising from
movements in inventory levels and variances arising under standard costing methods.

There are no significant differences between the cost shown and the cost on
CHS's general accounting system.

In calculating the unit cost to make and sell, provide an explanation if the allocation
method used (eg number, or weight etc) to determine the unit cost differs from the
prior practice of your company.

In CHS's ordinary cost accounting system, [CONFIDENTIAL TEXT
DELETED)]. CHS has reported the cost of different product groups in
Attachments 34 and 36 [CONFIDENTIAL ATTACHMENTS].

For the unit cost of SGA and other expenses, except direct selling expenses,
CHS's expense ratio is allocated based on turnover, The calculation worksheet
is provided in Attachment 37 [CONFIDENTIAL ATTACHMENT].

Major raw material costs

ajor raw material costs, which individually account for 10% or more of the total
ction cost.

€se major inputs:
identify materials sourced in-house and from associated entities;
identify the supplier; and

show the basis of valuing the major raw materials in the costs of production you have
shown for the goods (eg market prices, transfer prices, or actual cost of production).

dgre the major input is produced by an associate of your company Customs and Border
iction will compare your purchase price to a normal market price. If the associate
jdes information on the cost of production for that input such cost data may alsc be

| al market price is taken to be the price normally available in the market (having regard
arket size, whether the input is normally purchased at 'spot prices' or under long term
acts etc).

erm associate is defined in section 269TAA of the Customs Act. Included in that
tion are companies controlled by the same parent company (a company that controls 5%
re of the shares of another is taken to be an associated company); companies controlled
He other company; and compantes having the same person in the board of directors.

E major input is purchased from an integrated production process you should provide

afed information on the full costs of production of that input.

The only primary raw material is steel slab.
Please see Attachment 38 [CONFIDENTIAL ATTACHMENT] for CHS’s slab

Hot
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purchase summary, in which CHS identifies the suppliers; the relationship of
the supplier with CHS; and the quarterly volume and value.

CHS recorded the actual purchase value of steel slabs as the raw material cost,
including all concerned expenses.

As shown in Attachment 38, and considering the much larger purchasing
volume supplied by the related supplier, the price CHS purchased from related
suppliers was similar to the price from unrelated suppliers, indicating that the
prices of the related party reflected the market price.
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SECTION H - EXPORTER'S DECLARATION

'Z ) hereby declare that CHUNG HUNG STEEL CORPORATION did, during the

period of investigation export the goods under consideration and have
completed the attached questionnaire and, having made due inquiry, certify
that the information contained in this submission is compléte and correct to
the best of my knowledge and belief.

D [ hereby declare that ..............ccmiinencseeece (company) did
not, during the period of investigation, export the goods under consideration
and therefore have not completed the attached questionnaire.

IVAN E. H. LEE

Ignature IVME'“&L— ............

: o ]
POSILION IN y70p_pRESTDENT, COMMERCIAL DIVISION
'ompany AR SSASARSEESEER ARABAANRNARAF S RdAAT SR PI PN NANEESEENINORSIOERIOEREPREAPRPRERTRY

Date M#MT% ................................
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SECTION | - CHECKLIST

Section A - general information

Sectlon B — export price

Section C - like goods

Section D — domestic price

Seaction E - fair comparison

Sectlon F - exports to third countries

Section G - costing infoomation

Section H — declaration

Income statement

HIN(BEB|E|H|H|H

Turnover — sales summary

Australlan sales - list of sales to Australia

Domestic sales - list of domestic sales like goods

Third country — third country sales

Production — production figures

Domestic costs — costs of goods sold domestically

Australlan costs — costs of goods sold to Australia

NN (E|RH|E

section is an aid to ensure that you have completed all sections of this

Thiﬂ'
quegdtionnaire.
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