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3
INSTRUCTIONS

Why you have been asked to fill out this questionnaire?

The Anti-Dumping Commission (the Commission) is responsible for conducting a review of
the variable factors relevant to setting the anti-dumping measures applying to certain
aluminium extrusions exported to Australia by your company.

The Commission will use the information you provide to determine normal values and
export prices over the review period.

The Commission review will be carried out under the provisions of Part XVB of the
Customs Act 1901.

What happens if you do not respond to this questionnaire?

You do not have to complete the questionnaire. However, if you do not respond, do not
provide all of the information sought, do not provide information within a reasonable time
period, or do not allow the Commission to verify the information, we may deem you
uncooperative. In that case the Commission may be required to rely on information
supplied by other parties (possibly information supplied by the Australian industry).

It is in your interests, therefore, to provide a complete submission.
Due date for response

You are requested to respond to this questionnaire and return it to the Commission within
the time specified on the cover page. There is a statutory time limit imposed for the
review. The Commission may not be able to consider submissions received after the due
date.

If you cannot lodge your submission by the due date please advise the investigation case
manager as soon as possible.

Confidential and non-confidential submissions

You are required to lodge one confidential version (for official use only) and one non-
confidential version (for public record) of your submission by the due date.

Please ensure that each page of information you provide is clearly marked either “FOR
OFFICIAL USE ONLY” or “PUBLIC RECORD”.

All information provided to the Commission in confidence will be treated accordingly. The
non-confidential version of your submission will be placed on the public record.

Please note, Australia’s anti-dumping and countervailing legislation requires that to the
extent that information given to the Commission is claimed to be confidential or whose
publication would adversely affect a business or commercial interest, the person giving
the information must ensure that a summary of that information contains sufficient
detail to allow a reasonable understanding of the substance of the information, but
does not breach confidentiality nor adversely affect those interests.
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The legislation allows that a person is not required to provide a summary for the public
record if the Commission can be satisfied that no such summary can be given that
would allow a reasonable understanding of the substance of the information.
However, such a summary would add considerably to an interested party’s
understanding of information contained in a document.

As provided for in Australia’s anti-dumping and countervailing legislation, all
submissions are required to have a bracketed explanation of deleted or blacked out
information for the non-confidential version of the submission. Note that if such an
explanation is not provided, the Commission may disregard the information in the
submission. An example of a statement to accompany deleted/blacked out text is:

[explanation of cost allocation through the divisions].

If, for some reason, you cannot produce a non-confidential summary, please contact the
investigation case manager.

Exporter’s declaration

At section J, you are required to make a declaration that the information contained in your
submission is complete and correct. Alternatively, if you did not export the goods during
the period of investigation, you may make a declaration to that effect.

You must return a signed declaration with your response to the questionnaire.

Verification of the information that you supply

The Commission will seek to verify the information provided in your submission. Where
there are a large number of exporters, the Commission may have to verify information
from selected exporters only. The purpose of the visit is to verify the information submitted
in response to this questionnaire. It is not meant to be a chance for you to provide new or
additional information. The Commission expects your response to the questionnaire to be
complete and accurate.

Verification visits take several days. We will want to examine in detail your company’s
records in respect of the goods and will ask for copies of documents relating to the
manufacture and sale of the goods. We will need to consult with your staff, particularly
your financial controller (or accountant) and your domestic and export sales people. We
may also need to see your factory, in which case we will need to consult with your
operational managers.

After gathering the information we will prepare a report of the visit. We will provide you
with a draft of the report and then respond to any questions you have. We will ask you to
prepare a non-confidential copy of the report for the public record.

Outline of information required by this questionnaire

Section A General information relating to your company including financ
reports.

Section B A complete list of your company’s exports to Australia over th
investigation period.
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Section C  Alist of goods sold on the domestic market of the country of
export (like goods) that may be compared to the goods under
consideration (the goods).

Section D A detailed list of all of your company’s sales of like goods in yt
domestic market.

Section E  Information to allow a fair comparison between export and
domestic prices.

Section F  Information in relation to your company’s exports of like good:
countries other than Australia.

Section G Costs to make and sell, for exports to Australia and for the
domestic market.

Section H  Market Situation

Section | Countervailing

Section J Your declaration.

Section K A checklist.

Appendix A glossary of terms used in this questionnaire
Appendix 1 A glossary of terms used in this questionnaire

Some general instructions for preparing your response

¢ When answering the questionnaire please carefully read all instructions. The
Commission requires a response to all sections of this questionnaire. Please
provide an explanation if a question is not relevant to your situation.

e Answer questions in the order presented in the questionnaire. Please ensure
that information submitted conforms to the requested format and is clearly
labelled. Please repeat the question to which you are responding and place
your answer below it.

e |dentify source documents and advise where they are kept. During on-site
verification you should be prepared to substantiate all the information you
have submitted. Every part of the response should be traceable to company
documents that are used in the ordinary course of business.

e We recommend that you retain all work sheets used in answering the
questionnaire, in particular those linking the information supplied with
management and accounting records. This will help us to verify the
information.

e Clearly identify all units of measurement and currencies used. Apply the
same measurement consistently throughout your response to the
questionnaire.

Instructions on providing electronic data

e |tis important that information is submitted in electronic format.
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e Electronic data should be emailed or submitted on a CD-ROM, in IBM/MS-
DOS format, or another operating system whose disk format is compatible
with this MS-DOS version.

e The data must be created as spreadsheet files, preferably in Microsoft Excel,
or alternatively in an Excel compatible format (for example, Excel can
normally access data in Dbase or as an ASCII file).

e The Excel files must be compatible to the USA version.

¢ If you cannot present electronic data in the requested format contact the
investigation case officer as soon as possible.

Goods subject to measures

The goods subject to anti-dumping measures, in the form of dumping and countervailing
duty notices, are described as:

Aluminium extrusions produced via an extrusion process, of alloys having
metallic elements falling within the alloy designations published by The
Aluminium Association commencing with 1, 2, 3, 5, 6 or 7 (or proprietary or
other certifying body equivalents), with the finish being as extruded (mill),
mechanical, anodized or painted or otherwise coated, whether or not worked,
having a wall thickness or diameter greater than 0.5 mm., with a maximum
weight per metre of 27 kilograms and a profile or cross-section which fits
within a circle having a diameter of 421 mm (“the goods”).

The following additional information assists in understanding the goods:

Extrusion is the process of shaping heated material by forcing it through a shaped
opening in a die with the material emerging as an elongated piece with the same

profile as the die cavity. For greater clarity, the goods do not include goods made
by the process of impact extrusion or cold extrusion.

Alloys are metals composed of more than one metallic element. Alloys used in
aluminium extrusions contain small amounts (usually less than five percent) of
elements such as copper, manganese, silicon, magnesium, or zinc which enable
characteristics such as corrosion resistance, increased strength or improved
formability to be imparted to the major metallic element, aluminium.

Aluminium alloys are produced to specifications in “International Alloy Designations
and Chemical Composition Limits for Wrought Aluminum and Wrought Aluminum
Alloys” published by The Aluminum Association. It includes all alloy designations -
these specifications are known in the industry as “Teal Sheets”). These
specifications have equivalent designations issued by other certifying bodies such
as the International Standards Organization.

Effects of Alloying Elements
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The properties and characteristics of aluminium, such as density,
conductivity, corrosion resistance, finish, mechanical properties, and
thermal expansion, are modified by the addition of alloying elements.
The resulting effect depends upon the principal alloying elements used,
as detailed in the table below.

Wrought Major Alloying Elements and Typical Alloy

Alloy Characteristics Sour
Designation ce:

1xxx Series Minimum 99% aluminium The

High corrosion resistance. Excellent finishability. Easily Alum
joined by all methods. Low strength. Poor machinability. | inum

Excellent workability. High electrical and thermal Asso
conductivity. ciatio
2xXxx Series Copper n
High strength. Relatively low corrosion resistance. (US)
Excellent machinability. Heat treatable.
3xxx Series Manganese

Low to medium strength. Good corrosion resistance.
Poor machinability. Good workability.

4xxx Series Silicon
Not available as extruded products.
5xxx Series Magnesium

Low to moderate strength. Excellent marine corrosion
resistance. Very good weldability.

6xxx Series Magnesium & Silicon

Most popular extrusion alloy class. Good extrudability.
Good strength. Good corrosion resistance. Good
machinability. Good weldability. Good formability. Heat
treatable.

7xxx Series Zinc
Very high strength. Good machinability. Heat treatable.

Profiles and shapes - All aluminium extrusions are produced as either hollow or
solid profiles. Hollow profile extrusions generally cost more to produce and obtain
higher prices than solid profile extrusions. Extrusions are often produced in standard
shapes such as bars, rods, pipes and tubes, angles, channels and tees but they are
also produced in customised profiles.

Finishes - In addition to ‘as extruded’ or mill finish, extrusions can be finished
mechanically by polishing, buffing or tumbling. Extrusions can have anodized
finishes applied by means of an electro-chemical process that forms a durable,
porous oxide film on the surface of the aluminium. Also, they can be finished by
painting with liquid or powder coatings utilising an electrostatic application process.

For the purposes of this application, aluminium extrusions are further classified into
four “finish” types:

e Mill Finish - Plain metal finish, uncoated (i.e. “as extruded from the die”);
e Anodised - Surface converted to aluminium oxide (by electrolysis) and may
be coloured by electrolytic or chemical dye means;
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e Powder Coated - Charged powder particles are sprayed and adhere to
electrically grounded surfaces, heated and fused into a smooth coating in a
curing oven; and

e Painted or Other Finish - Painted or finished in other surface applications.

Size range - The ability to produce the full range of profiles is determined by the
extrusion and ancillary equipment.

“Working” extrusions includes any operation performed other than mechanical,
anodized, painted or other finishing, prior to utilisation of the extrusion in a finished
product.

Standards - Aluminium extrusions are manufactured to a variety of Australian and
International standards. Products exported to Australia are often claimed to comply
with one or more of the following standards:

e ASTMB221M-88 (USA);
BS1474.1987 (UK); and
e GB/5237.1-2000 (China).

The most common Australian / New Zealand standard is AS/NZ 1866:1997, which
specifies requirements for aluminium and aluminium alloy extruded rod, bar, solid
and hollow products for general engineering purposes.

The following table is provided to assist in interpreting whether goods are covered
by the anti-dumping measures:

< Goods covered by measures > < Goods not covered by the measures >

1 2 3 4 5 6 7
Aluminium | Aluminium Aluminium Aluminium Unassembled Intermediate or | Fully assembled
extrusions extrusions extrusions extrusions products partly finished products

with minor that are parts | that are containing assembled containing
working intended for themselves aluminium products aluminium
use in finished extrusions, containing extrusions
intermediate products e.g. ‘kits’ that aluminium
or finished at time of extrusions
products import
comprise all
necessary
parts to
assemble
finished
goods
< Examples >
Mill finish, Precision cut, | Aluminium Carpet liner, | Shower frame Unglazed Windows, doors
painted, machined, extrusions fence posts, kits, window window or door
powder punched or designed for heat sinks kits, frames
coated, drilled use in a door unassembled
anodised, or | aluminium or window unitised curtain
otherwise extrusions walls
coated

aluminium
extrusions
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“PUBLIC RECORD”.

SECTION A - COMPANY STRUCTURE AND
OPERATIONS

This section requests information relating to company details and financial reports.
BEHR A TSR W VB A 5540 2 A5 B

A-1 Identity and communication 1z A gt &5 X

Please nominate a person within your business who can be contacted for the
purposes of this assessment: &g — MR A

Head Office: EXPORT DEPARTMENT

Name: Jacky Chen

Position in the company: FUJIAN MINFA ALUMINIUM INC.

Address: Nan’'mei Comprehensive Development Zone, Nan'an City, Fujian
Province, P.R.China  Pos tcode: 362300

Telephone: (00)86-595-86279728

Facsimile number: (00)86-595-86279728

E-mail address of contact person: Jacky Chen, minfa@minfa.com

Factory: FUJIAN MINFA ALUMINIUM INC.

Address: Nan’'mei Comprehensive Development Zone, Nan'an City, Fujian
Province, P.R.China  Pos tcode: 362300

Telephone: (00)86-595-86279728

Facsimile number: (00)86-595-86279728

E-mail address of contact person: Jacky Chen, minfa@minfa.com

ﬁ Z\K_A—%’ N

“PUBLIC RECORD”.
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S A

A-2 Representative of the company for the purpose of the
assessment
RE

If you wish to appoint a representative to assist you in this investigation, provide the

following details: QI RARESR & — MUBNRFE BRI RR &, 15520 E
o

Name: John McDermott
Address: 27 Vagabond Cres McKellar Canberra ACT 2617
Telephone: 0412 543 792

Facsimile/Telex number:
E-mail address of contact person: jmcd49@optsnet.com.au

Note that in nominating a representative, the Commission will assume that
confidential material relating to your business in this investigation may be
freely released to, or discussed with, that representative. /i &, 75&/C#N,
KR E VLK B P77 R 2T L r] B HI B T s B FE 2 575 HICPEN AZ s FTET i o

NO
A-3 Company information A7#8

1. What is the legal name of your business?
ol Bk Ak FUJIAN MINFA ALUMINIUM INC.

P2

What kind of entity is your business? Is it a sole proprietorship, a partnership, a
limited liability company, a joint venture, a state-owned enterprise (SOE) (refer to
this questionnaire’s glossary for a definition of an SOE) or some other type of
enterprise?

Please provide details of any other business names that you use to export and/or
sell goods.
RARMMER? RMBE? 557 BRIEARAF? EA? s Ham?
T ) B3 2 ) A 15 DLHAL A W] A4 Bk H F 77 i ?

“PUBLIC RECORD”.

FUJIAN MINFA ALUMINIUM INC. (MF)

R REW R ERAR (BUF R E R )
Type: Limited-Liability Company 2% : B43H RA ]
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No other business names. %A PL HAth A 5] 48R H 0752 5

2. Who are the owners and/or principal shareholders of your business?

Provide details of shareholding percentages for joint owners and/or principal
shareholders.

List all shareholders able to cast, or control the casting of, 5% or more of the
maximum amount of votes that could be cast at a general meeting of your
business.

AN A AR ?

TianHuo-Huang A & ik AN : KK

TR T ZRAR I B
FI AT P B BRI, s 13 5%mE 5 2 BRI BR .

Owner and/or principal shareholder Ownership (%)
73,416,000
TianHuo-Huang (Individual Shareholder) shares (
42.73%)
18,472,000
YinDian-Huang (Individual Shareholder) shares (
10.75%)
13,854,000
ChangYuan-Huang(Individual Shareholder) shares (
8.06%)
6,440,000
XiuLan-Huang(Individual Shareholder) shares (
3.75%)
DongGuan ZhongKe SongShan-Lake Venture gr?grggo?
Investment Co., Ltd o
3.49%)
6,000,000
Haitong Capital Investment Co., Ltd. shares (
3.49%)
47,618,000
public shares shares (
27.73%)
“PUBLIC RECORD”’..
3. If your business is a subsidiary of another company list the principal shareholders

of that company.
WRVRATIAE R A B e 7 A w ), B S B R 4 5

NO &

4. If your parent company is a subsidiary of another company, list the principal
shareholders of that company. WRRITA R AT AR, EFIHEA R4 T
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NO %

5. Provide a diagram showing all associated or affiliated companies and your business’
place within that corporate structure. i&mE/MEE, LLRRITA XA, FIURATE 5 K42

LAY KHMAT], Frlich w25 R,

No any associated or affiliated companies, thus no diagram.

6. Are any management fees/corporate allocations charged to your business by your
parent or related company. If so please explain details of the nature and amount of the
charges. FRATHIEEA R B ARG A Rl & 75 A OB B 2 alas HoAh gk FH 2 in S URR s, 551 H .

not applicable A&

7. Describe the nature of your business and explain whether you are a producer or
manufacturer, distributor, trading company, etc.
HRRIRNTH LR, IFWRRITR A e G, 2K, A Han, 4.

Nature of our business: general trade H 5t H: —KR 5
FUJIAN MINFA ALUMINIUM INC. is both producer & distributor. 38 &4 [& & 5\ i
BEBRAFBERAETH, XERLHME.

8. Does your business perform all of the following functions in relation to the goods
under consideration:, ff112 &2 T HE R & 1

- produce or manufacture  YES

- sell in the domestic market YES

- export to Australia, and YES

- export to countries other than Australia. YES

T i
- “PUBLIC RECORD”.

o R P
H F R
H 250 £ FE 5K

If your business does not perform all of these functions, please provide names and
addresses of the companies which perform each function:
WRBA YL BRI A, RS A O A R AR
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9. Provide your business’ internal organisation chart. Describe the functions
performed by each group within the organisation. Include details of the senior
management of your business, explaining the role of each member of your senior
management team. f2ALRATA R AMMIHLAL M E . fR AT RE, QREEHE, MRS
AT EE A,

M A-3-9

Please see attachment of A-3-9.

10. Provide a list of your business’ Board of Directors. /A &) 2 52 & 51 i .

The member of board /A 7] 2 55 2 ¥, 1 1 HL
Name Position Sex
TianHuo-Huang # K /K chairman of the board # %K Male %
= BE& ] i
ChangYuan-Huang ¥ £z SHRE S Director & general Male %
manager
=82 : i ice-
YinDian-Huang #El Il 5128 P e # 9 Director & Vice Male 5
general manager
=82 : i ice-
CiWei-Huang 3554 Il 51 28 P e # 9 Director & Vice Male 5
general manager
WenLe-Huang ¥ 3 'k Director # ¥ Male %
SongLin-Huang # A #k Director & Male 5
ZhiQiang-Wang F £ 5% independent director i V7. % 5 Male 5
Xin-Wang F 0t independent director i V7. % 5 Male 5
Tao-Lan 434 independent director J# V7. % Male 5

11. Provide a copy of your most recent annual report together with any relevant brochures
or pamphlets on your business activities. & fmUr 4L Wk, M 5 2 a3 NI

RABA LA HiEsh KT
“PUBLIC RECORD”.

We have no special brochures or pamphlets for our business activities.

12. Are any of your company's operations in a Special Economic Area, Economic
and Technical Development Zone, Bonded Zone, Export Processing Zone, High
Technology Industrial Development Zone, the Western Regions, or any other
similarly designated area? A wl & 3 A E R AT XK ? 25 FRH K e
X, ORBE X s R Tk X, phdsk, B Hodt 2R AL 4 i X ek ?

NO

13. If your answer to question A-3.12 above is ‘yes: U # A-3.12 FIZ%E: &
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e advise if any benefits (e.g. grants, reduced liabilities on commercial
interest rates, etc) from the Government of China (GOC) (including
central, provincial, municipal, county or any other level of government)
accrue to your company because of being located in such an area;

e please explain the nature of the operations, identify the specific
zone(s) [or other area(s)] and provide a brief overview of all of the
benefits of operating within the specified zone(s) or area(s).i% 15 &2
B NBURF IS B ) e as Crb B, 7E DI 75 22 77 T BRAR A7 57 55
&) CHFE, by, %, T, BEUERIHARZIRIBUR) BB RAL T
KR M E BT AR, iR A RIEE MR, 48 H BARR X

B, (el XY It — N ERE ] X B X 18 5 FrH) a1 161 20

14. Provide details of all transactions between your company and all related parties. For

example: i S5t Rl AT A RS TIP3 5 WA, 2443,

* Supplying/selling completed or partially completed products $2 {/44 & ik

i B YA B
Products are as follows:
Products 7= i Range 73 [l
Mill-Finish 44
Aluminum Extrusion Profiles Anodized &
EgAR:Epicy ) Powder-coating A A Wi i
Wooden-Pattern AR ZLEEE])
: =
AT Finished Windows & el O
S— Powder-coating 47} K Wi 4%
R R TR Woodep-Pattern
ARG E
Aluminum Structure-parts Powder-coating #) A< 15 4%
Ea I 45 M AR A Wooden-Pattern AR ZLE5 E[]

. . Mill-Finish [44
Aluminum Furniture-parts =

EE 52 EL A Anodized At
- Powder-coating £ A 5t 1%

Mill-Finish 144

Aluminum-Net %5

Anodized &1k

Aluminum-Sheet

At

Mill-Finish 144

Powder-coating £} K Wi 4%

e Supplying/selling raw materials #2&4t/44 £ 541 #L.

HATE W& FEM R —es — A TR EAA

Sometimes our domestic clients require us sell raw-material, aluminium alloy billet

to them.

e Performing management functions (including any financial functions).

o PUTEHIIAE (HIHIEMTHIN S5 ThRE
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ISO9001,1SO14001,0HSAS18001,I1SO10012,
Excellent Performance

Management Model,

Internal control management system

ISO9001 Fi &M R. - -

e Processing (including toll processing) of any raw materials, intermediary
or completed products A& AR, In T CEAEREDINT) , HHEpnT 5%

Jth A0 L
FANZE P ITHE, SR BE T — SR .
Our clients have special requirements and we also make deep-tooling for some of
their products.

e Trading in products/materials supplied by related parties. ¢ #& L 11)
52 5 7 i A

“PUBLIC RECORD”.

HFA IE 25T AE LR RKERERAFIGNEME, 2013 F RN T
XXXX i,

We purchase raw-materials, aluminum ingots from our wholly-owned subsidiary,
XXXXXXX Trade Co., Ltd. The quantity is about XXXX tons in 2013.

A-4 General accounting/administration information
— R R S R

1. Indicate your accounting period.#& H AR 21131

Accounting period: 2111 [A]

Completed financial year: include 2012 completed financial year & 2013 completed financial
year

B SE R 54 . 2012 S THAEFERT 2013 S5 iT4R 5

P& (2013.4.1-2014.3.31) : Review period (1-Apr-13 ~ 31-Mar-14)

And we’ll mark up detail period for every accounting period. F A P & E AN S v ] 2%
TEBAR B

2. Indicate the address where the financial records are held. #&H 4 53 25 AR A7 [ Hi
o

Address: archives-room of general accounting department

ORAFHbE: W55 MR R = (R Bk 558 )

Detail Address: Finance department of FUJIAN MINFA ALUMINIUM INC.
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Nan'mei Comprehensive Development Zone, Nan'an City, Fujian Province, China
Post code: 362300

Telephone: 0086-595-86279723

Facsimile number: 0086-595-86280555

Please provide the following financial documents for the two most recently
completed financial years plus all subsequent monthly, quarterly or half
yearly statements:

e chart of accounts;

¢ audited consolidated and unconsolidated financial statements
(including all footnotes and the auditor’s opinion);

“PUBLIC RECORD”.

¢ internal financial statements, income statements (profit and loss
reports), or management accounts, that are prepared and maintained
in the normal course of business for the goods under investigation.

These documents should relate to:

- the division or section/s of your business responsible for the
production and sale of the goods under investigation, and

- the company.
AU N A THEE A G 0y, ZEE s AR I 55 i i
- SR,
- HTHRE CEREREM T AR E WD
- WIS AR, IANIRER (RNEMR IR, B ERIK T, XA IR R T 5 P
LI 55 B
FFRIAH
AP T RIA S R T AL A W

We attach:

(D 2012 completed financial year chart of accounts (four charts);
(@ 2013 completed financial year chart of accounts (four charts);
(@ audited consolidated financial statements of 2012(annual);

@) audited consolidated financial statements of 2013(annual).

4. |If you are not required to have the accounts audited, provide the unaudited
financial statements for the two most recently completed financial years, together
with your relevant taxation returns. Any subsequent monthly, quarterly or half
yearly statements should also be provided. 4 & A& B A E R EH %5, ER AR
TR THERER BT 55 50k, DUSHHRIIBIORIE . BEFERRH, 2 eI
54 TR BRI
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NO &

5. Do your accounting practices differ in any way from the generally accepted
accounting principles in your country? If so, provide details.
BTV 55 555 2 5 5 0t w) A e 2 16— R I S5 HEMIE R AN IR i, g 1.

NO &

“PUBLIC RECORD”.

6. Describe the significant accounting policies that govern your business’ system of
accounting, in particular: EHEARIRNITA R LR 7 EERM S I8, Fealk:

the method of valuation for raw material, work-in-process, and finished goods
inventories (e.g. last in first out —LIFO, first in first out- FIFO, weighted
average); weighted average AT 3535,

costing methods, including the method (e.g. by tonnes, units, revenue, direct
costs etc) of allocating costs shared with other goods or processes (such
as front office cost, infrastructure cost etc); by weight (tonnes);$% E &
()

e valuation methods for damaged or sub-standard goods generated at
the various stages of production;

e Accounting by having some discount on the weighted average
base on the aluminum ingot quantity used in month

PLE A 5 ST BB 2 A — KL 0T —E Frinit i

e valuation methods for scrap, by products, or joint products;

e Accounting by having some discount on the weighted average
base on the aluminum ingot quantity used in month

P2 A S B R E A — RmBCT i T — e rinittr

e valuation and revaluation methods for fixed assets;
o RJFEIERLA According to original cost

e average useful life for each class of production equipment and
depreciation method and rate used for each;

average useful life: 10Year ~F354# IRt [B): 10 £

depreciation method: straight line method #7IH 7 1%: “FHFERE (HL
SEIHERD
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e treatment of foreign exchange gains and losses arising from
transactions;

¢ reckon in finance costs directly B %33 W 55 %% H

“PUBLIC RECORD”.

e treatment of foreign exchange gains/losses arising from the
translation of balance sheet items;

not applicable A& H

inclusion of general expenses and/or interest;
reckon in finance costs directly B 31 55 %% H

e provisions for bad or doubtful debts;

o HEAVSTBUORTHE, SKhAERIKE B H

e expenses for idle equipment and/or plant shut-downs;
not applicable £~i& H

costs of plant closure;
not applicable £~i& H

restructuring costs;

not applicable A&

e by-products and scrap materials resulting from your business’
production process; and

o EHFE. G¥

e Re-melted, carry-over

o effects of inflation on financial statement information.

o IRRIMERATH, EXHEHE TR

e Valued by original cost, not reflected in the accounting

JEARHRIAG A, N, kBT (Pla R, deitdeth, PHEER)

Wese 7730 JivE (IR, #52, WON, BERRARSESE) B R A S el I
MREFFRIBE A CELAndp 2 SR, FEmtist it 2 1 5555
FERAT S AP AR A G B VEE T i
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- PRESIO RS, 357 il A 12 Pfrin ?
- ] 5 B 7 F) 6 SRR A 5

“PUBLIC RECORD”.

- B B () 158 FH 4 BRI R A0
- i1 T iz i AR IR AR 5 A5 7

- TR B SR AR IR T
- — M5 AR .

- HIKBUR;

- 2% R LA RS P 42 ) ) 9% 5
- ERLIPREIINEPN

- HEHH;

- R AP IR R

- ITRRZAK IR

7. Inthe event that any of the accounting methods used by your business have
changed over the last two years provide an explanation of the changes, the date
of change, and the reasons for it.7ei:f 2z [ > 2 T E R AR 254 77k 2 A 1
W, AR HI LA R ?

7 5 Income statement 39

Please fill in the following table. It requires information concerning all products
produced and for the goods subject to measures. You should explain how costs
have been allocated.iff 5& st  #ek. & B3R 58 BT ¥ KBV SR RS B A e .
Rt BRI S BRI A

Prepare this information in the attached spreadsheet named "Income
statement".

HHES LU PRI EIER . BB BATER
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Gross Sales (1) %’%Hﬁ
(1)

Sales returns, rebates
and discounts (2)

BT, IRIEFTHI(2)

Net Sales (3=1-2) IR B &
PrHn AR 157 5 B
(3=1-2)

Raw materials (4) J& A4 )
(4)

Direct Labour (5) Eil%%ij]

J5A(5)

Depreciation (6) $T1H (6)

Manufacturing overheads (7)

fil & WA (7)

Other operating expenses (8)

HAbIRAE A (8)

Total cost to make ‘3’ frﬁi
Z%(9=4+5+6+7+8)

OPERATING INCOME E V.

LN

(10=3-9)

Selling expenses (11) %ﬁ%%

i (11)

Administrative & general
expenses (1 2)%@%)%

Financial expenses (13)

W25 %

SG&A expenses ‘3’1"‘?%
(14)=(11+12=13)

INCOME FROM NORMAL
ACTIVITIES (15)=(10-14)

Interest income (16) %'J %q&

EVA
A

I

Interest expense (enter as

negative) (17) il %%ﬁﬁ

Extraordinary gains and
Losses — enter losses as
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negative (18) & #}IS A\ i1
9% — TV 40

Abnormal gains and losses —
enter losses as negative (19)

REFRUSN AN R~ Tl
LIIREIPS

PROFIT BEFORE i il Ui

A
TAX (20)=(15+16+17+18+19)

Tax (21) i i

NET PROFIT (22)=(20-21)

eI

Note: if your financial information does not permit you to present information in accordance
with this table please present the information in a form that closely matches the table.

B S SR AE 0 9515 B AN REIZ IR LA RIS 1035, 1 Bl — 00 L3R LU e il () SR M 35
=

TS B F

See attachment of Exporter Questionnaire

This information will be used to verify the completeness of cost data that you

provide in Section G. If, because of your business’ structure, the allocations would

not be helpful in this process, please explain why this is the case.
MG EF I PZL G A I A . WSROI Wl 25 g5k fl e, A
SAEXN RS, EEREAH A A XS

A-6 Sales 4

State your business’ net turnover (after returns and all discounts), and free of duties
and taxes. Use the currency in which your accounts are kept, in the following
format:

fah ST A I E AT GUERB TR i) |, FSCR LRI, oz ARk Iem, HELR

&

Prepare this information in the attached spreadsheet named "Turnover".
IFHE AL, FTRIERMGEE, RIEAEE L

Most recent Assessment period:
completed financial 1 April 2013 to 31 March
year (specify) i ff 2014 BffH): 2013.4.1-

SH4EE 2014.3.31
Volume Value Value 4
Volume # it
W E X = Bl
Total company turnover
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(all products) A &) & (1)E AT
(BT 7= i)

Domestic market [E 4 1177

Exports to Australia H 1713k
FIE

Exports to Other Countries i [
25 1 =K

Turnover of the nearest business
unit, for which financial

statements are prepared, which
includes the goods under

consideration 3% %= i
WERE LGB, BIAKE
=RV E= R

Domestic market [E 4 1i73%

Exports to Australia H 1713k
FIE

Exports to Other Countries i [
B HA X

Turnover of the goods under
consideration 1 25 7= i 1 &
NI

Domestic market [E N 3%

Exports to Australia H} 1 [k
F

Exports to Other Countries it [
B HoA 5 5K

This information will be used to verify the cost allocations to the goods under
consideration in Section G. X MGERGHHTEIEZL G #7518 VB =i 19 72/ o

Also, you should be prepared to demonstrate that sales data shown for the goods is
a complete record by linking total sales of these goods to relevant financial
Statements.

UL TR D720 5 R B TR 2L it H B B A e B 10 oR R T e i (1 B A
HR AR B R 55k

W% A
See attachment of Exporter Questionnaire (2013.4.1-2014.3.31)
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“PUBLIC RECORD”.

SECTION B — SALES TO AUSTRALIA (EXPORT

PRICE)
B - O EEAFIE 4k

This section requests information concerning your export practices and prices to
Australia. You should include costs incurred beyond ex-factory. Export prices are
usually assessed at FOB point, but the Commission may also compare prices at the

ex factory level.

You should report prices of all GUC shipped to Australia during the Assessment
period.

The invoice date will normally be taken to be the date of sale. If you consider:

J the sale date is not the invoice date (see ‘date of sale’ column in question
B4 below) and;

o an alternative date should be used when comparing export and domestic
prices
you must provide information in section D on domestic selling prices for a matching
period - even if doing so means that such domestic sales data predates the
commencement of the Assessment period.
BB i HET A A H] LI FEAFE I SEEERIOE o T B H1 1) 0« %
B2 FOB, [HAZHFHK A]GE s 2 H ) M K-F L O %
N T 77 BT H AL 2 — BT 1] 1 2T 7 s 074
K FEH A A B A, AR A
o HEHWIELRKETH (155 B4 #E A —F) ;
o CGIEEH TINS5 O R L T
Bt ZHEME D B I, 2EAT AT 1] B A 5 B 017 BITLELE 1y 119 4 B B A2 T 3 0
BHINTH o

B-1 For each customer in Australia to whom you shipped goods in the
assessment period list:

name;
address;

contact name and phone/fax number where known; and

trade level (for example: distributor, wholesaler, retailer, end user,
original equipment).

FERG LT ITE], 4 A A B A 4 ORI R IR 6 23 7 2

. w4,

e “PUBLIC RECORD”.

. Hbdk;
. PR NREE, £
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. WK (Plangetem, M, T8, BERENE, JRig) .

In the review period:
COMPNAY: name of Company confidentila
ADD: confidential address

Contact-Person: confidential name and contact details

trade level: A IWLFE NE N —24 847 (domestic initial

distributors)

. We regard it as a domestic initial distributors

B-2 For each customer identified in B1 please provide the following information.s$+7&

B1

(@)

F R P IER AT E S

Describe how the goods are sent to each customer in Australia,
including a diagram if required. &R 4% 7™ fo B4 1832 SRR A
2 NIREHA,  ALHE TR 2 — A

Confidential name of company . send order to MINFA — MINFA quote the
price and Confidential name of company., LTD. confirm and arrange deposit

—MINFA start production

— MINFA inform clients when finish production

— MINFA arrange shipment

— Confidential name of company. arrange rest payment

—AUSTRALIA CLIENT get information from carrier (ship-owner) and clear
the customs

—AUSTRALIA CLIENT get the goods
Y S R N R AT B G [HK
“PUBLIC RECORD”’..

— AR, IR O A R I HET &
— MR IR
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g teE, BRI

— [ R AR IS

S R U /NI RS E [

—WAHIZ PR RKIE N (AR EBRE, ZHEER
—SWRHMIEE R, FR5Y

(b) Identify each party in the distribution chain and describe the
functions performed by them. Where commissions are paid indicate
whether it is a pre or post exportation expense having regard to the
date of sale.

VBRI P A ERIE ] IR SO, 1R S A
B H AT EE 2

1. Confidential name of company .: Buyer. They purchase profiles from

MINFA;
FHW BB AT KT WKW SKARRA ;s R RHE Y E W
— I

Confidential name of company Company: buyer. Anyone who buy
aluminum from Minfa will be regarded as the domestic initial
distributors.

2. MINFA: Producer & Seller. In general-way, we often quote CFR price to
our clients. So we also often arrange shipment for client;

WA AT B K KT . ok, BATIEE R CER ré ),
It CABRAN 22 5 N8 P S s

3. AUSTRALIA CLIENT: End user for construction project. They also clear
the customs.

4. “PUBLIC RECORD”.

BRA 2/ TR ERMEE, It i siEk.

Australia BCR Company: the direct users of the orders and they are
also responsible for customs clearance.

MINFA direct contact with Confidential name of company .

HRAF BEES EEE B2 R AR BRR
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Explain who retains ownership of the goods at each stage of the distribution
chain. Inthe case of DDP sales, explain who retains ownership when the
goods enter Australia. i fifRrEIA TR R i — P2 0t 12 (740 DDP 858, ke
HIRYREANR AN 5, R

In the business:

Confidential name of company is Buyer and MINFA is Producer & Seller.
MINFA is only in charge FOB or CFR (often) Trade-Terms.

MINFA retains full ownership of the Goods before it get payment for goods.

Confidential name of company retains full ownership of the Goods after it pay
goods’ value.

After Confidential name of company arranged all payment of goods’ value,
MINFA make telex-release according to Confidential name of company
requirements.

TEZ G

BB AR RS, WRAT RN KRS SRR,
[l % 2 3L FOB 5 GFR 5153 A 50K

RS, B F A T AL
B 2R AR A IR, A RMPTE L.

2 B I R AR SR BUIUR R 2w TR A 2 R A ] A 2
R, KSR A A T2 7

“PUBLIC RECORD”.

(c) Describe any agency or distributor agreements or other contracts
entered into in relation to the Australian market (supply copy of the
agreement if possible). fifiik L1~ 24 B34y NRAH) L f5 2 5 A AR B 244 7
BAEE AR S ? ANFRERE, HRESED

MINFA is in charge FOB or CFR (often) Trade-Terms in the business.

For MINFA COMPANY, there’re no any agency or distributor agreements
entered into in relation to the Australian market.

ERZ G, %A FH FOB 8% CFR %2 5 & JCk#1E .
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8] 5 o ) AE KM A AR 7o B

Explain in detail the process by which you negotiate price, receive
orders, deliver, invoice and receive payment. If export prices are based
on price lists supply copies of those lists. VEAfERAIHER RS, FEliT .,
R, REFGR? W DA R T TG s, BRI Bt

For whole distribution chains:

MINFA Company only do business with Confidential name of company
(include negotiate price, receive orders, deliver, invoice and receive payment,
and other steps).

The export prices are based on weight valuation, but for the individual, which
need deep processing products, is according to per pcs valuation. We enclose
an example for your reference. Please see attachment of B-2-e.

Xt EA R

B ey RN A M I 2 A RIS S (SRR, AT 8, &
B, REEAWGK, 5 .

O R — AR R T R T, (BTN, R R,
REAES . BATME E— BT ]ART55 %, WHHAE B-2-e.

“PUBLIC RECORD”.

State whether your firm is related to any of its Australian customers.
Give details of any financial or other arrangements (e.g. free goods,
rebates, or promotional subsidies) with the customers in Australia
(including parties representing either your firm or the customers).

VLIS AR R A AR — DMBRRA 5 A KR 7 BRSO R - (5t
N B ARELTT ) IOVEAR M 55 B o sz HE (R, e, IR0 e )

A AR R 2 2 A ELEEC R . #:2 H Confidential name of company
HE TN REHA].

We do not contact the Australia clients directly. Instead, the orders are placed
Confidential name of company.

FAT E—1-F, PAL IR A& #AN, F 5] A1 Confidential name of
company 2 7 [ 52 G A kAR R I BRAT/KE., HOAT O Ktk
L
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Attached pls find the accounting docs (the remittance copy is in Chinese)
regarding the trade with Confidential name of company LTD.

(f) Details of the forward orders of the goods under consideration
(include quantities, values and scheduled shipping dates). il {1943 i
IRIT 5 CEFRECE, SRR Tl i & B [a)

RS B
See attachment of Exporter Questionnaire (2013.4.1-2014.3.31)

B-3 Do your export selling prices vary according to the distribution channel
identified? If so, provide details. Real differences in trade levels are
characterised by consistent and distinct differences in functions and prices.
A e SRR E ERIE AN ? ke, T REEEN . RIENE BZERER RA
[ B IRIE I 2 IR E ) RIMAET) RE A% FIE 2 B2 1 25

P AR A AR S IRIE T AR . PO R A 7] H RIS T 73 9506 # 5L
—ERBNHEREE, TULRAEZNHASER%ESR . FMC has not yet developed a
complete distribution channel including different trade levels, thus there is no prices
variation regarding that.

“PUBLIC RECORD”.

EXCRENS, MR AR R LI R A S RO E N — R R, BT R
JRAANF, TR 1) e 2 B B it 2 0 22 R A ] O A LR AR B 4 R A — 704
7R (K30 M W ol e — 2

As already mentioned Confidential name of company company is regarded as
domestic initial distributors by Minfa.

And Minfa sold goods to Confidential name of company at a slightly higher price
than to other domestic initial distributors because of different packing cost.

B-4 Complete the attached named “Australian sales” listing all shipments (i.e.
transaction by transaction) to Australia of the goods under consideration in
the importation period. You must provide this list in electronic format.
Include the following export related information:

SEINFE A N BUCRITE A 627, 5 3k 1) B B0RORTE (0 R4 M5 .. i LA R I X
FI, 4G HHREE.

| Column | Explanation it 4]




29

heading # g

Customername | Confidential name of company |7V 5 9}, % 4% /2 7]

w AT

Level of trade ¥ | —2247 44 #f initial distributors

5y K-

Model/grade/typ | direct purchasing/ general trade

e P/ A g B XMW — R 5

X

Product code 7= RBS-XXXX-X, Please see attachment of C-2.

AR AR %' RBS-XXXX-X, VI C-2 Pt

Finish %[ii 4t# | Chromaking profiles £t %! #4

Alloy code & 4; 6063

e}

Temper grade T5

R

Invoice number I, 7% 45 B4

R See attachment of Exporter Questionnaire (2013.4.1-2014.3.31)

Invoice date % D0, F A% B

2 H 31 See attachment of Exporter Questionnaire (2013.4.1-2014.3.31)

Date of sale BINR 2 H .

i H Same as Invoice date.

Order number {] | W3 b4

[-R =) See attachment of Exporter Questionnaire (2013.4.1-2014.3.31)

Shipping terms C&F & FOB

HEIZ S FOB 5, FOB+ifiiz %%

Payment terms Agreed payment terms e.g. 60 days=60 etc [ii] & (1)1 % 14,

INE VY bt 60 K55

Quantity 7 & Quantity in units shown on the invoice. Show basis e.g. Kg. %
SRR PR AT, tin KG.

Quantity % & Eg quantity inkg. %A 7ibEr

(kilograms)

(Quantity Quantity in units/pieces. 1% % 5 & &

(units/pieces)#j

FEM/30)

Gross invoice
value 7z 551 &

S

Gross invoice value shown on invoice in the currency of sale,

excluding taxes. 7521125 [19 5 Gl 6 T4 2 80, B ER Ak

Discounts on the
invoice 7z uiHi

IR

If applicable, the amount of any discount deducted on the invoice
on each transaction. If a % discount applies show that %
discount applying in another column. 1 5 1] LL{#i%, k& %
s W AR EE, S S R BoRdrin

a %.

Other charges
HoAi [ %%

Any other charges, or price reductions, that affect the net invoice
value. Insert additional columns and provide a description. :{if
PR, BBy, WHESRWARENER. AR —E, JFH
P AR -

Invoice currency

The currency used on the invoice 7z 2% 51 FH (1 % i fif 25

Exchange rate
b

Indicate the exchange rate used to convert the currency of the

sale to the currency used in your accounting system & H{ % 4%l

4% 7 1 55 RAERE BIR S LR (I
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Net invoice
value in the
currency of the
exporting
country PAA[H
T E IR S
ek

The net invoice value expressed in your domestic currency as it
is entered in your accounting system ZiCF/RA 1 5% Z 4t 5L LA
A [ B S ) A R A

Rebates or other
allowances iR it

The amount of any deferred rebates or allowances paid to the
importer in the currency of sale 1+ £ 3 17 DASE 47 0 8 2 EE U

B oA G f 75 3L 5 SEBR G AT 7 i o
Quantity The actual amount of quantity discounts not deducted from the

discounts #{ =

40

invoice. Show a separate column for each type of quantity
discount. ¥A MK S k2 SEPr B EHrin. AR —fHE
AN EE T

Ocean freight**

The actual amount of ocean freight incurred on each export

iz shipment listed. 7EAF /X H 11217 5 L 1 SE BRI 480
Marine Amount of marine insurance ##iz {5 44

insurance iz

PR

FOB export The free on board price at the port of shipment. i 131 FOB

price** FOB
%

ik

Packing*{u, %

Packing expenses ] 1 2% il

Inland
transportation

costs* W [tz

Inland transportation costs included in the selling price. For
export sales this is the inland freight from factory to port in the

country of export. 7E4H & Mg A& ARSI #E. NI

g B0 K1) 2

Handling, Handling, loading & ancillary expenses. For example, terminal
loading & handling, export inspection, wharfage & other port charges,
ancillary container tax, document fees & customs brokers fees, clearance
expenses* #1F, fees, bank charges, letter of credit fees, & other ancillary charges

P& Hn st

incurred in the exporting country £ 1E, 25 #& M in#%. o, i
SkfefE, Ok, SFIHARZEH, TR SO, RE
W, HRW, BATTEY, EHIER S A A

Warranty
&
guarantee
expenses
RS YL
TR

Warranty & guarantee expenses {45 & 1H {4 2%

Technical
assistance &
other services*

Expenses for after sale services, such as technical assistance or

installation costs. & 5l 55 %%, L UnHi AR Bhak s 2225 2%

BOR MR ST B e

i i 55 3%

Commissions™ Commissions paid. If more than one type is paid insert

14 additional columns of data. Indicate in your response to question
B2 whether the commission is a pre or post exportation expense
having regard to the date of sale. {450 ft. WA IE— T
WA iR B2ER, EEA NSRS
JERAE?

Other factors*H Any other costs, charges or expenses incurred in relation to the

VS exports to Australia (include additional columns as required).

See question B5. LA F3 K 2 H O RHOCH) 2 H . WL B5

Notes
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** FOB export price and Ocean Freight”: FOB H K i i Flifiz %

FOB export price: an FOB export price must be calculated for each shipment - regardless of the
shipping terms. FOB price includes inland transportation to the port of exportation, inland insurance,
handling, and loading charges. It excludes post exportation expenses such as ocean freight and
insurance. Use a formula to show the method of the calculation on each line of the export sales
spreadsheet.

Ocean freight: as ocean freight is a significant cost it is important that the actual amount of ocean
freight incurred on each exportation be reported. If estimates must be made you must explain the
reasons and set out the basis - estimates must reflect changes in freight rates over the assessment
period.

Freight allocations must be checked for consistency.

* All of these costs are further explained in section E-1.
FOB i Hfir#%: FOB th B #% UL M THE, AE M. FOB s f04 284 3k 1)z 4
o, NERORES, #R4F, MEEzdh. Aufhismt, teimEsaRg. H—PNaXRE
PRI DR TR TS
MFiE o RIS o MR E R A, R O SERRIEIE o 2 IR BT . W R Zn B A
T AR ZUPRREE JER IR AR R 5 AR 4R - 38 0 200 S Butied 25— BN )i 33 2R ) A2 A
VI8 98 e RS 2B — Uk
W AE E-1 B SRS T I B

R A
See attachment of Exporter Questionnaire (2013.4.1-2014.3.31)

B-5 If there are any other costs, charges or expenses incurred in respect of the
exports listed above which have not been identified in the table above, add
a column (see “other factors” in question B-4) for each item, and provide a
description of each item. For example, other selling expenses (direct or
indirect) incurred in relation to the export sales to Australia.

W ERA b i AR S FTBCE AE LR BI Y, 57 B4 S5 —AT51H, JIf HAes—mip
SefitiR . eandLAb e B S (CEREEEE (M3 I8 A3t EHBR T o

BATEA HAD P RAT TR &AL LR FIH . There are no other costs, charges or
expenses incurred in respect of the exports listed above which have not been
identified in the table above

B-6 For each type of discount, rebate, allowance offered on export sales to
Australia: & BRI 8 — 00, [, kb

- provide a description; and
- explain the terms and conditions that must be met by the importer
to obtain the discount.

Where the amounts of these discounts, rebates etc are not identified on the
sales invoice, explain how you calculated the amount shown in your
response to question B4. If they vary by customer or level provide an
explanation.

“PUBLIC RECORD”.

- IEREER,
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PR E 1R 7T DASRASX Le AL B AR 2 A AN L3R

INRAE R ZE T B PRI LT, (RN AN s, IR B AT AU, 1 B4
A R . R e AR B T, TR AR

FATH DR E A0, [Bl40, %M. There’re no discount, rebate, or

allowance offered on export sales to Australia.

B-7 If you have issued credit notes (directly or indirectly) to the customers in
Australia, in relation to the invoices listed in the detailed transaction by
transaction listing in response to question B4, provide details of each credit
note if the credited amount has not been reported as a discount or rebate.

U SR B A AR OCRIE K 2 R A R IR 1 (BRI ECE ), i 7RI 35 B4 7 tH A
o IR R AOLHTY o A0 RS AR BT Bl 101, RS AT bl ?

NO.%f .

B-8 If the delivery terms make you responsible for arrival of the goods at an
agreed point within Australia (e.g. delivered duty paid), insert additional
columns in the spreadsheet for all other costs incurred. For example:

IR R FAKFERATIRHREE Y BZRARAE (RWmZEBEZH) , WA RS REK

A, b
Import Amount of import duty paid in Australia
duties
Inland Amount of inland transportation expenses within Australia
transport included in the selling price

Other costs Customs brokers, port and other costs incurred (itemise)
yEign| FERH L. 1) 3 H SR 00
FAL
P fili BLETE BT A BFE IR M ) Y iz 4 9%
iz
N T REDE N 2 G S F0 A 9% 1
%

NO.%H .

B-9 Select two shipments, in different quarters of the importation period, and
provide a complete set of all of the documentation related to the export sale.
For example: A, HERS 4 52 —1RE), REOEE—a e H
AHERFA XX, .

- the importer’s purchase order, order confirmation, and contract of
sale;

- commercial invoice;

- bill of lading, export permit;

- freight invoices in relation to movement of the goods from factory
to Australia, including inland freight contract;
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- marine insurance expenses; and
- letter of credit, and bank documentation, proving payment.

The Commission will select additional shipments for payment verification at
the time of the visit.
HECIR T8, T RN, S S,
AR,
PR, OVFA]HIE
M) BIPRAE 2 5m o A 5% . B ARG IS &
M iE ORI 2 1
HMEHIRIE, AT, Az .
WG FRAE S RIS A 7] g a3 HAth ) g8 ST AR A AT

Please see attachment of B-9. L[f{14 B-9.



34
“PUBLIC RECORD”.

SECTION C - EXPORTED GOODS & LIKE
GOODS 4 ngmmxsm

C-1  Fully describe all of the goods you have exported to Australia during the
assessment period. Include specification details and any technical and
illustrative material that may be helpful in identifying, or classifying, the
exported goods. 5% iR £ i 2311 5t A At 0 BRI BT A 72 o A B
B, FARMEAMEIE, FBITFERH, B O,

FA] Y FEREAAH) . () 7= it 2 FH T Confidential name of company &] )% 77 i, K#HB5>
A, B8N 6063-T5, I T-HaRmnE . Bt EAHRH A SR B C-2 M)t S
% (He A B ARSI ).«

The products exported by FMC to Australia is the patent Confidential name of company, most
are chromic materials, alloy 6063-T5, used for wall strengthening. Please see attachment of C-2.
Pls find the pictures for relevant sizes for your reference (with specifications of sizes.)

C-2 List each model/type of the good exported to Australia (these models should
cover all models listed in spreadsheet “Australian Sales” — See section B of this
questionnaire). 3\ t F BB 5h B SR SFh GBS MiZA SR % B
FR R A I (1) 4 B RS 3 40D

RBS-XXXX-X, Please see attachment of C-2.

C-3 Ifyou sell like goods on the domestic market, for each model/type that your
business has exported to Australia during the assessment period, list the most
comparable model(s) sold domestically and provide a detailed explanation of the
differences where those goods sold domestically (i.e. the like goods — see
explanation in glossary) are not identical to the goods exported to Australia. i
RAFEEAHERLUN™ W, LA AR E O BPCHERH>RES, 5 HHATEHE
I E A = RS G S CLRNERD |, FFH ALV A FORE AN H D 2 3ROCRIE (197 &
20 4k

Provide your response to this question in the attached spreadsheet named “Like
Goods” detailing as follows: i i % F# & E, R4

“PUBLIC RECORD”.
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H H7 A S

HNAE

Product code of each
model of the goods
exported to Australia

He 1 BRI 97
S

RBS-XXXX-X,
Please see
attachment of C-2.

%5 RBS-XXXX-
X, W C-2 0
Ga

Product code
of
comparable
model sold
on the
domestic
market of the
country of

export [ /4
45 1K)
7= A

NO & f1

If goods are
identical
indicate
“YES”.
Otherwise
“NO™ i1 5t 7=
rm A FH (A

ffy, % yes,
AN[H] (31 no

NO &A1

Where the good exported to
Australia is not identical to the like
goods, describe the specification
differences. If it is impractical to
detail specification differences in
this table refer to documents which

outline differences 1 4 7= it & AN [
(1, VSRS =R . R IGik
wIA, VG P BT Rhm H AN E 2 Ak

I i 4 Confidential name of
company [F1%F], HETEKA%
A3 SRACA T T A S ACL 34 £ 7= i
TEE N4 . The products are
patent Confidential name of
company we do not sell similar
goods domestically.
(EIRAE G I AR H R &
& IR GEBARER)
AEALA: F= T2 Y A P2
CASEARAT MBS A R 22 F 1 EE
#. But we will provide the
details of products for domestic
sells of the same alloy, similar
sizes (according to diameter of
die) and produced in similar way
so for your fair Cost-
Comparison.

Please provide any technical and illustrative material that may be helpful in
identifying or classifying the goods that your business sells on the domestic

market.

R T By T 00 B 732858 2 =] 69 8 21 [ P9 TiT 17 dn B SO B 18 AR

e, PrdfEr= A Confidential name of company & #, H #i & 7¥&A 2180

0 T FR SR AL i 1 7= i PE B N 55 . % T Confidential name of company (1453 8 K F1] 7
(= hh, FAEF= M (Fr%) L, Frth Confidential name of company (RBS-XXXX-

“PUBLIC RECORD”.

X) , HEAME—ME, bR 5 3 5 E A T BRI BRI S A h HAth B 5K T 51 X FF

*.

As mentioned above, The Goods are patent of Confidential name of company we do not sell

the like goods domestically. For such products, we indicate on the packing(label) the special
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codes (RBS-XXXX-X) for Confidential name of company which are unique and could be
distinguished easily from sells to domestic and countries other than Australia.
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SECTION D — DOMESTIC SALES w4 o-mmas

This section seeks information about the sales arrangements and prices in the domestic
market of the country of export.

All domestic sales made during the importation period must be listed transaction by
transaction. If there is an extraordinarily large volume of sales data and you are unable to
provide the complete listing electronically you must contact the case officer before
completing the questionnaire. If the case officer agrees that it is not possible to obtain a
complete listing he or she will consider a method for sampling that meets the
Commission’s requirements. If agreement cannot be reached as to the appropriate
method the Commission may not visit your business.

The Commission will normally take the invoice date as being the date of sale in order to
determine which sales fall within the assessment period.

If, in response to question B4 (Sales to Australia, Export Price), you have reported that the
date of sale is not the invoice date and you consider that this alternative date should be
used when comparing domestic and export prices you must provide information on
domestic selling prices for a matching period - even if doing so means that such domestic
sales data predates the commencement of the assessment period.

If you do not have any domestic sales of like goods you must contact the case officer who
will explain the information the Commission requires for determining a normal value using
alternative methods.

ULl TR U LT 519 ] P 17755 4 B DR 1 o
LV BT Y G 0 —E —BHIT ]« AIRE IRABIG EEH 25 4 m] T4 e B
T, A AT S I I 5 T 2 HTE S BCR. 41R BCR Jal & 74K 17 55 B I B
Wi, Bl TA] LG I R TG FE A 2519 77702, LA ZIHETNT ZER s AR Z 5 AL T 77 4 R 77
B 1)1, BEKFGIE I -
HEF 3 ARSI IGTE TR 3T 5 TR L i oA 6 4 2 T o 2e AT o

1B/ 5 B4 5 7 (RAFIIRHIHTE H 0% IRE R4 6 A 2R AT,
A7 HEEC TR Y 85 57 D1 45 T T 0 P I B LU FF— T A, (R 2R AV B 1] 1 15
HIETE 1% Rl EXFE IR 3 A 1 8 25 T I 20T ). o

IR A T RSN i 2V (RS TES BCR, TR R MR D 7 B R
R IE AT T FEH 272

D-1 Provide:

- a detailed description of your distribution channels to domestic
customers, including a diagram if appropriate;

- information concerning the functions/activities performed by each party
in the distribution chain; and

- a copy of any agency or distributor agreements, or contracts entered
into.
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If any of the customers listed are associated with your business, provide details of
that association. Describe the effect, if any, that association has upon the price.

Pepit:

U VR AR B B E R I IRIE, A R
- MEEREE MM RfTRE, M- AEEEE S S AR, RE S,

ARG B2 A FRA SRR, SRR R SR . JRIER, SRR T REREN
1o

[ 5 2w B A AN 5 2k DR AS [R] ) B 45 Z3E T AN [F] - The prices and the selling terms varies

by distribution channels.

A, 3 B E N ERIE L NN T, FEAH PR U R . MINFA’s domestic distribution

channels fall into below two categories.

A — NI RS Yl , ML T A48 The first category is regional dealers, for
construction.

LR 2 7] LR 45 AN TR XS ) — S A T, R R O S R 4% s MINFA sells to

regional dealers at most preferential price.

—RORYL, MR (CATEILATTD . NBL AR R, AR
DXk AT R e R B o T A — 2 70 e 97 B ) A D RO i SRR A B
PAs 2 18 5 [ A B 5 Hh BT RE S5 T LB 4% - Generally, in a big region(one city or
several), there is only one regional dealer. The regional dealer purchases the most volume of
MINFA constructing aluminium profiles and the selling price to them is the best domestically.

2.y 4H e PR A 4 R TE S 4 — R B R R i S AR E A (BE R
) . Regional dealers sell to secondary distributors or large construction end users (hundreds
tons and above).

— R R ROL LA "R (BHR/— S B B Dk R 7y, B T SR Lok
Xl or, BEEBARRS TR D) o« ZH MR REEARE (B . R
& (HE HHFBATUENAN (K WEEMHZE, W URR/N ST B

F# . Regional dealers will develop several secondary distributors(by towns, markets, or
technical demands). The secondary distributors will sell directly to end users, which will be
individuals (families) or small constructing projects.

— Rk, R AFIE S SR R R . Normally MINFA seldom deals with
secondary distributors directly.

“PUBLIC RECORD”.

TR BRI TR E A (B E L D SR — R R A R
¥ = . The selling price to secondary distributors or large construction end users is higher
than the price to regional dealers.
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b. B AR R (E) fAIRIE, B TARR T R A TS Ceeinist, il
M TR ARSUR. KRS TR, EGUR. HoAh T AUk 0 T 8 AFD -
The second category is the end users, for special industry. (For example, factories or companies use
aluminium products in the industry of household electrical appliances, furniture, lamps and lanterns,
transport, and others.)

X ARAR ORI TR CEenist, SHlpH TR SR, KRR, TREYUR. 208
sk HoAh TIPS fh L) BRARD , ERMXE T SRAR KR, I EREE
#54thfl1. For such special industry, MINFA deals with the factories or companies, selling products
to them directly.

T IR A RER G R I Tk, =i d e KRN~ 5m, A8iS. Rl n
THEREEER . A= G MR EEEA—F, FrblE R kS BRI #& %2 7% . However, for

such special industry, the products are usually patent requiring different alloys, surface treatment,
machining precision and production complexity, so MINFA is not able to describe the pricing
difference.

tednist, AL FRBTILEFES, 2 6061-T6 &4, M ITREETR. 4r= 5 MEfe
i AR EARVE A = 2R vh [ [ 2K bR GB5237-2008 wikE 2k ) + 1 FH T+ 28 s 1 7
a, HEETIRN 6082 G 6, MIREER. AL/ e i (B4 EARER A= ER
& v [ E K bR GBS5237-2008 EHEL) o« AU TREREER . A2 7= 5 MERR BE S A L
TR ERFZ, R =H S5 —BORRSUSREM s ER. & ZHK
fir#% 2= 7 AB1R K. For example, some products for household electrical appliances industry, the
alloy used is 6061-T6, the machining precision and production complexity is quite high(the design
drawing reads the production requirement is the GB5237-2008, the high precision level according
to the China’s national standard.); products for transport industry, the alloy used is 6082, the
machining precision and production complexity is the highest. The two kinds of products are both
calling for much higher precision and production complexity than constructing aluminium products,
and the prices for the three types of products are quite different.

fa 4~ : Diagram:

“PUBLIC RECORD”.

%) % 2~ 7] MINFA

A4 v

v
25y #i 74 Regional Dealers

A I 5 SRR b 45tk GESRZ RN NN A
Special Industry Ik} Special Industry

A N

— 5y Secondary JCA g R TR A R —#14y 415 Secondary —#4y 4% Secondary
distributors Large construction end distributors distributors
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HEMEME (DA (X BEMME (DA (X BEMME (DA (X BEMME (DA (X
FE) WU T AR FE) BN T AR FE) BN T AR FE) BN T AR
HAEA#) End HEMM#) End HEMM#) End HE#EMM#) End
users users users users

B THAF MYy, Wk RA LEBEEB2EEAT—FKER, BHEUFAEAN—%
ST R R R

For Australia market, MINFA has only one customer, Confidential name of
company which could be taken as the same as domestic regional dealer. Reasons are

as follows:

@ HHE AR KHME RGBS IS 22 AR — KB, BOR AL 2 M RIE AL

Ao 2RI Z s

Currently MINFA has only one Australia customer Confidential name of company there is no

different distribution channels and trade level difference.

@ MRMWIE FORAE: BRI EEIh 22 o m] BRI P s B e %, P ASR AR AL A D

W—2 4148 ; Purchasing volume: Confidential name of company., LTD purchases big
volume of products, thus we treat it as the domestic regional dealer.

@ M= e & e S FoR: Product usage and level:

M= dh TaE R, ISR 96 22 R 4 m B A dh 5 & O IE RS 6063-T5, A

W2 8H T —FE, B T34 f . From the point of usage, the patent to

Confidential name of company is made by alloy 6063-T5, same as domestic Regional Dealers

and belonging to constructing products.

“PUBLIC RECORD”.

M= AR R SR 9 22 R 4 ® A R A BN B I B A DA
JEEOR A7 BRI ZOR, R A iEam e,  BAR L ARTE i AR 7 2R A2 o [ [ 5K
prifE GB5237-2008 il 2, A/ L2, KbnitE 5 N4 E A — %0 I SR R

FE a2 A AH A . While from product level, the patent to Confidential name of company is
with surface treatment Mill-Finish, calling for normal machining precision and production

complexity, production requirement as GB5237-2008 according to China’s national standard,

so the production process and quality inspection standard are very similar to that for
constructing products supplied to domestic regional dealers.

BT U E=AT5 R F, BRI g A A mALE DS E A — o i, BRI
Ban E AN dh IBCIE A . AR AR IR ZR, 52 fr AR 65 45 1B A — 20 20 7o B0 A s A

=%, For above reasons, we treat Confidential name of company., LTD as the same as the

domestic regional dealers, and considering the distribution and packing costs for export products,
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the selling prices to Confidential name of company is a little bit higher than the domestic dealer
prices.

D-2 Do your domestic selling prices vary according to the distribution channel
identified? If so, provide details. Real differences in trade levels are
characterised by consistent and distinct differences in functions and prices./&f11
] P 5 0t AR N B SR AN R B A S 2 an SR T, SRRk, BIEMHR S
FERES FEARSEERENERES) RIMETRERMAE RS EE N ZE .

I D-1 #%-

In general, our domestic sales price is different according to each sales channel t, which is
illustrated in D-1 and please refer to D-1.

MIFA’s domestic prices and the selling terms varies by distribution channels. We have explained
in D-1. Please check D-1.

D-3 Explain in detail the sales process, including:

- the way in which you set the price, receive orders, make delivery,
invoice and finally receive payment; and the terms of the sales; and
- whether price includes the cost of delivery to customer.

If sales are in accordance with price lists, provide copies of the price lists.
HELIERIR, .

BTG, AXBIT R, RIT, REEAERAURBITUR: WE BT, AR & S R
Iz %k
U SRR AR S R0, IR AR T

a. Sales process for domestic is as follows: [E 45 L=ZIE T
1. BIA A% Set the price

A IRETIAR P 2B T — 08 ? e BREBRRM . ARER TR R TR ? AR5 1EA 1)
BERE. A7 L 2NN Set different prices by distribution channels.

29T AR S0 E, WI72E1T AT Sign the contract: Negotiate further with customer to
sign the contract.

3ATH: B/RIT LG R, FH2eHT 43K 00 Order: Customer places orders to MINFA and arranges for
deposit.

(UL FUE LR P e K SRR R — 2850, W DIASHSCAHT4) (Some key customers or

long term co-operated big regional dealers are not required to pay deposit.)

A7 [BRIAT AR, AR R A% s Production: MINFA manufactures goods according to
order and informs customer after production is completed.

SR Tk HARWEIR P R2B0URE, ZHEK T Receive payment: MINFA arranges delivery upon
receipt of full payment from customer.



42
(UM AEEERNE K EERRE R, WUEREIS SRR, BRFO

(Some key customers or long term co-operated big regional dealers are given the privilege to settle full
payment after receipt of goods or invoice.)

6. %K 5%: )T HEEANE RS IR, BRE R IR R, AT R A O T R SR F
FREH SR, [ RORAR AU R 125 9% D) ; Delivery: customers arrange pick up at
MINFA, or MINFA despatches goods to the delivery address as per customers’ request by charging
customers the transport costs.

TR WRIEET ARSI %' Invoice: MINFA issues invoices per goods selling value and
sends to customers.

—RBORUEL, BRI HE O, A ERFERRET, SESESERE, e TR,
The terms of sales and whether the price includes the cost of delivery will be indicated in sales contract
after negotiation with customers.

BrAEA A UL, —Mckiul, 8RR EERL H . The sales are normally by weight unless there is
specific indication otherwise.

b. Sales process for Australia is as follows: 8 K F MV it i& Z2TE 40 1
Confidential name of company send order to MINFA — MINFA quote the price and
Confidential name of company confirm and arrange deposit

—MINFA start production

“PUBLIC RECORD”.

— MINFA inform clients when finish production

— MINFA arrange shipment

— Confidential name of company arrange rest payment

—AUSTRALIA CLIENT get information from carrier (ship-owner) and clear the customs

—AUSTRALIA CLIENT get the goods

RN BRI AR A F OB B R

— AR, IR O 2 A R R HET &

— R IR

AR, R EME

— [ R B RIS

— EIRE B I 22 A AR AR

SRR Z PR RKIE N (R EBRE, ZHHER
—SWRMIEE R, FR5Y



43

D-4 Complete the attached named “Domestic Sales” listing all sales of like goods
made during the assessment period Include all of the following information. i fit
I3 o (R 7 9T 1) B 7 o ) B A

WA TRTOER. RGN EATHHE.

Column Explanation f#f¢
Heading £ H
Customer name Names of your customers. If an English version of the
2P A name is not easily produced from your automated systems

show a customer code number and in a separate table list
each code and name. X445, W B AFTiEMM
TR R G AT AR 1), G TR P AR, 7EH
I ) kg HLA) AR RSN 24

Level of trade ¥4

5y 7KV

The level of trade of your domestic customer [ A 72/ (1]

5 5 KT

Model/grade/typ | Commercial model/grade or type. 7l 51 74/% 44/ fh 2%

e Hit/ A 4/ Fil

x

Product code 7= Code used in your records for the model/grade/type

AR identified. Explain the product codes in your submission.
FEAR I S T ) B/ S R R 1R . R R
P2 17~ hnf i

Finish & i /b ¥ Aluminum extrusion finish (e.g. mill, painted, powder-

coated, anodized, other) A ff ()i ab s () ani 44, ki
AW i, EAEE)

Alloy code &4

International Alloy Designation System (IADS) alloy code

#il 2 e.g. 6063 [H| & ¢ 5 (IADS) L. 6063

Temper grade Aluminum heat temper grade (e.g. T5) k& (tbtn T5)
AREACT

Inv0ice number Invoice number 7z 25 -5-fit}

R

Invoice date %z
2 H Y

dtl H ﬁ”

Invoice date

Date of sale 45
= H

Refer to the explanation at the beginning of this section. If
you consider that a date other than the invoice date best
establishes the material terms of sale and should be used,
report that date. For example, order confirmation,
contract, or purchase order date. x5 A< H (1 e .
SRR H IIAE REH I, R H . e, 4T
AR, A A B Sk HY

Order number

Show order confirmation, contract or purchase order
number if you have shown a date other than invoice date
as being the date of sale.

Delivery terms
S

E.g. ex factory, free on truck, delivered into store

Payment terms Agreed payment terms e.g. 60 days=60 etc [ii] & (1] -] 3 5%

(R Pk, Hehn 60 K%

Quantity £ &t Quantity in units shown on the invoice. Show basis e.g.
Kg. RS SR E RS, Hin KG.

Quantity #7 & Eg quantity in kg. %24 iS5

(kilograms)

(Quantity Quantity in units/pieces. i 3 & 4 &t

(units/pieces)#j
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E (/50

Gross invoice
value K ZZ A
SH

Gross invoice value shown on invoice in the currency of
sale, excluding taxes. & 5% 2 av 95 i # B 19 5 2 B0
PNCERS) o

Discounts on the
invoice KZZH

HOEIE(

If applicable, the amount of any discount deducted on the
invoice on each transaction. If a % discount applies show
that % discount applying in another column. %15 AT L)
W, BRRRMITIEE. MRS, HES
—AEERYT a %

Other charges

Any other charges, or price reductions, that affect the net

HoAh 2% invoice value. Insert additional columns and provide a
description. FA IS A, ERMEM, FTHE LR A 2200 4
Wl A4, JFHRAR.

Net invoice The net invoice value expressed in your domestic

value in the currency as recorded in your accounting system %8 57 24

currency of the | ] it 45 7 45 i i LI AR [ 8¢ 1 1152 10 2 B 40

exporting

country %7

[ % MR R

A

Rebates or other
Allowances |71

The actual amount of any deferred rebates or allowances

in the currency of sale DASE AT HIE# EENG 1 77 20 H B s

B HoA FE G B BB o
Quantity The actual amount of quantity discounts not deducted

discounts 1 &

i

from the invoice. Show a separate column for each type
of quantity discount. 7% M & 5% B 25 1) S bR = 44
FE S — 1 BB R B B M.

Packing* i3 *

Packing expenses 1.%% %

Inland
transportation

Costs* W Ffiiz%
B FH*

Amount of inland transportation costs included in the

selling price 7£ 84 B i AL & B A Bl iz S

Handling,
loading

And ancillary
Expenses*#1E,
36 A0 HA B n
P

Handling, loading & ancillary expenses. 54, & #1F1H:At:
Bt 2%

Warranty &
Guarantee
expenses*{f1&

SARRBR

Warranty & guarantee expenses {15 & $H {4 2 H

Technical
assistance

& other services*
FOARH BhaiE H
o H

Expenses for after sale services such as technical
assistance or installation costs. &G iR% %, HIMBARE
BheliE 2% dt.

Commissions™

i

Commissions paid. If more than one type is paid insert
additional columns of data. &M fF. WMEAIE—TiFE
FAEA—1=. EHRY B2NES, REAEHSEHNEN
BRERRAE?

Other factors* H:
Al A 2R

Any other costs, charges or expenses incurred in relation
to the domestic sales (include additional columns as

required). See question D5. FAth 15 K& 2 44 11 3% A .
. D5
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Notes
Costs marked with * are explained in section E.

BHE
B B AR L E

SN B

See attachment of Exporter Questionnaire

D-5 If there are any other costs, charges or expenses incurred in respect of the sales
listed which have not been identified in the table in question D-4 above add a
column for each item (see “other factors”). For example, certain other selling
expenses incurred. WA HAR O HEATE ERB I, EEEDH AIN—AT. Flm,
T E 40 B B

No &

D-6 For each type of commission, discount, rebate, allowance offered on domestic
sales of like goods:

- provide a description; and
- explain the terms and conditions that must be met by the customer to
qualify for payment.

Where the amounts of these discounts, rebates etc are not identified on the sales
invoice, explain how you calculated the amounts shown in your response to
question D4.

If you have issued credit notes, directly or indirectly to the customers, provide
details if the credited amount has not been reported as a discount or rebate.

TR E, Y0, IRIE,

TE TR,
R T DASRAG I L AR EE A A A AR

INRAE AR ZE T B PR LT, [N AN s, IR B ATHE AN, 1E D4
RIS RRE R . WUR BT A RIS 2 P A R T CELERIBE TR0 R LA
T, RETR IR BRSO AT B [0 77 2R S 2

No &

“PUBLIC RECORD”.
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Select two domestic sales, in different quarters of the assessment period, that are
at the same level of trade as the export sales. Provide a complete set of
documentation for those two sales. (Include, for example, purchase order, order
acceptance, commercial invoice, discounts or rebates applicable, credit/debit
notes, long or short term contract of sale, inland freight contract, bank
documentation showing proof of payment.)

The Commission will select additional sales for verification at the time of our visit.
B E NIRRT, EREHENE 4 52— R, M D8 E R R 2K . R4t
P e B AN E S (LR, B, SRIEVT R, fA T, ERKEE, HrnelE B0, SEE
H, KEEFEPEESR, WSS FE, SRATRCRIEH S

g8 W] BEAE Uy In) IR TR IR BRI P RO B A% S

Please see attachment of D-7. UL[f{/4: D-7
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SECTION E — FAIR COMPARISON 4 E - s vatese

Section B sought information about the export prices to Australia and Section D sought
information about prices on your domestic market for like goods (i.e. the normal value).

B #57- CRER H 1 BRAFI L 45 B D B2 U & B A ik KIS B

Where the normal value and the export price are not comparable
adjustments may be made. This section informs you of the fair comparison
principle and asks you to quantify the amount of any adjustment. =1E& #ir#%
5 OIS AXT SRR, ATRE 2 R TR o TR R0 A 1 B A I I SR AL
FEAT A RE G300

As prices are being compared, the purpose of the adjustments is to eliminate
factors that have unequally modified the prices to be compared. @+, #H#E
HIH 19722 T IR AT 0 87T L

To be able to quantify the level of any adjustment it will usually be necessary to examine
cost differences between sales in different markets. The Commission must be satisfied
that those costs are likely to have influenced price. In practice, this means that the
expense item for which an adjustment is claimed should have a close nexus to the sale.
For example, the cost is incurred because of the sale, or because the cost is related to the
sale terms and conditions.

N T R EAL B AR R, Gl L AR A AN R T I A S AR B S A SR AH

FIX LR A ARSI ANAS . FESCER T, IXERE, AAESCH I E M RIZA B Y)

IR FR. B, FArRH, FOSEE, B R A 50 14 B S F k.

Conversely, where there is not a direct relationship between the expense item and the
sale a greater burden is placed upon the claimant to demonstrate that prices have been
affected, or are likely to have been affected, by the expense item. In the absence of such
evidence the Commission may disallow the adjustment.

2GRS I BRI FEHIER AT LB KN T 0 BT 1715 3 2% 22 1 T i 2 2

A FERRSENT . TR GG X FERTUEH R AT B

Where possible, the adjustment should be based upon actual costs incurred when making
the relevant sales. However, if such specific expense information is unavailable cost
allocations may be considered. In this case, the party making the adjustment claim must
demonstrate that the allocation method reasonably estimates costs incurred.

FER]REMIBIL T, AR AR O EH 45 o AR (R S BR OA AT TR . (A2, G SRR B AR 2R S B
AFTHATRERF A . FERXFMEN T, PR — 7 B A0EN, & BB 77 b TH TR A4

K192 o
“PUBLIC RECORD”.
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A party seeking an adjustment has the obligation to substantiate the claim by
relevant evidence that would allow a full analysis of the circumstances, and
the accounting data, relating to the claim. 2RI KI5 L35 AR LAt 4
T HT A6 OU AR L AR SR B e v B iE S i — 2K .

The investigation must be completed within strict time limits therefore you
must supply information concerning claims for adjustments in a timely
manner. Where an exporter has knowledge of the material substantiating an
adjustment claim that material is to be available at the time of the verification
visit. The Commission will not consider new claims made after the
verification visit. ¥ B AZULE A I TR ] Y SE B, BRI, AR AR R 1E B 2L
AT PR R IG o PUHS DR B R RS AR I R, WZ RS 2 4 A4 (R AR AR U7 )
RIS R] o WSO AN FEATE T AZ A 1) J 4 LR R A R DG

E-1 Costs associated with export sales

(These cost adjustments will relate to your responses made at question B-4, ‘Australian
Sales’)

H O BRI R B A
(LN TR 2 RIS B B 4, AT (KR A B3k, D
Transportation

Explain how you have quantified the amount of inland transportation associated
with the export sale (“Inland transportation costs”).
Identify the general ledger account where the expense is located.

If the amount has been determined from contractual arrangements, not from an
account item, provide details and evidence of payment.

R T AL ) A R f R S 1 D CIERIZ R o B Iz R SRR
TR o

IR EHEMETRPPRE, AN IR ITH , SRR SO SR .

N — R e —BORYE, EAH &R a AR T e B DA A I Py 4 5
i H N s ek .

The products of the domestic initial distributors : in general, Minfa products are
sold ex-factory price. Therefore, Minfa sells goods without inland
transportation fee.

“PUBLIC RECORD”.

H BRI 77 5 FRATTIRGE & 0 A% /& FOB 8¢ C&F fi#%. FOB 8t C&FH.& T I
EHztmse, PRl SERAIK T iy, NS IEA o 2100 S AR M.
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Products exported to Australia: the price we reported to the customer is on
FOB or C & F which includes the inland transportation fee, so the cost is
included in the general ledger account. And Inland transportation cost is about
2100RMB per 40’ feet container.

Handling, loading and ancillary expenses  ZBfE, J&HIR1H: fil i1 # /H

List all charges that are included in the export price and explain how they have
been quantified (“Handling, loading & ancillary expenses”). 5|t & 76 H L
WHBMPTA R, RS s GRAE, SRETRH AR B n 2 A

Identify the general ledger account where the expenses are located. 7Elk H ¥4
Hixeesh i,

If the amounts have been determined using actual observations, not from a
relevant account item, provide details.

AR SRR AL T I SE PR S, ASEMARRIK T IUH , 1SR BT TR
The various export related ancillary costs are identified in the table at
question B4, for example:#i5E 7L [ i B4 & T ARSI BN 2R, 51 4

(EDSEL(E 6

fith Sk mle R oADK 2%
LRGN

pais gINSS (S8
THR;

AT, 15 FIERY

HL At B 2 P

“PUBLIC RECORD”.

- terminal handling;

- wharfage and other port charges;

- container taxes;

- document fees and customs brokers fees;
- clearance fees;

- bank charges, letter of credit fees

- other ancillary charges.



50
B — R R —BoRU, BB &R ER ) . BT AR E &
(R A AR . A AR B n 2 F
The products of the domestic initial distributors: in general, Minfa products are sold
ex-factory price. So Minfa sells goods without operating, handling, and other
additional costs.
A BRI e BISCC3E, BRATRAE S (414 & FOB 8, C&F k. [,
FTA AR T E B O 2 . B T B-11 R AR RS P At, B

Products exported to Australia: as already mentioned that the price we reported to the
customer is on FOB or C & F. Therefore, all costs include China's exports cost only. In

addition to the inland transportation fee mentioned in E-1.1 mentioned in, it includes:

118 %% Booking fee 82 RMB/40’ feet container

FA{E 2% Document fee 400 RMB/40’ feet container 4

THC(Terminal Handling Charges)1100 RMB/40’ feet container
VM7 %% HINI sterilize fee 40 RMB/40’ feet container £

10K H 4 2% Cntr inspection information 4 RMB/40” feet container
9% %% Cntr inspection handling 8 RMB/40’ feet container

B customs declaration fee 125 RMB/40’ feet container A5

125 %% container seal - fee 10 RMB/40’ feet container Af

46 %% Cntr lift and load fee 25 RMB/40’ feet container A

FELEF 3137 %% Enter terminal fee 50 RMB/40” feet container

“PUBLIC RECORD”.

HLi#%: SURRENDED FEE 400 RMB/BL

193k Bf 44 %% : terminal surcharge 25RMB/40’ feet container
2R %%: ISPS FEE 30RMB/40’feet container

WEE 9. Port Construction fee 9ORMB/40’ feet container
WAL EIR fee 50 RMB/40’feet container

Total 2445 RMB/40” feet container LA b &1t 2445 N R /AR

3. Credit J&#7
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The cost of extending credit on export sales is not included in the amounts
quantified at question B4. However, the Commission will examine whether a
credit adjustment is warranted and determine the amount. Provide

applicable interest rates over each month of the assessment period. i H#H
TR P ANELFETE B4 2L IIEE. SR, WS A R R R R 5 A AR R
ERCET. A, & H R E AR

Explain the nature of the interest rates most applicable to these export sales e.g.,
short term borrowing in the currency concerned. fif#Rs i T ix L6t a4 S 1 e m
Blhn, A R AR A VB

If your accounts receivable shows that the average number of collection days
differs from the payment terms shown in the sales listing, and if export prices

are influenced by this longer or shorter period, calculate the average number

of collection days. See also item 4 in section E-2 below. @RI E < GK

R R AR B 15 B e O AERCRANTRL, I B DS 320X N SGRIN TR F R 0, 1
BRI R . W4 TE - 2.

P — . —BOERER (USRI 10 R « BATUCREHM, FAERN
) — 25 5 4 TR 5 22— IR (A 22 HEE K, B LRI A AR IR

FEPX T JATH R BRI SVEARE, FRAES T — B B (5 B .

The products of the domestic initial distributors: cash on delivery (usually in 10 days after
delivery), which is reasonable, because domestic distributor will take some time to make it,

so we believe that there is no credit.

Furthermore, we give credit-loaning for a few special strategic partner.

“PUBLIC RECORD”.

ORI FATTEA R AF A R RR BTG 15~30 RINATER, AFFE
BHAE L. FATANKA RSB, PONE 75 Z () R A ST s F 0t 2 HEE
Fo NI PRSI RIS R R, B R R IE T A A R
RESRIE, P ABRATA AR Rt

Products exported to Australia: Our payment terms are: payment within 15~30 days after
delivery, no other circumstances. We think this is reasonable, because customers need time
to confirm the list of goods and arrange for transfer, together with other factors such as long
time in sea-transport. Actually the goods will arrive to seaport about 1 week after client
finish the payment.

So we believe that there is no credit, either.

Packing costs #¥#
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List material and labour costs associated with packing the export product.

FIH S O EFT AR 575 77 AR .

Describe how the packing method differs from sales on the domestic market, for
each model. kA PRI EAH T, A0k,

Report the amount in the listing in the column headed ‘Packing’.f“fu:: " H %1
N — R E R B0, #R T 5 AU M e k.

BRI 7= e el B-4 690l s JRATH B 7 52 (K0 50 bE FR SR AT 9L
il A RA RS, SRR RN A . X THIELE N — R R R, ARk ER
BTt H, ROTFHASIMI IR, AT .

FATV O D BRRCHE ) L2557 B A A, A1 P — o B (0 3 55 8 IR —FE . R
HB A AE [F] — ™ 7 m) 03 1) .

“PUBLIC RECORD”.

The products of the domestic initial distributors: the products are complete
with a simple brown paper packaging.

Products exported to Australia: as stated in packaging of Table B-4: We will
complete the products with tied by a little plastic for head, middle and talil,
then the products are put into the metal frame inside.

Compared to the domestic initial distributors' packaging, there is increased
iron-stand and wheel cost that we charged for additional packaging material,
and included in the goods’ value.

We believe that the packaging cost of export to Australia and for the
domestic distributors is the same since they are all packaged in the same
plant .

Commissions &
For any commissions paid in relation to the export sales to Australia: i /2 H F1# K

FIE F AH S A
- provide a description; and PE IR,
- explain the terms and conditions that must be met.
- R A R AL 2
Report the amount in the sales listing in question B-4 under the column headed
“Commissions”. H“fi 4"k H 7 B-4 Frh 51 250 .
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Identify the general ledger account where the expense is located.
FFAENK H g X L g A

NO.%%H 4

6. Warranties, guarantees, and after sales services 4%, fRIF#HE /T RE

List the costs incurred associated with warranties, guarantees and after sales
services.

PP R BFALR,  CRUEFIE J5 AR5 1 2%

Show relevant sales contracts and how you calculated the expenses (“Warranty &
guarantee expenses” and “Technical assistance & other services”), including
the basis of any allocations. Include a record of expenses incurred. Technical
services include costs for the service, repair, or consultation. Where these
expenses are closely related to the sales in question, an adjustment will be
considered.

“PUBLIC RECORD”.

B AASRAE RN TR L SR ) (PRIESHH R BRI AIH AR AR ST 98D, BoasAH SR 4
TG FRATTH SRR CORAER R A BoRSR B S At AR 35D, RIS AE T2 B
FIZEAl . BFEITSCHIIL R, BORMSS, BUFEARSS, 4608, BUEWMAS . X3t AR UM
RIS, AR,

Identify the ledger account where the expense is located.
FENK B i H X 2 8 1

NO. %A X 3% H

7. Other factors AMA#
There may be other factors for which an adjustment is required if the costs
affect price comparability — these are identified in the column headed “Other
factors”. For example, other variable or fixed selling expenses, including
salesmen’s salaries, salesmen’s travel expenses, advertising and promotion,
samples and entertainment expenses. FHEA AT ZRBEIIRIR, WXL %
SIS, XS BOR AR AR R R R B R A . Biltn, oA T A8 el e 4 & 2 H
EIEHENARE S, HEANRKZERS, | SR, e AR

Your consideration of questions asked at Section G, concerning domestic

and export costs, would have alerted you to such other factors.G 4y, ¥ X H
PRI T RAR I, 2> PRk iE LA R 3R

B R BT A R A P, B AN R SR AR H R R ARRER R R B DA, R
B R SR AR AR
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“PUBLIC RECORD”.

Currency conversions # /i ##

In comparing export and domestic prices a currency conversion is required.
Fluctuations in exchange rates can only be taken into account when there
has been a ‘sustained’ movement during the period of investigation (see
article 2.4.1 of the WTO Agreement). The purpose is to allow exporters 60
days to adjust export prices to reflect ‘sustained’ movements. Such a claim
requires detailed information on exchange movements in your country over a
long period that includes the assessment period. | ECEE PAHERTH 4 # )
I fige, T EE R LT AR . VAN R REAE A NP IS B) 7R R 73] F) L TR A AR T
AR EEE R, (WWTO Phe 2.4.1 %) « HEKREN MEH O 60 KHEH
Fkg, DUSBCRREHEE) . IX PSR T A — AN ECK I 1, BE AL 25 R0 B 2 1),
75 5 E AR AR S TR E B

BATHBINC AR TG i ARk B-4ICR iR, TATR UEZRINCER R
Y H A TAEH A0 RS o H R E 28R 34T B % ##: 1 (by US dollar central
parity rate (first working day of current month released by State Administration of Foreign
Exchange)), UM oA E Tk

The foreign currency we received is U.S. dollars. The formula for conversion
described in table B-4 "exchange rate" is as following: according to the US dollar
central parity rate (first working day of current month released by State
Administration of Foreign Exchange)), we convert foreign currency into the local
currency.

E-2 Costs associated with domestic sales 5K KA

(These cost adjustments will relate to your responses made at question D-4, “domestic

sales”)
TG FH B  JB) nAERA D 4, JRAERL T30 B ROAREE B B B e U I B
=2

o

The following items are not separately identified in the amounts quantified at

question D-4. However you should consider whether any are applicable.
FITH ARG ELE R D 4 BBl SR, ARBLZF SR IEN
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Physical characteristics #3844

The adjustment recognises that differences such as quality, chemical
composition, structure or design, mean that goods are not identical and the
differences can be quantified in order to ensure fair comparison. &R, 4
g, WS, SMETHZESR, BWRER e AHER, ATRLEESR, DR
ASRINER

The amount of the adjustment shall be based upon the market value of the
difference, but where this is not possible the adjustment shall be based upon the
difference in cost plus the gross profit mark-up (i.e. an amount for selling general
and administrative costs (S G & A) plus profit). The adjustment is based upon
actual physical differences in the goods being compared and upon the
manufacturing cost data.

PR SHNARE T SIMMER Z R, BRXEATTRER RN, NARMERAZER, k'
Flbric CEPESE — AT I ( SG&A) IIRNED o AR BT LR fE LU iR

7 eI R 2R, DA SRR T AR

Identify the physical differences between each model. State the source of your
data.
TR MR SR E R, JF4R BRI

ORI, FREE A BOCRITE 0B 9k 2R A B 7 R TR A,

R f MK B, AR AR A AR P R [ SRt GB5237-2008 B, A
T2 KIbre 5 gt N e [ A — 270 9 i O SR AR 7= i ZE A M [ . As mentioned, the
products sold to Confidential name of company, Australia, belong to constructing products,
with normal machining precision and production complexity, production requirement as
GB5237-2008 according to China’s national standard, so the production process and quality
inspection standard are very similar to that for constructing products supplied to domestic
regional dealers.

2. Import charges and indirect taxes #t % A #8

If exports to Australia: {5 H 1 238 CF) I

- are partially or fully exempt from internal taxes and duties that are borne by
the like goods in domestic sales (or on the materials and components
physically incorporated in the goods), or
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- if such internal taxes and duties have been paid and are later remitted upon
exportation to Australia;

the price of like goods must be adjusted downwards by the amount of the taxes and

duties.

-y B e A bR RIS i B I R WSO R S BT S, B
XX [ A BT SR A L 22 AR YALEL R AE H 1 BRI S AR A
R TR i AR AP a0 L8 25 | P S AT S 4 0

The taxes and duties include sales, excise, turnover, value added, franchise,

stamp, transfer, border, and excise taxes. Direct taxes such as corporate income

tax are not included as such taxes do not apply to the transactions.
EABRMXBAEAES, HRB, RES, WES, W8, BIES, Bibs, R

Bl. REFEEB, LndVEs, FEAXMHBAERT .

Adjustment for drawback is not made in every situation where drawback has
been received. Where an adjustment for drawback is appropriate you must
provide information showing the import duty borne by the domestic sales. (That

is, it is not sufficient to show the drawback amount and the export sales quantity
to Australia. For example, you may calculate the duty borne on domestic sales by
quantifying the total amount of import duty paid and subtracting the duty refunded
on exports to all countries. The difference, when divided by the domestic sales
volume, is the amount of the adjustment). -3k R A5 1B Bt ik K G 8 5= S A 4%
BRLRBU R d ks, DAERME B U N E OBl (R, A=W HRIR
b BRI Y (AR BB AR H LR . 28k, w] DARE VB S AR 25 th R B
BRI R, XA ZE W5 DL A AR S S 2 A R A < . D
In substantiating the drawback claim the following information is required:
T e i DL S B IR B DR R A5 17 1 HE A A () K
- acopy of the relevant statutes/regulations authorising duty exemption or
remission, translated into English; #H 3¢ Gt 15 i 95 SChie & B

“PUBLIC RECORD”.

- the amount of the duties and taxes refunded upon exportation and an

explanation how the amounts were calculated and apportioned to the
exported goods; H MR FI B I i B Wifer v 55
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- an explanation as to how you calculated the amount of duty payable on

imported materials is borne by the goods sold domestically but is not
borne by the exports to Australia; 5 B a1a] t1 507 i N85 BT T HY AN
Qe SRk A .

Substitution drawback systems F{CiE Fi il &£

Annex 3 of the WTO Agreement on Subsidies provides: “Drawback systems can
allow for the refund or drawback of import duties on inputs which are consumed in
the production process of another product and where the export of this latter
product contains domestic inputs having the same quality and characteristics as
those substituted for the imported inputs”

557 5 AR 30 Tt AN SR B X TAEA 7 o) — = i R v i A
IV AENSCRE B T, e o (19 H 1 rh A0 35 S5 i AR i 1 NP [ I
EFRE R P BN, BB ] L RT sV 2k 1 9 AT IR G BB B . 7

If such a scheme operates in the country of export please provide full details about
the operation of the scheme as well as providing the information requested above.

IR IXFPARGICE D ESLAT, BR T A EZORME RS, 16 R (X A 4 g 38 1
975 .

IEETE
AV LA RIE . FEA R E AR, A RASRM. FHIERBiH
terh, BATAHEERILLF JUA AR R 2 .
Indirect taxes:
We make procurement for all production-related raw and auxiliary materials
in domestic market so we have no import fees and other expenses.

Therefore, for this comparison, we just consider the following factors for
indirect taxes:

] A PR 7 i
“PUBLIC RECORD”.

BATE N EF 7= 5, 2RI B OO ERL,  ENTERL .
Xt FENERL, EIUNTI 72 8;
T EEERL, U 17%.

Domestic product:

Indirect taxes for our domestic products involve only value-added tax and stamp
duty.

The fee for stamp duty is 0.3%o;

For direct taxes, 17%.
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1 BB (K7 i -
@ HH BB T 7= i 7 2 B ) 6] BB UM S TR B ENTERT P -
TR CORE, EXBS SRS —MEN 13%. WHKIBB RS-

Xt FEIERL, BN 3.
@ HHEERERFINE = 5, #7730y FOB 8k C&F fir#, Pt LATCAHE 8 SKA K HoAthiig 5K 9%

.
Products exported to Australia:
(Dproducts exported to Australia involve only indirect export tax rebates and
stamp duty.
The export tax rebate for aluminum, according to the State Administration of
Taxation is a common 13%. See related tax system accessories.
For stamp duty, this is 0.3%o.
(@for products exported to Australia whose quotations are based on FOB or
C & F price, there is no need to consider tariffs and other customs clearance

costs.

3. Level of trade %% % 2k

Question D-4 asks you to indicate the level of trade to the domestic customer. To
claim an adjustment for level of trade differences you will need to quantify the
amount by which level of trade influences price.

1] #8 D-4 ZR U E N R 5 R K. BRI 5 2 XA R T %, @
TEEAL T ) 2 UG A% 1 508 -
“PUBLIC RECORD”.

Trade level is the level a company occupies in the distribution chain. The trade
level to which that company in turn sells the goods and the functions carried out
distinguish a level of trade. Examples are producer, national distributor, regional
distributor, wholesaler, retailer, end user, and original equipment manufacturer.

AG R IRE— K AREHER T E . TR 5 =R, A AN &=

s PATHIhRE, PLERHR G E R

A=, SESLWHEE, XBEEnm, ke, TEE, x&EHP, DUAIIK

B SR AR

an

It may not be possible to compare export prices and domestic prices at the same
level of trade. Where relevant sales of like goods at the next level of trade must be
used to determine normal values an adjustment for the difference in level of trade
may be required where it is shown that the difference affects price comparability.
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HE— 3 5 2R b DN B g VAT AT . R e T — R 5 2R
FHIRAH B U b N2 FH R E e A, 2 5 5 J2 UK AR 22 Sre SR M) 38 47 A T B A e )
RE 7 22 R DI o 22 S 10 BE A A%
The information needs to establish that there are real trade level differences, not
merely nominal differences. Real trade level differences are characterised by a
consistent pattern of price differences between the levels and by a difference in

functions performed. If there is no real trade level differences all sales are treated
as being at the same level of trade.

AL IE BB AUESLAEE L IEM R G2 IR ER, MARZRIEZSR. HIENASZE
RZE S BAT BHRE R FFEE AN R E R A& 22 7 L D RE X 0l o G SRANFAE H IR
AGERESR, WA FEH 5 =R

A real difference in level of trade (may be adjusted for using either of the

following methods: . 1 ¥ 51 5 2 Ik 22 7 0T LA DA R 7 A 1 — Fh i 2 .

(a) costs arising from different functions: the amount of the costs,
expenses etc incurred by the seller in domestic sales of the like goods
resulting from activities that would not be performed were the domestic
sales made at the same level as that of the importer. A~ [7] B & 7= A= 1) il A -
[F] 2 7 ity PR B IS 327 DRl — 2847 Dy i P AR RO AN B Y, T X AT 9 A IR
TRE VR AR T [R5 R 5 2 R

“PUBLIC RECORD”.

This requires the following information: WAZIFR ML LL {5 S
- adetailed description of each sales activity performed in selling to
your domestic customers (for example sales personnel, travel,
advertising, entertainment etc); 4R 8 B 45 B W& P I8
o8 (Biltn, HEANG, RAT, T, BRIARSED

- the cost of carrying out these activities in respect of like goods;
- AR AT A TE H AR T 1 L 75 4 75 TSR

- for each activity, whether your firm carries out the same activity when
selling to importers in Australia; F1[F] &7 ik 5% 85 65 4T 4 () 2 1)

- an explanation as to why you consider that you are entitled to a
level of trade adjustment. I\ A5 ALK 57 55 J2 UK 1 AN A% 1 2L E

Or ﬁ%‘
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(b)  level discount: the amount of the discount granted to
purchasers who are at the same level of trade as the importer in
Australia. This is determined by an examination of price differences
between the two levels of trade in the exporter's domestic market, for
example sales of like goods by other vendors or sales of the same
general category of goods by the exporter. For this method to be used
it is important that a clear pattern of pricing be established for the

differing trade levels. Such pattern is demonstrated by a general
availability of the discounts to the level - isolated instances would not
establish a pattern of availability. ZX#T40: 45 T 5 KRR J5 4k T
IR 57 2 S5 1R P SR 7 R A 0 80 . 3 E xef H 1 7 A T X A
W o R I BRI S 22 R R A g 1, a0, e A (R 2
B B RN [RDR O A . XN TR, R RN
FEWIX 5 G E R E s e R AR AR T T 2 O 1 ) — A7
1, TIARARIRAFAE
— ORI ?ﬂiﬂ‘]ﬁ‘]%‘#]’%ﬁﬁ%%iﬁ?&4‘%‘%’%2%%%?]?55?%%0 C7E D-1 Mt e i, H2 8

In general, our sales price is different according to each sales channel, which has been
explained in D-1 .please refer to it.

4. Credit /#7¢

The cost of extending credit on domestic sales is not included in the amounts
quantified at question D-4. However, the Commission will examine whether a
credit adjustment is warranted and determine the amount. An adjustment for credit
is to be made even if funds are not borrowed to finance the accounts receivable.

5] # D-4 ANELHE A HSIN 28 TAE DRI ] . SR, WSO i B DT B R R A B IR E &
Wl BG5S AN E R S5 B0, RS T RN A 1598 75 2L
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The interest rate on domestic sales in order of preference is: W45 FIZ 158 G IR TN

“PUBLIC RECORD”.

e the rate, or average of rates, applying on actual short term borrowing’s by
the company; or

e the prime interest rate prevailing for commercial loans in the country for
credit terms that most closely approximate the credit terms on which the
sales were made; or

such other rate considered appropriate in the circumstances.

3 R AR AR R B IR Bl

BT R MV A S 2R

HEEERAR,

Provide the applicable interest rate over each month of the assessment period.
TE PRI A I P R A S A H R

If your accounts receivable shows that the average number of collection days
differs from the payment terms shown in the sales listing, and if domestic prices are
influenced by this longer or shorter period, calculate the average number of
collection days.

TSR g U 5 s~ P AT TR SR B B e (A S SRR R, T N B A S2 XA
Z RN, 18 THESE UK R 2

Where there is no fixed credit period agreed at the time of sale the period of credit
is determined on the facts available. For example, where payment is made using
an open account system', the average credit period may be determined as follows:

AR R BAT P BCBONH,  JFE S PRSI R B B OIS . B, G RA R A FCR AL
WKAZ 5, PRI T% AR 7 2G5

1) Calculate an accounts receivable turnover ratio 11-5 /< IK# /5 #%

This ratio equals the total credit sales divided by average accounts receivable.
(It is a measure of how many times the average receivables balance is converted into

cash during the year).1% J& ¥ R T B I UK AR LLF k. GXnl -8 —FE N F
T4 R VAT I 4 0 2% A P I 4 1 R )
“PUBLIC RECORD”.

! Under an open account system, following payment the balance of the amount owing is carried

into the next period. Payment amounts may vary from one period to the next, with the result that the
amount owing varies.
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In calculating the accounts receivable turnover ratio, credit sales should be used in
the numerator whenever the amount is available from the financial
statements. Otherwise net sales revenue may be used in the numerator.
TSRS WO TR R e R, ANE RO e A I S5k B RARIN, AT
FHI T, WD B AR AT B 1.

An average accounts receivable over the year is used in the denominator. This

may be calculated by: ¥ MUK AE yTH5E 150 BF . TR BUF 7 20K 175

using opening accounts receivable at beginning of period plus closing

=y Paran

accounts receivable at end of period divided by 2, or itk 32 5 i) R UK 2k 56
— AR 5 — R AR L 2, BR

total monthly receivables divided by 12. H BUSK S AR DL 12

2) Calculate the average credit period %7714 1t

The average credit period equals 365 divided by the accounts receivable turnover
ratio determined above at 1. 3BT 155 T 365 B ARSI 8 e %

The resulting average credit period should be tested against randomly

selected transactions to support the approximation. [ FEA1i% B 1K) & 46
TS LR FRF 22 08 B S v A

The following items are identified in the amounts quantified at question D-4:
LI 6 # 10 #£/E D-4 44T v 5

NO &

“PUBLIC RECORD”.

Rl ) A P AT R AR I 2 2R 50N 6.15% 554
B CAE B30 E-3 45 HAERE, YONAREE NI —H 8w, = I 1R )
Pt RSB SEAT RSN, B LR AGA AN B B R .
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Currently Minfa’s existing commercial borrowing is made at the interest rate of 6.15%
per year .
But explanation has been given in the above E-3 that whether it is a domestic
distributor, or the products exported to Australia, Minfa did not implement credit, so

other factors are not worthy being considered.

Transportation bt 7

Explain how you have quantified the amount of inland transportation
associated with the domestic sales (“Inland transportation Costs”).
Identify the general ledger account where the expense is located. If the
amount has been determined from contractual arrangements, not from an
account item, provide details and evidence of payment.

IR W N RN B . B RIKR NIB SR Iy . AR &
AT, AR BT, 5 SR AU A AR .

WN—R o AR B o —BORU, B ER ™ W A Hre BrRlEKE N
B sl W R i 2 .

The products of the domestic initial distributors: in general, Minfa products are
sold ex-factory price. Therefore, the price does not include inland transportation
fee.

I BBECRRDE 7 dh . FATHREG 2 4% 2 FOB B C&F #it%. FOB £
C&F & 17 WkiizH 2y, Frblizdh 2 e SRk Eige Frigin i siA i an
W s A% C7E B-4 A& FARH .

“PUBLIC RECORD”.

Products exported to Australia: the price is made on FOB or C & F which
includes the inland transportation fee and the cost is included in the general
ledger account. Increased costs such as inland transportation prices has been

given in B-4.

Handling, loading and ancillary expenses  #EfE, ZEZFI#5) #/H
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List all charges that are included in the domestic price and explain how they
have been quantified (“Handling, loading and ancillary Expenses”™).
Identify the general ledger account where the expense is located. If the
amounts have been determined using actual observations, not from a
relevant account item, provide details.

F T WA B 5 1 S R B B AT T SEAS H . BERA R SRIK A ORI 70 A
RAZFH TR MEE, AR MK B, RO B .

P — o m e e —RORYE, BB A0 i AR )W B DAR R A B S
A BCARAE . REEA A B n 9%

Y EREOCFI (7= - ARG 2 7 (4 A% & FOB 2k C&F firt%. FOB 2k
C&F W& TH#AE. AETAFABF NS AT, LI B-4 R bR -

The products of the domestic initial distributors: in general, Minfa’s products
are sold ex-factory price. So the price does not include operating, handling,
and other additional costs. .

Products exported to Australia: it is made on FOB or C & F price which
includes the operation, handling and other additional costs and has been
givenn B-4.

Packing 7%

List material and labour costs associated with packing the domestically sold
product. Describe how the packing method differs from sales on the domestic
market, for each model. Report the amount in the listing in the column headed
“Packing”.

HIH NP AT ER N R fid R — e LS WA R e 7. B3R

HE BT AR NS ERNFIE “Gd” —£.

“PUBLIC RECORD”.

ATV 0 BRRCH G () 6255 B S A, A1 P — 2 o B (3 55 3 IR —FE . R
HAEAE R — A3 ) s (0, RIIRATI N ATIIERE (578l A FEAHIR.

We believe that the packaging costs for Australian market and domestic market
are the same since they are made in the same packing plant, and therefore we
believe that human consumption (labor costs) is basically the same.

[l A — 2 i R e S I0ALM, ERAE I 55 2 B ARKE M e e 3 .
YV RRBOR M 72 e et B-4 i (2 Bk B PHEA: 72 58 B RUBA FH SRR 454 4L
Sl PR, AR MR A .
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A 9,000 A T/40°HE, AT & MSEICHE . C1E B-4 Righir
i

The products of the domestic initial distributors: they are complete with a
simple brown paper packaging.

Products exported to Australia: As is stated in Table B-4, We will complete
the production with head, middle and tail tied with plastic, then put the
products into the metal frame inside.

The cost is about RMB 9000/40GP, we charge to the buyer with USD,
which has been stated in B-4.

Commissions {4

For any commissions paid in relation to the domestic sales: T~ {Efa] £l A 434 4 5%
(I <8
- provide a description 2tk
- explain the terms and conditions that must be met. 1% i B 77 22455 75 1) 2% 20F1 2%
s

Report the amount in the sales listing under the column headed “Commissions”.
Identify the general ledger account where the expense is located.

ERPEEHIIE “ME” —1=. B RKKHE KT
NO &
“PUBLIC RECORD”.

Warranties, guarantees, and after sales services #{, RiFFE/F/R%

List the costs incurred. Show relevant sales contracts. Show how you
calculated the expenses (“Warranty & Guarantee expenses” and “Technical
assistance & other services”), including the basis of any allocations. Include
a record of expenses incurred. Technical services include costs for the service,
repair, or consultation. Where these expenses are closely related to the sales in

question, an adjustment will be considered. Identify the ledger account where
the expense is located. It /= L) 2% F. oS E SR AW+ 1i%
W R RIS BRIRSGEARFERS, 4EaFERrRH.
RIX b P A A A VIR, W &R . 53R 2 28K 1A
Kbt e

NO &
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AR ERATH P o LR E A AP 1™, 803 D6 #2428 CAD
BARAEF= 1, AZEWIRERE CAD B4R L, AV BB, A is
WYl R IIEAR RS -

RALEF fh 5 CAD BIMARFRS, BATA S X551 % - SR At L Z AR 55
(LR RENAM P, ERE AP, BFOVXE T 6 R EUE 1 ik b
AT E ARV AVERL, R BRATA N EA BN H AR S5 9% -

Basically, our products (both domestically produced products, or exports) are
produced in accordance with CAD drawings, tolerances are also marked on
the CAD drawings. we only make the entire aluminum product and is not
responsible for the cutting, installation and any other further technical
services.

Only when CAD drawings do not match the product do we have the
obligation to provide other necessary services (both domestically produced
products, or exports), as this is part of the quality responsibility we shall take
according the contract, so we believe that there is no additional technical
services fee.

Other factors A& A&
“PUBLIC RECORD”.

There may be other factors for which an adjustment is required if the costs affect

price comparability — these are identified in the column headed “Other factors”.

List the factors and show how each has been quantified in per unit terms. For

example: U1 R HE R 2 1 2% R m O Ag al EutE, KAyl eIt B i

inventory carrying cost. describe how the products are stored prior to sale
and show data relating to the average length of time in inventory. Indicate

the interest rate used; 17 9 . iR /= i 785 B A0 anfr ek, PR O Ul
A2 A7 R I . 46 BT R

warehousing expense: an expense incurred at the distribution point;

WD 7= o I = AR B

- royalty and patent fees: describe each payment as a result of production

or sale, including the key terms of the agreement; A fIEF % . $ik
AP E B TS AT R — A, RSO P B

- advertising; and |5 %% Hl

- bad debt. F0K



o
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“PUBLIC RECORD”.

E-3 Duplication E%

In calculating the amount of the adjustments you must ensure that there is no

duplication. T+ iABMA FAERS, WHRIEEZAESR.

For example: #|#1:

adjustments for level of trade, quantity or other discounts may overlap, or

Ro %, BRI REERN, =%
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“PUBLIC RECORD”.

- calculation of the amount of the difference for level of trade may be based
upon selling expenses such as salesperson’s salaries, promotion expenses,
commissions, and travel expenses. % 5 = A [F A 0 v 5T Be fm T4 8
WL, ., HEANRATLE, REA, e, ZiR.

Separate adjustment items must avoid duplication. 371 % (¥ 3 H ik 40 5 5

An adjustment for quantities may not be granted unless the effect on prices for
quantity differences is identified and separated from the effect on prices for level of
trade differences. HEMHER A RVFN, FRIEEEZ F X K520 2 5 15
Xl 152 5 J2 022 e R v RS2 i)

FAVRIER A EE . We ensure that there is no duplication.
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SECTION F — EXPORT SALES TO COUNTRIES
OTHER THAN AUSTRALIA (THIRD COUNTRY
SALES) wnsmociwuismEz b= ERa8)

Your response to this part of the questionnaire may be used by the Commission to
select sales to a third country that may be suitable for comparison with exports to
Australia. XUl 7 95 R ] GEBHFR I A 7 — 138 G 19 = [ 5 B 5 17 118K
FWH TR -

Sales to third countries may be used as the basis for normal value in certain
circumstances. The Commission may seek more detailed information on particular
third country sales where such sales are likely to be used as the basis for
determining normal value. X/ 7= [H5<[17# 6 7] BEEFFE T 8 TE IE 75 1 #6119 i
JE R -

Using the column names and column descriptions below provide a
summary of your export sales to countries other than Australia. f{j{% %
ikt 11 2138 AR S DAAR 5K ) 1 100 e 4

Supply this information in the attached spreadsheet file named “Third Country”
HEEZHBFHE R “B=EK" —.

Column heading # H Explanation i i

Country [# % Name of the country that you exported like goods to
over the assessment period.

Number of customers | The number of different customers that your
BPHE business has sold like goods to in the third country
over the assessment period.

Level of trade 1 5 | The level of trade that you export like goods to in

W the third country.

Quantity % Indicate quantity, in units, exported to the third
country over the assessment period.

Unit of quantity % & Show unit of quantity e.g. kg

L DA
Value of sales 4§45 | Show net sales value to all customers in third
country over the assessment period

Currency Tt ifi Currency in which you have expressed data in
column SALES

Payment terms -}k Typical payment terms with customer(s) in the

yiEaN country e.g. 60 days=60 etc

Shipment terms %z 1% Typical shipment terms to customers in the third

it country e.g. CIF, FOB, ex-factory, DDP etc.

“PUBLIC RECORD”.

ILAAS A

See attachment of Exporter Questionnaire
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F-2 Please identify any differences in sales to third countries which may affect their
comparison to export sales to Australia.i i H 25 = [F K44 & & BALEAL A A [F &5
M) 380 5 HY ORI ME HEAT R B o

e HEH, Fragf = fhoA Confidential name of company HE&F, H #3513 A AU i F12E48L
FHIg& 7= e B A B 288 — I R

PRIE B AT R RESR LA P BASIT BAK, 0 A T ST 58 = SRR s el A = 7 i, BEAR
AUSRA LR AT R, BT

® EEME, YWAEEES, 6063-TS;

@) RS UL M5B E AT, BT LS oL s

® I R AS I AR -

M= & Bk, GRS RN A R E R A S N IE RS 6063-TS, & T 254
FE AR AT REE R B 2 A B AR R BRI AL AR AT R R AR — KR, 5 P R AR AT
FIBFENLET I, B T2,

MFE SR bR, FEEE R SRR A J] B A P2 S SR T AN N — B A A R A WEERAS
IR EEER . AP Gy R ER, i — MR dE g, WA BARE A F= B R 2 h
[ [ K ArdE GB5237-2008 Wil L%, A/~ T2, Wb 54E R 245 E N — 2% 2045 i FR 2 0
ERRURE P2 IR AKE ] o X S RV R R A F S L

@ HATH EFEE SN A R R ELR, JRI11Z %

&l

It has been stated above that the products are under the protection Confidential name of company patent.
Currently there is no similar cross-section products of our company sold in domestic market and
third countries.

Therefore, we can only provide products with approximate production cost, but also for third countries
construction sector— Confidential name of company and country then you can make a fair
comparison. The reasons are:

@ the same alloy, common alloy,6063-T5;
“PUBLIC RECORD”.

(@approximate specification: approximate diameter of the mold, so the specifications are approximate;
O approximate processing cost

From the point of product use Confidential name of company.'s patented alloy are common model 6063-
TS5 in the construction sector. Like Confidential name of company s mold aluminum products
with the approximate diameter Confidential name of company. uses the extruder with the same
tonnage and employs the similar production technology.
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From the point of product level, the surface treatment Confidential name of company 's patented product
is general white material and oxidation and spray materials. Its process precision and production
requirement are the most common general level. Production requirements marked on drawings
are the general level of China's national standard GB5237-2008. The production technology and
test standard are the same as those supplied to the domestic initial distributors.

It closely approximates Confidential name of company.’s situation.

@ We attach Confidential name of company. company's drawings for your reference.
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“PUBLIC RECORD”.

SECTION G — COSTING INFORMATION AND
CONSTRUCTED VALUE & f# e E

The information that you supply in response to this section of the questionnaire
will be used for various purposes including: X1 557 1 B2 4 /1 T

— testing the profitability of sales of like goods on the domestic market; £l /7/55
T n T BTRT IR

— determining a constructed normal value of the GUC - i.e. of the goods exported to
Australia; and G4 7%iia HEEFFHEDE . 1R H1 L1 ZEA T 7 i
— making certain adjustments to the normal value. i/ ##5 /f ( 1#%

You will need to provide the cost of production of both the exported goods (GUC)
and for the like goods sold on the domestic market. You will also need to provide
the selling, general, and administration costs relating to goods sold on the
domestic market; the finance expenses; and any other expenses (e.g. non-
operating expenses not included elsewhere) associated with the goods. 77 Z#2 %
HTZERYLLR 19 [ 8 LT A= 22 o AR 32 i 58 LR L2 P 4 T 4 57
IEHRIZEE Z T &L AFI R R ag R 7 (Hodn, Be 7 E R 6

TEHITELRIE 72/ ) o

In your response please include a worksheet showing how the selling, general, and
administration expenses; the finance expenses; and any other expenses have been

calculated.
15/ EXCEL I {F#1ER L5721

If, in response to question B4 (Sales to Australia, Export Price) you: 41 £ & ji] &
B4 (HOEAFW, H OO0 #:

e reported that the date of sale is not the invoice date and consider that this alternative
date should be used when comparing domestic and export prices, and

HEHITH B HHITFIERFE A, H AN A HBIPLH FXT LRI T
1%, [Aif

“PUBLIC RECORD”.
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provided information on domestic selling prices for a matching period as
required in the introduction to Section D (Domestic Sales)#21 D #5%

CAIE ) JIr ZER 9 H T G P 8 0715 1

you must provide cost data over the same period as these sales even if doing so means
that such cost data predates the commencement of the assessment period.

A FETHE LR 70T I 22 T ECH, R L5502 T RE 56 T o 2T A 7748 -

At any verification meeting you must be prepared to reconcile the costs shown to the
accounting records used to prepare the financial statements.

B UFZ IR L, DT a5 2P T 2500 55 IR ZE 190K H 1 7 L2 19 52/ o
G-1. Production process and capacity £ F= 2 r=fe

1. Describe the production process for the GUC. Provide a flowchart of the
process. Include details of all products manufactured using the same
production facilities as those used for the GUC. Also specify all scrap or by-
products that result from producing the GUC.

TR WA PR . T RRAERAR B TEHR A R A B A B A
W oIR8 TR U0 I A I A ROBLRT B i o

Provide information about your business’ total production in the below table.
THIE N R AR A G O

Provide this information in the attached spreadsheet named " Production".

BRI <A — T

@ - RAEa R

AP IEEIEA L 2MA W N (Er=m =4 T2 KR (Process waste) A {E
RN IR (Process recycling materials) [21%7):

Production process as a normal cycle as follows (production process generated
waste (Process waste) is basically a kind of recycled materials (Process
recycling materials) melted)

“PUBLIC RECORD”.

80% of aluminum ingot+20% Process recycling materials of aluminium ingot 80%%B%E|

l 100%

Melting and casting ¥4 ——» Fediiti#E 1.2% Burning
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l 98.8%

i 4K aluminum-alloy

l 98.8%

B AAC B, Kk R B,

Homogenizing and Heating & Hot shear for aluminum-alloy

98.8%

17.8% L2 Ak +—

¥ & extrude

17.8% Process

l 81%

i %4 S i A aging & Tensiling

aluminum orofiles

81%

v

1% L. Z FICR «——
1% Process

MR B A AP R AL (AL, WEHREE )
Sand-blasting & different surface-treatments (such as
anodizing, powder-coating )

80%

i f2 A% finished products & packing

A — Production capacity (e.g.

W0

kg, tonnes)* = HE (WA JT,

B — Actual production in

A ana T, MED

volume (e.g. kg, tonnes) SPx

C — Capacity utilisation (%)
(B/A x 100) /= HEF FH %

Notes
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* rather than showing a ‘name-plate’ optimal capacity it is more meaningful to show the maximum
level of production that may reasonably be attained under normal operating conditions. For
example assuming: normal levels of maintenance and repair; a number of shifts and hours of
operation that is not abnormally high; and a typical production mix.

G-2. Cost accounting practices HA#%&

1. Outline the management accounting system that you maintain and explain how that
cost accounting information is reconciled to your audited financial statements.

REGHIRE E 2 RGIF U RAZ G B 5 55 TR i — 8k

—H. POV R B 58 Rt , KRB 4.
HHIAE EiAE, [FR AT E R THEL, R IUE, JFE
A B 2T 55 B e i

It's same.

Because of the use of large computerized accounting software (Kingdee
software), systems is made automatically.

And our company is public-company, implement China's accounting
standards strictly, standardize all the accountings and audited by qualified
accountants.

Is your business’ cost accounting system based on standard (budgeted)
costs? State whether standard costs were used in your responses to this
questionnaire. If they were state whether all variances (i.e. differences
between standard and actual production costs) have been allocated to the
goods - and describe how those variances have been allocated. iV il A%
HAGREGEIET A (FRED A ? 15U S 658 AR HE A [R5 T 4K )
Lo WRE, HHHEEIAZR (RIARHERSEERRF AR ZR) #9H
B b, TERR A A 2 B .

TEAEFIARHE AT o BATTRE A% SE B AL B
“PUBLIC RECORD”.

Without using the standard cost.We are according to the actual ¢
ost accounting.

2. Provide details of any significant or unusual cost variances that occurred during the
assessment period.

R AL TR YT IR A ) SR B S 8 R A 22 53 I VR U ]
J. NO

3. Describe the profit/cost centres in your business’ cost accounting system.
Wi B RS AZ S R B s

= i A R L2 A K A
Cost and profit are accounted according to the different processes
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For each profit/cost centre describe in detail the methods that your business
normally uses to allocate costs to the goods under investigation. In
particular specify how, and over what period, expenses are amortised or
depreciated, and how allowances are made for capital expenditures and
other development costs. % TN FIE ECE A G, 15 TEA UL R 70 e B4
B 5 BT VR VRGN U B A AT, O HAEARAN I ], A Bk
BN, RIS U B A ] 53 45 S H AT e 2l F SEATHRM D

X TR AR RANE AL, A 3 2D G T8, FR A I S bR B By
AR o

For each cost and profit centers, we employ carried forward step to
share cost according to the actual weight.

Describe the level of product specificity (models, grades etc) that your
business’ cost accounting system records production costs. i i A 211 &

GRS AL A B AR IE CAIRESG, 09D KT

PAAN[AI A= T 2R X I AN R 2R
To distinguish between different types according to the different production
processes

List and explain all production costs incurred by your business which are valued
differently for cost accounting purposes than for financial accounting purposes.

“PUBLIC RECORD”.
B U0 B T A A M 55 41 2 T AS [ B 2677 B A
TEZR7, WAEH.

No difference, so it does not apply.

State whether your business engaged in any start-up operations in relation to the
goods under consideration. Describe in detail the start-up operation giving dates
(actual or projected) of each stage of the start-up operation.
UL 52 5 AR A A S 2 BTG JE 3l . TELE B2 & B TS B
a3, BB E I CERREEE D

%o NO

State the total cost of the start-up operation and the way that your business has
treated the costs of the start-up operation it its accounting records.

RMELEFNRENE A, LRSS TR R U AL 2 2% 1
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J. NO

G-3 Cost to make and sell on domestic market P45 i 4= 7= fl
e A

This information is relevant to testing whether domestic sales are in the ordinary course of
trade.? iX— {5 K15 A 7 1% IE 7 57 533 FEAT K

1. Please provide (in the format shown in the table below) the actual unit cost to make
and sell each model/type (identified in Section C) of the like goods sold on the
domestic market. Provide this cost data for each quarter over the assessment
period. If your business calculates costs monthly, provide monthly costs.

TR L MR B A A S 8 R0 I R AS . R A
P A 0 ) ) R ZE P RO B . SRR AR A T SRRA, T SRR H B

Indicate the source of cost information (account numbers etc) and/or
methods used to allocate cost to the goods. Provide documentation and

worksheets supporting your calculations. i B il A {55 B 1R 5 I 156 B 48 e A
B EE an BT SRR SRR R SR TAE @ B kL .

“PUBLIC RECORD”.

Prepare this information in the attached spreadsheet named "Domestic CTMS".
PSRBT “ DOMESTIC CTMS” — 1.

1 July 2013 1 October

1 April 2013 - -30 2013-31 ! January
30 June 2013 September December March 2014
2013 2013 arc

Like domestic
model/type [§ py 2L f=
i RE /25 8 (from

spreadsheet 'Like
Goods")

Product finish - use a
separate column for each
different finish - insert extra

columns if required fill Ji%;
Ji i

Material Costs Ji 3} ik A<

Direct Labour FL#%2 A\ /)

Manufacturing Overheads
A PR B RA

% The Commission applies the tests set out in s.269TAAD of the Customs Act 1901 to determine
whether goods are in ordinary course of trade. These provisions reflect the WTO Anti-Dumping
Agreement — see Article 2.2.1.
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Other Costs ﬁﬁﬂﬁkj—‘

Total Cost to Make E'\fl?.

Tl %

Selling Costs %ﬁ’%ﬁﬂi

Administration Costs %':'IE

JRAS

Financial Costs M‘ %ﬁk
ZN

Ny

Delivery Expenses S it ik
JRA

Other Costs HAt 4%

Unit Cost to Make and
sell HLA7 AL P2 R4S
J A

Provide this information for each quarter (or month if your business calculates costs on a
monthly basis) over the period of the investigation. #2177 1 2 HIE] I FEZE/E He 7 (24 #
)

Provide the information broken down into fixed and variable costs, and indicate the %
total cost represented by fixed costs. 2[5 & FI1 ] 35/ K 73 T 5, H-75 Hi [ E 1K
AT E o

If you are unable to supply this information in this format, please contact the case officer for
this investigation at the address shown on the cover of this questionnaire.

IR TP IEAGUERE IE I, 1R 741 2 [BTHT e 415 % BCR.
Please specify unit of currency. 15 ti #5157 11 (7 .

TS B

See attachment of Exporter Questionnaire

G-4 Cost to make and sell goods under consideration

(exported to Australia) H 138 K H W ) A = F 4 & Bl A

The information is relevant to calculating the normal values based on costs. It is
also relevant to calculating certain adjustments to the normal value.ixX—15 5 F7-#&

T T TR ORI 1571 SRR 15 1 0 BRI

Prepare this information in the attached spreadsheet named "Australian CTMS".
HIZA S HE P K “Australian CTMS” — T,



81

1 April 2013
—30 June
2013

1 July 2013
-30
September
2013

1 October
2013-31
December
2013

1 January
2014 - 31
March 2014

Model/type exported to Australia (from
spreadsheet 'Like Goods') H 138k

i R ECEEELES

Product finish - use a separate column for
each different finish - insert extra columns
if required % fij 4b

Material Costs [§i i 4

Direct Labour £ A /Jj

Manufacturing Overheads “- 7= &5 £ 1k

N

Other Costs & 45 7% il A<

Total Cost to Make EﬁfEFE ﬁjzzk

Selling Costs £ £ A«

Administration Costs 44 # i 4<

Financial Costs 4% % 4«

Delivery Expenses it} i% il A

Provide this information for each quarter (or month if your business calculates costs on a monthly
basis) over the period of the investigation. #& /77 i ZrAJa 1T HFE/EE #; (B HEH ) -

Provide the information broken down into fixed and variable costs, and indicate the %
total cost represented by fixed costs. 7%/ i 1 ] 451k K 70 ZY £, H-75 H1 1A E LA

YoV, E N

If you are unable to supply this information in this format, please contact the case officer
for this investigation at the address shown on the cover of this questionnaire. 21 7¢#

IMEILUL IS FCIE LR TFIRR 12 1 EH BT IR R R A 11 7N

Please specify unit of currency. i 1% A7 5 if7 4 {i7

RS HHF

See attachment of Exporter Questionnaire

G-5 Where there are cost differences between goods sold to the domestic market and
those sold for export, give reasons and supporting evidence for these differences.
IR CL BN DORAH Z 5, 1 U R R 4R ALIERT .
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P BCAS R A F) 25 S 2 AR I IR AR A 0,8 P AR 799 7 TH
The cost difference for domestic market and the exporting market include the distribution costs
and packaging costs.

“PUBLIC RECORD”.

FOARI S g Blid, JATENA=RF= 5, KO0, 23 AR 1 H 2R
KA 775, #7730y FOB 5t C&F fivk&, FrAMghn V&N Rzt . #R4E, k&
B 28 A R AR
Pt EAH 118 A V. (0 BC I R AR EE A 7= i R PG A S 1y
As is stated above, our domestic products are ex-factory price and the
customers purchase in our factory themselves; and products exported to
Australia are FOB or C & F price, so the price is higher because of the

increased cost such as inland transportation fees ,operation, loading fees &
additional cost.

Therefore, distribution costs for exports to Australia are higher than
domestic products.

® BATE AP 177, BREREAR A 5 4 B4k, 1% Confidential
name of company /3 ] 223K H L 2R KFDIE 17~ 5, 2R M RONERZEN . Hei&ish
405 A Hy xxxxx A B /407K, LI R A O & g R .

Pt At 1 38 R0 P ) A58 A L TR A 7 ) B2 P A S s
our domestic products are packed with paper, while the Confidential name of
company companies require that products exported to Australia should be
kept in the metal frame. This additional packaging costs is about RMB
XxxX, we charge to the buyer with USD and the cost has been included in
the price.

Therefore, the cost of packaging for products exported to Australia is higher
than the domestic product packaging.

G-6 Give details and an explanation of any significant differences between the costs
shown, and the costs as normally determined in accordance with your general
accounting system. Reference should be made to any differences arising from

movements in inventory levels and variances arising under standard costing
methods.

VRAH U AR B LY B2 S ORI B ] 2 T RS BRA . WSR2 57 2 N PEAF AR Bl b = A
Fr AR E AT H R, TERTE.

JoE K# 5. NO significant differences

G-7 In calculating the unit cost to make and sell, provide an explanation if the allocation

method used (e.g. number, or weight etc) to determine the unit cost differs from the
prior practice of your business.

TR PRI G AR, INFRZ RO TR (g, sEESE) W e M UEA
A AL RRAS, F B .

TANF . NO
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G-8 Major raw material costs 3= % J5 1k} A<

List major raw material costs, which individually account for 10% or more of the total

production cost. #1lH &5 £ P2 AliAS 10%E0# DL E G £ B FE MR R A .

For these major inputs: XX &6 3 Fa N .

e identify materials sourced in-house and from associated entities;

o FRas RIUE T N BRI E Aol i R}

[ J
e identify the supplier; and & Hi LM i ;

e show the basis of valuing the major raw materials in the costs of
production you have shown for the goods (e.g. market prices, transfer
prices, or actual cost of production). 5t B4 35 Z2 A R A K EE Cln
Wi, Sk, FSEBRBO™HFE

Where the major input is produced by an associate of your business The
Commission will compare your purchase price to a normal market price. If
the associate provides information on the cost of production for that input
such cost data may also be considered.

Normal market price is taken to be the price normally available in the market
(having regard to market size, whether the input is normally purchased at
‘spot prices’ or under long term contracts etc).

The term associate is defined in section 269TAA of the Customs Act.
Included in that definition are companies controlled by the same parent
company (a company that controls 5% or more of the shares of another is
taken to be an associated company); companies controlled by the other
company; and companies having the same person in the board of directors.

HEPSES

If the major input is purchased or supplied from an integrated production
process you should provide detailed information on the full costs of

production of that input. 215 3= Z4 A & K T 80 4 B T — AR A2 7= i
P, S AUVELNER AL = H 5 N IR A3 A P2 Bl A
d7AE PR AR 10%80E DA B = BFE MR AR R FREE
“PUBLIC RECORD”.
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SECTION H — PARTICULAR MARKET
SITUATION % & ni i i

For each review of the variable factors, the Commission seeks to confirm whether a
‘market situation’ exists in respect of aluminium extrusions from China due to government
influence on both the prices of the goods and the major raw material inputs (aluminium)
used in the manufacture of the goods.

The existence of a ‘market situation’ could affect the Commission’s approach to
calculating normal value within its dumping assessment.

In broad terms, it is generally the case that the normal value of the goods is the price
paid for like goods sold for home consumption in the country of export. One of the
exceptions to using domestic selling prices for this purpose provides that the domestic
selling prices are not an appropriate basis for normal value if the Minister is satisfied that
a situation in the market has rendered domestic selling prices unsuitable for establishing
normal values (i.e. a ‘particular market situation’ exists).

One of these situations may be where the domestic selling prices in the country of export
have been materially affected by government influence rendering those prices unsuitable
for use in establishing normal values.

Through this questionnaire, the Commission is providing producers/exporters of the
subject goods in China the opportunity to supply evidence that the sector under
investigation is operating under competitive market conditions.

It may be necessary for the Commission to request additional information following receipt
and review of your response.

There are three parts to this section:

PART H-1 - Requests information concerning the organisation of your company
and the GOC'’s involvement in the business of your company.

FORA R A RN AT 2 =] R Mk 28 L2 (R 2 dh R 5

PART H-2 - Requests information concerning the GOC’s measures with respect to
the aluminium industry in China.H [E 347V A I A = i 3 il 115
E\O

PART H-3 - Requests information concerning the aluminium extrusions sector in
the region where your company is located. 5555 K47\ X 38k, % 7] Fi{E
HREE
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PART H-1 General information —j{z 8 .

The information requested in this part will provide an overview of your corporate
organisation and the GOC’s involvement in your business. In addition to your
response to each of the questions, all necessary supporting documentation is
requested.

XA Pl E SR B2 Ot F] I AU BEOL AN S () R 7 s B T IR RS
)R, 5 R SR SRt R 0 1

1. Specific questions are asked throughout this questionnaire in relation to the
GOC's interaction with your businesses.ifil b i) 45, X F5¢ & @b & i
A i ) AR e UK 2 4 7] 21,

However, please generally describe all interaction that your business has
with the GOC at all levels, including (but not limited to):i% K #iliid— i £
P A 5 2R HE R, B EART)

a) reporting requirements; i 15 5k
b) payment of taxes; Fill 521+

c) senior management representation within your business; #& it 4l /i =

EHEN KR

d) approval/negotiation of business decisions (e.g. investment decisions,
management decisions, pricing decisions, production decisions, sales
decisions);

e) licensing;
f) restrictions on land use;
g) provision of loans; or

h) provision of grants, awards or other funds.

L F] AR

FARREM, BUNEAZ 5ANE AR BRI T, A RET
KU TERREM N T AR, =BT EE N .

1. RAMEP AR, RETHHITHEHI, AAEIL B,CD H4E

LA FiA
2. #EEREMY, WRBRAE>2HE, HEsaBiatas5eE
H,

SNBSS R, AR 58 % AR [ (AR SSBCRAE A VB 1 5
4. RAPEEEEANRRESBUTEAEMRR.

5. et ARYERAS e 8 P H 42 R R X R HHAT

A M s 5 BUR B K.

=
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Our company declare following :

Our company is private enterprise,there is no any direct or indirect investment involved by
government.We are a aluminum profile processing company operating under the market
economic,price decide according to market situation .

1. The trade levels of our customers are base on the market situation ,which have been described in
part B,C,.D.

2. MINFA is a private enterprise,From purchase to production and sales,all are in full accordance
with the market-oriented operation and management.

3. pay taxes and finance, also in full accordance with national policies, laws and regulations regulate
operation;

4.0Our senior management representatives and the government do not have any relationship.

5.Land acquisition and use also performed in accordance with national regulations;

6.So our market operations not associated with the government.

2. Business structure, ownership and management

a) Indicate whether your company is an SOE (refer to the Glossary of Terms
for definition).
%ANO

b) List the Board of Directors and Board of Shareholders of your business
and all other entities/businesses your business is related to.
N0

Indicate the names of common directors and officers between yours and
related businesses, where applicable.

c) Are any members of your business’ (and/or all other entities your
business is related to) Board of Directors or Board of Shareholders
representatives, employees, or otherwise affiliated with the GOC (at any
level, from any agency, party, or otherwise associated entity, including
SASAC)?

If so, identify the individuals, their role on that Board and their affiliation

with the GOC.

Please see attachment of PART H-1.2-(c). We attach Resume of all

members of Board of Directors.

There’s only one person is member of the Communist Party of China:

Mr.Wang Xin (male, company independent director, don’t hold company
shares).

WSEMWM. BAVBI B ERE SRR .
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Does your business’ (and/or all other entities your business is related to)
Board of Directors or Board of Shareholders have a representative from
the Chinese Communist Party (CCP)? If so, identify their name and title
and indicate their position at the board level.

JENO

Are any members of your business’ (and/or all other entities your
business is related to) Board of Directors or Board of Shareholders
appointed, managed or recommended by the GOC? If so, identify the
government department(s) they represent.

JENO

Indicate who owns what percentage of all shares in your business and
identify whether they are:

e an affiliate, representative, agency or otherwise representative of the
GOC;
employees of your business;

e foreign investors; or
other (please specify).

RS W, FIRPART H-1.2-(C)#iik .

9)

Provide the details of any significant changes in the ownership structure
of your business during the review period.

JGNO

h) Identify any positions within your business that are appointments or

designated to act on behalf of GOC authorities.
JENO

Explain whether there are requirements in law and in practice to have
government representation at any level of your business. If there is such
a requirement, explain the role of government representatives appointed
to any level of your business.

JENO
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j) If your business is a publicly-traded company, what are the rules
regarding the issuance of shares by your business? Identify any stock
exchanges on which your business is listed.

A RAE T ERINAS 5 B LT
AT RIE R EF A E AN CRINERRZPARE LT (2012 F£&

i) ) RAITHIBEE.

Our company is listed on the Stock Exchange in Shenzhen, China.

Company is in accordance with national relevant state laws and regulations, "the
Shenzhen Stock Exchange Listing Rules (2012 Amendment)," issued shares.

k) Provide the monthly trading volume and average monthly trading price of
your listed security between 1 April 2013 to 31 March 2014.
5 WM B AR WL B3R PART H-1.2-(K), AW 7 ALEERE, 771 &%
Please check attachement Detail description on PART H-1.2-(K),we here give you the
website link ,you can check for
reference .http:/quote.eastmoney.com/flash/flash.html?c=002578&m=2&n=
%E9%97%BD%E5%8F%91%E9%93%9D%E4%B8%9A&st=K.

[) Who has the ability to reward fire or discipline your business’ senior managers?
AAM, 2ERKRG-AFSRALTASH - EHSHR-RILGIER R

WS, BB O TS RGO RIS S o W S -
MR

General manager: chairman of the board Nomination - tabled for discussion at Nomination
Committee - the Board of Directors approval - submitted to the Securities Regulatory
Bureau

Chief Financial Officer, Deputy General Manager erved as deputy manager-level positions and
below: nominated by the general manager - tabled for discussion at Nomination Committee
- the Board of directors approval - submitted to the Securities Regulatory Bureau

m) Do any of your company’s senior managers hold positions in any GOC
departments or organisations, associations or Chambers of Commerce? If so
describe the nature of these positions.

JENO

n) Provide the names and positions of your company’s pricing committee.

BN, AFEREFBLSSHE, EEAALM, MEEE,

HKi, AFRIEFRKHRSSH,

BN, AFEEH SO

Huangciwei , Director and Deputy General Manager ,mainly in charge in
production and sales.

Huangchangyuan , Vice chairman and general manager.

Luoli, Director and Chief Financial Officer.



90

3. Licencing
a) Provide a copy of your business licence(s).

There’re only 3 LICENCE have relations with our government: business licence & Customs
registration certificate licence & export qualification licence.
UL FPART H-1.3 Please check attachment PART H-1.3

b) ldentify the GOC departments or offices responsible for issuing the
licence(s).
JENO

c) Describe the procedures involved in applying for the licence(s).
JENO

d) Describe any requirements or conditions that must be met in order to
obtain the licence(s).
JENO

e) Describe and explain any restrictions imposed on your business by the
business licence(s).
JENO

f) Describe any sanctions imposed on your business if you act outside the
scope of your business licence(s).
JENO

g) Describe and explain any rights or benefits conferred to your business
under the licence(s).
JiNO

h) Describe the circumstances under which your business licence(s) can be
revoked, and who has the authority to revoke the licence(s).
JENO

4, Decision-making, planning and reporting
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a) Provide a description of your business’ decision-making structure in
general and in respect of aluminium products. This should identify the
persons or bodies primarily responsible for deciding:

KIGHEE, HFEFIEELFTT; purchase : our purchase department in charge .

ArFEPRE, WA A= 5E; production : production center in charge

W4 e, HIEAIM % T finance : our accounting department in charge

e, mikA BP0 TT. Sales : our marketing center in charge .
iE2 1 k3¢ A-3-9 (internal organisation chart)fi{f4:, S & HHFIH .
Please refer to the above A-3-9 (internal organisation chart)
attachment ,which have been listed clearly .

(i) what goods are produced;

b
c)) Products are as follows:
Products /= i Range 7 [l
Mill-Finish (541
Aluminum Extrusion Profiles Anodized %t
HrismA Powder-coating ¥ KWtk
Wooden-Pattern ARZCHE E[I
Anodized % /L
Aluminum Finished Windows & Doors Powder-coating 473 A i 1%
A o & Wooden-Pattern
ARG ED
Aluminum Structure-parts Powder-coating #) ARt iR
BRI S M AR A Wooden-Pattern AR Z%% E[l

Mill-Finish
Aluminum Furniture-parts ill-Finish F44

o Anodized %t
il 2K B R A =
Powder-coating #) A5t &%

Mill-Finish
Aluminum-Net %5 [ ill-Finish 544

Anodized %/t
Aluminum-Sheet Mill-Finish F#4
EEU Powder-coating 47 A i 1%
i - 11
aluminium alloy billet 42 4 b Such as 6063-T5 and othir ;iloys 41 6063-T5 F1H: At
=
(i) how the goods are produced;
B o&fMRd 7, FELG-1. It has already described, the detailed G-1.

(i) how levels of inputs such as raw materials, labour and energy
are set and secured;

A E&idid 7, ¥RG-1. It has already described, the detailed G-1.

(iii) how the use of your outputs, such as how your product mix is
determined; and
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RO S B 54 2013 48
B, ) Rmses: ARH
Most recent completed
financial year (please
specify)

2013. 4.1-2014. 3. 31 GA&
)
Review period
(1-Apr-13 ~ 31-Mar-14)
(Currency Unit: RMB) f%ifis

2013 whole year fr: AR
(Currency Unit: RMB)
Production capacity*
(eg. units, kg, tonnes)
[ A] Fxﬁ% (!ll] /& XXXXXXXXXXXXX X XXXXXXXXXXXXXX
T, WED
Actual production in
volume
(eg. units, kg, tonnes) XXXXXXXXXX XXXXXXXXXXXXXXX
[B] shstEr=& (WA
s WO
XX% XX%

Capacity utilisation (%)
(B/A x 100) F=REF FH &R

(iv) how your business’ profit is distributed
FEARAZIR BT A R E AT 0T TR A RIANE 2 EC B . Allocated strictly in

accordance with the provisions of the listed companies. See description of profit allocation

b) Provide a description of any GOC input into the decision-making process

about your manufacture, marketing and sale of aluminium products.

JoNO

c) Provide a list of all government departments/offices that are involved,
either directly or indirectly, in your manufacture, sale or purchase of
aluminium products.

JoNO

d) List and describe all reports that must be submitted to the GOC
periodically by your company, and identify the government

department/office where each report is filed.

If not previously provided, provide a copy of the last two Provincial/City
Five Year Plans (including the appendices) for the province/city in which
your business is located, whichever is applicable. The copies should be
fully translated including the appendices, along with the original Chinese
version.
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FHOR B/ B THRIS 3R] B R e A 7= A2 AL A5 0 . Relevant provincial / municipal

five-year plan doesnt make any affect to our company development .

f) Does your business develop any five-year plans or similar planning
documents? If so, provide copies of these plans and advise whether
these plans have been submitted, reviewed or approved by the GOC
(including the National Development and Reform Commission).

JENO

g) Provide copies of the minutes of your Board of Directors and Board of
Shareholders meetings over the review period.

bt E— AR AR il R, 15 AEPART H-1.4(g). Attatch a copy of the
board of directors and shareholders meetings note, see PART H-1.4 (g).

h) Provide copies of the notes to company meetings where pricing decisions
on aluminium products have been made over the review period.

Bt E— = i A R 2 W B 2 E Sk, 1A HPART H-1.4(h). Attach a copy of the
minutes of the aluminum products pricing decisions meeting, see PART H-1.4 (h).
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“PUBLIC RECORD”.

PART H-2 GOC measures in the aluminium sector

The information requested in this part will allow for a better understanding of the
GOC’s measures in respect of aluminium in China. In addition to your response to
each of the questions, all necessary supporting documentation is requested.

1. Were there any GOC opinions, directives, decrees, promulgations,
measures, etc. concerning the aluminium industry/sector that were put in
place or operating during the review period?

If yes, please provide a copy of that documentation and a translation as well.
Also provide documentation concerning the GOC or any association of the
GOC’s notification of the measures concerning aluminium to your company
over the review period.

JoNO

2. Provide information concerning the name of any GOC departments, bureaus
or agencies responsible for the administration of all GOC measures
concerning the aluminium industry in the regions, provinces or special
economic zones where your company is located.

Ensure that your response includes contact information regarding the
following areas:

industrial policy and guidance on the aluminium industry sector;

market entry criteria for the aluminium industry sector;

environmental enforcement for the aluminium industry sector;

management of land utilisation;

the China Banking Regulatory Commission for the aluminium industry

sector;

investigation and inspection of new aluminium expansion facilities;

e the section in the National Development and Reform Commission that is
responsible for the aluminium industry sector; and

e import licensing for aluminium and other aluminium raw materials.

e JNO
3. Other government approvals

The following questions address the approvals that are necessary from
various GOC agencies, including the National Development and Reform
Commission, in order to continue or initiate aluminium investments.

a) Explain whether your company has undertaken an approval process
through the GOC for any aluminium or aluminium related investments in
the last 10 years.



JoNO

JoNO

JoNO

JoNO

JENO

95
JENO

Explain whether any applicable investments received the necessary
approval and if so, provide documentation confirming this approval.

If your investment was not approved, provide the reasons given for the
refusal.

Describe the process your company has to follow to obtain these
approvals.

Provide a translated copy of the application form along with the original
Chinese version.

Identify the office that sent communication of these requirements to your
company along with the office address, contact names, phone numbers
and fax numbers.

The restructure of the aluminium industry in China

The Commission is aware of the GOC’s Guidelines on tackling severe
overcapacity problem. The following questions relate to these guidelines:

a)

b)

c)

Explain in detail if there were any directives or measures from the GOC
that have been communicated to your business since the inception of
these guidelines?

Identify the Government department, association or company official that
communicated these guidelines or any related measures to your
business.

Identify the Government department, association or company and names
of officials who are responsible for the administration of these guidelines.



d)

JENO
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Explain in detail how these guidelines have or might impact on your
business. This may include reference to specific measures considered or
taken by your business. Such items may include but are not limited to
items such as project approval process, credit and loans terms (including
any preferential interest rates),the environmental issues, discounted rate
of energy and raw materials (aluminium, pre-alloyed product etc).

Explain any on-going mechanism used by the GOC to measure your
business compliance with the policy directives and/or guidelines.

PART H-3 The aluminium extrusions sector

The information requested in this part will assist in providing a better understanding
of the GOC measures and your business’ sales and production of aluminium
extrusions.

In addition to your narrative response to each of the questions, all necessary
supporting documentation is requested.

1. Export quotas and licensing

a)

Are aluminium extrusions sold by your company subject to any export quotas?

If so, explain why aluminium extrusions are subject to quotas and the method by
which the quotas are allocated.

Does this process involve any GOC participation in determining the selling prices
of the goods? If so, explain.
JENO

If Aluminium extrusions are not presently subject to export quotas,
indicate if quotas existed during the review period and when and why
they were removed.

JENO

Identify the GOC agency which legislates and monitors any such quotas.
JENO

Has the GOC set any targets or limits regarding the quantity of aluminium
extrusions that you may sell on the domestic or export markets? If so,
provide details.

JENO

Are there any export licence requirements for aluminium extrusions? If
S0, provide detalils.
JENO
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2. Taxation

a) Were there any export taxes on the exports of aluminium extrusions
during the review period?
JENO

b) What was the value-added tax (VAT) rebate applicable to Aluminium extrusions
exports during the review period?
13%, 7 LB ¢ PART H-3.2
13%, see Annex PART H-3.2

c) Have there been any changes to the VAT rebate applicable to aluminium
exports in the last 5 years? If yes, provide:

i. a detailed chronological history of the VAT rebate rates;
ii. products affected;
iii. the effective dates of the rate changes;
iv. fully translated copies of any GOC notices regarding these
changes, including the relevant appendices.

JoNO

d) Are you aware of any tax changes being planned that would impact the
aluminium extrusions sector?

JENO
3. Sales terms

a) ldentify the person who authorises the sales terms, prices and other
contract provisions for the sale of aluminium extrusions by your business.

WN, AFEEKRSEHE, EEAFE, HEEE;

HKE, AnEFEERKIFOAEH,

BN, A E) A 55 M

WARIE AT, %o m NEHIEEAECRAE, X ELSS, 23l A [FAL PR B F it
Huangciwei , Director and Deputy General Manager ,mainly in charge in
production and sales.

Huangchangyuan , Vice chairman and general manager.

Luoli, Director and Chief Financial Officer.

As per the market situation ,according to the relevant procedures of internal control system ,make
different approval permissions to sales

b) Explain how the selling prices of aluminium extrusions by your business
are determined, including any GOC involvement in your business’ pricing
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decisions, and indicate if the goods are subject to GOC direct or indirect
pricing or government guidance pricing.

JoNO

c) Does your business coordinate the selling prices or supply of aluminium
extrusions with other domestic aluminium and aluminium product
producers, any GOC departments, or the China Iron and Aluminium
Association? If so, provide details.

JENO

d) Explain whether your business provides aluminium extrusions price
information/data to the GOC, other government officials or
commercial/industry organisations, including those outside of China,
which report on the aluminium sector.

JENO

e) Explain whether your business provides aluminium extrusions price data
to any other person at the provincial, regional or special economic zone
level of government.

JENO

5. Industry associations

a) Is your business a member of any industry associations? If so, explain
your business’ relationship with the association/s and the involvement of
the GOC with the association/s.

Hr M= PTEAOEEHER L —

ZAT 2 EA O RAT A RAT M 23 . BRAEOR N IV BN 5 B S 4
B BN B, AmtEtt Bl 2P EBEEARB ST .

Our company is one member of the industry association :a member of the China Nonferrous Metals
Association

The China Nonferrous Metals Industry Association is the industry and its related industries,
academics, scientific and technical personnel and business management personnel form a national
voluntary academic, science, public welfare social organizations. Led by China Science and
Technology Association.

b) If your business is a member of an industry association, indicate whether
this membership is voluntary or compulsory. Explain the functions that the
association provides for your business. Explain in detail the role of the
association with respect to the directives as provided by the GOC
concerning the aluminium industry.

EEENER. TEATAOSRMARIARNE. BREERSART 8.
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1. FEP&GREA ORIV ER MR ER KR, BAEMARED.
2. FRERERZRmE MR TIY. BT EWREEIRRE 5, 5%
Ftog@BRHEEE . %%, Is voluntary. Mainly used for non-ferrous metals-related
academic, technical discussions of science. For example:

Closely combined with the development of non-ferrous metal production and
construction industry and related disciplines, organize various academic activities.;
Edited and published in international academic exchanges Society publications, science
and technology books, intelligence information and science books, science and
technology information dissemination non-ferrous metals. And so on.

6. Statistics submission/recording

a) Indicate if your business makes submissions® to the Chinese Bureau of

Statistics and/or any other government organisation. If yes, explain the
purpose of these submissions and the type of information submitted.

Ao FAARRA ™. SARMEE, HfaitRzs%.

Yes, provide related production and technical data to Chinese Bureau of Statistics for reference.

b) Provide a recent example of a submission that has been made to the

EEIN WS

giit .

Chinese Bureau of Statistics and/or any other government organisation.
For example, monthly data relating to sales, production and costs.

B L —AMFEA, 275, 7 ILPART H-3.5FF. Attached an example for reference,
please see PART H-3.5

Do the organisations approve or assess your submission? If yes, provide
a detailed explanation.

FHRI S5 BEAT Gt IF Pk, AR ETHRRAEE, DEMAft. RERTS

Our process: relevant financial statistics and reporting— business-related person audit— general
manager approval — Finally submitted to the Bureau of Statistics.

d)

Do the organisations provide feedback on your submission? If yes,
provide a detailed explanation.

HA WA . Basically No.

*For example, monthly data relating to sales, production and costs.
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7. Manufacturing inputs

a) lIs there a price difference in purchase price for raw materials (i.e. aluminium or
other raw material) between your suppliers?

HERRE M, RETHATF R TBEREIEM M T AR, MRER 4>
FHE, MR eBiintss 588,
[a] {4 7 P SR A1 A% A2 T 3 A%
AFEES RIS = R AT E . HEEEZER, ZREEMRD, MEIEFKTIZNE.
HA&1%E 22" Aluminium Purchases.11" sheet of Exporter Questionnaire
Our company is a private enterprise, a aluminum processing company in operation of the market
economy from purchase to production to sales, are fully in accordance with the market-oriented
operation and management;
The purchase price from supplier are market price.
Different suppliers purchase price variance uncertain. But even if there are differences, the
differencea are very small, all are the normal market price.
For details, please refer to Aluminium Purchases.11" sheet of Exporter Questionnaire

b) Is there a price difference between purchase price of raw materials from
SOEs and non-SOEs? Provide explanation.

Note: Further questions regarding primary aluminium supply and
pricing are asked in Section | of this questionnaire. Your responses to
these questions are relevant to the assessment of whether a market
situation exists. Please ensure responses to these questions are
complete.

ZArE& Y, RARETHATF M TBERNBREMIN T AR, ARIER|A 2145
B, MREegBlstas 58,

[ BN R R R AR R T A, RS EASFARTER, BIHsE.

2548, AFBENE RIS Z R AT E . HEAER, ZREER/D, HMEIEENTY
.

H&1E 22" Aluminium Purchases.11" sheet of Exporter Questionnaire

As mentioned before : we are a aluminum processing company in operation of the market economy
from purchase to production to sales, are fully in accordance with the market-oriented operation and
management;

The purchase price from supplier is market price ,nothing to do with the SOEor private enterprise,
they are decided by the market .

But of course ,the price difference among supplier is uncertain, even they have difference, t he
differences are very small ,all are the normal market price.
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c) If your supplier is based outside China, what import duty rate is applied
on the raw materials (i.e. aluminium or other raw material)?

JEAE R, BREE EE D GBI

EC G AT (R OCRE 3 RS, BHPIW S 8948 . B A15 2% Aluminium Purchases.11"
sheet of Exporter Questionnaire

The import duty rate for raw material and aluminum is zero .

For example ,we bought aluminum ingo from BHP Australia importers, detail please refer to
Aluminium Purchases.11" sheet of Exporter Questionnaire

d) Does your business benefit from any concession on the purchase of any
utility services (e.g. electricity, gas,,etc) ? If so explain the nature and the
amount of the concession?

JENO

8. Regional differences
a) If you have production facilities in more than one region/province, are the
laws and regulations in each region the same with respect to pricing?
Provide details on any regional differences.

ANiEH . Not applicable

9. Aluminium extrusions production/output during the investigation
period

a) Is any part of your production of aluminium extrusions subject to any
national/regional industrial policy or guidance? If so, provide details
including a background of the policy/guidance and explain any restriction
imposed by the policy/guidance.

JENO

b) To what extent are any of the policies/guidelines identified in a)
applicable to your business?

JENO
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c) Where applicable, how did your business respond to the
policies/guidelines?

ANiEH . Not applicable

d) Provide details regarding any other restrictions (e.g., geographic/regional,
downstream, use, etc.) to the sale of aluminium extrusions that may be
imposed by the GOC.

JoNO

10. Sales price during the investigation period

a) Explain whether your business has been subjected to any direct or
indirect price guidance or controls by the GOC during the review period,
with respect to domestic aluminium prices.

JoNO

b) Explain whether your business has been subjected to any direct or
indirect price guidance or controls by the GOC during the investigation
period, with respect to raw material inputs (i.e. aluminium, etc.).

JoNO

c) Explain whether your business has encountered any price guidance or
controls established by regional, provincial or special economic zone
officials and/or organisations.

JoNO

11. Adding capacity and/or joint ventures

a) Provide a detailed explanation with respect to the government approval process
for adding capacity and/or joint ventures in relation to your business.

FNO
FrIEA GBI We are not joint venture .
WA WIREG I 6e, RRWIHATAT N, SBUNTLK.

If we want adding capacity ,that is a market economy behavior ,has nothing to do with government.
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b) Does the government have the right to request modifications in the terms of
adding capacity and/or joint ventures? If yes, provide a detailed explanation.

JENO

FFRIEAH G T, We are not joint venture .

LAl RN Re, Rl ATiT N, SBUNLEK.

If we want adding capacity ,that is a market economy behavior ,has nothing to do with

government.
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SECTION | - COUNTERVAILING

Following the original investigation the Commission found that producers in China of
aluminium extrusions and upstream suppliers have benefited from a number of subsidies
granted by the GOC (meaning any level of government — refer to the Glossary of Terms
for further information), and that these subsidies are countervailable.

ORIGINAL INVESTIGATED PROGRAMS

In the original investigation (REP148) conducted by the Australian Customs and
Border Protection Service (Customs and Border Protection), 43 subsidy programs
were investigated. Of those, Customs and Border Protection found that aluminium
extrusions exported from China to Australia received financial contributions in
respect of the goods that conferred a benefit under 19 subsidy programs. These
were (according to their numbering from the original investigation):

o Program 1: Preferential tax policies for enterprises with foreign
investment established in the coastal economic open areas and
economic and technological development zones

o Program 2: One-time Awards to Enterprises Whose Products Qualify
for ‘Well-Known Trademarks of China’ and ‘Famous Brands of China’;

o Program 3: Provincial Scientific Development Plan Fund
J Program 4: Export Brand Development Fund;

o Program 5: Matching Funds for International Market Development for
SMEs;

o Program 6: Superstar Enterprise Grant;
o Program 7: Research & Development (R&D) Assistance Grant
o Program 8: Patent Award of Guangdong Province;

o Program 9: Training Program for Rural Surplus Labour Force Transfer
Employment

o Program 10: Preferential Tax Policies for Foreign Invested Enterprises
— Reduced Tax Rate for Productive FIEs scheduled to operate for a
period of not less than 10 years.

o Program 13: Tariff and VAT Exemptions on Imported Materials and
Equipments

o Program 15: Goods provided at less than adequate remuneration

o Program 16: Preferential tax policies for enterprises with foreign
investment established in Special Economic Zones (excluding Shanghai
Pudong area);

o Program 17: Preferential tax policies for enterprises with foreign
investment established in Pudong area of Shanghai

J Program 18 - Preferential tax policies in the Western Regions
o Program 26: Innovative Experimental Enterprise Grant;
J Program 29: Special Support Fund for Non-State-Owned Enterprises
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Program 32: Venture Investment Fund of Hi-Tech Industry, and

Program 35: Grants for Encouraging the Establishment of
Headquarters and Regional Headquarters with Foreign Investment

ADDITIONAL PROGRAMS CONSIDERED IN THIS REVIEW

Further to the 43 subsidy programs previously investigated, the Commission is
considering a further 19 subsidy programs proposed in a submission by the
Australian manufacturer, Capral Limited, dated 19 June 2014 and placed on the
public record. These are:

Program 44: Preferential lending programs - loans from Chinese policy
banks and state-owned commercial banks

Program 45: Provision of land use rights

Program 46: Provision of electricity

Program 47: Preferential tax policies for high and new technology
enterprises

Program 48: Provincial government of Guangdong tax offset for Research
and Development

Program 49: Exemption from city construction tax and education tax for
FIEs

Program 50: Refund of land use for firms located in the Zhaoquing new and
High-tech Industrial Development Zone (ZHTDZ)

Program 51: Fund for SME bank-enterprise cooperation projects
Program 52: Special fund for science and technology in Guangdong
Program 53: Provincial fund for fiscal and technological innovation
Program 54: Provincial loan discount special fund for SMEs

Program 55: Export rebate for mechanic, electronic, high-tech products
Program 56: Provincial Government of Guangdong (PGOG) special fund for
energy saving technology reform

Program 57: PGOG science and technology bureau project fund
Program 58: Development assistance grants from the ZHTDZ

Program 59: Provision of water

Program 60: Provision of natural gas

Program 61: Provision of heavy oil

Program 62: Currency valuation

Please answer the questions within parts I-1 to I-9 in relation to these programs.
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PART I-1 Preferential income tax programs (programs 10,
16, 17, 18, 47, 48, 49, 50)

1. Did your business or any company/entity related to your business receive
any benefit* under the following preferential income tax programs during the
review period (1 April 2013 to 31 March 2014):

o Program 10: Preferential Tax Policies for Foreign Invested Enterprises
— Reduced Tax Rate for Productive FIEs scheduled to operate for a
period of not less than 10 years.

o Program 16: Preferential tax policies for enterprises with foreign
investment established in Special Economic Zones (excluding Shanghai
Pudong area);

o Program 17: Preferential tax policies for enterprises with foreign
investment established in Pudong area of Shanghai

o Program 18 - Preferential tax policies in the Western Regions

o Program 47: Preferential tax policies for high and new technology
enterprises (pursuant to the Cicular of the State Council concerning the
approval of the national development zones for new and high technology
industries and the relevant policies and provisions)

o Program 48: Provincial government of Guangdong tax offset for R&D

2. ltis our understanding that the general tax rate for enterprises in China
during the review period was 25%. Confirm whether this is correct and if not,
please identify the general tax rate for enterprises in China during the review
period.

3.  Provide a copy, bearing the official stamp of the appropriate level of the
GOC, of all corporate income tax acknowledgement form(s) and the income
tax return(s) that your company filed for the last three completed financial
years.

Note: If your company did not file an income tax return in the last three
financial years, provide an explanation stating the reasons why you were
exempt from filing such a return and the applicable section[s] of the Income
Tax Act under which you were exempt from doing so.

4. If your business currently pays corporate income tax at a rate less than 25%
(or whatever the rate of general tax is as discussed above), or paid at a rate
less than that during the review period, please indicate whether the reduced
rate relates to any of the preferential income tax programs identified above.

5. If the income tax rate of less than the general rate does not relate to any of
the programs identified above, please provide an explanation for the reduced
income tax rate and answer the questions in Part |-1 above in relation to the
income tax rate reduction.

For each program that you have identified above as conferring benefit on your
entity, answer the following.

* Refer to the Glossary of Terms for a definition of benefit in this context.
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Provide complete details of the amount of the benefit received, including
whether it was received in total or in instalments.

Indicate which goods you produced that benefited from the program (e.g. the
program may have benefited all production or only certain products).

Describe the application and approval procedures for obtaining a benefit
under the program.

Where applicable, provide copies of the application form or other
documentation used to apply for the program, all attachments and all
contractual agreements entered into between your business and the GOC in
relation to the program.

Outline the fees charged to, or expenses incurred by your business for the
purposes of receiving the program.

Outline the eligibility criteria your business had to meet in order to receive
benefits under this program.

State whether your eligibility for the program was conditional on one or more
of the following criteria:

a) whether or not your business exports or has increased its exports;
b) the use of domestic rather than imported inputs;
c) the industry to which your business belongs; or
d) the region in which your business is located.

If the benefit was provided in relation to a specific activity or project of your
entity, please identify the activity and provide supporting documentation.

What records does your business keep regarding each of the benefits
received under this program? Provide copies of any records kept in relation
to the program.

Indicate where benefits under this program can be found in your accounting
system (i.e. specify the ledgers or journals) and financial statements.

To your knowledge, does the program still operate or has it been
terminated?

If the program has been terminated, please provide details (when, why).
When is the last date that your business could apply for or claim benefits
under the program? When is the last date that your business could receive
benefits under the program?

If the terminated program has been substituted for by another program,
identify the program and answer all the questions in Part I-1 in relation to
this programme.
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18. For each of your last three completed taxation years, complete the table as
described below.

Prepare this information in the attached spreadsheet named "Income Tax"
included as part of the Exporter Questionnaire accompanying spreadsheet
provided with this questionnaire.




109

PART I-2 Grants and preferential policies (Programs 2, 3, 4,
5,6,7,8,9, 26, 29, 32, 35)

In the original investigation Customs and Border Protection considered grants
provided to enterprises under the following identified programs:

Program 2:

One-time Awards to Enterprises Whose Products Qualify

for ‘Well-Known Trademarks of China’ and ‘Famous Brands of China’;

Program 3:
Program 4:

Program 5:
SMEs;

Program 6:
Program 7:
Program 8:

Program 9:
Employment

Program 26:
Program 29:
Program 32:
Program 35:

Provincial Scientific Development Plan Fund
Export Brand Development Fund;
Matching Funds for International Market Development for

Superstar Enterprise Grant;

Research & Development (R&D) Assistance Grant

Patent Award of Guangdong Province;

Training Program for Rural Surplus Labour Force Transfer

Innovative Experimental Enterprise Grant;

Special Support Fund for Non-State-Owned Enterprises
Venture Investment Fund of Hi-Tech Industry, and
Grants for Encouraging the Establishment of

Headquarters and Regional Headquarters with Foreign Investment

In addition, in this review the Commission is considering whether any grants have
been provided to the aluminium extrusions industry in China under the following

programs:

Program 49:

FIEs

Program 50:
Program 51:
Program 52:
Program 53:
Program 54:
Program 55:
Program 56:
Program 57:
Program 58:

Exemption from city construction tax and education tax for

Refund of land use for firms located in the ZHTDZ

Fund for SME bank-enterprise cooperation projects
Special fund for science and technology in Guangdong
Provincial fund for fiscal and technological innovation
Provincial loan discount special fund for SMEs

Export rebate for mechanic, electronic, high-tech products
PGOG special fund for energy saving technology reform
PGOG science and technology bureau project fund
Development assistance grants from the ZHTDZ

1. Did your business or any company/entity related to your business receive
any benefit under the above programs during the period 1 January 2011 to
31 March 20147
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Did your business receive benefits under any other grant (including awards,
prizes, funds) program during the period 1 January 2011 to 31 March
20147

For each program identified in your answer to 1-2.1 and |-2.2 above, answer the
following.

3.

10.

11.

12.

13.

Provide complete details involving the amount of the grant received,
including whether the grant was received in a lump sum or multiple
instalments.

Indicate which goods you produced that benefited from the program (e.g. the
program may have benefited all production or only certain products that have
undergone research and development).

Describe the application and approval procedures for obtaining a benefit
under the program.

Where applicable, provide copies of the application form or other
documentation used to apply for the program, all attachments and all
contractual agreements entered into between your business and the GOC in
relation to the program.

Ouitline the fees charged to, or expenses incurred by your business for
purposes of receiving the program.

Outline the eligibility criteria your business had to meet in order to receive
benefits under this program.

State whether your eligibility for the program was conditional on one or more
of the following criteria:
a) whether or not your business exports or has increased its exports;
b) the use of domestic rather than imported inputs;
c) the industry to which your business belongs; or
d) the region in which your business is located.

If the benefit was provided in relation to a specific activity or project of your
entity, please identify the activity and provide supporting documentation.

What records does your business keep regarding each of the benefits
received under this program? Provide copies of any records kept in relation
to the program.

Indicate where benefits under this program can be found in your accounting
system (i.e., specify the ledgers or journals) and financial statements.

To your knowledge, does the program still operate or has it been
terminated?
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If the program has been terminated, please provide details (when, why).
When is the last date that your business could apply for or claim benefits
under the program? When is the last date that your business could receive
benefits under the program?

If the program terminated has been substituted for by another program,
identify the program and answer all the questions in Part I-1 in relation to this
programme.

|dentify the body responsible for administering the grant.

|dentify the date of approval of the grant and the date the grant was
received.

Indicate where the grant was accounted for on your business’ financial
statements.

WNETSCHTIE, A CORATERAS BT A AR AN BR AR A e, SRR

As stated earlier, we list all relevant subsidies, and explain as follows:

ST AT HRIH AU 0 15 9]

Instructions on subsidies to offset

A w) 2013 FHAFBUF AN eI D F B AT AR T
(4,980,100 T A i, ¥ WLAHIGEKK).

In 2013, our company obtained the total of Government subsidies income is
¥ 4,980,100, as detailed in the relevant tables.

BURANI AN . BHEEIH AN NG A 241 75 N R 1 $2(993,000
AR M) FRETE AN NTAEZ2ED L2 ET AR T
(1,393,200 Jo A R ) o & 38000 H AMBIUSN O 245 75 78 A R 1 %£(300,000 T
ANRM), a5t mfAr B AR UA RIS 0 2 AT AR T
(2,293,900 st AR ), A LA — 5 Wi &R,

Government subsidies types are as follows: Technology project subsidies
income is ¥ 993,000; Environmental protection class project subsidies
income is ¥ 1,393,200 ; Quality class project subsidies income is ¥ 300,000;
social responsibility contribution subsidies income is ¥ 2,293,900, none of
the above subsidies income associated with market sales.

A AT ERBUFAN, 5 A REEE ISR BN TS, R
Company obtained the government subsidies, has no relationship with the
cost and price of company selling products, for the following reasons:

—. ERBUFANE A TR B S, 2013 SEAE TR . MR
I H W 3T 2800 Bt AR .

The government subsidies are used for the improvement of the
corresponding project expenses, 2013 company spend nearly 28 million
yuan for research and development, environmental projects such.

o NSUEERMARE, BUFABIMON S SR Ak, 5 s A AR T
Ko T 7] fE 15 BESRIUBUR A B A SR A BURF AN, 29577 g A7 A
TR
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From the perspective of accounting, government subsidies income is only
related to the profits and losses of the current, has nothing to do with the
production costs. No matter whether the company can obtain the
government subsidies, and how much government subsidies, has nothing to
do with the product cost of production.
= MSSEBRIMA B, it m 2T BERHUBURN # B DL S SRE 2 D BUR b
B, AR BN A BT AR .

From the perspective of business management, no matter whether the
company can obtain the government subsidies, as well as how much
government subsidies, the company's product prices will not be changed.
PAEBERE, A a 3R BUR AN 5 A 5 72 S B RS TR, Rtk
A !

The above description, the company obtained the government subsidies
income has nothing to do with the cost of the company's products and price,
hereby specification!
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PART I-3 Tariff and VAT Exemptions on Imported Materials
and Equipment (Program13)

It is our understanding that certain enterprises in China are eligible for exemption
from the payment of import duty and import VAT on imported inputs, technologies
and equipments including the following identified programs

Program 13: Exemption of tariff and import VAT for imported technologies and
equipments

If your business or any company/entity related to your business received benefits
under any such program during the period 1 April 2005 to 31 March 2014, please
answer the following questions.

1. Provide complete details involving the exemption of tariff and import VAT
received, for any imported technologies and equipment.

2. Provide complete details involving the amount of the VAT refund received,
including whether the refund was received in a lump sum or multiple
instalments. Prepare this information in the attached spreadsheet named
"VAT and Tariff" included as part of the Exporter Questionnaire
accompanying spreadsheet provided alongside this questionnaire.

3. Describe the application and approval procedures for obtaining a benefit
under these programs.

4.  Where applicable, provide copies of the application form or other
documentation used to apply for these programs, all attachments and all
contractual agreements entered into between your business and the GOC in
relation to the program.

5. Ouitline the fees charged to, or expenses incurred by your business for
purposes of receiving these programs.

6. Outline the eligibility criteria your business had to meet in order to receive
benefits under these programs.

7.  State whether your eligibility for these programs was conditional on one or
more of the following criteria:

a) whether or not your business exports or has increased its exports;

b) the use of domestic rather than imported inputs;

c) the industry to which your business belongs; or

d) the region in which your business is located.

8. If the benefit was provided in relation to a specific activity or project of your
entity, please identify the activity and provide supporting documentation.

9. What records does your business keep regarding each of the benefits
received under these programs? Provide copies of any records kept in
relation to the program.
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Indicate where benefits under these programs can be found in your
accounting system (i.e., specify the ledgers or journals) and financial
statements.

To your knowledge, do these programs still operate or have they been
terminated?

If these programs have been terminated, please provide details (when,
why). When is the last date that your business could apply for or claim
benefits under the program? When is the last date that your business could
receive benefits under the program?

If any of these programs have been terminated and is being substituted for
by another program, identify the program and answer all the questions in
Part I-1 in relation to this programme.

Were the materials and/or equipment that were entitled to a refund of VAT
used in the production of the goods during the investigation period? If yes,
provide the following information:

type of inputs;
cost of inputs;
quantity of inputs; and

a
b
c
d) amount of VAT refunded.

(
(
(
(

~_— — — ~—

Has your company received exemption from payment, or refunds of import duty

and import VAT, for imported material inputs including technologies and
equipments

at any time that were used in the production of the goods during the
investigation period? If yes, provide the following information:

a) description of imported product;

b) country of origin;

c) quantity of imported product;

d) purchase price;

e) terms of purchase (f.0.b., c.i.f., etc);
f) ocean freight;

g) value for duty of imported product;
h) regular rate of taxes and duties;

i) concessionary rate of taxes and duties;

j) amount of duties and taxes normally applicable;
k) amount of duties and taxes paid;

[) amount of duties and taxes exempt;

m)date of importation;

n) tariff classification number;

0) customs entry number; and

p) application fee.

(
(
(
(
(
(
(
(
(
(
(
(
(
(
(
(
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Explain if (and how) the GOC determines which imported inputs are
consumed by your business in the production of the subject goods and in
what amounts, and the amount of duty paid or payable on the inputs
(including any allowance for waste).

Explain how the GOC determined the percentage rate of duty exemption.

Please note that goods consumed in the production of exported goods
(inputs) include:
(a) goods incorporated into the exported goods; and
(b) energy, fuel, oil and catalysts that are used or consumed in the
production of the exported goods.

Provide a representative sample of copies of import entry documents (for
example: bill of entry, invoice from supplier, etc.) for each type of importation
covering duty-exempt inputs and duty-paid inputs imported for use in the
manufacturing of the subject goods.

In addition to the import entry documents, you must also provide copies, if
applicable, of any applications submitted to and/or approval document
received from the GOC relating to the exemption from the payment of import
duty and import VAT on imported inputs and in relation to the VAT that is
refunded on the exportation of the subject goods.

Provide copies of reports and audits by the GOC authority responsible for
administering the duty rebate or duty drawback scheme with respect to the
verification of the importation and use of inputs and the remittance or
drawback of the related duty paid or payable.

Hm At O E R ——tE

FERLERBY, AR RS B A R BOR R, BE D ERRL: I A 3R
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BEL R JEAARE, B FIAE B AR B B B ORI 17
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.

We have imported raw materials----aluminum ingots.

We declare that our company strictly abide by the relevant national policies
and market rules, imports of raw materials;And didn't get any subsidy.
Imports of raw materia was not used in the domestic sales or sales products
in Australia,

It's used in the third party from other country's customer who signed an
agreement of feed processing, used for the product sales for special
processing.



116

PART I-4 Aluminium provided by government at less than
fair market value (Program 15)

In the original investigation Customs and Border Protection considered claims that
public bodies (in the form of state-owned enterprises (SOEs)) were supplying
aluminium, directly or indirectly, to manufacturers of aluminium extrusions at less
than fair value. Aluminium is defined as all forms of aluminium, whether in pure
form or alloyed.

The term SOE is defined in the glossary of this questionnaire.

In relation to this program, provide the following information.

1.

Did your business or any company/entity related to your business receive
any benefit under the above program during the review period 1 April 2013 to
31 March 20147

Does your business purchase primary aluminium from SOEs?

Provide a list, including a contact name and address, of all your suppliers of
aluminium. Indicate whether the supplier is a SOE and whether they supply
pure aluminium, aluminium alloy, or both.

Provide a listing showing the purchase price of aluminium from each supplier
during each month of the review period.

Prepare this information in the attached spreadsheet named "Aluminium
Purchases" included as part of the Exporter Questionnaire — CHINA —
accompanying spreadsheet provided alongside this questionnaire.

Please add more space for additional suppliers and aluminium categories as
required.

Did your business receive any reduction/reduced price for the purchase of
these goods/services during the review period? If so, describe the eligibility
criteria that your business had to meet in order to qualify for any reduction in
the price paid for the goods/services.

Provide copies of all contractual agreements that detail the obligations of the
SOE and your business with reference to the granting and receipt of the
assistance/benefits.

Did your business import any raw material during the investigation period? If
yes, please provide details of all such imports, including date, source, type,
amount and price.

Explain the reason/s for your business’ decision to purchase imported over
domestic raw materials, including the key factors affecting the decision such
as price, availability etc.
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R RAETIHAT XA T AERRAM I T AR, AR BRNTT KA 2R
Bk, BARRT P2 ALUMINIUM RAW MATERIAL PURCHASE PRICES
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Toil 2 A AL A BRE AW KRR R, AR LA S, AT
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Our company is under the condition of market economy operation of
aluminum processing company, the suppliers of raw materials mainly are
private enterprises.Specific can refer to ALUMINIUM RAW MATERIAL
PURCHASE PRICES form.

Whether buying from the private or state-owned enterprises, we are fair trade
in the market, not less than fair market price.
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PART I-6 Preferential loans (Program 44)

It has been alleged that preferential lending or ‘policy loans’ from Chinese policy
banks or state-owned commercial banks (SOCBs) may be providing a benefit to
Chinese aluminium extrusion manufacturers.

1.

Please provide details of any loans your company has received from Policy
banks and SOCBs since 1 January 2005. In doing so please provide
information on each loan as follows:

Date of loan

Amount of loan

Currency of loan

Name and Address of Bank.

Period of loan

Purpose of loan. Identify if the loan was for the purchase of capital
equipment. If so please identify the effective life of the purchased equipment
that you use for accounting purposes.

Interest Rate of loan

Type of loan (Fixed /Variable?).

Repayment schedule. If variable or a fixed rate loan with differing repayment
schedules please provide full and complete details on payment terms and
how periodic interest repayment terms are calculated.

Details of any loan variations or debt forgiveness.

For each loan identified please indicate which loans were provided at less
than market rate to enact or enable the government of China’s policy to
support the growth and development of the aluminium industry. Provide the
interest rate for the loan that would have been available to your company if
your company had not received the less than market rate loan.

Please describe the qualification and approval process that your company
had to undertake to qualify for these loans.

What eligibility criteria did you company have to meet in order to qualify for
this lending program?

Was eligibility contingent upon export performance or on the use of domestic
goods over imported goods? If not:

was eligibility limited to certain sectors and/or regions?

was eligibility limited in any way? If so, describe the criteria involved.

can all firms which meet the eligibility criteria benefit from this aid or does the
bank exercise discretion?

was eligibility met by performance requirements such as, but not limited to,
production targets, export earnings and the requirement to use Chinese
productive inputs?

Please provide supporting documentation to evidence your company’s
receipt of these loans including the loan application, the loan contract,
approval copies of the loans received, relevant extracts from your accounting
records and supporting information that the rates and repayments
established under the loan contract have been paid.
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7. Please estimate the amounts of the benefit your company has received over
the life of the loan under this lending program. You can do this by comparing
the interest payments made to the interest payments that would have been
paid if the loan was provided at the market rate.

7. NO.
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PART I-7 Provision of goods programs — Provision of land
use rights, electricity, water, natural gas and heavy oil at less
than adequate remuneration (Programs 45 46, 59, 60, and 61)

The Commission has received a submission that the aluminium extrusion industry
in China may receive, for less than adequate remuneration, goods and services
such as the provision of electricity, water, natural gas, and heavy oil.

1.

Did your business or any company/entity related to your business receive
any benefit5 under the following programs during the review period (1 April
2013 to 31 March 2014):

Program 45: Provision of land use rights
Program 46: Provision of electricity
Program 59: Provision of water
Program 60: Provision of natural gas
Program 61: Provision of heavy oil

Does your company purchase any of the above goods from SOEs?

Provide a list, including a contact name and address, of all your suppliers of
the goods listed in question 1 above. Indicate whether each supplier is a
SOE.

Describe the costs (fees and charges) associated with these programs. In
particular, any fixed charges and variable charges related to supply of the
good/service.

Provide a schedule showing the average purchase price of each good from
each supplier during each month of the investigation period. .

During the review period, did your business receive any discount to normally
available prices of the goods listed in question 1 above. If so, please provide
detalils.

A IR
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HEZH

® Refer to the Glossary of Terms for a definition of benefit in this context.
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Our company stated as follows:

Our company is private enterprise, from purchase to production to sales, are
fully in accordance with the market-oriented operation and management.
Land acquisition and use is in accordance with the relevant state provisions.
We have access to electricity subsidies, concrete has been provided in the P
- 0 before, you can look at it.

Electricity subsidies, it is the government for the subsidies for the whole
company, all used for r&d project cost, environment protection, etc.
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PART I-8 Any other programs

If the GOC, any of its agencies or any other public body or authorised body has
provided any other benefit® under any other assistance programs to your entity not
previously addressed, identify the program(s).

This may have included:

the provision of grants, awards or prizes;

the provision of goods or services at a reduced price (e.g. electricity, gas,
raw materials (including, for example, transport, etc ));

the reduction of tax payable including income tax and VAT;

reduction in land use fees;

loans from Policy Banks at below-market interest rates; or

any other form of assistance.

For each program that you have identified above as conferring benefit on your
entity, answer the following.

1. Indicate which goods you produced that benefited from the program (e.g. the
program may have benefited all production or only certain products that have
undergone research and development).

2. Describe the application and approval procedures for obtaining a benefit
under the program.

3. Where applicable, provide copies of the application form or other
documentation used to apply for the program, all attachments and all
contractual agreements entered into between your business and the GOC in
relation to the program.

4. Outline the fees charged to, or expenses incurred by your business for
purposes of receiving the program.

5. Outline the eligibility criteria your business had to meet in order to receive
benefits under this program.

6. State whether your eligibility for the program was conditional on one or more
of the following criteria:

whether or not your business exports or has increased its exports;
the use of domestic rather than imported inputs;
the industry to which your business belongs; or

a
b
c
d) the region in which your business is located.

)
)
)
)

7. If the benefit was provided in relation to a specific activity or project of your
entity, please identify the activity and provide supporting documentation.

® Refer to the Glossary of Terms for a definition of benefit in this context.
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8. What records does your business keep regarding each of the benefits
received under this program? Provide copies of any records kept in relation
to the program.

9. Indicate where benefits under this program can be found in your accounting
system (i.e., specify the ledgers or journals) and financial statements.

10. To your knowledge, does the program still operate or has it been
terminated?

11.1f the program has been terminated, please provide details (when, why).
When is the last date that your business could apply for or claim benefits
under the program? When is the last date that your business could receive
benefits under the program?

If the program terminated has been substituted for by another program,

identify the program and answer all the questions in Part I-1 in relation to
this programme.

NO. &
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SECTION J — EXPORTER/PRODUCER’S
DECLARATION

did, during the assessment period export the goods under consideration and
have completed the attached questionnaire and, having made due inquiry,
certify that the information contained in this submission is complete and
correct to the best of my knowledge and belief.

| hereby declare that. FUJIAN MINFA ALUMINIUM . (company)

| hereby declare that.........c..eoeei i (company)

did, during the assessment period, produce the goods under consideration
which were exported to Australia by another company and have completed
the attached questionnaire and, having made due inquiry, certify that the
information contained in this submission is complete and correct to the best
of my knowledge and belief.

Name : Jacky Chen

Signature : Jacky Chen

Position in

Company : Manager of EXPORT EPARTMENT

Date : 2014-8-16
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SECTION K - CHECKLIST

This section is an aid to ensure that you have completed all sections of this questionnaire.

Please tick if you have

Section responded to all
questions

|
Section A — General information

|
Section B — Export price

|
Section C — Like goods

|
Section D — Domestic price

|
Section E - Fair comparison

|
Section F — Exports to third countries

|
Section G — Costing information

|
Section H — Particular Market Situation

|
Section | — Countervailing

|

Section J — Declaration

Please tick if you have
provided spreadsheet
We describe all in Exporter Questionnaire (sheet). Please check
attachment of Exporter Questionnaire.
INCOME STATEMENT 4]
TURNOVER - sales summary
AUSTRALIAN SALES - list of sales to Australia
LIKE GOODS - comparison between goods sold
domestically and exported to Australia.
DOMESTIC SALES - list of all domestic sales of
like goods
THIRD COUNTRY - third country sales
PRODUCTION — production figures
DOMESTIC CTMS - costs of goods sold
domestically
AUSTRALIAN CTMS - costs of goods sold to
Australia

Electronic Data

N §EEN & HEE

INCOME TAX — income tax paid, exempted or
refunded

ALUMINIUM PURCHASES - average aluminium
raw material purchase prices

&
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APPENDIX - GLOSSARY OF TERMS

This glossary is intended to provide you with a basic understanding of technical terms that
appear in the questionnaire.

Adjustments

To enable a fair comparison between the export price and the normal value Australian
legislation provides for the adjustment of the domestic price paid for like goods.
Adjustments are made to account for sales occurring at different times, specification
differences, and differences in the terms or circumstances of the sales. The adjustment to
the normal value may be upward or downward. Areas where you believe an adjustment is
necessary should be identified. Section E of the questionnaire refers.

Examples of adjustments that may be made include: sales occurring at different times

(it is sometimes necessary to compare domestic and export sales made at different times -
in these circumstances an adjustment may be made to reflect price movements during that
time); specification differences; packaging; taxes; level of trade; advertising;
servicing/warranty; inland freight; warehousing; export charges; credit terms; duty
drawback; commissions.

Adjustments may also be required where the normal value is based upon costs to make
and sell.

Arms length
Sales are not considered to be at "arms length" on your domestic market if there is any
consideration payable for the goods other than their price, or there is an association

between the buyer and the seller which affects the price, or there will be a reimbursement,
compensation or benefit for, or in respect of, the price.

Review period
A period defined by the Commission over which exportations of the goods are examined.

Associated Companies
Persons shall be deemed to be associates of each other if, and only if:
(a) both being natural persons:
(i) they are connected by a blood relationship or by marriage or by
adoption; or
(i) one of them is an officer or director of a body corporate controlled,
directly or indirectly, by the other;
(b) both being bodies corporate:

(i) both of them are controlled, directly or indirectly, by a third person
(whether or not a body corporate); or
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(i) both of them together control, directly or indirectly, a third body
corporate; or

(ii) the same person (whether or not a body corporate) is in a position to
cast, or control the casting of, 5% or more of the maximum number of
votes that might be cast at a general meeting of each of them; or

(c) one of them, being a body corporate, is, directly or indirectly, controlled
by the other (whether or not a body corporate); or

(d) one of them, being a natural person, is an employee, officer or director
of the other (whether or not a body corporate); or

(e) they are members of the same partnership.

Constructed value

In cases where domestic prices paid for the goods under consideration in the country of
export cannot be used for the determination of normal value, i.e. when there are no or
insufficient sales or where such sales were not made in the ordinary course of trade,
normal value may be based on a constructed value. Constructed value is calculated on
the basis of the cost of production of the goods under consideration plus a reasonable
amount for selling, general and administration costs, and for profits, that are associated
with sales on the domestic market of the country of export.

Cost of production/manufacturing

The cost of production or manufacture consists of all manufacturing costs associated with
the goods. It is the sum of direct materials, direct labour and factory overheads.

Cost to make and sell

The cost to make and sell is the sum of the cost of production or manufacture, and the
selling, general and administration costs associated with the sale of those goods.

Country of origin

The country in which the last significant process in the manufacture or production of the
goods was performed.

Date of sale

The Commission will normally use the invoice date as recorded in the exporter or
producer’s records. Another date may be used if this better reflects the material terms of
sale. The questionnaire directs attention to matching data sets of domestic and export
sales where some other date is used, as well as matching cost information.

Direct labour cost

Direct labour is categorised as a variable cost, ie. the value varies with the level of
production.
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Dumping

Dumping occurs when the products of one country are exported to another country at a
price less than their normal value.

Dumping margin

Where the export price is less than the normal value the dumping margin is the amount of
the difference. It can be expressed as a value or as a percentage of the export price.

Export price

The export price of the goods is usually the price paid or payable to the exporter in arms
length transactions, in most instances calculated at the Free on Board (FOB) level.

Exporting country

The country of export is normally the country of origin from which the goods are shipped.
The country of export may be an intermediate country, except where the products are
merely transhipped through that country, or the products concerned are not produced in
that country, and there is no comparable price in that country.

Factory overheads

Factory overheads consist of variable costs e.g. power, supplies, indirect labour and fixed
costs e.g. factory rent, factory insurance, factory depreciation etc.

Financial Contribution
There is a "financial contribution" by a government where:

(a) a government practice involves a direct transfer of funds (grants, loans, and
equity infusion), potential direct transfer of funds or liabilities (e.g. loan
guarantees);

(b) government revenue that is otherwise foregone or not collected (e.g. fiscal
incentives such as tax credits);

(c) the government provides goods or services, other than general governmental
infrastructure, or purchases goods; or

(d) a government makes payments to a funding mechanism, or entrusts or directs a private
body to carry out one or more of the type of functions illustrated in (a) to (c) above which
would normally be vested in the government and the practice, in no real sense, differs
from practices normally followed by the government.

Government of China (GOC)

Any level of Chinese government, including central, provincial, municipal, county or any
other level of government.
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Goods subject to measures

The goods that are the subject of a dumping duty notice and a countervailing duty notice.

Incoterms

The following abbreviations are commonly used (comment is provided concerning costs
that are normally borne by the seller):

EXW

FCA

FAS

FOB

CFR

CIF

CPT
CIP

DAF

DES

DDU

DDP

ex works (the seller’'s minimum obligation as costs relate to goods being
made available at the sellers premises)

free carrier (main carriage not paid by seller. Pay costs until such time that
the goods have been delivered at the named point into custody of a carrier
named by the seller. Customs formalities, taxes etc paid if required)

free alongside ship (main carriage not paid by seller. Deliver the goods
alongside the ship)

free on board (main carriage not paid by seller. Deliver the goods on board,
provide export clearance if required, pay loading costs to the point the goods
have passed the ship’s rail, pay customs formalities, taxes etc payable upon
exportation)

cost and freight (main carriage paid by seller. Pay all costs until delivered as
well as freight, loading and unloading, pay customs formalities, taxes etc
payable upon exportation)

cost, insurance and freight (main carriage paid by seller. Pay all costs as
under CFR as well as marine insurance)

the terms CFR and CIF are only used where goods are carried by sea or
waterway transport

carriage paid to

carriage and insurance paid to

the terms CPT and CIP are used as alternatives to CFR and CIF where the
goods are carried by air, road, rail etc

delivered at frontier (goods carried by rail or road and cleared for export at
the named place at the frontier. Pay costs until delivered at the frontier plus
any discharge costs incurred to place the goods at the customer’s disposal)
delivered ex ship (goods made available to the buyer on board the ship
uncleared for import at the named port of destination. Pay all costs incurred
in placed at the disposal of the buyer, pay customs formalities, taxes etc
payable upon exportation, and where necessary for transit through another
country)

delivered duty unpaid (Pay all costs for carriage to the agreed point, pay
customs formalities, taxes etc payable upon exportation, and where
necessary for transit through another country)

delivered duty paid (goods made available at the named place in the country
of importation — all risks and costs being incurred by the seller including
duties, taxes etc incurred upon importation)

Like goods
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Like goods are goods sold on the domestic market of the country of export (or to a third
country) that are identical in all respects to the goods under consideration or that, although
not alike in all respects have characteristics closely resembling those of the goods under
consideration. The term ‘like goods’ also refers to the goods produced by the Australian
industry allegedly being injured by dumped imports.

Normal value

Australian legislation sets out several ways to assess "normal value".

The preferred method is to use the price paid for like goods sold for domestic consumption
in the country of export. Usually, these sales are made by you, but there may be
circumstances where it is appropriate to use sales made by other sellers on the domestic
market.

Sale prices must be at arms length and in the ordinary course of trade. In the absence of
relevant or suitable domestic sales, the normal value may be determined by constructing a
price based upon all costs to make and sell the goods. Profit may also be included if the
sales on the domestic market are profitable. Alternatively the normal value may be
ascertained using the price paid for like goods sold in the ordinary course of trade at arms
length to customers in a country other than Australia, however this option is rarely used.

Finally, when a normal value cannot be ascertained by any of the above methods, or if no
information is provided, the Commission will determine the normal value by considering all
the relevant information, including the applicant's information. This allows the applicant's
information to be used where sufficient information has not been furnished or is not
available.

Ordinary course of trade

Testing for "ordinary course of trade" includes a comparison of the selling price and the
unit cost to make and sell for the same period. If sales in respect of a substantial quantity
of goods over an extended period of time, usually 12 months, do not recover all costs and
these losses are not likely to be recovered within a reasonable period of time, (again
usually 12 months) then the sales are regarded as being not in the ordinary course of
trade.

There may be circumstances where it is appropriate to use a period other than 12 months
in assessing whether sales are in the ordinary course of trade.

Unprofitable sales are to be taken to have occurred in substantial quantities during an
extended period where the unprofitable sales amount to 20% or more of the total volume
of sales of the goods by the exporter over the period. An extended period of time is
usually taken to be a period not less than 12 months. Where unprofitable sales are
rejected, normal value is based upon remaining profitable sales provided they occur in
sufficient number. Where all sales have been made at a loss, or profitable sales are
insufficient, the normal value may be constructed from costs to make and sell.

Primary Aluminium

Raw material inputs of aluminium (including billets and ingots).
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Related Parties

See “Associated Companies” above.

Selling, general and administration expenses (SG&A)

The selling, general and administration expenses includes all selling, distribution, general
and administration expenses including finance costs that would be incurred if the goods
were sold for domestic consumption in the country of export. The amounts are determined
in each case using all the available information and may include expenses incurred in:

domestic sales of like goods;
sale of goods of the same general category by the exporter; or
sales in the industry in the country of export.

The expenses must, however, reflect the selling, general and administration costs of the
goods. Administrative and selling expenses include: director’s fees, management salaries
and benefits, office salaries and benefits, office supplies, insurance, promotion,
entertainment, depreciation and corporate overheads.

State Owned Enterprises (SOE)

For the purposes of this questionnaire, SOE refers to any company or enterprise that is
operating under the direct or indirect control or influence of the GOC (as defined above).
This includes any company which is effectively controlled by the GOC through laws,
orders, regulations, directives or other similar mechanisms; or is operating in a partnership
or joint venture capacity with the GOC; or whose shares, whether or not they are publicly
traded, are wholly or majority owned by the GOC.

Subsidy
In relation to goods that are exported to Australia, means:
(@) a financial contribution:
(1) by a government of the country or export or country of origin of
those goods; or
(2) by a public body of that country or of which government is a
member; or
(3) by a private body entrusted or directed by that government or

public body to carry out a governmental function;

that is made in connection with the production, manufacture or export of
those goods and that involves:

4) a direct transfer of funds from that government or body to the
enterprise by whom the goods are produced, manufactured or
exported; or
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a direct transfer of funds from that government or body to that
enterprise contingent upon particular circumstances occurring;
or

the acceptance of liabilities, whether actual or potential, of that
enterprise by that government body; or

the forgoing, or non-collection, of revenue (other than an
allowable exemption or remission) due to that government or
body by that enterprise; or

the provision by that government or body of goods or services
to that enterprise otherwise than in the course of providing
normal infrastructure; or

the purchase by that government or body of goods provided by
that enterprise; or

(b) any form of income or price support as referred to in Article XVI of the
General Agreement Tariffs and Trade 1994, that is received from such a
government or body;

if that financial contribution or income or price support confers a benefit in relation to those

goods.





