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PUBLIC RECORD  

 

 

ANTI-CIRCUMVENTION INQUIRIES  

NUMBER 290 AND 298 

EXPORTS OF SLIGHTLY MODIFIED GOODS TO AUSTRALIA 

ZINC COATED (GALVANISED) STEEL EXPORTED FROM THE PEOPLE’S 
REPUBLIC OF CHINA, THE REPULBIC OF KOREA AND TAIWAN 

EXPORTER QUESTIONNAIRE 
 
Periods of inquiry:    KOREA AND TAIWAN 

1 JULY 2011 – 31 MARCH 2015 
 
CHINA 
1 JULY 2011 TO 31 MAY 2015 

 
Response due by:    27 July 2015 
 
 
CASE CONTACT 
 
Case Manager:    MR ROMAN MAEVSKY 
 
Phone:    +61 3 8539 2400 
 
E-mail:      operations2@adcommission.gov.au  
 
Anti-Dumping  
Commission website:  www.adcommission.gov.au  
 
 
RETURN OF QUESTIONNAIRE 
 
By email:    operations2@adcommission.gov.au  
 
By mail  
(on CD-ROM or USB):  Attn: Director, Operations 2 
     Anti-Dumping Commission 
     GPO BOX 9839 
     CANBERRA CITY  ACT  2601 
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1. BACKGROUND  
 

1.1. Original investigation and measures 
 
On 5 August 2013, following consideration of Anti-Dumping Commission Report No. 
190, the then Attorney-General published a dumping duty notice and a countervailing 
duty notice imposing anti-dumping measures in the form of interim dumping duty 
(IDD) and interim countervailing duty (ICD) on zinc coated steel of iron or non-alloy 
steel (galvanised steel) exported to Australia from the People’s Republic of China 
(China), the Republic of Korea (Korea) and Taiwan. 

The dumping duty notice covers all exporters of galvanised steel from the China, 
Korea and Taiwan except for Union Steel Co., Ltd (Union Steel Korea) from Korea; 
Sheng Yu Co., Ltd (Sheng Yu) from Taiwan; and Ta Fong Steel Co., Ltd (Ta Fong) 
from Taiwan. 

The countervailing duty notice covers all exporters of galvanised steel from China 
except for Angang Steel Company Limited (ANSTEEL) and ANSC TKS Galvanising 
Co., Ltd (TAGAL). 
 
1.2. Background to anti-circumvention inquiries 

 
1.2.1. Investigation 290 

 
On 1 April 2015, BlueScope Steel Limited (BlueScope), the sole Australian producer 
of galvanised steel, lodged an application under s.269ZDBC(1) of the Customs Act 
1901 (the Act)1 for an anti-circumvention inquiry in relation to galvanised steel 
exported from Korea and Taiwan. 
 
In its application, BlueScope alleged that the applicable anti-dumping measures in 
respect of galvanised steel from Korea and Taiwan were being circumvented by 
importers and exporters of the goods through the slight modification of those goods. 
Specifically, BlueScope alleged that galvanised steel that would otherwise be subject 
to the anti-dumping measures, was being slightly modified through the addition of 
alloys to those goods, which allows for those goods to no longer be considered 
galvanised steel of iron or non-alloy steel, but rather of alloyed steel.   
 
In its application, BlueScope highlighted that it considers galvanised steel including 
the alloying element of boron has been imported and circumvented the anti-dumping 
measures. BlueScope identified that other alloys (such as chromium) may also have 
been used in such a modification.    

 
Following consideration of this application, the Commissioner of the Anti-Dumping 
Commission (the Commissioner) decided to not reject the application, and an anti-

                                             
1 All legislative references in this document refer to provisions of the Act unless specifically 
stated otherwise. 
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circumvention inquiry into the slight modification of galvanised steel exported from 
Korea and Taiwan was initiated on 5 May 2015.  
 
Details of the Commissioner’s consideration of this application are in Consideration 
Report 290. 
 

1.2.2. Investigation 298 
 
On 7 May 2015, BlueScope lodged an application under s.269ZDBC(1) for an anti-
circumvention inquiry in relation to galvanised steel exported from China. 
 
As with the application lodged in relation to Korea and Taiwan, BlueScope alleged 
the circumvention of anti-dumping measures through the slight modification (alloy-
adding) of galvanised steel exported from China.  
 
Following consideration of this second application, the Commissioner decided to not 
reject the application, and an anti-circumvention inquiry into the slight modification of 
galvanised steel exported from China was initiated on 1 June 2015.  
 
Details of the Commissioner’s consideration of this application are in Consideration 
Report 298. 
 

1.2.3. Inquiry process 
 
The anti-circumvention inquiries will examine whether any exporters of galvanised 
steel from China, Korea or Taiwan have engaged in a circumvention activity where 
there is a slight modification of goods exported to Australia, as outlined in subsection 
48(2) of the Customs (International Obligations) Regulation 2015. 
 
The alleged circumvention goods exported to Australia during the period 1 July 2011 
to 31 March 2015 will be examined to determine whether the circumvention activity 
has occurred in relation to goods exported from Korea and Taiwan. 
 
The alleged circumvention goods exported to Australia from China during the period 
1 July 2011 to 31 May 2015 will be examined to determine whether the 
circumvention activity has occurred. 
 
Unless the inquiry is terminated earlier, after concluding the inquiry, the 
Commissioner will provide a report and recommendations to the Parliamentary 
Secretary to the Minister for Industry and Science (the Parliamentary Secretary).  
 
This report will recommend to the Parliamentary Secretary that, pursuant to 
subsection 269ZDBG(1) of the Act, the original dumping duty notice and 
countervailing duty notice  in respect of galvanised steel: 
 

 remain unaltered; or 
 be altered following a finding that circumvention activity in relation to the 

original notice/s has occurred; and 
 the alterations to be made 
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After considering the report and any other information that the Parliamentary 
Secretary considers relevant, the Parliamentary Secretary may leave the original 
notice unaltered or alter the original notice, specifying different goods that are 
subject to the notice, and/or altering variable factors in respect of certain exporters 
subject to the notice.   
 
The Commission’s inquiry will be carried out under the provisions of the Part XVB of 
the Act. 
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2. THE GOODS AND THE CIRCUMVENTION GOODS 
 
2.1. The goods subject to anti-dumping measures (the goods) 
 
The goods subject to the dumping duty notice and the countervailing duty notice (the 
goods) are described as: 
 

Flat rolled products of iron and non-alloy steel of a width less than 600mm 
and, equal to or greater than 600mm, plated or coated with zinc.  

 
For the purposes of this questionnaire, the goods will be referred to as ‘non-alloy 
galvanised steel’ or as ‘the goods’. 
 

2.1.1. Additional product information 
 
Further to the above description of the goods, the following additional information 
may assist in identifying the goods: 
 

Galvanised steel of any width is included. 
 
The amount of zinc coating on the steel is described as its coating mass and 
is nominated in grams per meter squared (g/m2) with the prefix being Z (Zinc) 
or ZF(Zinc converted to a Zinc/Iron alloy coating). Common coating masses 
used for zinc coating are: Z350, Z275, Z200, Z100, and for zinc/iron alloy 
coating are: ZF100, ZF80 and ZF30 or equivalents based on international 
standards and naming conventions. 

 
Trade or further generic names often used to describe the goods the subject 
of the application include: 
 

- “GALVABOND®” steel 
- “ZINCFORM®” steel 
- “GALVASPAN®” steel 
- “ZINCHITEN®” steel 
- “ZINCANNEAL”steel 
- “ZINCSEAL”steel 
- Galv 
- GI 
- Hot Dip Zinc coated steel 
- Hot Dip Zinc/Iron alloy coated steel 
- Galvanneal 

 
The amount of zinc coating on the steel is described as its coating mass and 
is nominated in grams per meter squared (g/m2) with the prefix being Z (Zinc) 
or ZF (Zinc converted to a Zinc/Iron alloy coating). The common coating 
masses used for zinc coating are: Z350, Z275, Z200/Z180, Z100, and for 
zinc/iron alloy coatings are ZF100, ZF80 and ZF30 or equivalents based on 
international standards and naming conventions. 
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Surface treatments can include but not be limited to; passivated or not 
passivated (often referred to as chromated or unchromated), oiled or not 
oiled, skin passed or not skin passed, phosphated or not phosphated (for zinc 
iron alloy coated steel only). 
 
There are a number of relevant International Standards for zinc coated 
products that cover their own range of products via specific grade 
designations, including the recommended or guaranteed properties of each of 
these product grades. 
 
These relevant standards are noted below in Table A-3.1 “Relevant 
International Standards for zinc coated steel”. 

 
2.1.2. Tariff classifications of the goods  

 
The goods are classified to tariff subheadings: 
 

 7210.49.00 (statistical codes 55, 56, 57 and 58); and  
 7212.30.00 (statistical code 61)  

 
of Schedule 3 to the Customs Tariff Act 1995 (Tariff Act). 
 
The general rate of duty is 5% for goods imported under these tariff subheadings. 
Imports from China are subject to the DCS duty rate which is free. Imports from 
Korea are subject to the DCT duty rate which is 3% per the Korea-Australia Free 
Trade Agreement (KAFTA) and Taiwan are subject to the DCT duty rate which is 
5%. 

 
2.2. The goods subject to the inquiries (the circumvention goods) 

 
The goods subject to the anti-circumvention inquiries (the circumvention goods) are 
described as: 
 

Flat rolled iron or steel products (whether or not containing alloys) of a 
width less than 600mm and, equal to or greater than 600mm, plated or coated 
with zinc. 

 
For the purposes of this questionnaire, the circumvention goods are referred to as 
‘alloyed galvanised steel’ or as ‘the circumvention goods’. 
 
IMPORTANT: the circumvention goods are galvanised steel that includes any 
alloy(s) and not only galvanised steel that contains boron. Please answer 
questions in this questionnaire in relation to the circumvention goods 
regarding any type of alloyed galvanised steel manufactured and/or sold by 
your company. 
 

2.2.1. Tariff classifications of the circumvention goods 
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The alloyed galvanised steel is classified to tariff subheadings: 
 

 7225.92.00 (statistical code 38); and  
 7226.99.00 (statistical code 71)  

 
of Schedule 3 to the Tariff Act.  
 
The general rate of duty is 5% for goods imported under these tariff subheadings.  
Imports from China are subject to the DCS duty rate which is free. Imports from 
Korea are subject to the DCT duty rate which is 3% per the KAFTA and Taiwan are 
subject to the DCT duty rate which is 5%. 

 
2.3. Identifying and classifying the goods and the circumvention 

goods 
 
The notes to Chapter 72 (iron and steel) of Schedule 3 of the Tariff Act provide that, 
in order for a product to be considered of ‘other alloy’ steel (required to be classified 
to the above codes relating to alloyed galvanised steel), the below must be satisfied: 
 

Steels not complying with the definition of stainless steel and containing by 
weight one or more of the following elements in the proportion shown: 
 

 0.3% or more of aluminium 
 0.0008% or more of boron 
 0.3% or more of chromium 
 0.3% or more of cobalt 
 0.4% or more of copper 
 0.4% or more of lead 
 1.65% or more of manganese 
 0.08% or more of molybdenum 
 0.3% or more of nickel 
 0.06% or more of niobium 
 0.6% or more of silicon 
 0.05% or more of titanium 
 0.3% or more of tungsten (wolfram) 
 0.1% or more of vanadium 
 0.05% or more of zirconium 
 0.1% or more of other elements (except sulphur, phosphorus, carbon and 

nitrogen), taken separately. 
 

Galvanised steel that does not meet these requirements should be classified to 
7210.49.00 (statistical codes 55, 56, 57 and 58) and 7212.30.00 (statistical code 61) 
and are considered to be non-alloy galvanised steel. 
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3. INSTRUCTIONS 
 
3.1. Why you have been asked to fill out this questionnaire? 
 
The Commission is responsible for conducting the inquiries into alleged 
circumvention activities to determine whether those activities have occurred. 
 
The Commission has identified your company as a possible exporter alloyed 
galvanised steel, and will examine your exports during the inquiry periods to 
determine whether circumvention of the measures has occurred.  
 
3.2. What happens if you do not respond to this questionnaire? 
 
You do not have to complete the questionnaire.  However, if you do not respond, do 
not provide all of the information sought, do not provide information within a 
reasonable time period, or do not allow the Commission to verify the information if 
deemed necessary, the Commission may be required to rely on information supplied 
by other parties (possibly information supplied by the Australian industry) to assess if 
circumvention of the measures has occurred. 
 
It is in your interest, therefore, to provide a complete and accurate submission, 
capable of verification. 
 
3.3. Due date for response 
 
You are requested to respond to this questionnaire and return it to the Commission 
within the time specified on the cover page.  There is a statutory time limit imposed 
for the inquiries.  The Commission may not be able to consider submissions received 
after the due date. 
 
If you cannot lodge your submission by the due date please advise the inquiries’ 
case manager as soon as possible.  
 
3.4. Confidential and non-confidential submissions 
 
You are required to lodge one confidential version (for official use only) and one non-
confidential version (for public record) of your response by the due date.   
 
Please ensure that each page of information you provide is clearly marked either 
“FOR OFFICIAL USE ONLY” or “PUBLIC RECORD”. 
 
All information provided to the Commission in confidence will be treated accordingly.  
The non-confidential version of your submission will be placed on the public record.   
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Please note, Australia’s anti-dumping and countervailing legislation requires that to 
the extent that information given to the Commission is claimed to be confidential or 
whose publication would adversely affect a business or commercial interest, the 
person giving the information must ensure that a summary of that information 
contains sufficient detail to allow a reasonable understanding of the substance of the 
information, but does not breach confidentiality nor adversely affect those interests. 
 
The legislation allows that a person is not required to provide a summary for the 
public record if the Commission can be satisfied that no such summary can be given 
that would allow a reasonable understanding of the substance of the information.  
However, such a summary would add considerably to an interested party’s 
understanding of information contained in a document. 
 
As provided for in Australia’s anti-dumping and countervailing legislation, all 
submissions are required to have a bracketed explanation of deleted or blacked out 
information for the non-confidential version of the submission.  Note that if such an 
explanation is not provided, the Commission may disregard the information in the 
submission.  An example of a statement to accompany deleted/blacked out text is: 
 
[explanation of cost allocation through the divisions]. 
 
If, for some reason, you cannot produce a non-confidential summary, please contact 
the inquiries’ case manager. 
 
Further advice on providing non-confidential information to the Commission can be 
found in Australian Customs Dumping Notice (ACDN) 2012/42, available on the 
Commission’s website. 
 
3.5. Exporter’s declaration 
 
Chapter 6 requires you to make a declaration that the information contained in your 
submission is complete and correct.  Alternatively, if you did not export the 
circumvention goods during the period of inquiry, you may make a declaration to that 
effect. 
 
You must return a signed declaration with your response to the questionnaire.   
 
3.6. Verification of the information that you supply 
 
The Commission may seek to verify the information provided in your submission.  
 
This verification may take the form of written requests for additional information or an 
in-person verification visit with your company at its premises. 
 
 The purpose of verification is to authenticate the information submitted in response 
to this questionnaire.  It is not meant to be a chance for you to provide new or 
additional information. The Commission expects your response to the questionnaire 
to be complete and accurate. 
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If an in-person visit is considered necessary, during that visit we will want to examine 
in detail your company’s records in respect of the goods and the circumvention 
goods and the goods and will ask for copies of documents relating to the 
manufacture and sale of those goods.  We will need to consult with your staff, 
particularly your export sales people.  We may also need to see your factory, in 
which case we will need to consult with your operational managers.   
 
After gathering the information we will prepare a report of the visit.  We will provide 
you with a draft of the report and then respond to any questions you have.   We will 
ask you to prepare a non-confidential copy of the report for the public record.    
 
3.7. If you do not manufacture the circumvention goods 
 
You may supply but not produce or manufacture the circumvention goods (for 
example, you are a trading company, broker, or vendor dealing in the circumvention 
goods).   
 
In such cases it is important that you forward a copy of this questionnaire to the 
relevant manufacturers immediately.  You should also inform the inquiries’ case 
officer of the contact details for these manufacturers. 
 
You should also complete those sections of the questionnaire that you are 
reasonably able to complete.  If, for example, you are unable to supply details of 
production costs, you should clearly explain why the section does not apply to your 
company. 
 
3.8. Some general instructions for preparing your response 
 

 When answering the questionnaire please carefully read all instructions. The 
Commission requires a response to all sections of this questionnaire.  Please 
provide an explanation if a question is not relevant to your situation.   

 

 Please ensure that information submitted conforms to the requested format 
and is clearly labelled.  Please repeat the question to which you are 
responding and place your answer below it. 

 

 Identify source documents and advise where they are kept.  During on-site 
verification you should be prepared to substantiate all the information you 
have submitted.  Every part of the response should be traceable to company 
documents that are used in the ordinary course of business. 

 

 We recommend that you retain all work sheets used in answering the 
questionnaire, in particular those linking the information supplied with 
management and accounting records.  This will help us to verify the 
information. 
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 Where applicable, clearly identify all units of measurement and currencies 
used.  Apply the same measurement consistently throughout your response to 
the questionnaire.  
 

3.9. Provision of electronic data 
 

 It is important that information is submitted in electronic format where 
directed.  

 

 Electronic data should be emailed, or submitted on a CD-ROM or USB.  
 

 The data must be created as spreadsheet files, preferably in Microsoft Excel, 
or alternatively in an Excel compatible format (for example, Excel can 
normally access data in Dbase or as an ASCII file). Excel files must be 
compatible to the USA version. 
 

 An Excel workbook, Exporter Questionnaire – galvanised steel AC 
accompanies this questionnaire and forms a template for your response to the 
data requested. The workbook is referred to throughout this questionnaire as 
appropriate. This workbook should be completed and used to provide the 
requested data where possible.   

 

 If you cannot present electronic data in the requested format contact the 
investigation case officer as soon as possible. 

 

3.10. Further information 
 
Before you respond to the questionnaire you should read the key documents 
available on the Commission’s website and public record in relation to these inquiries 
(www.adcommission.gov.au) including: 
 

 BlueScope’s applications for the inquiries; 
 Consideration Reports 290 and 298; and 
 the Anti-Dumping notices notifying of the inquiries. 

 
If you require further assistance, or you are having difficulties completing your 
submission, please contact the inquiries’ case manager.   
 
 
 
 
 
 
 
 
 
 

 



 

12 
 

PUBLIC RECORD 

 

4. QUESTIONS FOR COMPLETION 
 

This questionnaire response is being submitted for Yieh Phui Enterprise Co., 
Ltd. (“Yieh Phui”) and its related trading company in Hong Kong, Asiazone 
Co., Limited (“Asiazone”).  Yieh Phui is a Taiwanese producer of the goods 
subject to the anti-circumvention inquiry of galvanized steel from Taiwan.  
During the inquiry period (i.e., 1 July 2011 through 31 March 2015), Yieh Phui 
exported almost all of its alloyed galvanized steel to Australia through 
Asiazone.  As Yieh Phui and Asiazone are related companies, this submission 
has been prepared by consolidating information from both companies.  Where 
necessary, the information may be provided separately (e.g., sales data) so 
that it can be traced back to each company’s records.   
 
In addition, all of the alloyed galvanized steel that Yieh Phui exported to 
Australia and other markets during the inquiry period was boron-added steel.  
For the purpose of this submission, the reference of alloyed galvanized steel 
that Yieh Phui exported to Australia and other markets hereinafter refers to 
boron-added steel.   
 
 
4.1. Identity and communication 

 
4.1.1. Company contact 

 
Please nominate a person within your company who can be contacted for the 
purposes of this inquiry: 
 

 Head Office: 
 
 Name: 
 Position in the company: 
 Address: 
 Telephone: 
 Facsimile number: 
 E-mail address of contact person: 
 
 Factory: 
 
 Address: 
 Telephone: 
 Facsimile number: 
 E-mail address of contact person: 

 
ANSWER: Please see below for the requested information of Yieh Phui and 
Asiazone:  
 

Yieh Phui 
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Yieh Phui’s head office and factory are at the same premises.  Thus, 
Yieh Phui has nominated the same contact person for the purpose of this 
inquiry:  
 

 Name:     Steve Ling 
Position in the company:   Sales Manager 
Address:  369 Yu Liao Road, Chiao Tou Hsiang, 

Kaohsiung, Taiwan, 82544  
Telephone:     +886-7-6117181 (7437) 
Facsimile number:    +886-7-6112397 
E-mail address of contact person: 9506@yiehphui.com.tw  

 
 

Asiazone 
 

Asiazone is a trading company registered and operated in Hong Kong 
and it does not own or operate any factory for galvanized steel.  The contact 
information of Asiazone is as follows:  
 

Name:     Mr. Louis Huang  
Position in the company:   Manager 
Address:  20th floor, Tesbury Center, 28 Queen’s road 

east, Hong Kong 
Telephone:     +852-22198988 
Facsimile number:    +852-22198788 
E-mail address of contact person: Louis@asiazone.com.hk 

 
 

4.1.2. Representative of the company for the purpose of inquiry 
 
If you wish to appoint a representative to assist you in this inquiry, provide the 
following details: 
 

 Name: 
Address: 
Telephone: 
Facsimile/Telex number: 
E-mail address of contact person: 

 
Note that in nominating a representative, the Commission will assume that 
confidential material relating to your company in this inquiry may be freely 
released to, or discussed with, that representative. 

 
ANSWER: Please see the following for the contact information of Yieh Phui 
and Asiazone’s representative:  
 

 Name: Jay Y. Nee 
Organisation: Appleton Luff Pte Ltd 
Position: Partner 
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Address: One Raffles Quay, Level 25, North Tower, Singapore 
048583 
Telephone: +65-69339545 
Facsimile/Telex number: +65-6725-0803 
E-mail address: nee@appletonluff.com 
 
 

4.1.3. Company information 
 

a) What is the legal name of your business?  What kind of entity is it (e.g. 
company, partnership, sole trader)?  Please provide details of any other 
business names that you use to export and/or sell goods. 

 
ANSWER: Yieh Phui’s legal name is Yieh Phui Enterprise Co., Ltd.  Yieh Phui 
is a publicly traded company listed on Taiwan Stock Exchange, incorporated 
under Taiwan’s Company Law in August 1986.  Yieh Phui does not use any 
other name to export and/or sell goods. 

 
Asiazone’s legal name is Asiazone Co., Limited.  Asiazone is a trading 

company incorporated in Hong Kong and it does not use any other name to 
buy and/or sell goods. 
 
 

b) Provide a diagram showing all associated or affiliated companies and your 
company’s place within that corporate structure. 

 
ANSWER: Yieh Phui is a publicly traded company listed on Taiwan Stock 
Exchange, and has more than seventeen thousands of shareholders.  As of 
April 2015, Yieh Phui’s top ten largest shareholders are as follows:  
 

  Name 
 Percentage 

of Shares  
1 Yieh United Steel Corporation 15.79% 
2 Wei Chiao Investment & Development Co., Ltd. 10.75% 
3 United Brightening Development Corp 4.06% 
4 Koa Chiao Investment & Development Co., Ltd. 3.23% 
5 Wei Hung Investment & Development Co., Ltd. 2.76% 

6 
Hsing Loong Investment & Development Co., 
Ltd. 

2.50% 

7 Lien Shuo Investment & Development Co., Ltd. 2.35% 
8 Chi Yi Investment & Development Co., Ltd 2.21% 
9 Yiao Phui Investment &Development Co., Ltd 2.18% 

10 E-Da Hospital 2.08% 
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Yieh Phui is member company of the “E United Group” in Taiwan.  On 
March 29, 2003, Yieh Phui’s chairman Mr. I. S. Lin established the “E United 
Group”.  “E United Group” is not a legal entity but a group of companies 
associated with Mr. Lin.  Please see Exhibit 1 for a brochure of “E United 
Group” where in page 2 a diagram of major member companies is shown.  
Information regarding “E United Group” can also be accessed at its web site at 
http://www.e-united.com.tw/.  Please also see Exhibit 2 for a list of Yieh Phui’s 
affiliates.   

 
Asiazone is trading company registered and operated in Hong Kong.  Its 

shareholders include Yieh Phui and several other member companies of the E 
United Group as follows:     
 

 
# Shareholder 

Percentage 
of Shares  

[       ] 
[        ] 
[      ] 
[       ] 
[          ] 
[          ] 
[       ] 

  Total 100.00% 
 
 

c) Describe the nature of your company’s business. Explain whether you are a 
producer or manufacturer, distributor, trading company, etc. 

 
ANSWER: Yieh Phui is a manufacturer engaging in the manufacturing and 
sales of galvanized steel, aluminium-zinc coated steel, pre-painted steel and 
steel structure.  Please also see Yieh Phui’s website for further information on 
the nature of Yieh Phui’s business: http://www.yiehphui.com.tw/.   
 
 Asiazone is a trading company engaging in buy-and-sale of various 
steel products including galvanized steel, aluminium-zinc coated steel and 
pre-painted steel.  In addition, Asiazone functions as an investment vehicle 
holding several companies in [   ].   
 
 

d) If your business does not perform all of the following functions in relation to 
the circumvention goods, then please provide names and addresses of the 
companies which perform each function: 
 
 produce or manufacture 
 sell in the domestic market 
 export to Australia, and 
 export to countries other than Australia. 
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ANSWER: Yieh Phui performs all of the above-mentioned functions in 
relation to the alloyed galvanized steel.   
 
 
4.2. Exports to Australia 

 
4.2.1. Description 

 
Fully describe all non-alloy galvanised steel and alloyed galvanised steel you 
have exported to Australia during the inquiry period.  
 
Include details of all models of the non-alloy galvanised steel and alloyed 
galvanised steel exported. 
 
Include specification details, details of alloys and their levels, and include any 
technical and illustrative material that may be helpful in identifying, or 
classifying, the exported products. 

 
ANSWER: Both of the non-alloy galvanized steel and alloyed galvanized 
steel that Yieh Phui exported to Australia during the inquiry period were 
manufactured pursuant to either the Australian Standard (“AS”) or the 
Japanese Industrial Standards (“JIS”).  Please see Exhibit 3 and Exhibit 4 for a 
copy of the AS and JIS standards associated with the galvanized steel, i.e., 
“AS 1397” and “JIS G 3302”.  Please also see Exhibit 5 for a list showing the 
models of non-alloy galvanized steel and alloyed galvanized steel sold by Yieh 
Phui to Australia during the inquiry period.  In indicating the models of goods, 
Yieh Phui has taken into consideration the product characteristics including 
the standard, specification, coating mass, thickness (BMT basis), and width.   
 
 

4.2.2. Customer identity 
 

For each customer in Australia to whom you shipped non-alloy galvanised steel 
and/or alloyed galvanised steel in the inquiry period list: 

 
 name; 

 address; 

 contact name and phone/fax number where known;  

 trade level (for example: distributor, wholesaler, retailer, end user, 
original equipment); 

 whether you supplied them non-alloy galvanised steel, alloyed galvanised 
steel, or both. 
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ANSWER: Please see below for an explanation of Yieh Phui’s channels of sales of 
non-alloy and alloyed galvanized steel shipped by Yieh Phui to Australia during the 
inquiry period, and Exhibit 6 for the requested information with regard to Yieh Phui’s 
customers in Australia: 
 

Non-alloy galvanized steel 
 

During the inquiry period, Yieh Phui had [  ] for its sales of non-
alloy galvanized steel to Australia.  [         

          ] 
 
For [  ], Yieh Phui [        

     ], and during the inquiry period, all of 
Yieh Phui’s sales of non-alloy galvanized steel to [  ] were all [  

     ].    
 
For sales made through this channel, Yieh Phui negotiated the sales terms 

directly with [         ].  For the 
purpose of [     ], however, Yieh Phui 
[           ].  
[            ].  The 
terms of sales negotiated and agreed upon between Yieh Phui and [   

  ] were reflected on the [    ] sales 
documentation.   

 
 For [  ], Yieh Phui exported the non-alloy galvanized steel to 
Australia [           

  ].  [         
            

    ]  Yieh Phui is aware of the identity of the end 
customer in Australia for sales made through this channel.   
 

Alloyed galvanized steel 
 
 During the inquiry period, Yieh Phui had [   ] of sales of 
alloyed galvanized steel to Australia, and all of these sales were made to 
[  ] through [ ].  The sales process for Yieh Phui’s sales 
of alloyed galvanized steel to Australia is exactly the same as the one of Yieh 
Phui’s sales of non-alloy galvanized steel to [  ] as described 
above.   
 
 

4.2.3. Australian sales data 
 

Fill in the spreadsheet titled ‘Australian sales’ in the attached Excel workbook 
Exporter Questionnaire – galvanised steel AC in relation to your Australian 
sales of non-alloy galvanised steel and alloyed galvanised steel during the 
applicable inquiry period. 
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If your company supplies non-alloy galvanised steel and/or alloyed galvanised 
steel from more than one or either: 
 

 China; 
 Korea; or  
 Taiwan 

 
please complete separate ‘Australian sales’ spreadsheets for each country. 
 
See the cover of this questionnaire for the inquiry period applicable to your 
exports. 

 
ANSWER: Please see Exhibit 7 for a spreadsheet in Excel showing all of 
Yieh Phui’s sales of non-alloy galvanized steel and alloyed galvanized steel 
shipped to Australia during the inquiry period.  As demonstrated in Exhibit 7, 
Yieh Phui had [  ] of sales to Australia, [     

       ].  For those sales through 
Asiazone, Yieh Phui has added in columns to show the corresponding 
information of Asiazone’s resales including invoice numbers, invoice dates 
and selling prices.   
 
 

4.2.4. Australian sales documents 
 

From the ‘Australian sales’ spreadsheet completed in response to Question 
4.2.3, select: 

 
 two shipments of the alloyed galvanised steel; and 

 two shipments of non-alloy galvanised steel  

in different quarters of the inquiry period.  
 

If your company only exported alloyed galvanised steel during the inquiry period, 
please select four shipments of those goods. 
 
Provide the following documentation related to those sales: 
 

 a copy of your market offer for that sale; 

 any correspondence negotiating terms of the sales, price, products, etc. 
that you have on record; 

 the importer’s purchase order, order confirmation, and contract of sale; 

 commercial invoice; 

 bill of lading, export permit; 
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 packing list; and 

 mill test certificate.  

The Commission may select additional shipments for verification or provision of 
documentation at a later date. 

 
ANSWER: Please see Exhibit 8 for the requested information.   
 
 

4.2.5. Sales process 
 

a) Fully describe the sales process to your Australian customers of alloyed 
galvanised steel from market offer through to invoicing, delivery and 
payment. 

 
In your response, indicate the time period for each of the sales process 
steps. 
 
If there are multiple distribution channels alloyed galvanised steel, explain 
each separately. 

 
ANSWER: The sales process for Yieh Phui’s sales of alloyed typically started 
when [  el] solicited price quotations from Yieh Phui via telephone or email.  
On behalf of [ ], Yieh Phui then responded with quotations based on market 
conditions and its available production capacity.  Both parties then negotiated the 
terms of sales.  After the terms were resolved, Yieh Phui then [     

             
             ].  

Yieh Phui in the meantime also prepared its own sales contract for its sales to 
[ ].  The [  ] sales contract mirrors the terms of sale 
negotiated and agreed upon between Yieh Phui and [  ].  On the other 
hand, the [  ] sales contract also mirrors the terms stated in the 
[  ] sales contract, except that the selling price from Yieh Phui 
to [             

 ].   
 

Once receiving the counter-signed sales contract from [  ], 
[ ] then in turn signed off the sales contract between itself and Yieh 
Phui.  Upon the signed sales contract was received by Yieh Phui from 
[ ], an internal order memorandum was then prepared by Yieh Phui’s 
sales department for its production department.  Production then began 
pursuant to the schedule planned by the production department.   

 
After production, the merchandise was shipped directly from Taiwan to 

Australia. The commercial invoice and packing list were issued by Yieh Phui to 
[ ] at or about the time of shipment.  [      

 ].  The delivery term of Yieh Phui’s sales to [ ] and 
[     ] was identical in all Yieh Phui’s exports 
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of non-alloy galvanized steel to Australia during the inquiry period, and was on 
a [ ] basis for all exports.   

 
The term of payment for Yieh Phui's export sales to Australia during the 

inquiry period were based on Yieh Phui’s standard payment term (i.e., either 
“[   ]” or “[   ]”).   
 
 

b) Does the process described above differ in any way from the sales process 
of non-alloy galvanised steel? Provide details. 

 
ANSWER:   As explained in the answer to question 4.2.2 above, Yieh Phui 
had [  ] for its sales of non-alloy galvanized steel to Australia.  
[               

     ].  For [  ], Yieh Phui’s sales of 
non-alloy galvanized steel to Australia involved Yieh Phui itself, [   

        
].  For [  ], Yieh Phui’s sales of non-alloy galvanized steel to 

Australia involved Yieh Phui itself and the [   ].   
 

The sales process of Yieh Phui’s non-alloy galvanized steel to Australia 
is the same as the one for Yieh Phui’s sales of alloyed galvanized steel to 
Australia, except that there was no [ ]’s involvement under [  ] 
of the non-alloy galvanized steel (i.e., sales through [ ]).  
 
 

c) Are the models of alloyed galvanised steel that you exported to Australia 
during the inquiry period part of your standard product offering to Australia, 
or are they only available under special circumstances (e.g. through special 
order)? Provide details.  

 
ANSWER: During the inquiry period, the alloyed galvanized steel that Yieh 
Phui exported to Australia covered all models, except for those of [  

  ].   
 
 

d) Do your Australian customers for alloyed galvanised steel specifically 
request/order the goods to include alloys that result in it being considered 
alloyed galvanised steel? Provide details. 

 
ANSWER: No, the Australian customer for alloyed galvanized steel did not 
specifically request or order the goods to include alloys.  However, the alloy 
being added in the galvanized steel exported to Australia resulted from the 
need of the Australian customer to minimize the strain aging effect of the 
goods.   
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 The strain ageing is a phenomenon known as the later reappearance of 
strength of steel at a higher level over a certain period of time after the 
production of steel is completed.  The reappearance of a higher level of 
strength results in a loss of some ductility and formability of steel.  Therefore, 
the finished goods which have been stored in the warehouse by the 
downstream customer for a longer time period is usually harder to be 
processed.   
 

In order to resolve this issue, Yieh Phui offered boron-added galvanized 
steel to its Australian customer, as according to Yieh Phui’s past experiences, 
adding a certain amount of boron would minimize the strain ageing effect of 
steel.   
 

e) Do you market alloyed galvanised steel differently from non-alloy 
galvanised steel. If so, describe any differences. 

 
ANSWER: No, Yieh Phui did not market alloyed galvanized steel differently 
from non-alloy galvanized steel.  However, Yieh Phui did inform its Australian 
customer the benefit of boron-added galvanized steel in minimizing the strain 
ageing effect. 
 
 

f) What is the minimum order quantity for export to Australia of: 
 

 non-alloy galvanised steel; 
 alloyed galvanised steel. 

 
ANSWER: The minimum order quantity for export to Australia is [ ] metric 
tons for both non-alloy galvanized steel and alloyed galvanized steel.   
 
 

4.2.6. Selling price 
 
a) Is there a difference in selling price to your Australian customers between 

non-alloy galvanised steel and alloyed galvanised steel, assuming all other 
factors of the sale were the same (e.g. customer, order quantity, product 
characteristics such as steel grade, coating mass, thickness, credit terms). 
Provide details.  
 
I.e. are alloyed galvanised steel generally a different price to the goods 
based solely on the fact that they are an alloyed product?  

 
ANSWER: During the inquiry period, Yieh Phui had a policy to charge an 
extra of [   ] USD/MT to the price for galvanized steel exported to Australia 
if boron is added.  Therefore, there should be a price difference of [   ] 
USD/MT between non-alloy galvanized steel and boron-added galvanized steel, 
assuming all other factors of the sale were the same (e.g., timing, customer, 
order quantity, product characteristics and duties, etc.). 
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b) If the answer to the above is yes, quantify the price difference for each year 

of the inquiry period. Provide any documents that support this price 
difference (e.g. price lists, comparable invoices, etc). 

 
ANSWER: As stated above, Yieh Phui during the inquiry period had a policy 
to charge a price extra of [   ] USD/MT for galvanized steel exported to 
Australia if boron is added.   
 
 

4.2.7. ‘Switch’ of supply 
 

If your company ‘switched’ from supplying non-alloy galvanised steel to alloyed 
galvanised steel during the assessment period, answer the following questions: 

 
a) What was the rationale for this switch in supply? 

 
ANSWER: Yieh Phui first commenced exporting alloyed galvanized steel in 
year 2013 in response to its Australian customer’s request of solutions to 
minimize strain ageing effect.   
 
 

b) Was this in response to a specific request from your Australian 
customer(s)? 

 
ANSWER: Yes, this was in response to the Australian customer’s request of 
solutions to minimize strain ageing effect. 
 
 

c) What alterations to your manufacturing process and/or sales process were 
necessary as a result of this shift in supply? 

 
ANSWER: There were no alterations to Yieh Phui’s manufacturing process 
or sales process made as a result of this shift in supply.  However, Yieh Phui 
had to purchase boron-added hot-rolled steel coils instead of non-alloy hot-
rolled steel coils for the purpose of this shift.   
 
 

d) When did you first commence exporting alloyed galvanised steel to 
Australia? 
 

ANSWER: Yieh Phui first commenced exporting alloyed galvanized steel 
Australia in year 2013. 
 
 
4.3. Sales to other markets 

 
4.3.1. Domestic sales 
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a) Did you sell alloyed galvanised steel on your domestic market during the 

relevant inquiry period? 
 
ANSWER: Yes, Yieh Phui sold a small amount of alloyed galvanized steel on 
the domestic market during the inquiry period.  Please see Exhibit 9 for a list 
of Yieh Phui’s domestic sales of alloyed galvanized steel during the inquiry 
period.  In Exhibit 10, Yieh Phui has also provided the sales documents as a 
sample of Yieh Phui’s domestic sales of alloyed galvanized steel.   
 
 

b) If the answer to the above is yes: 
 

i. Provide a full description of all types of alloyed galvanised steel sold 
on the domestic market, including: 
 

 a description of model of those goods (grade, coating mass, 
thickness and width) 

 what alloy(s) are included in those goods and in what 
quantities 

 
ANSWER: Please see Exhibit 9 for descriptions of the alloyed galvanized 
steel sold on the domestic market during the inquiry period.  All of the alloyed 
galvanized steel sold on the market during the inquiry period was boron-added 
galvanized steel.   
 
 

ii. Identify which (if any) of these products are identical to the 
circumvention goods exported to Australia during the inquiry period. 

 
ANSWER: In the Excel spreadsheet provided in Exhibit 9, Yieh Phui has 
identified those domestic sales of alloyed galvanized steel sold on the 
domestic market during the inquiry period which had identical product 
characteristics to those exported to Australia during the inquiry period.  In 
determining whether a product sold on the domestic market is identical to any 
of those exported to Australia, Yieh Phui has considered the product 
characteristics including standard, specification, coating mass, thickness 
(BMT basis) and width.   
 
 

iii. If applicable, explain how alloyed galvanised steel sold on the 
domestic market differ from alloyed galvanised steel sold to 
Australia: 

 
 physically; 
 through their manufacturing process; or 
 in purpose/end use. 
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ANSWER: Except for some variations on coating mass, thickness and width, 
the alloyed galvanized steel sold on the domestic market is generally the same 
as the one sold to Australia, in terms of manufacturing process and 
purpose/end use.   
 
 

4.3.2. Third country sales 
 

a) Did you sell alloyed galvanised steel to any other export market(s) (besides 
Australia) during the relevant inquiry period? 

 
ANSWER: Yes, Yieh Phui sold alloyed galvanized steel to third export 
markets beside Australia during the inquiry period.  Please see Exhibit 11 for a 
list showing all the sales of alloyed galvanized steel exported by Yieh Phui to 
third countries during the inquiry period.  
 
 In Exhibit 12, please see the sales documents of two transactions 
selected from Exhibit 11 as samples.  The first one was a sale of boron-added 
galvanized steel made by Yieh Phui to [ ] for the shipment to [  

].  The second sample was a sale of boron-added galvanized made by 
Yieh Phui to a trader named [     ] for the shipment to 
[ ].  Both sample transactions demonstrate the boron addition was 
specifically requested by the customer.   
 

b) If the answer to the above is yes: 
 

i. Provide a full description of all types of alloyed galvanised steel sold 
to each  market, including: 
 

 a description of model of those goods 
 what alloy(s) are included in those goods and in what 

quantities 
 
ANSWER: Please see Exhibit 11 for descriptions of the alloyed galvanized 
steel exported to third countries during the inquiry period.  All of the alloyed 
galvanized steel exported to third countries during the inquiry period was 
boron-added galvanized steel.   
 
 

ii. Identify which (if any) of these goods are identical to alloyed 
galvanised steel exported to Australia during the inquiry period. 
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ANSWER: In the Excel spreadsheet provided in Exhibit 11, Yieh Phui has 
identified those third-country sales of alloyed galvanized steel during the 
inquiry period which had identical product characteristics to those exported to 
Australia during the inquiry period.  In determining whether a product sold to 
third countries is identical to any of those exported to Australia, Yieh Phui has 
considered the product characteristics including standard, specification, 
coating mass, thickness (BMT basis) and width. 
 
 

iii. If applicable, explain how alloyed galvanised steel sold on to third 
country markets differ from alloyed galvanised steel sold to 
Australia: 

 
 physically; 
 through their manufacturing process; or 
 in purpose/end use. 

 
ANSWER:  Except for some variations on coating mass, thickness and width 
of the steel, the alloyed galvanized steel sold on to third country markets is 
generally the same as the one sold to Australia, in terms of manufacturing 
process and purpose/end use.   
 
 
4.4. Manufacturing process 
 

Fully describe your manufacturing process of: 

 alloyed galvanised steel; and 

 non-alloy galvanised steel  

Outline any particular differences in the production process of each of these 
goods, paying particular attention to the addition of alloys to the products. 

 
ANSWER: Yieh Phui’s manufacturing process undergone by alloyed 
galvanized steel is generally not indifferent from the one for non-alloy 
galvanized steel.  As explained below, Yieh Phui’s manufacturing process of 
alloyed and non-alloy galvanized steel involves three steps: pickling, cold-
rolling and hot-dip galvanizing.   
 
 Yieh Phui’s manufacturing process of galvanized steel starts at the 
pickling stage.  At this stage, the purchased hot-rolled coil is pickled in a bath 
of hydrochloric acid to remove surface oxide (known as “scale”) formed 
during the hot-rolling process conducted by Yieh Phui’s suppliers.   
 

The pickled steel coil is then processed through a cold-rolling mill, 
which uses a so-called reversible rolling method which reduces the steel strip 
to the desired substrate thickness.   
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The cold-rolled steel coil is then introduced into the hot-dip galvanizing 
stage.  Yieh Phui’s hot-dip galvanizing line is a continuous one which involves 
several units including annealing, galvanizing, skin pass, tension leveling and 
resin coating/chromating.  At this stage, the cold-rolled coil is first annealed to 
make it more formable because the cold-rolling process has hardened the 
steel.  The annealed steel is then fed into the zinc bath for hot-dip galvanizing.  
The galvanized steel then goes through skin pass (if necessary) to improve the 
formability.  The steel then goes through the tension leveling unit to improve 
the shape.  Finally, the galvanized steel is then coated with resin or is 
chromated if surface treatment is required by the customer. 

 
In sum, Yieh Phui’s manufacturing process of alloyed galvanized steel is 

generally the same as the one of non-alloy galvanized steel.  However, there 
are still some differences in manufacturing conditions between alloyed 
galvanized steel and non-alloy galvanized steel manufactured by Yieh Phui. 

 
For instance, Yieh Phui has found that the alloyed hot-rolled steel used 

as raw material inputs by Yieh Phui for the production of alloyed galvanized 
steel have thinner scale on the surface than non-alloy hot-rolled steel, which 
generally makes it easier for Yieh Phui at the pickling process to remove it.  In 
addition, alloyed hot-rolled steel strips are easier to be trimmed, which means 
there are lesser defects (such as edges cracks and burrs) found on alloyed 
hot-rolled steel after the trimming process.   

 
Furthermore, it has been Yieh Phui’s production experiences that 

alloyed hot-rolled steel is easier to be cold-rolled in order to reduce the steel 
thickness due to the lower level of steel strength than that of non-alloy hot-
rolled steel.  This means that the rolling force required at the rolling mill for 
alloyed hot-rolled steel is not as much as that required for non-alloy hot-rolled 
steel.  This also means that at the cold-rolling step, less energy is consumed 
for alloyed hot-rolled steel than for non-alloy hot-rolled steel. 
 
 
4.5. Costing information 

 
a) Are there any differences between the cost to make and sell non-alloy 

galvanised steel and alloyed galvanised steel? If yes, provide details of 
these differences including differences in: 
 

i. raw material costs;  
 

ii. manufacturing overheads; and 
 

iii. any other costs. 
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ANSWER: The major cost difference between non-alloy galvanized steel and 
alloyed galvanized steel is on the purchase cost of raw materials.  The 
differences in manufacturing overheads or any other costs between non-alloy 
galvanized steel and alloyed galvanized steel are minor.   
 
 During the inquiry period, [    ] was Yieh 
Phui’s major supplier of the hot-rolled steel coils used by Yieh Phui for the 
production of non-alloy galvanized steel.  As for alloyed galvanized steel, Yieh 
Phui sourced the raw materials (i.e., alloyed hot-rolled coils) [   

] during the inquiry period.   
 

During the inquiry period, [ ] charged Yieh Phui up to [ ] NTD/MT of 
extras for alloyed hot-rolled coils.  As demonstrated by the [ ]’s price extras 
tables for boron-added steel that is provided in Exhibit 13, [ ]’s price extras for 
boron addition in hot-rolled coils range from [ ] NTD/MT to [ ] NTD/MT 
depending on the specification/grade of hot-rolled coils.   
  
 
 

b) Provide a calculation of the difference in cost to make and sell non-alloy 
galvanised steel and alloyed galvanised steel, ensuring you itemise each 
individual cost difference.   
 
Provide supporting evidence of this calculation (e.g. raw material invoices) 
and explain the calculation (including assumptions). 
 
You may wish to submit this as an additional spreadsheet in the Exporter 
Questionnaire – galvanised steel AC Excel workbook. 

 
ANSWER: Yieh Phui is unable to provide the requested cost to make and 
sell specifically for non-alloy galvanized steel and for alloyed galvanized steel 
because Yieh Phui’s accounting system does not allow Yieh Phui to 
differentiate the cost to make and sell between non-alloy galvanized steel and 
alloyed galvanized steel. 
 

Yieh Phui utilizes process costing method in its costing system.  The cost of 
manufacturing calculated month by month is actual cost rather than standard cost.  
In the normal course of business, Yieh Phui’s cost accounting system calculates and 
records manufacturing costs by production line without differentiating costs 
difference between product types.   
 

For example, Yieh Phui’s galvanizing stage produces three types of 
products: (1) galvanized steel coils, (2) 5% aluminium-zinc coated steel coils, 
and (3) 55% aluminium-zinc coated steel coils, and there are in total four 
galvanizing lines.  For cost accounting purposes, Yieh Phui calculates 
production-line-specific (rather than product model specific) cost of 
manufacturing in its normal course of business.  Thus, each galvanizing line 
has one unit cost of manufacturing for all three types of products being 
produced. 
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As explained above, the major cost difference between non-alloy 

galvanized steel and alloyed galvanized steel is on the raw material costs (i.e., 
cost of hot-rolled coils) instead of manufacturing overheads or other costs.  In 
the normal course of business, Yieh Phui values raw material inventory by 
using the weighted-average method.  However, in valuing the raw material, 
Yieh Phui differentiates raw material costs only by sizes (i.e., thickness and 
width) without tracing the costs by other product characteristics such as 
specifications or whether the raw material is alloyed or non-alloy steel.  Thus, 
Yieh Phui is unable to differentiate the raw material cost difference between 
the non-alloy and alloyed steel.   

 
Furthermore, Yieh Phui’s accounting staff would not consider any 

method that could reasonably differentiate the raw material difference through 
certain allocation method.  This is mainly because the alloyed raw material 
accounts for a relatively small portion of the entire raw material purchases.  
Even if the raw material cost difference between alloyed and non-alloy steel 
can be allocated through certain allocation method, the difference would 
probably be overridden by other factors such as cost differences resulting 
from timing and steel specifications given that the costs are calculated by 
using data over a long time period.   

 
In light of the above, Yieh Phui respectfully requests the Commission 

exempt Yieh Phui from reporting the requested cost to make and sell for non-
alloyed galvanized steel and alloyed galvanized steel. 
 
 
4.6. Purpose and end use 

 
a) Describe the purpose(s) and end use(s) of: 
 

i. the goods (non-alloy galvanised steel); and 
 

ii. the circumvention goods (non-alloy galvanised steel). 
 
ANSWER: The majority of both the non-alloy galvanized steel and alloyed 
galvanized steel that Yieh Phui exported to Australia during the inquiry period 
was used by the downstream processors in Australia to make purlin for 
building constructions.  There is no difference in purposes or end uses 
between the non-alloy galvanized steel and alloyed galvanized steel that Yieh 
Phui exported to Australia during the inquiry period. 
 
 

b) Are there any specific purpose(s) and/or end use(s) that alloyed galvanised 
steel goods you export are suitable for that non-alloy galvanised steel are 
not suitable for? Provide specific product details and supporting evidence 
where possible. 
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ANSWER: The alloyed galvanized steel goods that Yieh Phui exported to 
Australia are suitable for downstream customers who has longer raw material 
inventory turnover time and who has greater demand on the formability of 
steel.   
 

As explained in the answer to question 4.2.5 (d) above, the alloyed 
galvanized steel that Yieh Phui exported to Australia was made in response to 
the customer’s request of minimizing the strain ageing effect.  In addition, it is 
Yieh Phui’s experiences that the addition of boron also enhances the 
formability of the galvanized steel it exported to Australia.   

 
The above-mentioned advantages of boron-added galvanized steel can 

be attributed to the following metallurgical effects: 
 

1. Boron nitride effect 

 Nitrogen can be found in all steels, which can enter the steel as an 
impurity or as an intentional alloying addition.  It is generally undesirable as an 
impurity, causing embrittlement issues (i.e., loss of ductility) and affecting 
strain ageing.  Thus, for the hot-rolled steel coils used by Yieh Phui for the 
production of galvanized steel, nitrogen is typically controlled at below [ ]% 
by weight in order to meet the property requirements.  The addition of boron 
helps minimizing the undesirable effect of nitrogen, as boron has strong 
affinity for nitrogen and boron would react with nitrogen to form boron nitride, 
even with a minute quantity of boron addition.  The decrease of nitrogen as a 
result helps minimizing strain ageing of steel and consequently enhances the 
ductility and formability.   

 

2. Precipitation effect 

 In low carbon steel such as the one used by Yieh Phui for the 
production of galvanized steel (either alloyed or non-alloy) exported to 
Australia, aluminium is a necessary element added in by the hot-rolled coil 
supplier at the steel making process.  Aluminium, like boron, has strong 
affinity for nitrogen and thus easily reacts with nitrogen to form aluminium 
nitride.  However, aluminium nitride has an adverse effect which makes the 
steel in a higher level of strength and thus makes the steel less formable.  The 
addition of boron can minimize the adverse effect caused by aluminium 
nitride.  It is found that during the course of hot-rolling, the particles of boron 
move rapidly to the ferrite grain boundary and circumvent the formation of 
aluminium nitride, which speeds up the growth of ferrite grain size.  The 
coarser ferrite grain size then results in a lower level of strength making the 
steel more formable.    
 
 

c) Are there any purpose(s) and/or end use(s) that alloyed galvanised steel 
and non-alloy galvanised steel can be used interchangeably for? 

 



 

30 
 

PUBLIC RECORD 

 

ANSWER: In terms of purposes and end uses of the alloyed galvanized steel 
and non-alloy galvanized that Yieh Phui exported to Australia during the 
inquiry period, both products generally can be used interchangeably.   
 
 
4.7.  Open comments 

 
If your company wishes to make any general comments about whether it has 
engaged in a circumvention activity through the slight modification of non-alloy 
galvanised steel (for the purposes as outlined in Regulation 48(2) of the 
Customs (International Obligations) Regulation 2015), it may take the 
opportunity to do so in response to this questionnaire. 

 
 
Alternatively, separate submissions to the investigation may be made directly to 
the Commission at the following address: 
 

The Director 
Operations 2 - Anti-Dumping Commission 
Department of Industry and Science  
GPO Box 9839 
Canberra, ACT 2601 
 
or by email at operations2@adcommission.gov.au.  

 
Interested parties wishing to participate in the inquiry must ensure that 
submissions are lodged promptly as legislative timeframes and restrictions apply 
to the receipt and consideration of submissions. 
 
Refer to Australian Dumping Notices 2015/55 and 2015/69 for further information 
on these restrictions.  

 
 
Yieh Phui’s Comments: 
 

The addition of boron in the galvanized steel that Yieh Phui exported to 
Australia during the inquiry period was neither incidental nor intentional for 
the purpose of circumventing antidumping duties.  Rather, the addition of 
boron was in response to the Australian customers’ request to minimize the 
strain ageing effect of steel as explained above.  The boron content in the 
alloyed galvanized steel that Yieh Phui exported to Australia ranged generally 
from [ ] ppm to [ ] ppm (i.e., [ ]% to [ ]% by weight).  This level of 
boron content is way more than what is needed to avoid the antidumping 
duties and only this level of boron content is sufficient to minimize the strain 
ageing effect of steel.   
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From year 2013, Yieh Phui began shipping boron-added galvanized steel 
to Australia.  The timing of Yieh Phui’s inception of shipments of boron-added 
galvanized steel to Australia may coincide with the timing of dumping duty 
notice in respect of galvanized steel, this coincidence does not preclude the 
metallurgical and commercial reasons of the need for boron-added galvanized 
steel.   
  

As explained above, the addition of boron has two major metallurgical 
effects (i.e., the boron nitride effect and the precipitation effect) to the low 
carbon steel like the one used by Yieh Phui for the production of galvanized 
steel.  These effects cause a lower level of steel yield strength and 
consequently minimize the stain ageing and enhance the formability of steel.  
Commercially the boron-added steel meets the Australian customers’ need to 
minimize the strain ageing when experiencing a longer inventory turnover time 
period.   
 

Thus, it is Yieh Phui’s position that the boron-added galvanized steel it 
shipped to Australia is not a product with a slight modification of boron-free 
galvanized steel exported to Australia.  Instead, the boron-added galvanized 
steel Yieh Phui shipped to Australia and other countries is a product different 
from the boron-free galvanized steel that the customer usually has to 
specifically order for it. 

 
The boron-added galvanized steel is a different product from the boron-

free galvanized steel and can be supported by Yieh Phui’s sales to [  
     ].  As demonstrated by the sample sales 

documents provided in Exhibit 11, [ ] specifically ordered from Yieh 
Phui the boron-added galvanized steel for the shipment to [  ].  
[ ] not only requested for the boron addition, but also requested the 
boron content to fall within certain range, knowing that the steel strength 
would be in a lower level as a result of the boron addition.  [ ]’s 
request of the maximum yield strength of steel in that transaction implies that 
a higher level of yield strength was not intended.  This also supports that the 
boron addition serves certain special need of the customer and that need is 
commercially significant.   
 
 In light of the above, we respectfully request the Commission to find 
that the alloyed galvanized steel that Yieh Phui shipped to Australia during the 
inquiry period not a product with a slight modification of boron-free galvanized 
steel exported to Australia and terminate this inquiry.   
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LIST OF EXHIBITS 

1. E United Group brochure 
2. Affiliates 
3. Australian Standard (AS 1397) 
4. Japanese Industrial Standard (JIS G 3302) 
5. Models of non-alloy and alloyed galvanized steel sold by Yieh Phui to 

Australia during the inquiry period 
6. Australian customer information 
7. Yieh Phui/Asiazone’s sales of non-alloy galvanized steel and alloyed 

galvanized steel to Australia during the inquiry period 
8. Sample documents of sales of non-alloy and alloyed galvanized steel to 

Australia 
9. Yieh Phui’s domestic sales of alloyed galvanized steel during the inquiry 

period 
10. Sample domestic sales documents for alloyed galvanized steel 
11. Yieh Phui’s third country sales of alloyed galvanized steel during the 

inquiry period 
12. Sample sales documents for third country sales of alloyed galvanized 

steel 
13. [  ] price extras tables 
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Yieh Phui's affiliates

# Company Company
Yieh Phui's 

Direct 
Shareholding 

Yieh Phui's 
Direct and 

Indirect 
Shareholding 

Affiliation a b C
Board 

Members/Manager 
(Chinese)

Board 
Members/Manager 

(English)
Representative Representative

Controlled by Mr. Lin or 
his family members

Business Operations

Involved in the 
Production/sales of the 

Goods Under 
Consideartion during 

the Investigation 
Period?

[ 1 ]

[ ]

[ ]

[ 2 ]

[ ]

[ ]

[ ]

[ 3 ]

[ ]

[ ]

[ 4 ]
[ ]

[ ]

[ 5 ]

[ ]

[ ]

[ 6 ]

[ ]

[ ]

[ 7 ]

[ ]

[ ]

[ ]

[ 8 ]

[ ]

[ ]

[ ]

[ 9 ]

[ ]

Country of 
Incorporation/Establis

hment
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[ ]

[ ]

[ ]
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Name  Address Contact Information Level of Trade

[   ]
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