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THE GOODS UNDER CONSIDERATION

The goods subject to anti-dumping measures, in the form of a dumping duty notice, are:

[h]ot rolled coil (including in sheet form), a flat rolled product of iron or non-alloy steel, not clad,
plated or coated (other than oil coated).

Goods excluded from this application are hot rolled products that have patterns in relief (known as
checker plate) and plate products.

There are a number of relevant international standards for hot rolled coil steel that cover the
range of products via specific grade designations, including the recommended or guaranteed
properties of each of these product grades. The relevant Australian Standard is AS/NZS

1594.

Hot rolled sheet that is 4.75 millimetres (mm) thick or more is considered to be plate and is
therefore not covered by the notice. Hot rolled sheet that is below 4.75mm thick is included
within the goods description.

Tariff classification (Schedule 3 of the Customs Tariff Act 1995)

Tariff Subheading

Statistical Code Description

7208 FLAT-ROLLED PRODUCTS OF IRON OR NON-ALLOY STEEL, OF AWIDTH OF
600 mm OR MORE, HOT-ROLLED, NOT CLAD, PLATED OR COATED:

7208.2 Other, in coils, not further worked than hot-rolled, pickled:
7208.25.00 32 Of a thickness of 4.75 mm or more
7208.26.00 33 Of a thickness of 3 mm or more but less than 4.75 mm
7208.27.00 34 Of a thickness of less than 3 mm

7208.3 Other, in coils, not further worked than hot-rolled:
7208.36.00 35 Of a thickness exceeding 10 mm
7208.37.00 36 Of a thickness of 4.75 mm or more but not exceeding 10 mm
7208.38.00 37 Of a thickness of 3 mm or more but less than 4.75 mm
7208.39.00 38 Of a thickness of less than 3 mm

7208.5 Other, not in coils, not further worked than hot-rolled:
7208.53.00 42 Of a thickness of 3 mm or more but less than 4.75 mm
7208.54.00 43 Of a thickness of less than 3 mm

7208.9 Other
7208.90.00 30 Other

7211 FLAT-ROLLED PRODUCTS OF IRON OR NON-ALLOY STEEL, OF AWIDTH OF

LESS THAN 600 mm, NOT CLAD, PLATED OR COATED:

7211.1 Not further worked than hot-rolled:
7211.14.00 40 Other, of a thickness of 4.75 mm or more
7211.19.00 41 Other
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SECTION A
COMPANY STRUCTURE AND OPERATIONS

This section requests information relating to company details and financial reports.

A-1

A-2

Identity and communication

Please nominate a person within your company who can be contacted for the purposes of

this review:

Head Office:
Name:
Position in the company:

Address:

Telephone:
Facsimile number:

E-mail address of contact person:

Factory:
Address:

Telephone:
Facsimile number:

E-mail address of contact person:

Mr. Pan, Che Jen

Section Chief

Commercial Administration Department
317, Yu Liao Road

Chiao Tou District

Kaohsiung City 825

Taiwan R.O.C.

+886-7-6117171 Ext. 3531

+886-7-6130471
ch25290@chsteel.com.tw

No. 576, Hsing Lung Street
Chia Hsing Li

Gangshan District
Kaohsiung City 825
Taiwan R.O.C.
+886-7-6117171 Ext. 3531

+886-7-6130471
ch25290@chsteel.com.tw

Representative of the company for the purpose of review

If you wish to appoint a representative to assist you in this review, provide the

following details:

Name:
Address:

Telephone:
Facsimile/Telex number:

E-mail address of contact person:

Mr. John Bracic of J. Bracic & Associates

PO Box 3026
Manuka, ACT 2603

+61 499 056 729

john@jbracic.com.au

Note that in nominating a representative, the Commission will assume that
confidential material relating to your company in this review may be freely released
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to, or discussed with, that representative.

Company information

What is the legal name of your business?
Chung Hung Steel Corporation ("CHS").
What kind of entity is it (e.g. company, partnership, sole trader)?

CHS is a company limited by shares established in accordance with the Company Law
of Taiwan.

Please provide details of any other business names that you use to export and/or sell
goods.

CHS does not use other business names to sell goods.

Who are the owners and/or principal shareholders? Provide details of shareholding
percentages for joint owners and/or principal shareholders. List all shareholders able
to cast, or control the casting of, 5% or more of the maximum amount of votes that
could be cast at a general meeting of your company.

CHS is a publicly traded company listed on the Taiwan Stock Exchange. As such, the
holding of each shareholder will vary from time to time in line with the shareholder's
trading in the stock market.

CHS is a subsidiary of China Steel Corporation ("CSC"), which is also a publicly
traded company listed on the Taiwan Stock Exchange.

Based on the shareholders' roster dated as of April 30 2017, only one shareholder,
CSC, owns more than 5% of CHS's shares. Its total direct and indirect holding in CHS

is .

If your company is a subsidiary of another company, list the principal shareholders of
that company.

CHS is a subsidiary of CSC.

CSC is a publicly traded company listed on the Taiwan Stock Exchange. As such, the
holding of each shareholder will vary from time to time in line with the shareholder's
trading in the stock market.

Based on the shareholders' roster as of April 30 2017, only one shareholder, the

I o\vned more than 5 percent of the outstanding shares of

CSC.

If your parent company is a subsidiary of another company, list the principal
shareholders of that company.

Not applicable. CSC is not a subsidiary of another company.
Provide a diagram showing all associated or affiliated companies and your company's

5
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place within that corporate structure.

CHS became an affiliate of CSC on 21 February 2000 when CSC purchased CHS's
shares and became the largest shareholder of CHS.

Please refer to Exhibit A-3.5.a for a chart showing CHS's subsidiaries. In addition
to the companies listed in Exhibit A-3.5.a, the affiliated companies of CSC are
provided in Exhibit A-3.5.b.

Are any management fees/corporate allocations charged to your company by your
parent or related company?

No, CHS does not afford any management fees occurring from its affiliated companies.

Describe the nature of your company's business. Explain whether you are a producer
or manufacturer, distributor, trading company, etc.

CHS was established in 1983 as a manufacturer of steel products. In 1987, the cold
rolling plant and pipe plant were built and started production. The hot rolling plant
was built in 1995 and started production in 1997.

CHS's main products include hot rolled coil, cold rolled coil, pickled and oiled coil,
skin pass coil, black pipe, rectangular pipe, galvanized pipe, API pipe, PE coated pipe,
etc.

If your business does not perform all of the following functions in relation to the goods
subject to measures, then please provide names and addresses of the companies that
perform each function:

- produce or manufacture;

- sell in the domestic market;

- export to Australia; and

- export to countries other than Australia.

CHS produces and sells the goods in the domestic market and also exports the goods
to other countries, including Australia.

Provide your company's internal organisation chart. Describe the functions performed
by each group within the organisation.

CHS is organized into three divisions and 12 departments, which are structured on
the basis of their respective functions.

The Marketing Department is the unit involved in sales of the product concerned. The
Hot Rolling Department is the production unit involved in producing such goods.

Please refer to Exhibit A-3.9 for the Internal Organization Chart, the said
Departments are respectively highlighted in the Chart.

Provide a copy of your most recent annual report together with any relevant brochures
or pamphlets on your business activities.

Please refer to Exhibit A-3.10 for CHS's product catalogue.
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CHS is a manufacturer of pipes and tubes as well as hot rolled coils and cold rolled
coils.

General accounting/administration information

Indicate your accounting period.

CHS's accounting period is calendar year (1 January to 31 December).
Indicate the address where the company's financial records are held.

CHS's accounting records are accessible at No. 317, Yu Liao Road, Chiao Tou District,
Kaohsiung City 825, Taiwan, R.O.C.

Please provide the following financial documents for the two most recently completed
financial years, plus all subsequent monthly, quarterly or half yearly statements:
- chart of accounts;

Please refer to Exhibit A-4.3.a for CHS's chart of accounts.

- audited consolidated and unconsolidated financial statements (including all
footnotes and the auditor's opinion);

Please refer to:

o Exhibit A-4.3.b(1) for CHS's audited unconsolidated financial statements for
2016 and 2015.

o Exhibit A-4.3.b(2) for CHS's audited consolidated financial statements of
2016 and 2015.

o Exhibit A-4.3.b(3) for CHS audited consolidated financial statements of the
First 3 Quarters of 2017.

- internal financial statements, income statements (profit and loss reports); or
management accounts, that are prepared and maintained in the normal course of
business for the goods subject to measures.

Please refer to Exhibit A-4.3.c for CHS's internal income statements for 2015, 2016,
the first three quarters of 2016, and the first three quarters of 2017. .

These documents should relate to:

- the division or section(s) of your business responsible for the production and
sale of the goods subject to measures; and

- the company.

CHS does not have divisional, factory/facility or product-specific income statements.
The income statements relate to the company as a whole.

If you are not required to have the accounts audited, provide the unaudited financial
statements for the two most recently completed financial years, together with your
taxation returns. Any subsequent monthly, quarterly or half yearly statements should
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also be provided.
CHS has audited financial statements, so this question is not applicable.

Do your accounting practices differ in any way from the generally accepted
accounting principles in your country? If so, provide details.

CHS's accounting practices are in accordance with the generally accepted accounting
principles ("GAAP™) of Taiwan.

According to the requirement of Taiwan Financial Supervisory Committee, starting
2013, Taiwan GAAP amended its standards to be in accordance with International
Financial Reporting Standards (IFRS), International Accounting Standards (IAS),
and IFRS Interpretations Committee (IFRIC) and Standing Interpretations Committee
(SIC) Interpretations (hereinafter referred to as "IFRSs").

Describe the significant accounting policies that govern your system of accounting, in
particular:

- the method of valuation for raw material, work-in-process, and finished goods
inventories (e.g. last in first out —LIFO, first in first out- FIFO, weighted
average);

CHS uses the weighted average method in valuing inventory of raw materials, work-
in-process, and finished goods.

- costing methods, including the method (e.g. by tonnes, units, revenue, direct
costs etc.) of allocating costs shared with other goods or processes (such as
front office cost, infrastructure cost etc.);

In CHS's ordinary cost accounting system, costs are tracked and cumulated at cost
centres on an aggregate actual basis and by the processing cost method. In other
words, one average cost is derived from the product produced at a given cost centre.
When one product is introduced as input to the production of another product, the
input cost is the average production cost of the upstream product. Within a product
group, CHS does not calculate or maintain detailed cost for different specifications or

types.

When a direct cost centre is involved with more than one product, its total costs,
including its own costs and the costs allocated from indirect cost centres, are allocated
to the different products produced at that cost centre by the output quantity of each
product.

- valuation methods for damaged or sub-standard goods generated at the various
stages of production;

Damaged goods or sub-standard goods are treated as deduction of the current input
cost by their recovery value. The recovery values are set at a standard cost based on
the selling prices.

- valuation methods for scrap, by products, or joint products;

There are no by-products or joint products generated in the production of the subject
goods.
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Based on sales value, scraps valued at standard cost are first subtracted from the total
cost of manufacturing. The differences between standard cost and the actual sales
value are then treated as an adjustment to the cost of goods sold.

- valuation and revaluation methods for fixed assets;

Land is stated at cost or cost plus revaluation increment and other properties are
stated at cost less accumulated depreciation.

Expenses incurred for major repairs and maintenance will be capitalized and
depreciated over the service lives of equipment / assets while maintenance and repairs
are expensed currently.

- average useful life for each class of production equipment and depreciation
method and rate used for each;

Depreciation is calculated by the straight-line method over the service lives of
equipment / assets as follows:

e Dbuildings and improvement, 8 to 60 years;
e machinery and equipment, 3 to 30 years; and
e miscellaneous equipment, 3 to 20 years.
- treatment of foreign exchange gains and losses arising from transactions;

Non-derivative foreign-currency transactions are recorded in New Taiwan Dollars
("TWD" or "NTD") at the rates of exchange in effect when the transactions occur. As
an example, the date of the exchange is the on-board date when products are loaded
onto shipping vessels. Exchange differences arising from settlement of foreign-
currency assets and liabilities are recognized in profit or loss.

- treatment of foreign exchange gains/losses arising from the translation of
balance sheet items;

At the balance sheet translation day, foreign-currency monetary assets and liabilities
are re-valued using prevailing exchange rates and the exchange differences are
recognized in profit or loss.

- inclusion of general expenses and/or interest;
CHS does not capitalize general and administrative expenses.

Interest expenses incurred during the construction and acquisition period are
capitalized as cost of the property.

- provisions for bad or doubtful debts;

An allowance for doubtful accounts is provided on the basis of a review of the
collectability of accounts receivable. CHS assesses the probability of collections of
accounts receivable by examining the aging analysis of the outstanding receivables
and economic conditions provided by customers.
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- expenses for idle equipment and/or plant shut-downs;
Not applicable, as this expense does not occur to CHS.
- costs of plant closure;
Not applicable, as CHS did not close its facility.
- restructuring costs;
Not applicable, as CHS did not incur any restructuring costs.

- by-products and scrap materials resulting from your company's production
process; and

There are no by-products generated in the production of the subject goods.

Scraps valued at a standard cost (based on sales value) are subtracted from the total
cost of manufacturing and then the difference between standard cost and the actual
sales value are treated as an adjustment to the COGS.

- effects of inflation on financial statement information.
Not applicable.

In the event that any of the accounting methods used by your company have changed
over the last two years provide an explanation of the changes, the date of change, and
the reasons for it.

No. CHS's accounting methods did not change during the last two years.
Income statement

Please fill in the table with information concerning all products produced, and the
goods subject to measures. You should explain how costs have been allocated.

Most recent completed financial year Review period

(specify)

All products Goods subject to All products Goods subject to
measures measures

Gross Sales (1)

Sales returns, rebates
and discounts (2)

Net Sales (3=1-2)

Raw materials (4)

Direct Labour (5)

Depreciation (6)

Manufacturing overheads (7)
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Other operating expenses (8)

Total cost to make
(9=4+5+6+7+8)

OPERATING INCOME
(10=3-9)

Selling expenses (11)

Administrative & general
expenses (12)

Financial expenses (13)

SG&A expenses
(14)=(11+12=13)

INCOME FROM NORMAL
ACTIVITIES (15)=(10-14)

Interest income (16)

Interest expense (enter as negative)
(17)

Extraordinary gains and
Losses — enter losses as negative
(18)

Abnormal gains and losses — enter
losses as negative (19)

PROFIT BEFORE
TAX (20)=(15+16+17+18+19)

Tax (21)

NET PROFIT (22)=(20-21)

Please note, if your financial information does not permit you to present information in accordance with
this table, please present the information in a form that closely matches the table.

Prepare this information in the worksheet titled ‘income statement'.
This information will be used to verify the completeness of cost data that you provide
in Section G. If, because of your company's structure, the allocations would not be

helpful in this process, please explain why this is the case.

Please see Exhibit A-5 for "income statement™ spreadsheet.

A-6 Sales
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State your company's net turnover (after returns and all discounts), and free of duties
and taxes. Use the currency in which your accounts are kept, in the following
format:

Most recent completed financial Review period

year (specify)
Volume Value Volume Value

Total company turnover

(all products)

Domestic market

Exports to Australia

Exports to Other Countries

Turnover of the nearest business
unit, for which financial statements
are prepared, which includes the
goods under consideration

Domestic market

Exports to Australia

Exports to Other Countries

Turnover of the goods under
consideration

Domestic market

Exports to Australia

Exports to Other Countries

Prepare this information in the worksheet titled ‘turnover".

Please note, this information will be used to verify cost allocations to the goods in
Section G.

Also, you should be prepared to demonstrate that sales data shown for the goods is a
complete record by linking total sales of these goods to relevant financial statements.

Please see Exhibit A-6 for "turnover"” spreadsheet.
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SECTION B
SALES TO AUSTRALIA (EXPORT PRICE)

This section requests information concerning your export practices and prices to Australia.
You should include costs incurred beyond ex-factory. Export prices are usually assessed at
the free-on-board (FOB) point, but the Commission may also compare prices at the ex-factory
level.

You should report prices of all the goods subject to measures shipped to Australia during the
review period.

The invoice date will normally be taken to be the date of sale. If you consider:

- the sale date is not the invoice date (see 'date of sale' column in question B4 below);
and
- an alternative date should be used when comparing export and domestic prices,

you must provide information in Section D on domestic selling prices for a matching period
— even if doing so means that such domestic sales data predates the commencement of the
review period.

CHS notes the recently implemented changes to the determination of export prices in
circumstances where an exporter is considered to meet the definition of no exports or a ‘low
volume’ exporter. These new provisions are intended to address particular circumstances and
scenarios where exporters might contrive “a less effective anti-dumping duty by not exporting,
or exporting small volumes at a higher price, for a period of time, before applying for the
duty to be reviewed.” The new provisions address this potential issue by allowing specific
information to be used to determine an export price in circumstances where low export
volumes may be an indicator of an exporter’s attempt to subvert the anti-dumping framework.

CHS wishes to confirm that its circumstances of ||| | | | j RN during the current review
period are not relevant to the application of the new provisions. Firstly, CHS” exports during
the previous review (case 400) were and the

during the current review is considered immaterial. Second, CHS has
not applied for the current measures to be reviewed as it is currently subject to a ||| GGzl
I floor price measure with 0% duty rate. Lastly, domestic selling prices and
corresponding costs have ||}l since the review period in case 400 which is
indicative of a [l contemporary floor price measure applicable to CHS’ future
exports. Each of these grounds supports the view that CHS did not ||| | GTcNGGE
I i the expectation of subverting the anti-dumping framework and
receiving ‘a less effective anti-dumping duty’.

For this reason, CHS submits that the Commission should determine that CHS does not meet
the definition of a ‘low volume’ exporter, and determine its ascertained export price for the
current review on the basis of the contemporary ascertained normal value.

B-1  For each customer in Australia to whom you shipped goods during the review period
list:

- hame;

- address;

- contact name

- phone/fax number, where known;
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- trade level (i.e. distributor, wholesaler, retailer, end user).
Not applicable.

For each customer identified in question B-1, please provide the following
information:

(@) Describe how the goods are sent to each customer in Australia, including a
diagram if required.

Not applicable.

(b) Identify each party in the distribution chain, and describe the functions
performed by each party. Where commissions are paid, indicate whether it is
a pre or post exportation expense having regard to the date of sale.

Not applicable.

(c) Explain who retains ownership of the goods at each stage of the distribution
chain. In the case of delivered duty paid (DDP) sales, explain who retains
ownership when the goods enter Australia.

Not applicable.

(d) Describe any agency or distributor agreements, or other contracts entered into
in relation to the Australian market (supply a copy of the agreement if
possible).

Not applicable.

(e) Explain in detail the process by which you negotiate price, receive orders,
deliver, invoice and receive payment. If export prices are based on price lists,
supply copies of those lists.

Not applicable.

(F)  State whether your firm is related to any of its Australian customers. Give
details of any financial or other arrangements (e.g. free goods, rebates, or
promotional subsidies) with the customers in Australia (including parties
representing either your firm or the customers).

Not applicable.

(g) Details of any forward orders of the goods subject to measures (including
quantities, values and scheduled shipping dates).

Do your export selling prices vary according to the distribution channel identified?
If so, provide details. Real differences in trade levels are characterised by consistent
and distinct differences in function and price.

Not applicable.

Prepare the worksheet titled 'Australian sales' listing all shipments (i.e. transaction
by transaction) to Australia of the goods subject to measures in the review period.
You must provide this list in electronic format. Include the following export related

14



B-5

B-6

B-7

B-8

B-9

PUBLIC VERSION

information.

Not applicable.

If there are any other costs, charges or expenses incurred in respect of the exports
listed above that have not been identified in the table above, add a column (see 'other
factors' in question B-4) for each item, and provide a description of each item. For
example, other selling expenses (direct or indirect) incurred in relation to the export
sales to Australia.

Not applicable.

For each type of discount, rebate or allowance offered on export sales to Australia:

- provide a description; and

- explain the terms and conditions that must be met by the importer to obtain
the discount.

Where the amounts of these discounts, rebates etc. are not identified on the sales
invoice, explain how you calculated the amount shown in your response to question
B-4. If they vary by customer, or level, provide an explanation.

Not applicable.

If you have issued credit notes (directly or indirectly) to customers in Australia in
relation to the invoices listed in the detailed transaction by transaction listing in your
response to question B-4, provide details of each credit note if the credited amount
has not been reported as a discount or rebate.

Not applicable.

If the delivery terms make you responsible for arrival of the goods at an agreed point
within Australia (e.g. delivered duty paid), insert additional columns in the
worksheet for all other costs incurred. For example:

Import duties | amount of import duty paid in Australia

Inland amount of inland transportation expenses (within Australia) included in
transport the selling price

Other costs customs brokers, port and other costs incurred (itemised)

Not applicable.

Select two shipments, in different quarters of the review period, and provide a
complete set of all of the documentation related to the export sale. For example:

- the importer's purchase order, order confirmation, and contract of sale;

- commercial invoice;

- bill of lading, export permit;

- freight invoices in relation to movement of the goods from the factory to
Australia, including inland freight contract;

- marine insurance expenses; and

- letter of credit, and bank documentation proving payment.
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Representatives of the Commission will select additional shipments for verification at
the time of the visit.

Not applicable.
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SECTION C
EXPORTED GOODS & LIKE GOODS

C-1 Fully describe all of the goods you have exported to Australia during the review
period. Include specification details, and any technical or illustrative material that
may be helpful in identifying, or classifying, the exported goods.

Not applicable.

C-2  List each type of goods exported to Australia (these types should cover all types
listed in worksheet 'Australian sales’' — see Section B of this questionnaire).

Not applicable.

C-3  If you sell like goods on the domestic market, for each type of good that your
company has exported to Australia during the review period:
- list the most comparable model(s) sold domestically; and

- provide a detailed explanation of any differences, where those goods sold
domestically (i.e. the like goods) are not identical to goods exported to

Australia.
EXPORTED TYPE DOMESTIC TYPE IDENTICAL? | DIFFERENCES
Product code of each model] Product code of the If goods are Where the good exported to
of the goods exported to comparable model(s) sold | identical indicate | Australia is not identical to the
Australia on the domestic market of | "YES', otherwise | like goods, describe the
the country of export 'NO' specification differences. If it is

impractical to detail specification
differences in this table, refer to
any documents that outline
differences

Not applicable.

C-4  Please provide any technical or illustrative material that may be helpful in identifying
or classifying the goods that your company sells on the domestic market.

Please refer to Exhibit A-3.10 for the product catalogue.
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SECTION D
DOMESTIC SALES

This section seeks information about the sales arrangements and prices in the domestic
market of the country of export.

All domestic sales made during the review period must be listed transaction by transaction.
If there is an extraordinarily large volume of sales data and you are unable to provide the
complete listing electronically, you must contact the Case Manager before completing the
questionnaire. If the Case Manager agrees that it is not possible to obtain a complete listing,
he or she will consider a method for sampling that meets the Commission’s requirements. If
agreement cannot be reached as to the appropriate method, the Commission may not visit
your company.

The Commission will normally take the invoice date as being the date of sale in order to
determine which sales fall within the review period.

If, in response to question B-4 (Sales to Australia, Export Price), you have reported that the
date of sale is not the invoice date, and you consider that an alternative date should be used
when comparing domestic and export prices, you must provide information on domestic
selling prices for a matching period - even if doing so means that such domestic sales data
predates the commencement of the review period.

If you do not have any domestic sales of like goods, you must contact the Case Manager who
will explain the information that the Commission requires for determining a normal value
using alternative methods.

D-1 Provide:

- a detailed description of your distribution channels to domestic customers,
including a diagram if appropriate;

CHS sells the goods in the domestic market ||| GTGTcTcNG
- I
- I

Please see Exhibit D-1 for a flow chart showing distribution channels and
indicating delivery and payment terms.

- information concerning the functions/activities performed by each party in the
distribution chain; and

- acopy of any agency or distributor agreements, or contracts entered into.
18
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If any of the customers listed are associated with your business, provide details of
that association. Describe the effect, if any, that this association has on the price.

CHS's terms of sale and prices do not vary as between affiliated and unaffiliated
customers.

Do your domestic selling prices vary according to the distribution channel identified?
If so, provide details. Real differences in trade levels are characterised by consistent
and distinct differences in functions and prices.

Explain in detail the sales process, including:

- the way in which you set the price, receive orders, make delivery, invoice
customers and finally receive payment;
- the terms of the sales; and

Please see Exhibit D-3.a for a flowchart of the domestic sales process.

Customers may place orders via telephone or email. Once ordered, CHS
enters the quantity/specifications for the customer into its system.

Once the product is ready for delivery, CHS notifies its customer, and a
delivery sheet will be issued for shipment record. When the products are
shipped, CHS issues its invoice, in the form of the standard Taiwanese invoice
(referred to as a "GUI™), to its customers.

- whether price includes the cost of delivery to customer.

In Exhibit D-4 "Domestic Sales” spreadsheet, CHS has reported both "ex-
factory™ and "delivered" for all transactions in the "delivery terms" field.
Therefore, whether the price includes the cost of delivery to customer depends
on the delivery term negotiated between CHS and its customers.

If sales are in accordance with price lists, provide copies of the price lists.

Please see Exhibit D-3.b for an example of such guideline.

Prepare the worksheet titled 'domestic sales' listing all sales of like goods made
during the review period. Include all of the following information:

19



PUBLIC VERSION

Column heading

Explanation

Customer name

names of your customers. If an English version of the name is not easily
produced from your automated systems, show a customer code number and in a
separate table list each code and name

Level of trade

the level of trade of your domestic customer

Model/grade/type

commercial model/grade or type of the goods

Product code

code used in your records for the model/grade/type of the goods identified.
Explain the product codes in your submission

Grade

the steel grade that determines the guaranteed or typical mechanic properties of
the product

Patterns in relief

whether the final rolling process has imparted a ‘pattern in relief' onto the plate
steel

Surface finish

surface finish of the hot rolled coil product, e.g. rolled, pickled (oiled or not) etc.

Form (coil or sheet)

the final shape of the hot rolled coil steel — either in coil or sheet form

Thickness

the base metal thickness (BMT) of the hot rolled coil steel

Width

the width of the hot rolled coil steel

Prime/non-prime

whether the product is prime or non-prime (i.e. secondary) product [non-prime
could also be described as not meeting the intended or applicable specification]

Invoice number

invoice number

Invoice date

invoice date

Date of sale

refer to the explanation at the beginning of this section. If you consider that a
date other than the invoice date best establishes the material terms of sale and
should be used, report that date. For example, order confirmation, contract, or
purchase order date.

Order number

show order confirmation, contract or purchase order number if you have shown
a date other than invoice date as being the date of sale.

Delivery terms

e.g. ex-factory, free on truck, delivered into store

Payment terms

payment terms agreed with the customer, e.g. 60 days=60 etc.

Quantity

quantity in units shown on the invoice (e.g. kg)

Gross invoice value

gross value shown on the invoice in the currency of sale, net of taxes

Discounts on the

the amount of any discount deducted on the invoice for each

invoice transaction. If a %age discount applies, show the %age applying in another
column.
Other charges any other charges, or price reductions, that affect the net invoice value (insert

additional columns and provide description)

Net invoice value in the
currency of the
exporting country

the net invoice value expressed in your domestic currency, as recorded in your
accounting system

Rebates or other
allowances

the actual amount of any deferred rebates or allowances in the currency of sale

Quantity discounts

the actual amount of any quantity discounts not deducted from the invoice
(show a separate column for each type of quantity discount)

Packing™

packing expenses

Inland transportation
costs™

amount of inland transportation costs included in the selling price

Handling, loading
and ancillary
expenses™

handling, loading & ancillary expenses

Warranty &
guarantee expenses™

warranty & guarantee expenses

Technical assistance
& other services*

expenses for after sale services, such as technical assistance or installation costs

Commissions™

commissions paid (if more than one type is paid, insert additional columns of
data)

Other factors™

any other costs, charges or expenses incurred in relation to the domestic sales
(include additional columns as required). See question D5.

* All of these costs are explained further in Section E-2.
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Please see Exhibit D-4 for "domestic sales" spreadsheet.

During the POR,
of Exhibit D-4.

If there are any other costs, charges or expenses incurred in respect of the sales listed
that have not been identified in the table in question D-4 above, add a column for
each item (see 'other factors’). For example, certain other selling expenses incurred.

There were no other costs, charges, or expenses incurred in respect of the sales listed
in Exhibit D-4.

D-6 For each type of commission, discount, rebate or allowance offered on domestic sales

of like goods:

- provide a description; and

- explain the terms and conditions that must be met by the customer to
qualify for payment.

Where the amounts of these discounts, rebates etc. are not identified on the sales
invoice, explain how you calculated the amounts shown in your response to question
D-4.

CHS usually grants the following types of discount/rebate to the customers in
domestic market:

(1) I
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(4) I

() I

CHS has reported the _ of Exhibit D-4, (2)~(4) in

If you have issued credit notes (directly or indirectly) to customers, provide details
if the credited amount has not been reported as a discount or rebate.

All the credit notes related to the listing have been reported in Exhibit D-4.

Select two domestic sales, in different quarters of the review period, that are at the
same level of trade as the export sales. Provide a complete set of documentation for
those two sales (include, for example, purchase order, order acceptance, commercial
invoice, discounts or rebates applicable, credit/debit notes, long or short term
contract of sale, inland freight contract and bank documentation showing proof of
payment).

Representatives of the Commission will select additional sales for verification at the
visit.

Please refer to the following exhibits for domestic sales documentation in relation to
selected two sales:

e Exhibit D-7(a) Invoice number _; and
e Exhibit D-7(b) Invoice number _
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SECTION E
FAIR COMPARISON

Section B sought information about the export prices to Australia and Section D sought
information about prices on your domestic market for like goods (i.e. the normal value).

Where the normal value and the export price are not comparable, adjustments may be made.
This section informs you of the fair comparison principle and asks you to quantify the amount
of any adjustment.

As prices are being compared, the purpose of the adjustments is to eliminate factors that have
unequally modified the prices to be compared.

To be able to quantify the level of any adjustment, it will usually be necessary to examine cost
differences between sales in different markets. The Commission must be satisfied that those
costs are likely to have influenced price. In practice, this means that the expense item for
which an adjustment is claimed should have a close nexus to the sale. For example, the cost
is incurred because of the sale, or because the cost is related to the sale terms and conditions.

Conversely, where there is not a direct relationship between the expense item and the sale a
greater burden is placed upon the claimant to demonstrate that prices have been affected, or
are likely to have been affected, by the expense item. In the absence of such evidence, the
Commission may disallow the adjustment.

Where possible, the adjustment should be based upon actual costs incurred when making the
relevant sales. However, if specific expense information is unavailable, cost allocations may
be considered. In this case, the party making the adjustment claim must demonstrate that the
allocation method reasonably estimates costs incurred.

A party seeking an adjustment has the obligation to substantiate the claim by relevant
evidence that would allow a full analysis of the circumstances, and the accounting data,
relating to the claim.

The review must be completed within strict time limits, therefore you must supply information
concerning claims for adjustments in a timely manner. Where an exporter has knowledge of
the material substantiating an adjustment claim, that material is to be available at the time of
the verification visit. The Commission will not consider new claims made after the
verification visit.

E-1 Costs associated with export sales

These cost adjustments will relate to your responses made at question B-4, 'Australian
sales'.

1. Transportation
Explain how you have quantified the amount of inland transportation associated with
the export sale (‘inland transportation costs’). Identify the general ledger account
where the expense is located. If the amount has been determined from contractual
arrangements, not from an account item, provide details and evidence of payment.
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CHS has reported the actual inland freight expenses (in TWD) by taking the actual
TWD freight expense per shipment divided by all product types delivered in the same
shipment by weight.

The general ledger account for this expense is ||| GTcGGG

Handling, loading and ancillary expenses

List all charges that are included in the export price, and explain how they have been
quantified ('handling, loading & ancillary expenses'). Identify the general ledger
account where the expenses are located. If the amounts have been determined using
actual observations, not from a relevant account item, provide details.

The various export related ancillary costs are identified in the table at question B-4,
for example:

- terminal handling;

- wharfage and other port charges;

- container taxes;

- document fees and customs brokers fees;

- clearance fees;

- bank charges, letter of credit fees; and

- other ancillary charges.

Please see Exhibit E-1.2 for a list of the handling, loading and ancillary expenses and
their relevant general ledger accounts.

CHS has reported all expenses listed in Exhibit E-1.2 separately in Exhibit B-4.
(@)

(b)

(©)

- N, 2

Credit

The cost of extending credit on export sales is not included in the amounts quantified
at question B-4. However, the Commission will examine whether a credit adjustment
is warranted and determine the amount. Provide applicable interest rates over each
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month of the review period. Explain the nature of the interest rates most applicable to
these export sales, e.g. short term borrowing in the currency concerned.

If your accounts receivable shows that the average number of collection days differs
from the payment terms shown in the sales listing, and if export prices are influenced
by this longer or shorter period, calculate the average number of collection days. See
also item 4 in Section E-2 below.

The payment term for Australian sales during the POR was ||| | | | |  JNEIE

For LC at sight, the concerned bank charges incurred for each sale were booked in
account and reported in
Column 43 "bank charge" in Exhibit B-4 "Australian Sales".

Packing costs

List material and labour costs associated with packing the export product. Describe
how the packing method differs from sales on the domestic market, for each model.
Report the amount in the listing in the column headed 'packing'.

of Exhibit B-4.

Commissions
For any commissions paid in relation to the export sales to Australia:

- provide a description; and
- explain the terms and conditions that must be met.

Report the amount in the sales listing in question B-4 under the column headed
‘commissions'. ldentify the general ledger account where the expense is located.

, S0 the column in Exhibit B-4 .

Warranties, guarantees and after sales services

List the costs incurred. Show the relevant sales contracts. Show how you calculated
the expenses (‘warranty & guarantee expenses' and 'technical assistance & other
services'), including the basis of any allocations. Include a record of expenses
incurred. Technical services include costs for the service, repair or consultation.
Where these expenses are closely related to the sales in question, an adjustment will
be considered. Identify the ledger account where the expense is located.

Not applicable, as no warranty expenses were paid in CHS's export sales to Australia.

Other factors

There may be other factors for which an adjustment is required, if the costs affect price
comparability — these are identified in the column headed 'other factors'. For
example, other variable or fixed selling expenses, including salesmen's salaries,
salesmen's travel expenses, advertising and promotion, samples and entertainment
expenses. Your consideration of questions asked at Section G, concerning domestic
and export costs, would have alerted you to such other factors.
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Currency conversions

In comparing export and domestic prices, a currency conversion is required.
Fluctuations in exchange rates can only be taken into account when there has been a
'sustained’ movement during the period of review (see article 2.4.1 of the World Trade
Organization Anti-Dumping Agreement). The purpose is to allow exporters 60 days
to adjust export prices to reflect ‘sustained' movements. Such a claim requires detailed
information on exchange movements in your country over a long period that includes
the review period.

Not applicable. CSC does not claim a currency conversion adjustment.
Costs associated with domestic sales

These cost adjustments will relate to your responses made at question D-4, 'domestic
sales'.

The following items are not separately identified in the amounts quantified at question
D-4. However, you should consider whether any are applicable.

Physical characteristics

This adjustment recognises that differences, such as quality, chemical composition,
structure or design, mean that goods are not identical, and the differences can be
quantified in order to ensure fair comparison.

The amount of the adjustment shall be based on the market value of the difference, but
where this is not possible the adjustment shall be based on the difference in cost plus
the gross profit mark-up, i.e. an amount for selling, general and administrative costs
(SG&A) plus profit.

The adjustment is based upon actual physical differences in the goods being compared,
and upon the manufacturing cost data. ldentify the physical differences between each
model, and state the source of your data.

CHS has identified the same models as those assigned to the export sales and reported
the same in its domestic sales spreadsheet at Exhibit D-4.
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In addition, all the differences in physical characteristics are reflected in the table C-
3, thus CHS does not claim other physical characteristics adjustment.

Import charges and indirect taxes
If exports to Australia:

- are partially or fully exempt from internal taxes and duties that are borne by
the like goods in domestic sales (or on the materials and components physically
incorporated in the goods); or

- if such internal taxes and duties have been paid and are later remitted upon
exportation to Australia,

the price of like goods must be adjusted downwards by the amount of the taxes and
duties.

The taxes and duties include sales, excise, turnover, value added, franchise, stamp,
transfer, border and excise taxes. Direct taxes, such as corporate income tax, are not
included as such taxes do not apply to the transactions.

Adjustment for drawback is not made in every situation where drawback has been
received. Where an adjustment for drawback is appropriate, you must provide
information showing the import duty borne by the domestic sales (that is, it is not
sufficient to show the drawback amount and the export sales quantity to Australia).
For example, you may calculate the duty borne on domestic sales by quantifying the
total amount of import duty paid and subtracting the duty refunded on exports to all
countries. The difference, when divided by the domestic sales volume, is the amount
of the adjustment.

In substantiating the drawback claim the following information is required:

- a copy of the relevant statutes/regulations authorising duty exemption, or
remission, translated into English;

- the amount of the duties and taxes refunded upon exportation, and an
explanation as to how the amounts were calculated and apportioned to the
exported goods; and

- an explanation as to how you calculated the amount of duty payable on
imported materials that is borne by the goods sold domestically, but is not
borne by the exports to Australia.

Substitution drawback systems

Annex 3 of the World Trade Organization Agreement on Subsidies and
Countervailing Measures provides:

[d]rawback systems can allow for the refund or drawback of import duties on inputs which
are consumed in the production process of another product and where the export of this latter
product contains domestic inputs having the same quality and characteristics as those
substituted for the imported inputs.

If such a scheme operates in the country of export, adjustments can also be made for

the drawback payable on the substituted domestic materials, provided the total amount
of the drawback does not exceed the total duty paid.
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This question is not applicable since there is no tax exemption or drawback applied.
Thus, CHS does not claim such adjustment

Level of trade

Question D-4 asks you to indicate the level of trade to the domestic customer. To
claim an adjustment for level of trade differences, you will need to quantify the amount
by which level of trade influences price.

Trade level is the level a company occupies in the distribution chain. The trade level
to which that company in turn sells the goods, and the functions carried out, distinguish
a level of trade. Examples are producer, national distributor, regional distributor,
wholesaler, retailer, end user and original equipment.

It may not be possible to compare export prices and domestic prices at the same level
of trade. Where relevant sales of like goods at the next level of trade must be used to
determine normal values, an adjustment for the difference in level of trade may be
required (where it is shown that the difference affects price comparability).

The information needs to establish that there are real trade level differences, not
merely nominal differences. Real trade level differences are characterised by a
consistent pattern of price differences between the levels, and by a difference in
functions performed. If there is no real trade level differences, all sales are treated as
being at the same level of trade.

A real difference in level of trade may be adjusted for using either of the following
methods:

(@) costs arising from different functions

The amount of the costs, expenses etc. incurred by the seller in domestic sales
of the like goods resulting from activities that would not be performed were
the domestic sales made at the same level as that of the importer.

This requires the following information:

- a detailed description of each sales activity performed in selling to your
domestic customers (for example, sales personnel, travel, advertising,
entertainment etc.);

- the cost of carrying out these activities in respect of like goods;
- for each activity, whether your firm carries out the same activity when
selling to importers in Australia; and

- an explanation as to why you consider that you are entitled to a level of
trade adjustment.

OR

(b) level discount

The amount of the discount granted to purchasers who are at the same level of
trade as the importer in Australia. This is determined by an examination of
price differences between the two levels of trade in the exporter's domestic
market, for example sales of like goods by other vendors, or sales of the same
general category of goods by the exporter. For this method to be used, it is
important that a clear pattern of pricing be established for the differing trade
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levels. Such a pattern is demonstrated by a general availability of the
discounts to the level (isolated instances would not establish a pattern of
availability).

Not applicable. There are no relevant trade level differences and no adjustment is
necessary or claimed.

Credit

The cost of extending credit on domestic sales is not included in the amounts
quantified at question D-4. However, the Commission will examine whether a credit
adjustment is warranted and determine the amount. An adjustment for credit is to be
made even if funds are not borrowed to finance the accounts receivable.

The interest rate on domestic sales (in order of preference) is:

- the rate, or average of rates, applying on actual short term borrowings by the
company; or

- the prime interest rate prevailing for commercial loans in the country for credit
terms that most closely approximate the credit terms on which the sales were
made; or

- such other rate considered appropriate in the circumstances.
Provide the applicable interest rate over each month of the review period.

If your accounts receivable shows that the average number of collection days differs
from the payment terms shown in the sales listing, and if domestic prices are
influenced by this longer or shorter period, calculate the average number of collection
days.

Where there is no fixed credit period agreed at the time of sale, the period of credit is
determined on the facts available. For example, where payment is made using an open
account system,! the average credit period may be determined as follows:

@ calculate an accounts receivable turnover ratio

This ratio equals total credit sales divided by the average accounts receivable.
It is a measure of how many times the average receivables balance is converted
into cash during the year.

In calculating the accounts receivable turnover ratio, credit sales should be
used in the numerator whenever the amount is available from the financial
statements. Otherwise net sales revenue may be used in the numerator.

An average accounts receivable over the year is used in the denominator. This
may be calculated by:

- using the opening accounts receivable at the beginning of the period,
plus the closing accounts receivable at the end of period divided by

1 Under an open account system, following payment the balance of the amount owing is
carried into the next period. Payment amounts may vary from one period to the next, with
the result that the amount owing varies.
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two; or
- the total monthly receivables divided by 12.

~—

b) calculate the average credit period

The average credit period equals 365 divided by the accounts receivable
turnover ratio determined above at (a).

The resulting average credit period should be tested against randomly selected
transactions to support the approximation.

The following items are identified in the amounts quantified at question D-4:

The payment terms for domestic sales include ||| GGG

Please see Exhibit E-2.4 for CHS's average interest rate for the short-term
borrowings in TWD during the POR.

Transportation

Explain how you have quantified the amount of inland transportation associated with
the domestic sales ('inland transportation costs’). Identify the general ledger account
where the expense is located. If the amount has been determined from contractual
arrangements, not from an account item, provide details and evidence of payment.

Inland freight has been reported on an actual basis and allocated by weight for the
goods shipped in the same shipment. The general ledger account for inland freight is
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Handling, loading and ancillary expenses

List all charges that are included in the domestic price and explain how they have been
quantified (‘handling, loading and ancillary expenses'). Identify the general ledger
account where the expense is located. If the amounts have been determined using
actual observations, not from a relevant account item, provide details.

Not applicable, as CHS did not incur other selling expenses with respect to the
domestic sales.

Packing

List the material and labour costs associated with packing the domestically sold
product. Describe how the packing method differs from sales on the domestic market,
for each model. Report the amount in the listing in the column headed 'packing'.

For the product under consideration, packing materials and labour costs are recorded
in factory overheads. Packing is nearly the same for domestic sales as for export sales,
and there are practically no differences in packing cost between those two types of
sales. Therefore, CHS did not report packing costs as an adjustment item in the
domestic sales.

Commissions
For any commissions paid in relation to the domestic sales:

- provide a description; and
- explain the terms and conditions that must be met.

Report the amount in the sales listing under the column headed ‘commissions'.
Identify the general ledger account where the expense is located.

Not applicable.

Warranties, guarantees and after sales services

List the costs incurred. Show the relevant sales contracts. Show how you calculated
the expenses (‘warranty & guarantee expenses' and 'technical assistance & other
services'), including the basis of any allocations. Include a record of expenses
incurred. Technical services include costs for service, repair or consultation. Where
these expenses are closely related to the sales in question, an adjustment will be
considered. Identify the ledger account where the expense is located.

CHS has reported such expenses as instructed.

As stated above, CHS provides warranty services for the product concerned. CHS
does not have written warranty agreements with its customers. Warranty services
have been provided as an established practice of CHS to stand by the quality of its
products.

Please note that there is no separate account for warranty expenses in CHS's
accounting ledgers. The refund would be recorded under "
", same as other discounts for domestic sales.

A sample warranty record is provided in Exhibit E-2.9.
Other factors
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There may be other factors for which an adjustment is required, if the costs affect price
comparability — these are identified in the column headed 'other factors'. List the
factors, and show how each has been quantified in per unit terms. For example:

inventory carrying cost: describe how the products are stored prior to sale, and
show data relating to the average length of time in inventory. Indicate the
interest rate used,

warehousing expense: an expense incurred at the distribution point;

royalty and patent fees: describe each payment as a result of production or sale,
including the key terms of the agreement;

advertising; and
bad debt.

In the time available CHS has done its best to identify costs, charges or expenses which
would need to be considered for adjustment purposes. CHS reserves the right to
present further information before or during the verification process if such
information is properly identified.

Duplication

In calculating the amount of the adjustments, you must ensure there is no duplication.
For example:

adjustments for level of trade, quantity or other discounts may overlap; or

calculation of the amount of the difference for level of trade may be based on
selling expenses (such as salesperson's salaries, promotion expenses,
commissions and travel expenses).

Separate adjustment items must avoid duplication.

An adjustment for quantities may not be granted unless the effect on prices for quantity
differences is identified and separated from the effect on prices for level of trade
differences.

This question is not applicable here since there is no evident duplication.
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SECTION F
EXPORT SALES TO COUNTRIES OTHER THAN
AUSTRALIA (THIRD COUNTRY SALEYS)

Your response to this part of the questionnaire may be used by the Commission to select sales
to a third country that may be suitable for comparison with exports to Australia.

Sales to third countries may be used as the basis for normal value in certain circumstances.
The Commission may seek more detailed information on particular third country sales, where
such sales are likely to be used as the basis for determining normal value.

F-1 Using the column names and column descriptions below, provide a summary of your
export sales to countries other than Australia.

Column heading Explanation
Country name of the country(ies) that you exported like goods
to over the review period
Number of customers the number of different customers that your company
has sold like goods to in the relevant third country
over the review period
Level of trade the level of trade that you export like goods to in the
relevant third country
Quantity indicate quantity (in units) exported to the relevant
third country over the review period
Unit of quantity show unit of quantity, e.g. kg
Value of sales show net sales value to all customers in the relevant
third country over the review period
Currency currency in which you have expressed data in column
'sales’
Payment terms typical payment terms with customer(s) in the
relevant country, e.g. 60 days=60 etc.
Shipment terms typical shipment terms to customers in the relevant
third country, e.g. CIF, FOB, ex-factory, DDP etc.

Supply this information in the worksheet titled 'third country'.

Please see Exhibit F-1.

F-2 Please identify any differences in sales to third countries which may affect their
comparison to export sales to Australia.

There may be a number of differences between CHS's sales to Australia and to other
third countries which would affect any comparison of them.
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SECTION G
COSTING INFORMATION AND CONSTRUCTED VALUE

The information that you supply in response to this section of the questionnaire will be used
for various purposes including:

- testing the profitability of sales of like goods on the domestic market;

- determining a constructed normal value of the goods subject to measures — i.e. of the
goods exported to Australia; and

- making certain adjustments to the normal value.

You will need to provide the cost of production of both the exported goods (the goods) and
for the like goods sold on the domestic market. You will also need to provide the SG&A
expenses relating to goods sold on the domestic market, the finance expenses, and any other
expenses (e.g. non-operating expenses not included elsewhere) associated with the goods.

In your response please include a worksheet showing how the SG&A expenses, the finance
expenses, and any other expenses have been calculated.

If, in response to question B-4 (Sales to Australia, Export Price) you:

- reported that the date of sale is not the invoice date, and consider that an alternative
date should be used when comparing domestic and export prices; and

- provided information on domestic selling prices for a matching period as required in
the introduction to Section D (Domestic Sales),

you must provide cost data over the same period as these sales, even if doing so means that
such cost data predates the commencement of the review period.

At any verification visit you must be prepared to reconcile the costs shown to the accounting
records used to prepare the financial statements.

G-1 Describe the production process for the goods. Provide a flowchart of the process.
Include details of all products manufactured using the same production facilities as
those used for the goods.

CHS produces the goods at one facility, i.e., its hot-rolling factory. The hot-rolling
factory carries out the production process from the raw material (slabs) to the hot-
rolled bands and hot-rolled coils. The main equipment in the hot-rolling factory
consists of the re-heating furnace, reversing roughing mill, coil box, finishing mill and
skin-pass mill. The output of hot-rolled band is either sold to customers or input to
the skin-pass mill for manufacturing hot-rolled coils. The output of hot-rolled coil can
be sold to customers, or transported to subcontractors for pickling process and then
delivered to the cold rolling factory or sold to customers.

Please see Exhibit G-1 for the production flowchart inclusive of all relevant
production lines and their major components.

Also specify all scrap or by-products that result from producing the goods.

CHS does not produce by-products in the production of the goods. Scraps include
ferric oxide, scrap iron and head and tails-end parts, including small coils.
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G-2 Provide information about your company's total production in the following table:

PREVIOUS MOST RECENT REVIEW
FINANCIAL FINANCIAL PERIOD
YEAR YEAR

A — production capacity (e.g. kg,
tonnes)™

B - actual production volume (e.g.
kg, tonnes)

C - capacity utilisation (%)
(B/A x 100)

* Rather than showing a 'name-plate’ optimal capacity, it is more meaningful to show the maximum level of production that may
reasonably be attained under normal operating conditions. For example, assuming normal levels of maintenance and repair, a number
of shifts and hours of operation that is not abnormally high, and a typical production mix.

Provide this information in the worksheet titled '‘production'.

CHS reports the capacity and production of hot strip mill (hot-rolled band)in Exhibit
G-2 for the "Production™ spreadsheet. The figures reported in the Exhibit include
products for sale and for captive use.

Please note that

G-3 Cost accounting practices

1. Outline the management accounting system that you maintain, and explain how that
cost accounting information is reconciled to your audited financial statements.

CHS's cost accounting system adopts the process costing system. The cost accounting
system is an integral part of CHS's financial accounting system used for the audited
financial statements.

2. Is your company's cost accounting system based on standard (i.e. budgeted) costs?
State whether standard costs were used in your responses to this questionnaire. If they
were, state whether all variances (i.e. differences between standard and actual
production costs) have been allocated to the goods, and describe how those variances
have been allocated.

Not applicable. CHS does not adopt standard costing in its accounting system.

3. Provide details of any significant or unusual cost variances that occurred during the
review period.

Not applicable. There was no significant or unusual cost variances that occurred
during the IP.

4. Describe the profit/cost centres in your company's cost accounting system.

Please refer to Exhibit G-3.4 for the list of direct and indirect cost centres related to
the goods.
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For each profit/cost centre, describe in detail the methods that your company normally
uses to allocate costs to the goods. In particular, specify how, and over what period,
expenses are amortised or depreciated, and how allowances are made for capital
expenditures and other development costs.

In CHS's ordinary cost accounting system, costs are tracked and cumulated at cost
centres on an aggregate actual basis and by the processing cost method. In other
words, one average cost for the product produced applies at a given cost centre. When
one product is introduced as an input to the production of another product, the input
cost is the average production cost of the upstream product. Within a product group,
CHS does not calculate or maintain detailed costs for different specifications or types.

When a direct cost centre is involved with more than one product, its total costs,
including its own costs and the costs allocated from indirect cost centres, would be
allocated to the different products produced at that cost centre by the output quantity
of each product.

Describe the level of product specificity (models, grades etc.) that your company's cost
accounting system records production costs.

CHS does not calculate costs separately for each specific specification or type of the
subject goods or non-subject goods. In its ordinary cost accounting records, it
maintains production and inventory costs on the basis of product groups, such as hot
rolled bands ("HRB") and hot rolled coils ("HRC").

List and explain all production costs incurred by your company that are valued
differently for cost accounting purposes than for financial accounting purposes.

Not applicable. All production costs are valued by the same methods for cost
accounting purposes and for financial accounting purposes.

State whether your company engaged in any start-up operations in relation to the
goods. Describe in detail the start-up operation, giving dates (actual or projected) of
each stage of the start-up operation.

Not applicable. CHS did not engage in any start-up operation in relation to the goods.

State the total cost of the start-up operation, and the way that your company has treated
the costs of the start-up operation it its accounting records.

Not applicable.
Cost to make and sell on domestic market

This information is relevant to testing whether domestic sales are in the ordinary
course of trade.?

Please provide (in the format shown in the table below) the actual unit cost to make
and sell each model/type of the like goods sold on the domestic market (identified in

2 The Commission applies the test set out in section 269TAAD of the Act to determine
whether goods are in ordinary course of trade. These provisions reflect the World Trade
Organization Anti-Dumping Agreement (article 2.2.1 refers).

36



PUBLIC VERSION

Section C). Provide this cost data for each quarter over the review period. If your
company calculates costs monthly, provide monthly costs.

Like domestic

model/type — from
worksheet LIKE GOODS
(Section C-3)

Production volume

Material costs!

Thickness (BMT)

Form (coil or sheet)

Direct labour

Manufacturing overheads

Other costs?

Total cost to make

Selling costs

Administration costs

Financial costs

Delivery expenses®

Other costs®

Unit cost to make and sell

Prepare this information in the worksheet titled ‘domestic CTMS'.

! Identify each cost separately. Include indirect material costs as a separate item (only if not included
in manufacturing overheads).

2 Relating to costs of production only; identify each cost separately.

3 ldentify each cost separately. Please ensure non-operating expenses that relate to the goods are
included. Where gains/losses due to foreign currency exchange are incurred, please provide detail of
the amounts separately for transaction and translation gains/losses.

Provide this information for each quarter (or month if your company calculates costs
on a monthly basis) over the period of the review.

Provide the information broken down into fixed and variable costs, and indicate the
%age of total cost represented by fixed costs.

If you are unable to supply this information in this format, please contact the Case
Manager for this review at the address shown on the cover of this questionnaire.

Please specify unit of currency.

Please see Exhibit G-4.1 for the actual domestic unit cost of each product model in
each month during the POR.

37

Quarter 1 Quarter 2 Quarter 3 Quarter 4




PUBLIC VERSION

Indicate the source of cost information (account numbers etc.) and/or methods used to
allocate cost to the goods. Provide documentation and worksheets supporting your

calculations.

CHS calculates production costs monthly. However, as stated above, CHS does not
in its ordinary course of business maintain production costs at a type-specific level.
In order to report model-specific costs,

Please see Exhibit G-4.2 for an example of the calculation worksheets of CTMS for
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G-5 Cost to make and sell goods subject to measures (i.e. goods

exported to Australia)

The information is relevant to calculating the normal values based on costs. Itis
also relevant to calculating certain adjustments to the normal value.

Model/type exported to Australia —
from worksheet LIKE GOODS

Material costs!

Thickness (BMT)

Form (coil or sheet)

Direct labour

Manufacturing overheads

Other costs?

Total cost to make

Selling costs

Administration costs

Financial costs

Delivery expenses®

Other costs®

Unit cost to make and sell

1.

Prepare this information in the worksheet titled 'Australian CTMS'.

! Identify each cost separately. Include indirect material costs as a separate item (only if not included

in manufacturing overheads).
2 Relating to costs of production only; identify each cost separately.

3 Identify each cost separately. Please ensure non-operating expenses that relate to the goods are

Quarter 1 Quarter 2 Quarter 3 Quarter 4

included. Where gains/losses due to foreign currency exchange are incurred, please provide detail of

the amounts separately for transaction and translation gains/losses.

Provide this information for each quarter (or month if your company calculates costs

on a monthly basis) over the period of the review.

Provide the information broken down into fixed and variable costs, and indicate the

%age of total cost represented by fixed costs.

If you are unable to supply this information in this format, please contact the Case

Manager for this review at the address shown on the cover of this questionnaire.

Please specify unit of currency.
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Where there are cost differences between goods sold to the domestic market and those
sold for export, give reasons and supporting evidence for these differences.

The goods sold in the domestic market and those sold for export have identical costs
to make, such as material, labour and manufacturing overheads.

As for selling costs, a worksheet for calculating the ratio of SGA and other expenses
is provided in Exhibit G-5.

Give details and an explanation of any significant differences between the costs
shown, and the costs as normally determined in accordance with your general
accounting system. Reference should be made to any differences arising from
movements in inventory levels, and variances arising under standard costing methods.

There are no significant differences between the cost shown and the cost on CHS's
general accounting system.

In calculating the unit cost to make and sell, provide an explanation if the allocation
method used to determine the unit cost (e.g. number, or weight etc.) differs from the
prior practice of your company.

In CHS's ordinary cost accounting system, one average cost is calculated for the
product group produced at a given cost centre. CHS has reported the cost of different
product groups in Exhibit G-4.1.

For the unit cost of SGA and other expenses, except direct selling expenses, CHS's
expense ratio is allocated based on turnover. The calculation worksheet is provided
in Exhibit G-5.

Major raw material costs

List major raw material costs, which individually account for 10% or more of the total
production cost.

For these major inputs:

- identify materials sourced in-house and from associated entities;
- identify the supplier; and

- show the basis of valuing the major raw materials in the costs of production
you have shown for the goods (e.g. market prices, transfer prices or actual cost
of production).

Where the major input is produced by an associate of your company, the Commission will
compare your purchase price to a normal market price. If the associate provides information
on the cost of production for that input, such cost data may also be considered.

Normal market price is taken to be the price normally available in the market (having regard
to market size, whether the input is normally purchased at 'spot prices' or under long term
contracts etc.).

The term associate is defined in section 269TAA of the Act. Included in that definition are
companies controlled by the same parent company (a company that controls 5% or more of
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the shares of another is taken to be an associated company), companies controlled by the other
company, and companies having the same person in the board of directors.

Important note: if the major input is sourced as part of an integrated production process you
should provide detailed information on the full costs of production of that input.

Please see Exhibit G-6 for CHS's slab purchase summary. The only primary raw material is
steel slab. CHS has booked the actual purchase value of steel slabs as the raw material cost
together with adjustment entry (column 14), including all concerned expenses.
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SECTION H

EXPORTER'S DECLARATION

d vrms

CHUNGHUNGSTEEL

CHUNG HUNG STEEL CORPORATION
317 YU LIAO ROAD, CHIAO TOU, KAOSHIUNG, TAIWAN

TEL: 886 7 611-7171 EXT. 3531~3533  FAX: 886 7 613-04T71

have completed the attached questionnaire and, having made due
inquiry, certify that the information contained in this submission is
complete and correct to the best of my knowledge and belief.

Name

Signature :

Position in

Company :

Date

Kai Ming Huang

LM

Vice President, Co ercial Division.
CHUNG HUNG ST CORPORATION

2018/01/22
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SECTION I
CHECKLIST

This section is an aid to ensure that you have completed all sections of this questionnaire.

Section

Please tick if you have
responded to all
questions

Section A — general information

Section B — export price

Section C — like goods

Section D — domestic price

Section E — fair comparison

Section F — exports to third countries

Section G - costing information

Section H — declaration

NRNNNNRN-N

Electronic Data

Please tick if you have
provided the worksheet

INCOME STATEMENT ™
TURNOVER - sales summary ™M
AUSTRALIAN SALES - list of sales to Australia "] Not applicable
DOMESTIC SALES - list of all domestic sales of like goods ™M
THIRD COUNTRY - third country sales ™M
PRODUCTION - production figures ™M
DOMESTIC COSTS - costs of goods sold domestically ™M
AUSTRALIAN COSTS - costs of goods sold to Australia ] Not applicable
RAW MATERIAL COSTS / PURCHASES - for integrated manufacturers ™M
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Steel Coil-Products
SHEEREE

DRSS NGERAS

CHUNG HUNG STEELCORPORATION
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We persist in operating uprightly and devote ourselves to
sustainable development and winning buyer's trust and

friendship.
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Development of
Chung Hung Steel Corporation

Chung Hung Steel Corporation (originally
named Yieh Loong Enterprise Co., Ltd.,
was renamed on July 14th, 2004, known
as “CHS” for short) was established
in September 1983. For observing the
integration of upstream and downstream
steel companies in Taiwan, CHS formed a
strategic alliance with CSC at the end of
1999, and officially became a member of
the CSC Group in 2000.

CHS-Exhibit A-3.10

Brief Introduction of Operation

CHS's main carbon products include
hot-rolled steel coils, fine blanking and
formability coils, cold-rolled full hard steel
coils, cold-rolled tempered steel coils,
galvanized steel| coils, carbon steel pipes
, galvanized steel pipes, PE coated steel
pipes, AP| line pipes and API OCTG pipes
for casing and tubing. The products are
widely used to manufacture hardware,
building materials, cars, household
electric appliances, sport equipment, steel
furniture, energy industry and so on. They
are primarily prioritized for domestic sales.

THIS EXHIBIT CONTAINS BUSINESS
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The Hot Rolling Wil of Chung Hung commenced its construction on May 22nd, 1995, and was
completed in less than two years with the first coil being produced on April 28, 1997. We set a
new record then for the shortest construction time of similar plants in the steel industry. This
mill is equipped with the most cutting-edge facilities supplied by the first-class suppliers in
the world, Ishikawajima-Harima Heavy Industries and Chugai Ro of Japan. It operates with the
accurate automatic control system, which has the characteristics of elaborate high production
capacity and low costs with short manufacturing process, uniform temperature in slab heating,
energy conservation, and pollution prevention facilities, so as to precisely produce the sizes
required by customers and hot rolled coils with high quality. The hot rolling line is 320 meters
long, whose main equipments consist of two reheating furnaces, one reversing roughing mill,
one coil box and one 4-high 6 stand finishing mill. lts annual designed production capacity is 2.4
million tons, which may produce all kinds of hot rolled bands and hot rolled temper grade coils
with excellent quality and with the thickness of 1.2~12.7mm and width of 900~1560 mm:

Moreover, the Skin Pass Mill is supplied by UBE Industries of Japan; apart from tempering, it
is capable of processing the leveling and dividing of coils to the thinnest extent as 1.2 mm in
thickness with annual design production capacity of 1.2 million tons.

This Hot Rolling Department has been respectively accredited with SO 9001, 14001 and QHSAS
18001 certificates in 2002, and hot rolled coils produced accordingly are materials widely
applied for producing hardware, transportation container, automobile body plates, home
appliances, structural pipes, as well as construction pipes in addition to producing cold rolled
coils and galvanized materials.

THIS EXHIBIT CONTAINS BUSINESS
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The Cold Rolling Mill is established
in 1987 whose main production
equipments are the pickling line
with 68 meters long, 6Hi UC-Mill,
batch annealing, and tempered
equipments. Its annual design
production capacity is 450 thousand
tons, which may produce cold rolled
full hard plates and tempered coils
with the thickness of 0.15~2.35mm
and width of 850~1250mm. Due to
the long-term dedication to the promotion of technology and quality, products have reached
the first-class standards. In September 1994, it has became the fist domestic Cold Rolling
Department accredited with 1SO 9002 certificate, and has made successfully conversion in
Qctober 2002 and was accredited with 1SO 9001 certificate of the 2000 version; moreover, it is
also accredited with 1ISO 14001 and OHSAS 18001 certificates.

The roughness of this mill's cold rolled products has dull finish and bright finish. Due to the
excellent mechanic properties and easy processing with the merits of average thickness, flat
surface, and easy forming, such products elaborate the steel materials to the utmost extent.
This mill's cold rolled products are widely welcome because of their attributes of being
economical, durable, and easy forming. They are suitable materials for stationery (staples and
hole punchers), home appliances (oven and toaster), office furniture (information cabinets,
tables, and chairs), sports equipment (treadmill and fitness appliances), construction materials
(wave board and iron winding door) and the currently widely popular computer cases, which
are all formed from cold rolled plates and topped with galvanization and paint coating.
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EME BES BUNSAEER 2 | | The major production facility of HLS consists of a
§U§ﬁ“%ﬁﬁ"§§7§ . continuous pickling line with annual design capacity of
EF

700 thousand tons, batch annealing facilities, a temper
mill, and a tension leveler. It can produce pickled & oiled
steel coil, pickled & spheroidized annealed steel coil,
and fine blanking & formability steel coil with thickness
of 1.35~6.0mm and width of 800~1,540mm. Continuous
pickling line has tension leveler which can produce

B Hung Li Steel Corporation (HLS), a wholly owned subsidiary of Chung Hung Steel Corporation
(CHS), was established in July 2008. The registered capital of HLS is 3 Billion NTD and the factory
covers 12.52 hectares located in Lin-Hai Industrial District, Kaohsiung. The major products include
hot-dip galvanized steel coils with different strength that manufactured from hot-rolled or cold-
rolled coils, mainly supplied by Chung Hung Steel and China Steel Corporation. HLS is entrusted \/ 1 pickled & oiled coil with excellent surface quality
to manufacture hot-rolled pickled and oiled coil (PO) for CHS and China Steel Corporation (CSC). suitable for coated steel and laser cutting plate. HLS is accredited with 1SO 9001:2008 quality

“To be the leader of high grade of HGl and PO products™, is the vision of HLS. Moreover, we -

i o management system certificate in December 2010; moreover, it is also accredited with JIS Mark
pursue the development of niche products to enhance our competltlvene\;ﬁsjpd achieve the WII’V_!:!: certificate by China Steel and Chung Hung Steel Corporation in 2013,
win situation between customer and HLS. $

HLS also has a galvanizing line with annual design capacity of 300 thousand tons, and capable of
producing galvanized coil with thickness of 0.7~5.0mm and width of 800~1,540mm. Galvanizing
line is also equipped with tension leveler facility in order to achieve excellent flatness. The
minimum spangle coating is suitable for pipe making, paint coating, and plate.
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Fine Blanking & Formability Steel (FBFS) has wide range
of chemical compositions from low carbon steel to
Middle carbon steel or High carbon steel and various
low-alloyed steels. Beyond the precise conditions of
die in following working, when the material produced
as steel sheet, the process must be capable to
control accurate thickness and good formability, then
introduced to versatile fine-blanking applications, such

PR EBET I S45C
Motorcycle starter component $45C

as automobile transmission components, safety critical
automotive components, locking systems, interior seat
adjusters, braking systems, automated machinery parts
and also electronic component categories, door locks
etc.The materials can be fine-blanked with smooth cut
edges, so debarring can be eliminated. Manufacturers
can obtain products with value-added and cost down.

1S (R IBESAR SCM415
Recliner component SCM415

Material Features
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Although the materials usually dropped in hot rolled gauge range, however they need
more function advantages than cold rolled steel. -
The main quality characteristics includes following:

[}

2

. Precise thickness control: can meet the requirement of the d

‘éﬁ;c-up in Fine Blanking

operation. The key factor is the achievement within several hundred m;'au;ge

difference either in rolling or transverseﬁdﬁge@iigrﬁ'ﬁ the sheet, no matter what%@% X
£

gauge is. e

Formability: steel grades with high carbon‘é‘&u"’alent are difficult in forming process,
but the work piece need the workability to be a high quality product, and then thfégaw
steel matrix with good spheroidized carbide can '?Q@' ute the feature. g
Hardenability: because of the carbon equivalent of"s’ta;él,»}hfe'material h»as,guffi”c?ent
hardenability if heat treatment after mechanical working prov}‘de@. ’ g
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Hot Rolled Steel Manufacturing Processes
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Hot Dipped Galvanized Steel Manufacturing Processes
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Available Specification and Dimension for Hot Rolled Products

— T \ F3F Steel Grade) Application = B (m) \ B (mm) Width) Thickness
Product a3 — A —pRE THEE 1w BErT ] Product —— — B e s
Property Gt Forming Tube and Pipe | Petroleum Pipe i Contalner Automobile Propety 870~969 970~ 20~126 270141 420~1550
catrone | ASTMAION IS G3132 B B B -
SAE1006 Csa SPHTI
& ASTM A1011
m"gﬁ" SAE 1008 s - - - - - 300":%“3’
Commercial] CH 5°8 T3-BA [ IS G3131 SPHC - - - - = Comume(ﬂal 1.50~12.70 200-12.70
Quality. ; EN10111 Quality
CHSPBT3-CA Ll = = s - _
CHSPBT4-CA - - - - —
300 N/rom? CH 1002 = - = = = = 300 N/mm’ 3.5~12.70 -
e ARES 1.60~12.70 I
Drawing CH 10068 - = = = = Drawing 60~12.70 B B
Quality Quality
bl 300 N/mm?
EE R CH 1001 . - - EERTR . . -
Extra Low (CH M1005) h - - ExidaLow 2,00~12.70 2.50~12.70 2.75~12.70 =
Carbon Steel Carbon Steel
300 N/mm?® 3U9ngz
i = CH FPC = = == - = LA 00~12.7 00~12.70
Checkered CHE Crscaiad 200-1270 3.00-1270
Plate Plate
SAE1010 = s 2 _ ASTM A1011 55 -~ B
b S G133
3S0Mmme | saEi012 B - - e - - 350 N/mem 1.35~12.70 145-12.70 = =
- = 7 B EN 10025 = £
523510
SAE 1017 - ISS3132 | apisiare | AsTMAZs - -
= - - APlsLxaz [ASTMAION S5 = =
36
T
= = = = ASTM;L‘&” 55 = = 1.50~12.70 1.70~12.70 2.50~12.70
400 N/mm? - B EN 1 B 400 Nfmm?
527 !
- _ . _ 115 63101 B B
55400
- = - API 5L X46 - - - - 310~16.00 4.65~16.00 6.50~16.00
= o = _ _ _ 11563113 1L
SAPHA400 1.60~8.00 =
400 /rmrn? 200N
Checkered ' (ol N - M"i 2.70-12.70 3,00-12.70
Plate Plate
14 is
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Available Specification and Dimension for Hot Rolled Products

Product Catalogue

CHS-Exhibit A-3.10

16

il A7 \ i3 Steel Grade\ Application
i —RmE —RiRE CHEE AR aiRER ABAR
Property Forming | Tube and Pipe | Petroleum Pipe |  Structure Quality | Container | Automobile
SAE1019 [ JIS 4051 520C - - ASTM A1011 S5 Gr.45 B -
SAE 1020 - - ASTM A1011 S5 Gr.50 =
SAE 1022 - - o ASTM A1011 55 Gr.5S - -
450/50?
N/mm = = == - EN 10025 5275JR - =
g 7 - - = = JIS G313
SAPH440
ASTM A1011
B - B Aptaaic s Gr.45 Class 1 - n
5 2 = ;s ASTM A1011 HSLAS = 9
450/500 sk Gr.50 Class 1
anm’A - B B _ ASTM A1011 HSLAS _ _
o Gr.55 Class 1
&8
High - - - - ASTM A572 Gr.50 - -
Strength
Low Alloy E 5 G3134
- - - - 19 B SPFHA90
S B EN10149-2
EN 10025 5350 JO S355MC
B _ _ _ -~ 1IS G3125 B
SPA-H
- - - AP 5L X60 - - -
5:,2’.::? = - 11563101 55540 =
BEEES - B B B B B JIS G3134
&M SPFH590
High =
Strength _ _ _ _ _ _ EN10149-2
Low Alloy S460MC
/002
QStE460 ™M
600 N/’
EEOER _ EN 10084 _ _ _ _ _
‘Mn-Cr Alloy 16MnCr5
Steel

SAE 1035

JIS 4051 535C

SAE 1045 JIS 4051 545C = = = >
SAE 1050 JIS 4051 S50C == = = = ==
SAE 1055 JI5 4051 555C = = = = =

Product
Property

970~1119

(rom) \ (mm) Width\ Thickness -
ERHE

1270~1419 1420~1550

450/500
N/mm’

1.60~8.00

450/500
N/mm?

BHEE
il
High

Strength
Low Alloy

1.90~12.70

4.30~12.70 5.50~12.70

2.00~6.00

1.50~12.70

245~6.00

3.00~6.00

1.50~6.00

3.20~6.00
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4B, 88 55 5 O E o BE EE AR B

Available Specification and Dimension for Hot Rolled Pr: cts, Pickled and Oiled

Re—vfl;irl:i;%ahly :o‘rgm?\? Tub_e?rigﬁpe Suuﬁgﬂ)ﬂallxy Ai?mfgle 870~969 WoAAR 1120~1250
SAE 1006 ASTM AT011 G5 A 415 63132 SPHTI = -
SAE 1008 ASTM AT011 €58 - = =
1.40~6.00
- 1I5 G3131 SPHC - . _
B EN 10111 DD11 = = .
CH 1002 - - - =
1,60~6.00
CH 10068 JI5 G3131 SPHD - - -
Pnil - - - - 200-6.00 2.50~6.00
SAE 1010 = JSG332SPHT2 | ASTMAT0] 55 Gr3 =
SAE 1012 - - EN 10025 523508 - 1.50~6.00
= - = EN 10025 523510 =
SAE 1017 = JIS G3132 SPHT3 ASTM A36 =
- - = ASTM A1011 55 Gr.36 -
- - - ASTM AT011 55 Gr40 - 1.50~6.00 1.70~6.00
- - - JIS 63101 55400 -
= - = EN 10025 527510 -
- - - - 315 G313 SAPHA00 1,60~6.00
18 19
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4B, 88 55 5 O E o BE EE AR B

Available Specification and Dimension for Hot Rolled Pr: cts, Pickled and Oiled

BELAR
Re-rolling Quality

—RmR

Forming

—RRE
Tube and Pipe

fEimmR

Structure Quality

bt it

Automobile

870~969 970~1119

1120~1250

SAE 1019

JIS 4051 520C

ASTM A1011 55 Gr.ds

SAE 1020

ASTM A1011 55 Gr.50

SAE 1022

ASTM A1011 55 Gr.55

JIS G3101 55490

EN 10025 S2751R

1.58~6.00

1.75~6.00

15 G3113 SAPH440

1.60~6.00

ASTM A1011 HSLAS
Gr.45 Class 1

ASTM A1011 HSLAS
Gr.50 Class 1

ASTM A1011 HSLAS
Gr.55 Class 1

ASTM A572 Gr.50

EN 10025 5350 JR

JIS G3134 SPFH490

1.90~6.00

EN 10025 5350 JO

EN10149-2 5355MC

2.00~6,00

JI5 G3101 $5540

2.00~6.00

JIS G3134 SPFHS90

EN10149-2 5460MC

SEW 092 QStE460 TM

2.45~6.00

EN 10084 16MnCrS

JIS 4051 S35C

= 3.00~6.00

115 4051 S45C

JIS 4051 550C

JIS 4051 §55C

1.50~6.00

3.20~6.00

THIS EXHIBIT CONTAINS BUSINESS
PROPRIETARY INFORMATION
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\Available Specification and Dimension for.Cold Rolled Products

Product Catalogue

ul. 4 _
i s 15 1I5 G3141 SPCD-SD 15D_DQ 42 Max,
JIS G3141 SPCC-18 = ns 85~ 101
115 G3141 2011
GRADE SPCC 18 e Ssaakl)
SR CH-CH1B = HCH18B =
Full Hard CH-1B12C — HIB12C 25 Min.
CH-1817C = H1B17C 85 Min.
CH-1B20C — H1B20C 85 Min.
CH-1822C — H1B22C 85 Min.
it | )15 G3141 SPCC-18 - H1B_EP 85~ 101
EiEE
tow | JI5G31415PCC-1B - H1B_H1 85~ 97
Haraness
12 848 = ~
e JIS G3141 SPCC-28 128 74~ 89
/4 BAR = =
i JIS G3141 SPCC-4B 148 65~ 80
JI5 G3141 SPCC-88 - 138
50~ 65
18 B — 15 G3141 SPCC-8D. 18D
1/8 Hard CH-8B12C - H8B12C
55~70
= CH-8D12C HBD12C
B =
i 1IS G3141 SPCC-A A 57 Max.
ASTM A1008 AAT00881
EN 10130 DCO1 Ab E1013081_AR
EN 10130 DCO1 Bb £1013081_88
JIS G3141 SPCC-SB = J58CQ1
MS 150 3574 2000(P)
—BER Cay GRADE CR1 pEREal
Commerclal Quality ASTM A1008 AA1008D1 45~ 65
(can EN 10130 DCO1 Am |  E10130D1_AM
- EN 10130 DCO1 Bm |  E10130D1_BM
115 G3141 SPCC-SD HSDCQ1_R33
JI5 G3141 5PCC-SD 15DCQ1
_ MS 150 3574 2009(P)
GRADE CR1 Msbeot
K
Ol Drum - 115 G3141 SPCC-SD HSDCQ1_DR 45~ 65

EER

CHS-Exhibit A-3.10

Drawing Quality 0.40~1.00
0.15~2.30 0.30 ~ 2.30
- 0.15~2.00 030~ 2.00 =
P 0.40 ~ 3.70
Full Hard 040 ~175
0.50 ~1.75
0.50 ~1.75
0.50 ~1.75
THMiE D
e Bectioplate 0.15~1.75 0.30 ~1.75
Il [
Al B 0.15~230 030~ 230
Hardness
1/2 4% 253
1/2 Hard 0.50 175
1/4 Bif o
b 030~175
030~1.75
1/8 1R
1/8 Hard
030~175
P’*;ﬁd 0.20~175 0.30~ 175
0.20~2.00 0.30 ~ 2,00
’a Y - | 0.20~2.00 030~ 2.00 ‘ -
—REGR Q)
Commerclal Quality.
(@
0.20~2.00 030~200
- | 0.20~2.00 030~ 2.00 ‘ -
L
il Drum 0.20~2.00 0.30 ~ 2.00

23
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\Available Specification and Dimension for.Cold Rolled Products

Product Catalogue

ASTM A1008 AA1008BC
EN 10130 DCO1 Ab _ E10130BC_AB
EN 10130 DCO1 Bb £101308C_BB
115 G3141 SPCC-SB J5BCQC 40~ 60
MS IS0 3574 2009(P) =
GRADE CR1 MsBcac
—fR&#8 (caO
Commercial Quality ASTM A1008 AA1008DC 58 Max.
reels) _ EN10130DCO1 Am | E10130DC_AM i
EN 10130 DCOY Bm | E10130DC_BM 2
JI5 G3141 SPCC-SD Jspcac 54 Max.
58 Max.
- MS ISO 3574 2009(P)
ERADECRL MsSDCac 56 Max.
54 Max.
v | s 3 secess SBCQC_H 60
Low I 141 2 - H: 1 45~
“BB® | faroness =
()
Commercial 58 Max.
oA | e - S G3141 5PCC-SD [ HSDCQC_DR 56 Max.
54 Max.
ASTM A1008 AA100882 60 Max,
EN 10130 DCO1 Ab _ E1013082_AB e Max
EN 10130 DCO1 Bb £10130B2_B8 E
JI5 G3141 SPCC-SB JS8CQ2 54 Max.
60 Max.
Sl el = MSBCQ2 56 Max.
—HER#H a2 54 Max.
Commercial Quality
(Caz ASTM A1008 AA1008D2 60 Max.
) _ EN10130DCO1 Am | E10130D2_AM AT
EN 10130 DCOT Bm |  E10130D2_BM .
JI5 G3141 SPCC-SD 15DCQ2 45 Max.
60 Max.
_ MS IS0 3574 2009(P)
ERADE CRY MsDCQ2 56 Max.
45 Max.
CH-5B35C - HSB3SC 60~ 80
CH-5B35C, HO0 = HSB35C_H90 85~ 98
CH-SB35C, H95 — H5B35C_HIS 90~ 100
CH-5835C, H100 = HSB3SC_H100 05~ 105
CH-5B50C - HSBSOC 85 Max.
_sH CH-5B50C, GF — HSBSOC_GF 85 Max.
Standard Temper
“Grade CH-5B65C — HSB6SC 85 Max.
CH-SB65C, GF — HSB65C_GF 85 Max.
CH-5K85M = HSK85M 90 Max.
CH-SK8SM, GF — HSKB5M_GF 90 Max.
CH-5K95M = HSKOSM 90 Max.
CH-5K95M, GF — HSKISM_GF 90 Max.
B TERBAE ) CH-PKH — HPKH —
24 Anealed.
(For Packing Steel Strap) CH-PKHS - HPKHS -

0.20~2.00 030~ 200
- | 0.20~2.00 030~ 2.0
(€Qg) 0,40~ 059
0,60 ~ 2.00
- 0.20~039 0.30~0.39
- 040~ 0.59
- 0,60~ 2.00
[T
|| 0.20~2.00 0.30~2.00
“g‘;:, - 0.20~039 0.30~0.39
ot IR 040~ 059
060~ 2.00
0.20~0.29 B 0.30
T To3i~o089 — —
060~175
- 020023 | 030 ~
- 031~ 059
—H5ER Q) - 060~ 1.75
Commercial Quality
Q2 0.20~0.20 | 0.30
031 ~0.39
040~175
- 020-029 | 0.30
— 031~ 039
- 040~ 175
030 ~ 1.60
0.90 ~ 150
090 ~ 2.35
0.90 ~ 2.35
030~040
L a8 1) 0.30~0.40
5"”’;:‘}};“"‘?‘“ 030-1.00
0.30~1.00
T i T leeded U1 RREANL TJI
0.30~1.00
0.30~1.00
030~1.00
080~ 1.20
080~ 1.20
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AZRFEmEERE

Available Specification and Dimension for Hot Dipped Galvanized Pro

ASTM 1S A EN 0001119 | m20~1237 | 12381250 | i2s1~1300 | 2|
: 10327 DX51D
3
o 63302 56CC B 10142 DXS1D 0.70-1.44 =
653 CSB
10346 DX51D
AG53 55 Gr.33 63302 56C340 - - 0.70~1.44 =
10147 528060
AG5355 Gr.40 3302 5GC400 - 10326 5280GD 0.70-1.69 -
10346 5280GD
" 10147 5350GD
A e 3302 56C440 = 10326 53506D 0.70~1.74 =
AR 10346 5350GD
ABS355 Gr.55 63302 56€490 = = 0.70~174 -
- 63302 SGCH 1207 Gaso = 1.20~300 -
= = 1307 G500 - 1% =
o _ 10147 55506D y -
A653 55 Gr.80 1397 G550 10346 5550GD 1.40~2.70
e con 10327 DX51D
ey 63302 SGHC 1397 G2 10142 DX51D 1.20~4.50 1.50-4.50 180-3.75
10346 DX51D
A653 55 Gr.33 G3302 SGH340 1397 G250 = 1.45~4.50 1.70~4.50 1.80~3.75
10147 52806D
A653 55 Gr.40 (3302 SGH400 1397 G300 10326 5280GD 1.50~4.50 1.70~4,00 2.50~3.00
10346 52806D
: 10147 5350GD
A o 63302 SGH440 1397 G350 10326 53506D 1.58~4.50 1.75400 - -
10346 535060
A65355 Gr.55 63302 SGHA90 = = 1.58~4.00 1.75~4.00 - -
- 63302 5GH540 - = 200+3.00 = =
26 &
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Available Specification and Dimension for Fine Blanking and Formability Pr

Product Catalogue

CHS-Exhibit A-3.10

B (mm)
Thickness

B (mm)
Width

i PR3
Yield Strength
(N/mm?)

IR
Tenslle
Strength
(N/mm?)

BERE (%)

Elongation

BB (HRB)
Hardness

SEW 092 QstEsRoTM | 200~299 5 =
SN =380 45059 - -
QIBQBSIOQSESSAIMY > 00~6.00 e e 225
sEd 200299 1 gpo~1250 = 460 520-670 =
Q/BQB 310QSEATM [ 5 00600 - =19
15 G3131 SPHD. 250~450 | 900~1219 =260 =360 =38 43~51 =
- 2.50~5.09 =300 = 380 55+5
SAE1010 900~1219 — -
5.10~6.00 =280 =370 5545
. 2.50~5.09 = 300 = 440 68+5 .
SAE1015 900~1219 = =90
: 5.10~6.00 =280 =430 685
2.50~5.09 <320 =470 =35 7045
SAE1020 = 900~1219 = 200
: 5.10~6.00 = 300 = 460 z35 70%5
2.50~5.09 < 360 =530 =27 765
JIS 4051 535C 900~1219 200
5 5.10~6.00 =330 =520 =30 76%5
B 2.50~5.09 < a40 = 580 227 =86
JI5 4051 545C 900~1219 =00
5.10~6.00 =< 400 =570 = =85
o 200-500 |, <450 = 595 =86 =05
- 5.10~6.00 <410 = 585 <85 o
—— 200-509 [ = 460 = 600 = o
SRt 5.10~6,00 < 425 = 590 > <85 i
s 2.00~5.09 = 485 =620 225 =87
L1000 900~1050 z00
5.10~6.00 =435 =610 =87
250~5.09 =450 = 580 =35
900~1219 S =90
5.10~6.00 = 400 =570 > =85
" 250~500 <360 = 500 =10 7745
900~1219 =90
5.10~6.00 =325 = 500 =30 77+5
2.50~5.09 = 460 = 595 = <85
- 900~1050 — =90
5.10~6.00 =40 = 585 227 =385
2.50~5.09 = 400 =520 =28 755
900~1219 =90
5.10~6.00 <350 = 500 =30 7545
2.70~5.09 <435 < 580 =7 =35
900~1050 ™| = Z 90
5.10~6.00 <425 =570 z =85

9
=

SEW 092 QEITH
Q/BQB 310 QStE3S0TM

(SEW 092 QStE460TM
Q/BQB 310 QSLE460TM

7 010 | 050 | 0.030 [ 0025 [ 0.025 [ _ - | i . ,
JISGB"' SPHD‘ max. max. max. max. max.
SAE 1010 008 [Weat 0035 (o025 | _ | _ | _ | _ _
013 0,60 max. max. max.
SAE 1015 013 1030 | 0030 | 0025 | 0.025 | _ _ . o B B
; os | ogg | mex | max | max
018 | 030 4 -
; 0030 | 0025 | 0.025 - = = = =%
SAE1020 023 | oo | mex. | max. | max -
032 | 060 | 015
0,030
1154081 535C el e oozs (IS — [N — S =
G 038 | 000 | 035 | M
042 | 060 | 015 -
IS 4051 545C ~ = A 0030 [ 0.030 = ol > - - o
048 | 090 | 035 [ Mex | max.
- 047 | 060 | 015
e 0,030 | 0.035
JIS 4051 §50C v = > = s = = — =
053 | 090 | ~03s5 | Max | mex
PR O | 0 | °1° loowfooss L _ Lo e
- 058 |NOSON| o03s [MEEEE| max
SAE 1060 055 | 060 | 015 | 0030 | 0035 | 0.030 | _ | 020 | 020 E >
SO ous | oo | o3s | mex | mex | max. max. | mox
S 030 | 1.20 ol o0s
B - (BN - [ [ - (B - B =
014 | 100 | 404 0.80
EN 10132 16MnCrS | -~ ~ e | 0035 | 0.035 b - - = - =N
bl o 019 | 130 110
‘ | 028 [ 040 | 015 080 | 015
SAE4130 ~ ~ ~ 0.035 | 0.040 ~ ~ - - - —
. 033 | 060 | 035 110 | 0235
013 (1060 | 015 | 030 [ 0030 | @90 o015 |002s | _ \ L
018 0.85 035 max. max. 1,20 ~0.30 | max.
033 |NOSEH 015 Iipgach ooz (FEEBN 015 |EgngsH A |
038 |Boss| oas [UREE| mex |Fygl] 030 |

29
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Quality Assurance for Hot Rolled Product

07 115 ~ ASTM TLH ARET A%
As per ASTM, JIS or other standards.

Product Catalogue

S5 1/2J15 ~ ASTM BLELREEDE +
As per 1/2 ASTM, JIS or other standards,

=
,.“_ﬁbﬁﬁtﬁi;ﬂﬂépuungﬁﬁa @

SIS ~ ASTM R ftAREI A%
As per ASTM, JiS or other standards

-0, 420 mm

1538 -0, +7 mm » F518 -0, +20 mm
-0, +7 mm for slit edge and -0, +20 mm for mill edge

07 IS ~ ASTM HEIARER A2 »
As per ASTM, JIS or other standards.

S5 )i ~ ASTM T EtAREIAE
As per ASTM, JIS or other standards.

S )IS ~ ASTM TEthIRE A%
As per ASTM, JIS or other standards.

S6R IS ~ ASTM DL ELIIARBEAZE »
As per ASTM, JIS or other standards.

3R 12~18 ML 3R 6~10 3¢ 12~18 Ml
3 Feet 12~18 Tons 3 Feet 6~10 or 12~18 Tons
35K 15-19.5 8 3SR 6~11 5% 15~10.5 §E
3.5 Feet 15~19.5 Tons 3.5 Feet 6~11 or 15~19.5 Tons
4R 16~23 ML 4R 8~13 3% 16~23 ML
4 Feet 16~23 Tons 4 Feet 8~13 or 16~23 Tons
SR 16~23 W SR 8~14 3 16~23 Wk
5 Feet 16~23 Tons 5 Feet 8~14 or 16~23 Tons
S 21563193 SRS G393

As per 2 JIS G3193

As per JIS G3193

3IR 6~10 T 12~18 I
3 Feet 6~10 or 12~18 Tons
350 6~11 8% 15~19.5
3.5 Feet 6~110r 15~19.5 Tons
4R 8~13 0 16~23
4 Feet 8~13 or 16~23 Tons

SR 8~14 9, 16~23 W
5 Feet 8~14 or 16~23 Tons

S5 11563193

As per JIS G3103

E— 2 AREE » MHEFTIFBE S mm.

S rmm max. in any

2000 mm in length

E— 2 AREE + WHETIFEB 5 mm,
S rarm max. in any 2000 mm in length

15 mm max.

10 mm max.

RERHAMRRBRRETEHE -

Surface quality shall be suitable for galvanizing and painting application.

75 mm max. 20 mm max
50 mm max. 20 mm max.
N~ AE=B5ET THEF
External of Internal 3 wraps max. Not Allowed
FIuaF
1000mm max each NocAlloled
M~ AB=BIT + TERAIRKEE - TEANIHERE -

External or internal 3 wraps max. The available
width shall be not less than the order width.

The available width shall be not less than the order
width.

610 + 15 mm/ 762 £ 15 mm

2000 mm max.

FICEF
Not Allowed

RIERER - el - BEREFE—NIEIFR
BITRATSHEEMRE

Coil shall be free from sutface defects except for
coil break after any processing such as pickling,
cold rolling, galvanizing and painting.

MEEER - T8l - BIERERE-NLETE
BRERE -
Coil shall be free from surface defects after the
process such as pickling, cold rolling, galvanizing
and painting.

762 & 35 mm 762 £ 25 mm

2000 mm max 3=
Figis i

No Guarantee Not Allowed

THIS EXHIBIT CONTAINS BUSINESS
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DUI_E,'&

Bitrance for Cbld}o_itﬂ product_

o ———PY YT

As per table of flatness tolerance

£— 2 ARERE » WHETEEB 2 mm

2 mm max. in any 2000 mm in length

FERRAARSER - BREFE

such as Nickel plating and Chromium plating.

Surface quality shall be suitable for application of electroplating

508 /610 mm

4T 2000 mrn max. + EBZES 1800 mm max.

2000 mm max. for full hard and 1800 mm max. for other products.

i« mm
Unit ¢ mm

CREELER |
As per table of thickness tolerance 1<0.25 +0.020 + 0020 =
{538 -0, +7 mm 0.25 = 1 <0.40 =+ 0.020 =+ 0.020 =
-0, +7 mm for mill edge (Slit in pickling line)
0.40 = 1 <0.60 +0.025 =+ 0.025 +0.030
SRERRER
As per table of available specification and dimension 060.< 1 <0.80 +0.030 + 0,030 +0.030
IR IS » ASTM SLEIARITAZE 0,80 = 1 <1.00 +0030 +0035 +0.040
As per ASTM, JIS or other standards
1.00= 1<1.25 +0.035 =+ 0.040 +0.045
3R 5~108% 13~18 0 .
3 Feet 5~100r 13~18 Tons o
1.25 = 1<1.60 +0.045 £ 0.050 +0.055
4R 6~138%16~2308
4 Feet 6~13 or 16~23 Tons 1.60 = 1 <2.00 =+ 0,055 =+ 0.060 =+ 0.065
g@i ggﬁ AREERBREEEL AL B 2,00 S t<2.50 =+ 0,065 + 0070 +0.075
EEE - REE X HEE /4 REE
Coll weight for other wmh is calculaled by coil weight limit of 4 feet and their width ratio, l.e. 250 <315 + 0,075 + 0,080 + 0,085
coll weight for other width= coil weight for 4 feet X other width/4 feet width = i . ’ e
35St +0085 £0,095 ‘ +0.100
SRTEEAZER

R0 BEASAIEREER 15 mm LILEMIE - pEB 15~70 mm {IE - BEAEATS

mm LTS BEQAEAFS

LEER#E -

NS G3141 R A BE : BB 70

Note : Thickness shall be measured at any point not less than 15 mm from each edge. Thickness tolerance shall be
complied with table A of JIS G3141 between 15 mm and 70 mm from each edge and above table at any point
not less than 70 mm from each edge

mEERFEEAE

Flatness Tolerance for Cold Rolled Product

THEFABRENRERS BfL < mm
The following condition shall be added sleeves on inside wrap Unit ¢ mm
WRWE ARG REBR
Final process Coil Status Temper Grade Thickness
Taune = = 0.38mm
Electrolytic degreasing Non-cut coll < 909 12 max 8 max 6 max
=t
RETETEE daane - < 045mm
Tension leveler and 1,000~1,249 15 max 9 max 8 max
skinpassing process <
or recoiling & tension SERE 1BEr = Qe
leveling process Cut coll B < 0.40mm 1,250~1,300 15 max 11 max 8 max

33
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NEBENERDERS BERTERRERSE

Quality Assurance for Fine Blanking and Formability Product

Quality Assurance for Hot Dipped Galvanized Product

o ]
FhELBgE 2 HELEE
HR coil, Non: pass K s Cold Rolled Coil

S8 S ASTM HE R AE
As per ASTM, JIS or other standards

-0, +20mm -0, +7 mm

+ 0.05 mm

1518 -0, +7 mm + 1518 -0, +20 mm

-0, +7 mm for slit edge and -0, +20 mm for mill edge

IS SRR UHR 710~735 HE (RN EZ EE(CH

Z10~Z35 for JIS or equivalent to coating mass symbol for other standards

S0 1S - ASTM T H R

As per ASTM, JIS or other standards

—MFTE ~ UEE —RISFTE
Regular spangle ~ minimized spangle Regular spangle
BEERE

Chromate treatrment

SRER0
As per ASTM, JIS or other standards

SRER
As per ASTM, JIS or other standards

SREBRER
As per table of available specification and dimension
SRBBENME
As per table of available specification and dimension
SHEERRER
As per table of available specification and dimension
SEERRNR
As per table of available specification and dimension
3R 6~10512~18 0@
3 Feet 6~10 or 12~18 Tons
35W 6~11315~195
3.5 Feet 6~110r15~19.5 Tons
4R 8~13 5 16~22 0@
4 Feet 8~13 or 16~22 Tans

&5 JiS 63193
As per JIS G3193

2 ARER » MPEAEEE 5 mm,

S mm max. In any 2000 mm in length

15 mm max.

10 mm max.

3R 6~10% 12~18 iE
3 Feet 6~10 or 12~18 Tons
35R 6~11 B 15~19.5 08
3.5 Feet 6~11 0r 15~19.5 Tons
41R 8~13 3 16~23 W
4 Feet 8~13 or 16~23 Tons
5 8~14 %, 16~23 Wi
5 Feet 8~14 or 16~23 Tons
&7 2 IS 63302 S3 IS G3302 B, ASTM A024
As per 2 JI5 G3302 As per JIS 63302 or ASTM A924

EASETEHEHE  UERMAEZRE -
Surface quality shall be free from defect such as scratch, dent and pitting.

E— 2 AREE » WHETFEAE 5 mm

5 mm max. in any 2000 mm in length

610 =15 mm/ 762 £ 15 mm

25 mm max.
20 mm max,
FESHAHERE C IR - BERE FERHEMAR CUR - BERFIRZAE
Surface quality shall be suitable for C channel and tube Surface quality shall be suitable for application of C
application in domestic marketing. channel, tube and cut length.

610 = 15 mm/ 762 = 15 mm

FiiE TIEEF

No Guarantee Not Allowed
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AELWEAHBEE

Standard Packing for
Domestic HR Coil Sales

BERGE HE
Packing Method : Circurnferential
Strap and Radial Strap

AEL MR EEREN

Labeling for Domestic Sales

& venumnemna

&n{HOT ROLLED BAND
% | SAE J403 1022
A [1.75 mmX 915 mm

=2 [BB4000285 [N
"t 16,330 KG F] 1
V2N |- wvanasm o [Buk| ME
" E [R5 |150262

B A PR REEEN

Standard Packing for
Export HR Coil Sales

BESD#HE

Packing Method : Circumferential
Strap and Radial Strap

B REFENBEREN

Labeling for Export Sales

&mlﬂﬁm

300 STEEL CORPORATION
COIL NO..CB3005867B
SIZE:1.50MMx12 19 xCOIL
NET WEIGHT:9,960KGS
GROBS WEIGHT:9,965KGS
ITEMNO..1

MADE IN TAIVAN

AN

mELITS IR BE R

Standard Packing for
Domestic CR Sales

ARG HRAREREREER

Packing Method : VCI Paper, Metal Corner Protector

mELHEREEN

Bared Packing Example

BERSGHRA
Packing Method : Bared Packing

B HEASNBREE
Standard Packing for
Export CR Sales

BEGD HRLEE - BRERERZE

Packing Method : VC| Paper, Metal Comer Protector

and Metal Protector

B SEEEARERREN

Labeling for Domestic Sales

& cummcnmnn

2ian{ COLD ROLLED COIL , TEMPER
e |JIS G3141 SPCC  SB, CQ1
7 _|135 mmX 1030 mm

FA80021658 [N

[Pt |1
ME
EXA3

mSELRE [l ——

NEEIEBER R |

Labeling for
Export Sales

IET WEIGHT 5945K05
OROSS WENTS,995K 05
MADE W TATWAY

WEM 0
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B EF - BEASHREEYEE B EFHEAEERER
S EE R 8= E51) Standard Packing for
Standard Packing for Export Gl, PO and FBFS Sales Domestic Gl Sales
BTG BT ~ £B.Em ~ MTERIEE S
Packing Method : VCI Paper, Metal Corner ; :
Protector, Steel Strap and Metal Protector Pecking:pethod Saweeh suap
B ERRERRIEEEE B EE ABREED
HEEEER Labeling for Domestic FBFS Sales
Standard Packing for Domestic PO and FBFS Sales
O commmummen
ST N
wrl43z521420 (NN
195 KG. 1
ME
@.
B EFAEEREN
Labeling for Domestic Gl Sales
& commmnamnn
[JH0T—-DIP GALYANIZING HOT ROLLED GOIL(E) |
18 B3R SGHC
"al [5.15 mmX 1219 mm
%MOEOEM ]
B e
BRI BN 2 BARREE Al
Packing Method : VCI Paper , Metal Comner Labeling for samenmoac.
Protector and Steel Strap Export Sales owsrsko:
Cot o Swuns
$oet e assvisonan
et WA
[ ]
38
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Certification

B RERRE

Hot Strip Mill Certificates

1509001
RBEEEARE

CHS-Exhibit A-3.10

o,

md“?mmumuam

B SELFEE
Cold Rolling Mill Certificates

e ..g*i.n-.o iif&

E; 1509001 ISO/IEC 17025
54 MSEE o5 o o o =
REDEMSES RE SRR A ERsEs

Ca - ntL
1 o 7 o
JIS MARK JIS MARK 1SO/IEC 17025 N .
S - 4 &=
G3131-JQTW11009 G3131-J0TW11008 ERMERE SRS ST 2

My FrC BE

HEBTIS B

Hung Li Steel Certificates

v B

1509001
5B ERARE

CNS EFIZRES
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Contact

B BRZEFE Domestic Customers

BB ERE Marketing Department

melsEE® |55 / TEL : +886-7-6117171
3% / Ext : 3260 ~ 3263
R / Direct TEL : +886-7-6111099 ~ 6124749
8B/ FAX : +886-7-6110857 ~ 6131816

B85 / TEL : +886-7-6117171

8 / Ext : 3270 ~ 3273

B4R / Direct TEL : +886-7-6118203 ~ 6124749
{835 / FAX : +886-7-6110857 ~ 6131816

55 / TEL : +886-7-6117171

38 / Ext : 3290 ~ 3293

B4R / Direct TEL : +886-7-6117576
{8/ FAX : +886-7-6119935

BAEE Foreign Customers
E R HPRZS] China Steel Global Trading Corporation

Ik : 80661 WMEETHATIREART) 35 88 M2 1018

ADD : 10F, No.88, Chenggong 2nd Rd., Qianzhen Dist., Kaohsiung City 80661, Taiwan (R.0.C.)
HEEE / TEL : +886-7-3322168

18 / Ext : 33127, 33129

48 / Direct TEL : +886-7-3366241

BXCRIRE4R / TEL (Chung Hung) : +886-7-6124759

{83 / FAX : +886-7-3356411

E-mail : csgtb12@mail.csc.com.tw

CHS-Exhibit A-3.10
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piRd SR nBIRAT]

CHUNG HUNG STEELCORPORATION

AT Contact

82544 HETHBEETEIE 3175

317, Yu Liao Road, Chiao Tou District,
Kaohsiung City 82544, Taiwan (R.O.C.)

TEL : +886-7-6117171
FAX : +886-7-6110594

WEB : www.chsteel.com.tw

|
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